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If you were about to sell a man 
a watch and he was insistent upon 
its accuracy, and you said that 


Over one-half (56%) of the Railroad 
Men on American Railroads where 
Official Time Inspection is main- 
tained carry Hamilton Watches. 



















That statement has weight. It ought to 
convince him. And it is true about the 


MamiltonPatch 


‘*The Railroad Timekeeper of America” 


We are advertising this fact 
strongly in the leading magazines. 
Our advertising is helping retail 
jewelers to sell Hamilton Watches. 
Does it help you? 


Full description and prices furnished 
retail jewelers on application. 





Hamilton Watch Company 


Master Builders of Accurate Timepieces 


LANCASTER, PENNSYLVANIA Hamilton 12-size Thin Mode. 
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You can best afford to recommend our 
10 Ligne Bristol 
Watches 


to anyone who wants a thoroughly re- 
liable lady’s watch at a reasonable price. 

They are supplied in a variety wide 
enough to meet every call— 

With or without the American 
Beauty Bracelet, in 7 or 15 jewels, and in 
a B. W. C. Co. 14 kt. case or a Fahys 
Bristol 25-year gold filled case, plain, 


engine-turned or engraved. 

The Bristol movement itself is a /ever move- 
ment which is manufactured for us in Switzerland 
and for which we can supply parts at any time. 
We back the Bristol Watch complete just as we 
have always backed the Fahys Watch Case—and 
it is just as worthy of our confidence and yours. 


There will soon be enough of these 10 Ligne 
Bristol Watches for everybody, but the present 
supply will only last for ear/y orders. Make your 
selection through your Jobber to-day. 


Joseph Fahys & Co. 


Chicago .. New York .. Boston 
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Because the diamonds are properly 
cut, which means greatest brilliancy; 
because they are sold for just what 
they are—no misrepresentation here; 
because the price asked is the actual 
first cost of the stone, as it comes 
from our cutting works, plus our 
modest profit. 





















170 Broadway, 


Corner of 2 Maiden Lane 
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HAND ENGRAVING DEPARTMENT 























of the J. R. WOOD & SONS’ NEWARK FACTORY manufacturing 


The Watch Case “Built to Exceed Its Guarantee” 





Almost every mail brings congratulations over the handsome appearance of this watch 
case. Only the most expert engravers in the country are employed. The depth of engraving 
has also been much commented on. The generous amount of gold used in the J. R. Wood & 
Sons’ cases is most apparent when you examine the engraving. Jewelers who have assayed the 
case will tell you that it contains considerably better value than any other case they have used. 
Figure the exclusive gold hardening process used on this case and compare the price. You will 
then understand why jewelers have said to us: 

“It’s surprising how your case sells. I’m closing out the other makes, and 
will’ handle yours exclusively—shows me a better profit, why shouldn’t I?’ 





For better profits, better satisfied customers—order this case. 


J. R. WOOD & SONS, 170 Broadway, New York 





SEE LAST WEEK’S ISSUE 
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Monogram 


Belt 
Buckles 


Monograms are always fashionable 
in one form or another because they 
possess the distinction of having been 
made to order. Just now monogram 
belt buckles are very popular, and 
when you suggest one to a mother, 
wife, sweetheart or sister, or to the 
man himself, you always get an order. 











Monogram belt buckles can be 
made in the smallest jewelry shop, but 
unless artistically designed and executed 
they afford but little satisfaction to the 
wearer. Ours are the kind that please. 


Made in 14K. and 10K. Gold, 
Gold Filled and Silver 


WITH 
Finest Quality Belts 


BLACK SEAL 
ENGLISH TAN PIG 
FRENCH BLACK CALF 


See Our Watch Bracelet Booklet for List 
Prices. 


WENDELL & CO. 
Three Big, Wonderful Shops 
NEW YORK 
CHICAGO 
KANSAS CITY 
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watches into expansion bracelet 
watches will be a BIG ITEM with retail jewelers during 
the next few years. 


Changing ladies’ 


The demand for bracelet watches has been enormous throughout Europe, and has 
already grown beyond the capacity of the watch factories in this country. This pop- 
ularity is not a fad; bracelet watches are convenient, practical, attractive and have 
come to stay. 


These facts, together with sentiment and price, will give you an idea of the busi- 
ness that can be created by changing a million “live” ladies’ watches (almost all of 
which are now lying idle) into new expansion bracelet watches. When you stop to 
consider how much easier it is to get a change job than it is to make a sale outright, 
and that $10.00 to $35.00 can be charged for changing each watch, you will more fully 
appreciate the importance of this part of the bracelet watch business. 


“ 


Ours is the only concern in the United States that is equipped to satisfactorily 
handle this work in its entirety. We employ three large forces of watch-case makers, 
jewelers and other mechanics who have been thoroughly trained on special order work 
of all kinds. Wholesale jewelers cannot do this work; and movement makers, case 
makers or bracelet makers handle only their own products and will not change or fit 
other makes of movements, dials, cases or bracelets. 


Complete illustrated price list sent on application. 


Live wire jewelers will make new customers and increase their profits by featur- 
ing this important addition to their business. 


Get into the game. 


Wendell & Company 


Three Big Wonderful Shops 
CHICAGO 


337 W. Madison St. 1124 Walnut St. 


47 John St. 


iy yA 


KANSAS CITY 
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~“R' WALLACE SILVER _ 


3 Aaa ALLACE SHEFFIELD Ricedictions are kept com- 
3 aNS W plete and up-to-date by the addition of new pieces from 
time to time. 

Our reproductions of Old Sheffield Plate, and our mod- 
ern designs adapted from Sheffield models, are produced in 
Nickel Silver, heavily silver plated. _ Mounts are of White 


pir ant rate eT gk eA AR SNE 3 Sey RS 
ek CaO eee 














Metal, and hard solder is used on all parts which come into 
contact with heat while in service. 

Besides the plain Colonial types illustrated here we offer a 
variety of designs with elaborate 
applied mounts or delicate piercing. 
Dealers who are unfamiliar with 
the complete line are urged to write 
for catalogue No. NI. 





NO. 3227 N DOUBLE DISH 





NO. 3561 N VASE 


NO. 3277 N BREAD TRAY 
























; "No. 3126 N 3 PIECE COFFEE SET AND TRAY 
NO. 3104 N KETTLE AND STAND 


R. WALLACE & SONS MEG. CO. 


WALLINGFORD, CONN. 


Box No. 25 


. Ce | NEW YORK CHICAGO SAN FRANCISCO LONDON 
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NCE a rousing battle 
ery, the thrilling words 
recall a rare example 

Pine patriotism. 





The same sentiment now 

esa love of all worthy 

that bear the char- 

ic impress of the 
mission country. 


PT he -Alamo pattern in 
1835 R. Wallace” Silver 


Plate that Resists Weari 1s 
pecoly representative of the traditions of the 
pioneer South-West, Its beauty 1 is com~ 


pelling and severely simple. The finish is a 
trous Butler,with bright bowls and tines. 


Illustrations and Prices may be had from 


. WALLACE & Sons Mec. Co. 
Box 25. WALLINGFORD: CONN: © 
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The Great Dueber-Hampden Watch Works 
at Canton, Ohio 


are possible only by giving honest values 
and square treatment for nearly 


Fifty Years 


The same standard of value, the same 
straightforward methods are still in force. 


if 


On a watch case means 


Highest Standard 
of Quality and Finish 


The Dueber Watch Case Mfg. Co. 


Canton, Ohio 
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Reasons Why YOU, Mr. Retailer 


should build your Locket Trade on W & Hi products: 
1. W&H Lockets offer a wide scale of prices. 


2. W&H Lockets are made in a variety of designs that will meet every require- 
ment of taste and preference. 


















3- W&H Lockets furnish strong selling arguments as to superior construction, ‘i 
finish, impossibility of gaping open and consequent loss of contents., 

4. W&Hi Lockets combine the maximum of fine workmanship and artistic quality. 

5} W&Hi Lockets are the Standard of the World—nationally advertised goods, sold 

at prices which make it an object for both Jobber and Retailer to handle this 

line exclusively. a 

These five reasons are good, common business sense. The other ninety-five will be cheer- ih 

fully furnished on request. 

Meantime, Mr. Retailer, order your Jobber to show you the W & H NEW LINE, now | 

ready. is 

Distributed only thru the Jobbing Trade. . 


WIGHTMAN & HOUGH CO. i 


TRADE 


15-17-19 Maiden Lane —— Main Office and Factory i 
NEW YORK CITY © PROVIDENCE, R. I. ; iS B 


: ‘ MARK : “ 
“There’s a Heart in Every Locket 


TEES EES RS 









‘America’s Premier kocket House | 
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“UNISET” RINGS 


ee Oe eee 


A Success From the Start 


“UNISET” RINGS, with Hellers’ synthetics, have 
been a success from the very beginning. We knew 
at the start that we were right, and the popularity of 
these rings among retail jewelers proves it. 

We are supplying the demands of retail jewelers 
for stone-set rings that can be sold with the absolute 
assurance that the stones cannot come out. Our 
constantly increasing sales, and the many duplicate 


.and special orders we are called upon to fill are proof 


positive of the success and popularity of “UNISET” 
RINGS. 

Jewelers who want to offer their trade something 
out-of-the-ordinary, something better, should get in 
touch with the UR line through their Jobber. 


ntermeyer, 


71 Nassau Street. 
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he “TONNE 


A Clever Adaptation 
of a European Success 


Case 


The immense popularity of the “Tonneau” case 
in Europe has led us to adapt the idea and to improve 
the shape in appearance and outline. To do this we 
have made a striking thin-model case, which com- 
bines the accurate handicraft of the watchmaker with 
the finished art of the jeweler. 


The UR “Tonneau” case, designed especially to 
correspond with our “American Beauty-Watch Brace- q 
lets,” is manufactured in 10 and 14 karat gold, and oil 
double gold-filled stock of such quality as to warrant | | 





our unconditional guarantee. 





Ask your Jobber to investigate our “Tonneau” case. 


Robbins G Co. i 


New York City 
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The Cases 
That Are Known 
By Their 
Performance 





The jobber who sells them to the retailer---the retailer who sells 
them to his customer---and finally the person who wears one, all have 
the same positive assurance that back of Star Watch Cases with their 
Safety Bow attachments stands twenty-five years of successful watch 
case building experience and 100 per cent. satisfaction. 

From the time they leave our factory until ‘they have given 
their measure of satisfaction to the wearer, Star Watch Cases with 
the Safety Bow attachments are to be known only by their perform- 
ances. That’s the way we built them. That’s the way we want 
them judged. 

Of quality, style, workmanship and wear, there is 100 per cent. 
satisfaction in every case. The Safety Bow attachment adds the plus 
value to the 100 per cent. The bow can’t pull out. There’s no “ifs” 
or “ands” about it. It simply can’t---that’s all. 

Mr. Retailer, do you realize what this means to you? When you 
sell Star Watch Cases, you sell 100 per cent. of ordinary watch case satis- 
faction plus the Safety Bow which individualizes Star Watch Cases and 
places them ina class by themselves. 


la =~ Because they are in the class by themselves they are the logical 
Cai? cases for you to sell. Ask your jobber to show them to you, or write 
De » us for particulars and illustrated catalogue. 


Star Watch Case Company 
CHICAGO: 701 Heyworth Bldg. 
NEW YORK: 37 Maiden Lane 
FACTORY: Ludington, Mich. 






































May 28, 1913. 


THE JEWELERS’ CIRCULAR-WEEKLY 




















100 Per Cent. 
WK. Gold— 


Not 9 Karat or 914 Karat, but 
just clean, sweet OK. gold. 


That is what every piece in 
our line will assay, and that is why 








Brooches 

Scarf Pins 

Cuff Buttons 
Handy Pins 
Bouquet Holders 
Lingerie Clasps 
Cigarette Cases 
Sash Buckles 
Coat Chains 





Waldemars 


our work is appreciated by con: 
scientious jewelers. 


We give you quality, finish, workmanship 
—and the designs always surpass anything 
ever seen outside of the better 14K. lines. 


We have made preparations for an ex: 
ceedingly large Fall business, and have almost 
doubled the size of our popular line. 


Hat Pins 

Tie Clasps 
Fobs 

Crosses 
Pocket Knives 
Pendants 

Bar Pins 
Lockets 

Lapel Chains 


POE! 


HARD & 


LTE ane N. J. 
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Most Popular Bags in the World 


The Distinction Belongs to the Mesh Variety 











ECAUSE of their wear- 

ing qualities and deco- 
rative possibilities, Mesh 
Bags are the most popular 
in the world. 





Have you taken that fact 
sufficiently into considera- 
tion? 


This house has done its 
full share in developing 
that popularity. 


Superior all-soldered 
Sterling Silver and German 
Silver. Guaranteed. Repairs 
for the asking; no charge. 
Also open-mesh German 
Silver. Complete lines. All 
sizes. 





Advance Notice: About June Ist our New York Office 
will move to 15-17-19 Maiden Lane, Room 1201 




















WHITING & DAVIS CoO. Puisville, Mass 


NEW YORK: 7 Maiden Lane CHICAGO: 31 N. State Street SAN FRANCISCO: 717 Market Street 
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“A New Chain for 
an Old One” 


HAT SLOGAN is backed by the house. 
If any of our chains failed to stand up 
under every test of reasonable wear, we’d 
be game — A New Chain for an Old One. 
But the chains do stand the test. That’s the 


beauty of it. 


Rolled Gold Plate, 
Sterling Silver 
and 10Kt. Solid Gold 


ACHINE-MADE soldered chain. 
Modern methods, expert work, prices 

that talk. Styles right up to the calendar 
date, with some ideas of our own thrown 
in for good measure. Sure links to business. 


Say the word to your jobber 


Whiting Chain Co. 


Chicago Office 


New York Office . ° 
7 Maiden Lane Plainville, Mass. 31 N. State Street 


San Francisco, 717 Market St.— A. H. BULLION 


Advance Notice: About June Ist our New York Office 
will move to 15-17-19 Maiden Lane, Room 1201 
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Style makes the Quality attractive, 
Quality makes the Style lasting, and 
The Parent maintains both Quen and | She 










































Acomplete line of our 
BEST selling goods | 


can be seen at the ff 








PALMER HOUSE, |} 
CHICAGO, ILL. | 


Mr. O. H. Hull will 


be in attendance. 


Also at our 
NEW YORK 
SHOWROOMS 
38 Murray Street. 











Photograph Books showing any i 
of these lines complete loaned to }' 
the trade on application for in- 
spection : 

. 

Cut Glass : 
Silver Plate - ; 
' Electric Portables 

r Prize Cups 
Z Brass Goods | 





























a 5. cate 
©) he Pairpoint Corporation 





BRANCHES: 


4 urray ree ; ‘ 
MONTREAL. .Coristine Building, St. Nicholas St. Factories: New Bedford, Mass. 


SAN FRANCISCO..........:- 717 Market Street Dept. D. 
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Buy Barrows Chains 
they’re 


Profit Makers 

























% 


RETAILERS = Your JOBBER can show you the BARROWS NEW LINE COMPLETE ng , 








much better than we could do by pictures on this page. 


Put it right up to HIM strong. 


Our NEW line includes many unique designs that are proving to be 
BUSINESS WINNERS. 


JOBBERS When YOU handle the BARROWS LINE you deal with a House that 
protects YOUR interests at all points, because our output is distributed 





only thru the most reputable jobbers thruout the country. Price cutting 





is thus largely prevented. 


ONE PRICE ONE DISCOUNT ( 


on the BARROWS LINE of chains— 
VEST, NECK, GUARD, WALDEMAR, DICKENS, COAT; also FOBS 





Messrs. Jobber and Retailer, you'll find the profit from handling the 
BARROWS LINE of Chains fully up to all reasonable expectations. 


H. F. Barrows & Co. 


17-19 Maiden Lane, NEW YORK CITY 


‘ THE EVIDENCE OF —_—_—_—¥—¥—¥—X—<K—X—<—<—<—<—X—<XKXK<§€§€—F—_—_—_—_—X————— 
TE CHAIN QUALITY. | enemies He 
TRADE Te 
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Six Wonderful Sellers 


Made of TEN KARAT GOLD FILLED. This is a new departure for 
us. With the exception of the bracelets illustrated herewith, all of our gold 
filled bracelets are made of FOURTEEN KARAT GOLD FILLED 
quality. 

This assortment was made in the nature of an experiment and it has 
proven to be a very popular one, as the reorders which we have received 
tor these goods have been very heavy. 

Order this assortment—you cannot do better, quality and price con- 
sidered. 












Summer Time is Bracelet Time. 
If your designs and your values 
are right, you will sell more 
Bracelets this Summer than 
anything else. 


Sold through the 
Wholesale Trade 








WE MANUFACTURE 





In 14K. and 10K. Gold In Sterling 


and High Grade Gold Filled Silver 
Bracelets Mesh Bags 
Chains Chains 
Charms and and 
Fobs Bracelets 


Louis Stern & Company 


158 Pine Street, PROVIDENCE, R. I. 


Address all communications to our Providence Office. 


NEW YORK OFFICE: 15 Maiden Lane (Samples Only) 
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Knife Edge Jewelry at Popular Prices 


In all our advertising we lay considerable emphasis upon the fact that we are the 
largest Ring House in the World. We do this because we could not be the largest 
Rir - House in the World if our Rings were not the best for the money in the World. 


But do not lose sight of the fact that we also manufacture a large and varied line of 
Ca:d Jewelry—the best of its kind—and as evidence of this we show above a few 
sample designs of our new Knife Edge Scroll Jewelry, made by a new process 
of our own, enabling us to offer at popular prices a line of Jewelry heretofore 
only to be had in high priced hand made goods. 


This Knife Edge Wire Scroll Work can be purchased with the assurance that the 
designs are the latest; the materials used of the finest selection; the workmanship and 
finish even ‘‘better than the best’’; the settings rigid and secure. 


Popular prices combined with the a/ways Ostby & Barton extra value—make this a 
line which every Jeweler should adopt. You should inspect samples without delay. 








ASK YOUR JOBBER 
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SOLIDARIT Y— The Case That Courts Comparison”’ 


Mr. Retailer: 


Solidarity 
Raised-Gold 
Decorated 


Cases 





The Line of Acknowledged 


SUPERIORITY 





All Representative Watch Jobbers Feature Them 


SOLIDARITY WATCH CASE CO. 


(Established Over a Quarter of a Century) 


54 Maiden Lane, New York 


JOHN W. SHERWOOD, President 
HARRY C. BALLAY, Vice-President 


LOUIS J. MONTAGNON, Sec.-Treas. 
GEO. SALZGEBER, Ass'‘t Sec.-Treas. 
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THE HOUSE EMBLEMS 


The Up-to-date Idea for Display 


PRACTICAL CONVENIENT ATTRACTIVE 


Oix PADS snugly fit the ordinary Jeweler’s tray. The large enameled 
emblem at the top of each pad indicates the character of same. No 
handling of carded stock likely to become soiled. All snappy, salable 


patterns. 
Write for our 28-page Illustrated Book. It’s just ready! 


IRONS & RUSSELL COMPANY 


Specialists in the Manufacture of Emblems 
Three Complete Stocks in Three Convenient Centers 


NEW YORK OFFICE: MAIN OFFICE AND FACTORY: CHICAGO OFFICE: 
ii Maiden Lane Providence, R. I. 10 So. Wabash Ave. 
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Mount Vernon Tableware 


VERSUS 


Rings—Lockets—Watches 








The purchase of a ring, a locket, or a watch does 
not suggest the sale of another. People do not 
wear two lockets, two watches, nor many rings. 
But when you sell a half dozen 


~ Mount Vernon Sterling Silver 


tea spoons you may look forward to selling more, 
perhaps a whole chest. 


Our Mount Vernon pattern has proven most 
attractive to housewives and multiplies its sales 
from year to year. 

2 








Write for Catalogue and New Price List 








Rogers, Lunt & Bowlen Co. 


Silversmiths 








Greenfield - : Massachusetts 


NEW YORK CHICAGO SAN FRANCISCO 
15 Maiden Lane Kesner Building 717 Market Street 


TRADE ren 


‘‘THE SILVER THAT SELLS’’ 
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A New Art 
in Trays 






















RS. Home-Pride’s lonesome looking dining 
room. 

What can you supply for it? 

You can fit the situation to a T (including Five 
O’Clock) with the Royal-Rochester Sterling Deposit 
Trays. 

What! The popular silver deposit ware applied to 
serving trays? 

Yes—for the first time. 


These New Royal-Rochester 


The illustrations on this page can only partially Serving Trays displayed in a ig 
suggest their beauty. Jeweler’s Store will attract in- 

The frames are solid mahogany, fashioned in the stant attention. 
finest workmanship. The decorative designs are rheir dignified elegance and 


poten : : delicate charm make a quick 
wrought in Sterling silver on French crystal glass. 


The under-sides are finished with great care. - 
Thev k CPM ES aE er aa heel” aia Send for 100-page catalog in 
pia = z aes ig ; SESE GSAT ll om ng SUE CFR full colors. It shows many 
ments. They effectively set off fine silverware and incue: tenes. snd gives. further \ 
cut glass. details. : 


Royal~Rochester 


SERVING TRAYS | 


Rochester Stamping Co. . 
Rochester, N. Y. ae 


New York Showrooms, 200 Fifth Ave., Cor. 23rd St. 


appeal to feminine pride. 
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BUTTER KNIFE 


ILLUSTRATIONS ACTUAL SIZE 





MEDIUM FORK 


MANUFACTURED BY 
j | 
NEW YORK SIMPSON, HALL, MILLER & CO. CHICAGO 
Nos 9-19 MAIDEN LANE NTERNATIONAL Sessa SucCESSOR No. 5 NORTH WABASH AVE 
- SILVERSMITHS Cee 
O SAN FRANCISCO 
Rates canbe y WALLINGFORD, CONN., U.S.A. No. 150 Post STREET 


Nos. 33-41 HAYTER STREET 
PRICE LIST FURNISHED 
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NEW 


TERLING § 


ILVER 





) COUVENIR 
POONS. 


LINE 
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Write 
for for 
Illustrations Illustrations 














FACTORY & OFFICE 
BRIDGEPORT, CONN. 


N. Y. SALESROOM 
15 MAIDFN LANE 


WEIDLICH STERLING SPOON CO. 

















THE BIRD OF OPPORTUNITY 





It is a maxim universally agreed upon that nothing must be done too late, that everything must be done at its proper 
time and that lost opportunities can never be regained. 


The “SWAN” Safety Inksight Pen 


is offered just at the proper time when more than ever “time is money.” The “little windows,” showing the amount of ink 
in the pen are time savers, combining practicability with sufficient novelty to make the pen a splendid seller. Don’t let the 
profits, which are yours, too, fly past your store to that of your competitor, just because he carries the line and you do not. 


EVERY PEN UNCONDITIONALLY GUARANTEED. SAMPLE PEN WITH DISCOUNT FOR THEsASKING 


MABIE, TODD & CO. i 17 Maiden Lane, New York 


124 York Street, Toronto 209 S. State Street, Chicago 


ESTABLISHED 1843 
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No. 505, 1034-inch, Price $19.00 


No. psi 10-inch, Price $15.00 
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No. 520, 1034-inch, Price $20.00 No. 508-E, Hand Engraved, 9!%-inch, Price $14.50 


(Prices Subject to Jewelers’ Circular Key) 


VALUES 


That speak for themselves 


WE HAVE ELIMINATED THE OBJECTIONABLE FEATURE of popular priced bread trays 


OUR BORDERS ARE HAND SOLDERED 
Not Turned Over By Machine 


Adding Strength and Durability 





Mail your order to-day 


Woodside Sterling Cia 


This TradeMark ]7Q Broadway New York City 


means 15 to 20% 
saved. 
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Sternau Summer Specials 
THE COCKTAIL SHAKER 


A new idea in Sternauware, so simple that you wonder 
why nobody thought of it before. The ingredients of 
one or several cocktails having been carefully poured 
into the shaker, it is closed and the separate elements 
of the appetizing drink are shaken into delightful unity. 
Then the knob is turned back and the cocktails are 
poured out. They may be served to an appreciative 





















party on the veranda or the lawn on Sternauware trays. 


These shakers are made in copper, nickel-plate or silver- 
plate, handsomely designed and well built. 


New York Showroom: S. STERNAU & CO. Office and Factory 


305 Broadway, N. W. Cor. eit ~ a nage are Ce John and Gold Streets 
akers of Sternauware, comprising Fancy Tea Kettles, afing- 
Duane Street Dishes, Coffee Machines, Alcohol Stoves, Bathroom Fixtures, Etc. Brooklyn, N. Y. 











coo oesesesese5e: 








Allison Manufacturing Company 
THE CHAIN HOUSE 











MANUFACTURERS OF 


High Grade Crystal Surface Chains, 
Lockets, Bracelets, Fobs, Coat Chains 
and Pendants. 


ae he ue ag Goi Vag ee ee, | 





FACTORY: 
Httleboro - Massachusetts 
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TORONTO, ONT., 52 Yonge St. Arcade 
CHICAGO, ILL., 503 Heyworth Building 
NEW YORK, N. Y., 9 Maiden Lane 





-\h ‘: SAN FRANCISCO, CAL., 717 Market St. 
a. Q 
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Timely Gift Suggestions 


FOR JUNE WEDDINGS and COMMENCEMENTS 





























The unusual comprehensiveness 
of the BlacKinton line, together 
with its high standard of quality 
and reasonable prices, makes it 
much sought after by the leading 
jewelers throughout the country. 


‘‘The line made and sold on honor’”’ 





R. BlacKinton & Company 


Goldsmiths, Silversmiths and Jewelers 


Factory and Main Office ~> zy New York Salesrooms 
North Attleboro, Mass. = = 15-17-19 Maiden Lane 














ELGIN 


i 


GIANT a WATC 


ELGIN GIANT 








een, Solid Gold Watch. Cases 


are distinctively individual in design, 
and represent absolute perfection in 
Watch Case making. These hand- 
some watch cases are supplied in 
every conceivable design and size. 
Ask your jobber to show samples, or 
write to 


ELGIN GIANT WATCH CASE CO. 


Factory at 


ELGIN, ILLINOIS 
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5545 Sterling, Polished. 
5546 Gold-Filled, Old English. 


1821 36”, 3 Buckle Slides, Gold- 


Filled, Old English. 


1840 28”, 3 Buckle Slides and 


Theodore W. Foster & Bro. Co., 


NEW YORK: 13 Maiden Lane 


Snap, Sterling, Polished. 


and Silversmiths, 





6059 Sterling, Polished, 
6060 Gold-Filled, Old English. 
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Rings Tie Clasps 
Brooches Heart Charms 
Scarf Pins Ear Screws 
Tie Pins Ear Drops 
Handy Pins Pierceless Drops 
Cuff Pins Crosses 
Veil Pins Cameos 
Collar Pins in Brooches 
Chain Sets Belt Pins 
Link Buttons Stick Pins 
TRADE MARK 
MAKERS OF 
New York Office : SOLID GOLD JEWELRY 95 Chestnut Street 
15-19 Maiden Lane Providence, R. I 
(Samples Only) FOR THE JOBBING TRADE ONLY sine 
Members of the National Association of Manufacturing Jewelers 
a ieatiniiiadiealle 
[: ONE OF THE SEASON’S 
INNOVATIONS 


Coincident with the ar- 
rival of the new Spring 
models in gowns and mil- 
linery came a demand for 
these short-handled _lor- 
gnettes and monocles de- 
signed to be worn with 
ribbon sautoirs or 36-inch 
lorgnette chains. This 
demand is still with us, 
and increasing. 


Innovations like these 
offer the retailer splendid 
opportunities for “sharp- 
shooting,” by featuring 
the article while the de- 
mand for it is at its 
height. 


For designs in lorgnettes, 
sautoirs and _ lorgnette 
chains other than those 
illustrated here, we refer 
you to our Spring Blue 
Book. Supplement. 


Manufacturing Jewelers 100 Richmond St., PROVIDENCE, R. I. 








CHICAGO: Heyworth Bldg. 


CANADA: Kingston, Ont, 
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dp Silver Deposit 

Glass Cruets and 
Vinegars are the 
Greatest Selling Leaders 
in the Market, also 
our Sterling Picture 


Frames. 


CHICAGO, ILL. 
F. B. Tinker 


Heyworth Bldg. 


NEW YORK CITY 
366 Broadway 





SEATTLE, WASH. 


L. J. Navra. * 
2006 Second Avenue 


Cruets, 1342, $6.00 per dozen. 
Prices subject to Jewelers’ Circular 
Key. 

Terms, 2/10, net 30, F.O.B. 
New York City. 


CARLBERT MFG. CO. 


Factory: 213 East 144th Street 
NEW YORK CITY 











i\\ 


\ 





William Loeb & Company, ™2%ers of Rings 


Providence, Rhode Island, U.S. A. 





DAME LINE 


of QUALITY” 








48464 


Tr on are plenty of 


people who appreciate 

STERLING Quality 
in jewelry; people who like 
the uncommon things, of 
highest excellence; who 
want the best quality of 
goods obtainable. 


We offer THE COLO- 
NIAL DAME LENE, the 
choicest merchandise, cor- 
rect in style and devoted to 
good quality and workman- 
ship. 

















There’s more actual gold 
value concentrated in THE 
COLONIAL DAME LINE 
of Lockets, Bracelets and 
Fobs than in any other in 
the world, claiming same 
quality. Put them to the 
test. 


We’re so sure of our values that we emphasize 
this—we aim to give you 100 per cent. of satis- 
faction; and whenever you think you don’t get 
it WE want to hear about it. 

Our guarantee is not merely a guarantee 
of jewelry; it guarantees satisfaction with it. 


34/490 


If your jobber does not carry THE COLONIAL 
DAME LINE of Lockets, Bracelets and Fobs, write us 
and selections will be sent you through any reputable 
jobber you may specify. 


BLISS BROS. COMPANY 


ATTLEBORO, MASS. 


CHICAGO OFFICE NEW YORK OFFICE 
902 Heyworth Building 1609 Silversmiths Building 
CHAS. P. CRANE EDWARD M. COE 
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mn 

Marathon & 

Highest Quality 

Gold Filled Bracelets \\ 

BB With Patent Safety » 
Guard if so desired. pI 

in 

eens : BW, Every Bracelet i 
| 5 in the Ni 
(5) 

<a | 


Line (NY 


Stamped and Guaranteed 


by A. C. Co. g 

(2 

Sold Through Jobbers i 
Only. nN 


Uttebere Chain bo 


Attleboro, Mass. 














CON DIMEN T SETS 


Self-Selling Novelties of Usefulness 
and Beauty 


Pleasing Table Ornaments 


Nickel Plate, Copper or Silver Plate 


Fine Cut Glass or China Bottles 





Silver and Gold Plated 
Non-Corrosive Tops 


Write us to-day 


NEW YORK STAMPING CO. 


MANUFACTURERS OF 


NEW YORK SHOWROOMS {Pe OFFICE AND FACTORY 
5th Floor, 291 Broadway North llth and Berry Streets 
~ WAR 











N. W. Cor. Reade St. Brooklyn, N. Y. 


Coffee Percolators Baking Dishes — oP Serving Trays Fancy Bread and Cake Baskete 
Fancy Tea Kettles Steak Planks Liquor Mixers Chafing Dishes and Accessories 


NEW o« SHOW ROOMS 
387 Washington St., Boston, Mass. 
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in one of the best watch propositions on the market? Then send to us 
for details regarding the Sphygmometer, a special doctor’s and nurse’s 
watch; something that is practically a necessity to-day for every up-to- 
date doctor and nurse. 

It is an excellent timepiece with automatic pulse timing instrument 
of great value and accuracy. Made in six and sixteen size, and with 
strap attachment. Can also be furnished as a timing instrument with- 
out watch at a very moderate price. 

Interests physicians at sight. You ought to sell one to almost every 
practitioner in your city and vicinity. Let us send you samples and 
illustrated catalogue, which you can distribute. We are the sole agents 
in America. 





Diamonds 71 Nassau Street Fraternal 
Watches HENRY FREUND Q BRO., NEW YORK Goods 
Jewelry “SELLERS OF SELLERS”’ a Specialty 
Our Trade Mark “The Rose’’ stands for quality and excellence 
and is equal to a government stamp. 
10-K. 


10K. “Pennsylvania Diamond” Set Rings 






































No. 22....$8.50 each The sulphur iron stone Send today tae aar & 
Me; 33... «. 360.. ” from the hard coal fields : es alten conthie she 
” abac ‘ : ino . ; , : 24 7 
No. 22 5 sl ey jpn - ry FP site fs complete line of — fobs, No, 62 
7 wate hai ae toe beatae bracelets, rings, pins, 
Jewelers’ Circular Key monds and retains bril- ean 
Dis. and 6 Per Cent. liancy. eas 
: i W ilkes-B : ie" 
Oe el Frederick Job, Manufacturer Wilkes-Barre, Pa. ~™ 














Our importations for this season are more beautiful than ever before and the 
line is full of striking and exclusive 


Novelties 


Fans from the plainest to the most elaborate, 
striking designs, lowest prices 


Hand-made 14 kt. Gold and Sterling Silver Jewelry. Pendants, Necklaces. Brooches, Rings, 
and the fashionable Sautoirs and Lorgnette Chains, Amber and French 
Pearl Necklaces, Earrings, etc., etc. 


A full line of 
French Plated Novelty Jewelry 


Come to see us or send for selection mentioning price 


LEWY & COHEN 


Importers and Manufacturers 


114-116 Fifth Avenue, cor. 17th Street - NEW YORK 
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PEARL NECKLACES 


Juergens & Andersen Co. pennants 


Creators of Unusual Diamond Jewelry SAUTOIRS 


108 N. State Street - 


CHICAGO SCARF PINS 






































THE “FIFTH AVENUE” 


Just the new novelty that you have been looking for with which to brighten up 


your sales. A very smart look- 
ing maline bow pin. Sterling 
Silver rhinestone cluster, 
mounted on the new maline, 
now so popular. The clusters 
are of white and combination 
colored stones. 


Made to retail at $1.00 


Let us send you a dozen assorted 
styles at once. You will surely 


















reorder. 


FISHEL NESSLER COMPANY 


Manufacturing Jewelers 


184 Fifth Avenue - 


- New York City 


Established over a quarter of a century 









































DIAMOND 
RINGS 











J.B. BOWDEN & CO. 
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ESTABLISHED 1843 


Makers of Rings of Every Description 
and Dealers in Diamonds and Precious Stones 











SOLITAIRES, 
CLUSTER AND 
PRINCESS RINGS 

















VERY DESCRIPTION of Diamond Rings. 
Solitaire, Cluster, Princess, etc. 
Diamonds used also in combination with 
other precious stones. 














Loose Diamonds for 
mounting. 


A large stock. 

















15-17-19 Maiden Lane 





OOOO © © OOOO ODOOOE © OHO HHOOLOOOOOHE 


JULIUS WODISKA, 40 John St., New York 


"Phone, John 5066-5067 
Designs and Estimates Submitted Makers of a General Line of 


Special Order Work « Diamond Mountings 


2 ££ 6)O2)0O]OOO OOOO OOO 6 OOOO OOOO COOOL. 


New York 


LOOK FOR 
TRADE MARKS 
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Another epoch-making Hedges cx: 
Invention ie 


Close on the heels of our epoch- 
making “catchless” veil pin comes a 
still more epoch-making Hedges in- 
vention, the 


Hedges solder-less 
“catchless’ 
Safety Brooch 


(Patent Pending) 


The illustrations can give but a faint idea of its many 


advantages. 















(A) SIMPLICITY. 


No solder, no catch, no spring—nothing to get out of order. 


Brooch 
Enlarged 


Brooch 
Enlarged 
(B) GREATER NEATNESS. 
The brooch sits more snugly against the dress—a great improve- 
ment over the rather untidy sagging effect of the old style brooch. 
(C) GREATER SAFETY. 
—the snug fit and the lock arrangement of the brooch pin make it impossible to lose this brooch. 
The usual wide range of exquisite Hedges designs. The usual proverbial Hedges quality. 
These brooches will he ready for delivery in quantities late this Summer. The Jeweler who looks ahead will want to see 
samples and know more about them—before his competitor does. 


A. J. Hedges & Co. it 


12 to 16 JOHN ST. 


hae Trade-Mark 


Makers of 14 Kt. Jewelry 


Specialists in Mourning Jewelry 


NEW YORK 





Renee ew te 




















For June Brides 
the Appropriate Gift 


is a beautiful 


Platinum, Diamond 


Encrusted Watch 


jeweled with absolutely the finest stones 
obtainable. 
Each watch is arranged for 


Interchangeable Colors 


With little or no trouble this dainty gift can 
be arranged to match the bride’s costume, or 
any gown subsequently worn, without in- 
curring further expense. 

Full particulars on request 


Show these artistic, exclusive, individual and 
serviceable timepieces to your fastidious cus- 
tomers—they’ll please. 


American Wateh Case Qo. 
17-19 Maiden lane New York 
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If This isn’t Insurance, There isn't any! 


If a Krementz 


One-piece Bean and Post 





solderless 14 kt. Rolled Gold Cuff Button or Collar Button 
bends, breaks, goes wrong in any way, even if it is stepped 
upon and crushed, any dealer anywhere is authorized to replace 
it free. 


If a customer ever comes to you dissatished with a Krementz Cuff Button 
or a Krementz Collar Button give him a new button. We furnish free new 
buttons for all you replace. 

Think what it means to you to be able to do this. Surely it is a thing 
that will build trade for you. 

Krementz Cuff Buttons and Krementz Collar Buttons have three big 
points that operate in your favor: they are guaranteed, they sell themselves, 
and you make a good profit. 

Order from your jobber to-day. Write for our plan to help the dealer. 


Krementz & Comp:ny 


Largest Manufacturers of Fine Jewelry in the World 





Newark, New Jersey Half denies 
































Specially named 
because so. suitable. 


The 
Graduation 
‘Necklace 


Accords’ with 
maidenly simplicity, 
while being fully 
worthy of the occa- 
sion. Vermicilli 
Roman Beads alter- 
nated with Pink 
Coral. Graduated. 
Feature it. 


No. 643-11, $23.00 

















An | 
Appropriate 


June 14-KT. oO ONLY 
Special 
Sein thes DAY, CLARK 


& CO. 


449 Washington Street 
NEWARK, N. J. 


Graduation 
Gift. 
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ROSE B ASKETS 
‘Goll a & Dunn’s 


Various Styles 

















MAKE ACCEPTABLE GIFTS FOR JUNE BRIDES 





Graff, Washbourne & Dunn 


SILVERSMITHS | 
Office and Factory ° ° - 142 West 14th Street, New York 





BASKET. No. 4458. 








Remounting Suggestions 1 a 


~ & 
® 


“ar 
» Sod) 


x Co. Maiden L ane, Co! 8 Nassau St. New York 


at ON UF 

















PEARLS were never so much in demand as now. 


WE can sell you better PEARL RINGS for the money than | 
any other concern in the business. | 


M. B. BRYANT & CO, **sen'¥euc™ 



































Thimble Insurance 


FOR DEALER 4X2 CONSUMER 


; 











TRADE M D MARK 


Get the reputation in your 
city for selling the best 
thimble made—the one 
having an unquestioned 
guarantee, backed with 80 
years’ experience. 


Look over your Spring 
stock and brighten it up 
with our new designs. 





There is a_ profit-to-you 
factor in our line that 
demands your attention. 
Display our line and it 
will quickly demonstrate 
its quick-selling property. 


As thimble specialists we 
pay minute attention to 
new designs. Our catalog 
will show them. 


TRADE M D MARK 











Ketcham & McDougall 


Manufacturers 


15-17-19 Maiden Lane 
New York 
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The first day you feel good and husky, 
see if you can bend or break a 


KREMENTZ 


Four-Point-Contact 
One-Piece Bean and Post 


Cuff Button 


Hold it as shown in the illustration and 
do your best. We will cheerfully replace 
every one you damage. 

And remember this: —VVE GUARAN- 
TEE THEM TO YOUR CUSTOM- 
ERS IN THE SAME WAY. 

FOUR, strong prongs joined immovably 
to the front, as compared with only one 
or two contact points of other buttons, 
makes the Krementz the strongest 14 kt. 
Cuff Button in the world. 

And don't forget that it has the staunch 
Krementz one-piece bean and post, with 
the post HAMMERED SOLID in the 
middle where strain is greatest. 
Krementz KNOWN quality, Krementz 
PAINSTAKING finish, and the Krementz 
guarantee which really GUARANTEES, 


will make this button a big seller for you. 
Are you willing to pocket the profit? 
Fill out and mail the coupon below. 


Krementz & Co. 


Largest Manufacturers of 
Fine Jewelry in the World 


Newark, New Jersey 


KREMENTZ & CO., Newark, N. J. 
Send us ( ) pairs of Four-Point-Contact One-Piece 
Bean and Post Cuff Buttons for insp-ction. 





Name. 


City State 



































42 THE JEWELERS’ CIRCULAR-WEEKLY 





May 28, 1913. 





“WHO'S WHO” IN 


NEWARK 





Krementz & Co. 
Platinum and |4-K. Diamond and Enamel Jewelry 
Krementz Bodkin Stud and Vest Buttons 





TRADE 13-165 Franklin St. 


Crane and Theurer, Inc. 
G “ARK 14 KARAT LINES 





Shafer & Douglas, ine. 
Manufacturers i 


d Factory 
Opposite City Hall 


20S 


Office an 
@-11 Franklin Street 













Meyer & Gross 


Makers of High-Grade 
@.G. Solid Gold Set Rings 
Trade-Mark 401-407 Mulberry Street 





William Link Co. 
Makers of 14-K. Jewelry 


CAM 
401-407 Mulberry Street 











David C. Dodd Co. 
Platinum, 14-K. and Enamel High Grade Jewelry 
Bar Pins a Specialty 23 Marshall Street 








Osmun-Parker Mfg. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 





Climax Mesh Bag Co. 
: for the Better Grade of “ BAILEY” 
BLE Mesh Bags for the Retail Trade. 
401-407 Mulberry Street 








Frederick B. Weiss, Inc. 


The Up-to-Date 10-Kt. Line 
CUS One : 473-475 Washington Street 









MESH BAGS 
a G ] 1i ¥ St li * ** Som: } . 
hag ind. Jobbers only. 
OLDSMITH-KOCH CO., 103-109 Oliver St. 












Taylor & Co., Inc. 
WK. J 
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tr male Se pein, 2 ame K 






















Selesroom, 320 Fifth Ave. N. Y. 
Factory: 251 N.J.R.R 
Jobbing Trade Basleaisalp 93-107 te St. 





106 Ogden Street 
G. = —— Te Yai 
tees Champenois & Co. '°'* 


47 Chestnut Street “~~ 
Battin & Compan 

eed Sewn 6 a elree 3 

ue Koller w Jewelry Mig. Ce. 
yr a ae 64 pe Gascon Street 
and 

10-K. Jewelry, Quite and Finish 

rrape C XK MARK 50 Wainut Street 













BROWNE, JENNINGS & LAUTER 
Makers of Fine Platinum and Gold Jewelry 
Also Special Work from Designs 


N. Y. Office, 49 Maiden Lane 48-50 Wainut St. 








John Chatellier 
Specialties—Boxes, Cig Vanity and Card Cases 
wee grea sae 
N. Y. Office, 341 Fifth Ave. 306 Market St. 





Eastwood-Park Co. 
sive To Ces i tisucetee oe" (EPO 


Austin and Murray Streets 





Kohn & Company 
Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 
See page 15 Camp and Orchard Streets 





Burstow, Kollmar & Co. 


Bracelets and Bead Necks 
18 Columbia Street 


THE HOUSE OF PROGRESS 
14K. and Piatinum Jeweiry 
FRANK KKEMENTZ CO. 
530 Mulberry Street 





Garland, Fisher Company 


10x, Mesh Bags and General Line 
F N. Y. Office, 9 Maiden Lane 
2 530 Mulberry Street 
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The advertisers on this page will 
supply your every want in 


In Newest Designs 
14 and 10K. Gold 
Platinum 


Finest Workmanship 
Quickest Sellers 
Diamond Goods 
Silver Novelties 
and Silverware 
Newark is the ales head of 
highest grade goods, made by 
those who know how. Salesmen 
representing these Newark firms 


always have something you will 
want. 


Insist on 
“ Newark-Made” 











Link & Angell, Inc. 
Od 14-K. Jewelry 


13 Franklin Strest 





Strauss & Strauss 
Nay’ Advanced Styles. 
Gold Set and Dinner Rings. 
“inn “* Rings that sell themselves.” 
9 Clinton Street 








Charles W. Park 
Maker of Fine Serine Goods, Novelties 


Pome pe and McWhorter Streets 





Abig & Wagner 
Specialty: 10 and 14-K. Bracelets and La Vallieres 
50 Columbia Street 





(4 


Ww Sterling Silver Mesh Bags 


358 Halsey Street 


WIG Sein Sen Bros. 





THE WILLIAM B. KERR CO. 
Makers of, Novelties, Toiletware, Etc., in 


-K. Gold and Sterli 
Office and Factory N.Y. 
Orange and High Sts. 15 Maiden Lane 





E. H. Eecrwsed W. Mille 

E. H. EASTWOOD & CO 

fa T Bar Pins, Lockets, Brace- 
aot’ 14K. Also Platinum Mountings 


lets in rt 
34 Marshall Street 





J. D. Daizell & Co. 


Trade Manufacturers of Fine 14-K. Jeweky 
Mark 23 Marshall Street 





The Hayes Bros. Co. 


Manufacturers of exquisite 10-K. and 
HEB 14-K. Jewelry. 42 Hill Street 





L. coeeene & Co. 
4 Pat. ina a | 0 


480 Washington Street 





PLATINUM 
Platinum and Gold 


Settings in 
Baker & Co., Inc. 
N. Y. Office, 30 Church St. 408 N. J.R.R. Ave. 





La Pierre Mfg. Co. 


Candlesticks 





Silversmiths 
Eckfeldt & Ackley 
14-K, only—Lockets, Links and Novelties 
98-104 Murray Street 





Gibson Krugler & Granbery Co. 
Manufacturers of 14-K. Jewelry 
306 Market Street 





a Frisch Broth Brothers nN 
ee yy oy le 
For the Jobbing TradeOnly 60 Columbia St. 





Alisopp & Alisopp 
<-> Platinurn Diamond Jewelry < & D> 
18 Columbia Street 





um Chains 
30 Court Street 


Henry Ziruth 
UnbreakableChains—HighGradel0 and 
14-K. Geld and Platin 








ARCH CROWN MFG. CO. 


reer (114K We 


Readyito Use 
Epon we | 
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LONDON 
Kimberl-y Hous: 
15-17 ‘Holborn Viaduct 





POWERS ann MAYER, 1c. 


8-14 West 381TH STREET 
Adjoining Fifth Avenue 
NEW YORK 


. 


“WEDDING RINGS” 


WE HAVE RECEIVED MANY DUPLICATE 
ORDERS FOR OUR SPéECiAL DIAMOND | 
JEWELED ENGAGEMENT WEDDING RING, 
WHICH WE ARE STILL OFFERING TO THE 
TRADE AT PRICES RANGING FROM $65 
TO $85. WE URGE YOU TO BRING THIS 
TO THE ATTENTION OF THE PROS- 
PECTIVE BRIDEGROOMS WHO MAY BE 
AMONG YOUR CLIENTELE. 


“SPECIAL NOTICE” 


OUR ELEVENTH ANNUAL EXHIBITION 
OF DIAMOND JEWELS WILL BE HELD IN 
OUR “PETIT SALON” FROM SEPTEMBER 
8TH TO THE 13TH, INCLUSIVE. BRACE. 
LETS OF ALMOST EVERY DESCRIPTION 
WILL BE A PROMINENT FEATURE OF THIS 
DISPLAY. OUR DESIGNS AND WORK. 
MANSHIP WILL BE OF THE HIGHEST 
STANDARD OBTAINABLE. 


PARIS 
51 Rue de Chateaudun 


CABLE ADDRESS: “ON TOP,”” LONDON 


AMSTERDAM 
Sarphati Straat 32 
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Platinum . 
3 14 Karat Gold Novelties de Luxe 
4 
i 




















Sterling Silver 











We make Lorgnettes_ in 
Platinum, Gold and Silver, in 5 
Plain, Pierced and Engraved 
Patterns, set with Precious 


Stones, or unmounted as 
desired. 
Cigarette Cases Lorgnettes 
Chatelaines Eyeglass Cases 
Jeweled Bags Lorgnette Chains Cigarette Holders Novelties 
Mesh Bags Card Cases Coin Purses Ete. 





1 Purses Vanities 
Vanity Cases Bracelets 





Our Line is made especially for jewelers whose trade demands the artistic, exclusive and finely 
wrought. Our aim has been to create a salable and unusual number of effects that appeal to dis- 
criminating buyers. 


- §. COTTLE COMPANY | 


31 East 17th Street New York City 


PARIS: 28 Rue D’Hauteville CHICAGO: H. M. Heymann, Heyworth Bidg. SAN FRANCISCO: A, E. Lee, Shreve Bldg. 
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Lingerie Clasps 
Safety Pins 
Ladies’ Fobs 
Key Chains 
Scarf Pins 
Sleeve Buttons 
Ribbon Fobs 
Match Boxes 


TRADE 


% 


MARK 





LAPEL CHAINS 


23 MAIDEN LANE - - =- - 






IPE p=st 





ie Da 


Made in 10 and 14K. Gold and Platinum 


BUTTONS AND CHAINS ENGRAVED AND ENGINE TURNED 


Many Designs in the Buttons and Chains Forming Our 50 Different 
Combinations. 


PRICES RANGE FROM $4.00 TO $20.00 


A Seasonable Line that Will Sell on /ts Merit to Yoar Fine Trade. 
Write Us To-Day. 


Enos Richardson & Co. 


OF INDIVIDUALITY 














Waldemar Chains 
Lorgnette Chains 
Neck Chains 

Hat Pins 

“R. S.” Cigar Cutter 
Veil Pins 

Handy Pins 


TRADE 


The House of Staples—Known to the Trade for Over Seventy Years 


San Francisco Office: Head Building, Post Street and Grant Ave. 


NEW YORK 


MARK 


mat aes 
aires 














OSMERS-DOUGHERTY COMPANY 


Manufacturing 
Jewelers 











291-293 Seventh Avenue 
Between 26th and 27th Streets 
Phone 913 Madison - NEW YORK 


Platinum 


COLLARS 
PEARL MESH 
WorK 
ScARF PINS 
PENDANTS 
EARRINGS 
BROOCHES 


Mounting 
also to Order 


Order and repair 
work of all kinds 
exécuted by 
skilled workmen. 


Send for Our 


Circular 
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CS 


Established J830 





\KY Incorporated 1904. 


ae yy 


— 


C.F. RumMpP & SONS \X 


Manufacturers of 


Philadelphia 








Fine Leather Goods 


SS //_New York Salesroom-683-685 Broadway \\( WZ 
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Open. THE NEW Closed. 

















“Surlock” Safety Catch 


The only Perfect Combination 
Safety Catch and Point Protector 








— 


As it appears with Pin Tongue 
attached. 


MANUFACTURERS who have 
been experimenting with unsatisfac- 
tory catches will find this device serv- 
iceable and reasonable. 

JOBBERS will experience less 
trouble in demonstrating this simple 
and serviceable device to their cus- 
tomers. 

RETAILERS ought to carry “Sur- 
lock” catches in stock and suggest 
its insurance value to the consumer. 





= ~~ 





It clamps the pin securely into the 
catch provided for it, by means of 
a small piece of solder; the operation 
of a minute. 


Made in sterling silver, 10 and 
14-karat gold, German silver. 


SEND FOR SAMPLE. 


The Surlock Safety Catch Co. 


Metcalf Building, Providence, R. L. 

















Phome Gramercy 5265 











Monogr 


COMPLETE SE 


Dinner Plates Gold Edge per 
and Monogram $7.90 d 
Orders Filled in 10 Days 


SEND FOR BOOKLET AND SAMPLES 


WARRIN and SON 


EST. 1860 
DECORATORS OF CHINA AND GLASS 
! CRESTS & MONOGRAMS A SPECIALTY 


am China? Glass 


OR SINGLE DOZENS 


ozen 








49 Wooster St., New York 


18 East 23rd Street 





Established 1879 


Samuel Brand & Sons 


INCORPORATED 
MANUFACTURERS OF 


Diamond Mountings 


New York City 


























Engine -Turning for 








the Trade 














silverware. 


We shall be pleased to show 
designs and quote prices for 
engine-turning on jewelry and 


We are making a specialty of brocading work. 


Write Us Your Needs 


FIELD ENGINE-TURNING CO., 117 Point St., Providence, R. |. 








Established 1879 


29 East 19th St., New York 


Manufacturer of 


LOUIS W. HRABA  q@_—s#Fine Leather Goods 


Exclusively for the Jewelry Trade 





We Can Save You From 
25% to 50% and More! 


We buy surplus jewelry stocks 
for cash and turn our purchases 
over quickly. We can supply 
diamonds, watches, silverware, 
novelties and gold, silver and 
plated jewelry at ridiculously low 
prices. 
Write us or call at our Showrooms 


U.S. JEWELRY TRADING CO., Inc. 


Job lots a Speciaity. 
530 Fv hare New York City 











Manipulatio 


n of Steel in Watch Work 


By JOHN J BOWMAN 


Reduced Price, 50 cents, Postpaid 
a Circular Publishing Co. 


John St., New York 


54 West 37th St. 








Est. of A.O. BAUMANN 


Manufacturer of 


IVORY and TORTOISE SHELL GOODS 


Toilet Articles a Specialty 
epchien | in alli its Branches 


New York 
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TRADE MARK 


14K 





New York Office: 
Maiden Lane Safe Deposit Co., 170 Broadway 


TRADE MARK 


i4*K 


THE HOUSE OF PROGRESS 


“MARIE ANTOINETTE” 


Our competitors say we cannot continue selling the 
Lorgnons at ovr prices and survive. 


We regret having to disappoint them but we are not only going to continue doing 
so but shall also add a line of Pierced Patterns to our already great line. 


And Our Scale of Prices Will Remain the Same 
FRANK KREMENTZ CO. 


Main Office and Factory: 


532 Mulberry St., Newark, N. J. 


Chicago Office: 
Room 500, Heyworth Building 











¢) 66 





26-28-30 Beecher St., Newark, N. J. 
() “NEW YORK OFFICE 


WELL DRESSED”: “FINISH” 





SCHI LESS,BROD &Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 


: 65 Nassau St. 

















Platinum 


Platinum 
Platinum and Gold 


i) 





Waldemars, Lorgnettes 


Chains Sautoirs, Neck 


Gold Lapel 


DEMAN-KLOUS MFG. CO. 


51 MAIDEN LANE, NEW YORK 


ik) 





Platinum La Vallieres 
Amethyst Brooches 
Scarf Pins 


Bar Pins 
Peari and Sapphire Goods 
Amethyst Goods 















































Artistic Designs 
Careful Finis 


10K. and 14K. 
JEWELRY 


TO THE 
JOBBERS 


PANG FACTURING cht gga 


’PRy, 87 MAIDEN LANE. 
eee NEW YORK. xa 
A Line Marked by Characteristics That Sell Jewelry 


Our Fall Lines Are Now actos 





Skilled Workmanship 
Popular Prices 
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BOOST YOUR BUSINESS! 


b —e 
g L/o. 
MA ERS 
NUFACTUR 65 NASSAU ST. 
The Thistle NEW YORK 


stands for all 
that good i Ask our salesmen to show you scores of 
> iedtegs, cs NEW ATTRACTIVE DESIGNS, STUNNING STYLES 


It’s on every 


deans ae A Each piece carries the air of distinction and attractiveness 
























































MOROCCO JEWEL CASES 


STERLING MOUNTED 


Exclusive in Design. Made in Eight Sizes, 
3” x 4” to 7’ x 9” 


Finest Quality all with locks 


of material and work- 
manship in every 
detail. 


at Sut “3: 


Write us for prices. 








WARWICK STERLING COMPANY, Providence, R. I. 


NEW YORK OFFICE: Silversmiths Building SAN FRANCISCO OFFICE: Jewelers Building 


Fat! H ‘ 
i A co 
: 














Bracelets! Bracelets! 


UR LINE of-Bracelets is pronounced to be the 


largest and most satisfactory ever presented to 
400/152 the trade. 

















Protect your trade from all Bracelet Troubles and 
/ 20 YEAR show them the LINE that GUARANTEES THEM 
GUARANTEE ABSOLUTE SATISFACTION. 


A Gold Filled Line with a Solid Gold Finish 


Our lines are now on the road. Over 3,000 numbers. Mr. Re- 
tailer, ask your Jobber for them. 


SEND FOR BOOKLET OF NEW DESIGNS 


The J. H. MANNING CO., Inc. 
Bracelet Specialists. PROVIDENCE, R. I. 
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“UTOPIAN” 


Best selling 
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eS 


ESTABLISHED 1839 


Simons Bros. Company 


Philadelphia 


line of 
Silver Deposit 


Ware made. 


Thimbles Thimbles 


(Prices quoted here 
subject to Jewelers’ 
Circular Key.) 


Thimbles eer Thimbles 
Thimbles a a Thimbles 
Thimbies . Thimbles 


Note our 
New Address— 


CUPID THIMBLE 


Sample NIGHT CAP SET Made in Gold and Silver 


Room ee ; * ate 

peer Consisting of Water Bottle, Whiskey Container 
(which fits in neck), and Tumbler, 6% _ ins. 

Factory: high. Complete set............-.+..+- $5.00 


UTOPIAN SILVER DEPOSIT & NOVELTY CO. 
261-263 West 36th St., New York 


San Francisco—M. FREDERICK & SON—45 Kearney St. 


Write for Catalogue 





New York Chicago Sa. Francisco 
13 Maiden Lane 31 N. State Street 717 Market Street 
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Soft Cuffs Demand 
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A. SUDEROV 


Fine Diamond Mountings 


DIAMOND JEWELRY j ‘ 
and Special Order Work . \. > 


47-49 Maiden Lane, NEW YORK 
‘““No-Fuss”’ Cuff Buttons 


CHICAGO — SAN FRANCISCO 
They give that care-free, negligee effect so much desired 
and stay right where you put them. 


“No-Fuss” Cuff Buttons are inserted with a freedom 
and ease afforded by no other buttons. They are now 
sold in most good stores. The sooner you send for 
your sample assortment the quicker you will find that 
they will be one of your best sellers. All you have 
to do is to show the “No-Fuss.” Its advantages are 
apparent to all users. 


Send for sample assortment and descriptive booklet. 


Wordley, Allsopp & Bliss Co. 


Makers of 14 kt. Jewelry Exclusively 
Newark Gi Fg New Jersey 


Coast Representatives 
HENRY M. ABRAMS CO., 717 Market St., San Francisco 
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created a furore wherever shown. 


of 10 and 14 karat 


Jewelry. 


Thirty-four 
Years of consist- 
ent endeavor has pro- 
duced a line of Solid 
Gold Jewelry that can- 
not be excelled in Quality 
and Finish. 


Order Goods Illustrated 


by Number 
Diamond Earrings Reversible Tie 
Mountings Bar Pins Clasps, etc. 
Brooches Circle Brooches Scarf Pins 
La Vallieres Ruffle Pins Bracelets. 
T. G. Frothingham & Co. - 
Makers of 10K. and 14K. Jewelry ‘ 
i 7 ELM STREET TRADE 
North Attleboro, Mass. 
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\. These CIRCLE BROOCHES have 


Jobbers throughout the country 
have stocked liberally. it’s up 
to You, Mr. Retailer, to 
ask for an inspection of 


the Diamond ‘®” line 


Solid Gold 








X Ry Providence 
Ui =< Rhode Island 








Seamless Rings 
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AND 


Scart Pins Link Buttons 
Ear Knobs Emblems 





Careful buyers who search for a high standard 
of excellence, will appreciate our new line. 


you use well made goods of our sort, 
WRITE US FOR INFORMATION 





The Morgan Jewelry Co. 


Manufacturing Jewelers 


62 Page Street 














New Ornamental 





Hat Pin Protector 

















Can be Retailed from 10 CENTS UP 


Our New Hat Pin Point Protector is 
made to mechanical perfection—it holds like 
a vise and can be released at the slightest 
touch of the fingers. Both sides are made to 
match. Stems are interchangeable. Can be 
used as a Hat Pin Ornament or as a Point 
Protector. Has already proved a big seller. 

Our Searf Pin Protector is unequaled in 
construction and price. 


Send for Samples 
Sold through your Jobber 


Pollock Safety Clasp Co. 


40 Union Street, ATTLEBORO, MASS. 


New York Representatives . 
MESSRS. ADLER & HEINE, 170 Broadway, New York City 























Practical Course 
in Adjusting 


By THEO. GRIBI 


Published Price, $2.50 


SPECIAL REDUCED PRICE 
$1.50 
Postpaid 





The Jewelers’ Circular Pub. Co. 
PUBLISHERS 


11 John St., cor. Broadway, New York 
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The <=> Solitaire Cluster 


The investment is less. 





The profit is more. 
THE DEMAND DOES EXIST. 


Many of our customers are supply- 
ing the demand and making money. 


A postal card will bring you a 


selection. 


GEBHARDT BROS., Cincinnati, Ohio 








Folding Toilet Case 


Compact and Practical 


This new set contains cloth and hat brushes, military brushes 
and comb. 
The backs may be had in French Ivory, as shown in illustra- 
Per reTETNTTYTET rN tion; also in Silver and Ebony. ; 
HAARG MAALAL = The bristles are of finest quality. 
The cases, which fold up into small space, are of seal and 
Te ae ae ee Morocco. 
ban bagi A similar set is made for ladies, with hair brush and nail 
brush in place of military brushes. 
New York Agent Pacific Coast Agent 


H. H. COLLARD F. J. AICHER 
17 Maiden Lane Los Angeles, Cal. 


‘‘The Travelers’ Line’’ 


TILDEN -THURBER, Corp. 


PROVIDENCE, R. I. 











JEWELRY BOXES TRAYS of EVERY DESCRIPTION “SECURITY” RING TRAY 
SILVERWARE CHESTS BOXES FOR SILVERWARE 
vEamres Séaie Ae BAGS MANICURE and TOILET SETS 


RECOVERING WINDOW PLAT- 
PANCY PLATFORMS and BLOCES FORMS and TRAYS 


PAPER BOXES 


Tags, Cards, Cotton, Findings, Etc. | 


Estimates and Samples Cheerfully Furnished Patented Lock Ring Tray 
SEND FOR CIRCULAR 


39 Maiden Lane, W/OLFSHEIM & SACHS Manolacturers and 


(Stee ) NEW YORK Kansas City Office: Boley Bldg., GEORGE L. BRENNING, Selling Agent Importers 
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ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—Mountings—Diamon 


Cc. G. ALFORD & CO. 192 Broadway 


Diamonds, Watches, Jewelry 


ALVIN MFG. CO. Fahys Bldg., 
Silversmiths 52 Maiden Lane 


AMERICAN GEM & PEARL CO. 
14 Church St. 


10-12 Maiden Lane 








Bay _IN 




















Scren 3 


Good Fishing 


The place to fish is where the fish 


No use soaking a line in 


M. J. AVERBECK 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 15 Maiden Lane 


BIGALKE & ECKERT CO. congregate. 







































Fine Imported Watches 527 Fifth Ave. 
S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J. B. BOWDEN & CO. 15 Maiden Lane 
Ring Makers 


R. A. BREIDENBACH 51-53 Maiden Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 
Waltham and Elgin Watches 


M. B. BRYANT & CO. 
Ring Makers 


CARTER, HOWE & CO. 
Manufacturing Jewelers 9-13 Maiden Lane 
I. S. CHARIG 71 Nassau St. 


Big Bargains in Diamonds Our Specialty 
HERBERT COCKSHAW 

Novelties in Jewelry 29 W. 38th St. 
H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


COOPER & FORMAN 3 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


82 Nassau St. 


68 Nassau St. 


7 Maiden Lane 





an empty pond. ‘There’s nothing in it. 


If you’re fishing for the good things 
in Jewelry, Silverware, Watches, Sup- 
plies, etc., the place to try is New 








DATTELBAUM & FRIEDMAN 
Ring Makers 51-53 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 
Mountings and Dia. Jewelry. 126 W. 46th St. 


JAQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


C. DORFLINGER & SONS 
Fine Cut Glass 86 Murray St. 


GATTLE, ETTINGER & CO. 
Diamond and Prec. Stone Jly. 170 Broadway 


THE GINNEL MFG. CO.15 Maiden Lax 
Gold Plated Link Buttons, Bar Pins, etc 


GOLDSMITH BROS. 20 John & 
Gold, Silver and Platinum Bought and Sold 
THE GORHAM CO. 
Fifth Ave. and 36th St. and 15 Maiden Late 
W. GREEN & CO. 81 Nassau St 


Jewelry, Jewelers’ Supplies, Electric Moton 


° ENM 7 oy 
R. & J. DREYFUS 80 Maiden Lane Ser Tet Cuties —_— 
Importers of Diamonds HERPERS BROS. a 


WM. J. DURFEY 7 Maiden Lane 
Bargains in Diamonds, bought and sold for cash 


ELIASSOF BROS. & CO. 9-13 Maiden La. 


Diamonds, Watches and Jewelry 





Settings 
J.L. HERZOG & CO. 45 Rose St., cor. Dua 
Makers LK Rings & EL KAY Cuff Buttons 
I. HOCHBERGER & SONS 


g Diamonds 85 Maiden Lane 
ie N. J. FELIX & SONS 56 John St. é . 
| i Watch Mtls, Tis. & Jwirs’ Fndgs, Ag S. E. HOWARD’S SON & CO. 
t Ebony Goods 15 W. 24th % 
e ; FISHEL NESSLER co. 184 Fifth Ave. ILGEN & WAKEFIELD CO. 
; Manufacturing Jewelers Jewelry ond Watches 15 Maiden Last 
LOUIS D. FOLKART 65 Nassau St. | ROBT. H. INGERSOLL & BRO. 
4 qe Cash for Diamonds and Diamonds for Cash. Watches 815 Fourth Ave 
| in FRENCH ART JEWELRY CO. INTERNATIONAL GEM CO., Inc. 
oy i 4 Sterling Silver Whitestone Jewelry 182 B’way Lapidaries and Prec. Stones 815 sth Aw 
‘4 
ty x 
i 


a Fn 








roadway 


etc 


ohn & 
id Sold 


n Late 
sau St 
Motors 


sau St 


n Lane 


tons 
n Lane 
4th St 
n Las 
h Ave 


IC. 
h Ave 


May 28, 1913. 





THE JEWELERS’ CIRCULAR-WEEKLY 








sited 
, Seva e 
3. 


hd 


ng te ‘} ee 






































York. 


yn. 


Precisely what you want is 


sure to be there waiting for you—and 


no disappointments. 


You're right at 


the source of supply, in New Y ork— 


and the supply is inexhaustible. 


That’s 


why you can do more and better busi- 
ness in New York in one day than 
you can do in a week elsewhere. 








INTERNATIONAL SILVER CO. 
Silversmiths 9-15 Maiden Lane 


DAVID KAISER & CO. 14 John St. 


Fine Diamond Mountings 


THE KELLER JEWELRY MFG. CO. 
10-Karat Gold Jewelry 64 Nassau St 


KENT & WOODLAND 12 John St. 
Bracelets 
WM. B. KERR CO. 
Silversmiths 
KETCHAM & McDOUGALL 
Thimbles, Eyeglass Holders 15 Maiden Lane 
JULIUS KING OPTICAL CO. 
Opera and Field Glasses 12 Maiden Lane 
JONAS KOCH 87-89 Maiden Lane 
Jewelry and Watches 
LARTER & SONS 21-23 Maiden Lane 
Studs, Vest Buttons, Rings, Links and Lockets 
SAMUEL LAWSON 19 John St. 
Coral and Black Onyx Mourning Jewelry 
MADDOCK & MILLER 54 Murray St. 
Royal Worcester China; Novelties & Staple Lines 
JULIUS MAMLUCK & CO. 68 Nassau St. 


Diamonds, Prec’s, Semi-Prec’s, Imitat’n Stones 
M. H. MANN & CO. 


Importers of Diamonds 


15 Maiden Lane 


45 John St. 








B. FU C. MAZZA 
Coral 


LUDWIG NISSEN & CO. is2 Broadway 
Pearls and Precious Stones 


POWER & ALLAN, Inc. 


Diamond Importers 2 Maiden Lane 
ENOS RICHARDSON & CO. 
Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


110-116 Nassau St. 


Silversmiths 15 Maiden Lane 
W. I. ROSENFELD 1 Maiden Lane 
Diamonds 
A. ROSEMAN 9 Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 
SCHANFEIN & TAMIS 45 John St. 
Mfrs. 14K. Vanities and Cigarette Cases 
JOHN SCHUMACHER 1 Maiden Lane 
Platinum Diamond Mountings 
WILLIAM L. SEXTON 
Platinum and Gold Jewelry. 
SLOAN & CO. 15 Maiden Lane 
Specialties in Fine 14-Karat Jewelry 
SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


E.H.H.SMITH SILVER CO. 15 Maiden La 
Special Silver Plated Ware Made to Order 


65 Nassau St. 








STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 


L. STRAUS & SONS 42-46 Warren St. 


Art China, Cut Glass, Marbles, Bronzes 


LOUIS STRASBURGER’S SON & CO. 


Diamonds 341 Fifth Ave. 


GEO. O. STREET & SONS 


Ring Makers 2 Maiden Lane 


SETH THOMAS CLOCK CO. 


15 Maiden Lane 


OTTO THURNAUER $215 Fourth Ave. 
“Bavaria” Miniature Clocks, Cutlery & Specs. 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 82d St. 
WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La. 
L. E. WATERMAN CO. 173 Broadway 
Waterman’s Ideal Fountain Pens 
HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 
WAGNER COMB MFG. CO. 1182 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods 
A. WALLACH & CO. _ 37 Maiden Lane 
Gold Chains, Gold and Silver Mesh Bags 
WHITELAW BROS. 45 John St. 
Diamond Set Jewelry 
FRANK M. WHITING & CO. 
Silversmiths 15 Maiden Lane 
WHITING MFG. CO. 15 Maiden Lane 
Silversmiths . 
A. WITTNAUER CO. 80 W. 86th St. 
Importers of Watches 
JULIUS WODISKA 
Diamond Mountings 
WOLFSHEIM & SACHS 
Boxes, Trays, etc. 35 Maiden Lane 


J. R. WOOD & SONS 170 Broadway 
Diamond Cutters—Wedding Ring Makers 


40 John St. 
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5 North Wabash Avenue 





The “Cromwell” 


This pattern is proving one 
of the most popular ever pro- 
duced. It is especially pleas- 
ing in design, having all the 
advantages of the plain 
pattern but with as great a 
degree of character as the 
more ornate. Like all 


1847 ROGERS BROS.@ 


‘Silver Plate that Wears’’ 


it is backed by the unqualified 
guarantee of the largest 
makers in the world. Why 
not tie your store up to our 
advertising of this pattern? 


If you are not familiar with 
our policy of co-operating 
with the dealer write for illus- 
trated circulated 1145-J. 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 


NEW YORK SAN FRANCISCO 
49-51 West 34th Street — 9-19 Maiden Lane 150 Post Street 





May 28, 1913. 
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The Pearl, Its Origin and Development. 


Interesting Scientific Facts About the Most Popular of Gems, and the Molluscs 
That Produce Them. 














bea following interesting de- 
scription of the pearl’s birth and 
growth is from the pen of Dr. E. Scherer 
in a Pforzheim jewelry journal. He says: 

“From the most distant times pearls have 
constituted an adornment of the choicest 
kind, and the people of antiquity paid in 
those days as fabulous sums for fine pieces 
as we do now. 

“Pearls are of animal origin. 
found in certain kinds of shells, 
in the pearl-oyster, in greater or smaller 
quantities. And the pearl fisheries in 
tain parts of the Red Sea and the Indian 
Ocean date back to the most distant 

“But how are pearls born? This ques- 
tion has now found its answer, at least in 
part, and that in a most surprising fash- 
ion. Since the oldest times theories of the 
birth of pearls in the interior of shells 
have been evolved. The Orientals had 
them born from drops of dew falling from 
heaven on tepid nights and which were 
gathered in by the gaping shells of the 
oyster, and then transformed into pearls hy 
the fecundating action of the sun. Th’s }s 
the explanation derived from antiquity that 
Pliny gave us. The Middle Ages were a 
little less poetic; they considered pearls a 
sickly secretion, like biliary and bladder 
secretions. They were even taken for eggs 
of the oyster. In modern times we have 
cast aside all these crude beliefs. 

“Réaumur was the first to find the true 
nature of the pearl and to prove its com- 
position to be of the same nature as that 
of shells. These latter are a mantling 
which, as its name indicates, envelops the 
animal and secretes the two halves of the 
shell. In the shell we distinguish three 
layers from the interior to the exterior. 
There is first a horny, brown cuticle or 
layer of skin; secondly, there is a 
prismatic layer, called conchyaline, 


highly 


They are 
principally 


cer- 


ages. 


outside 
darker, 


formed of calcareous prisms at right- 
angles, and, thirdly, there is the nacreou: 
layer. All these three layers together form 


likewise the pearl, but in the opposite sense 
to the shell, inasmuch as the nacreous part, 
iridescent and brilliant, is on the 
and the brownish skin on the inside 
a nuclews more or less apnarent. 
The nacreous layer is formed of a larve 
quantity of very tiny calcareous 
which, in consequence of interference, pro- 
duce the sheen peculiar to the pearl. Every 
shell fish, then, can produce pearls; in 
they have been found in 
The beauty and sheen depend upon the 
number and thinness of the calcareous 
scales; the larger the number and greater 


outside 


round 


1 
Scales 


fact, 


several species. 


the thinness the 
“Although 


is created. 


we 


We 


more 
now 


ask: 


beautiful the 
what 


know of 
pearl is composed, we do not know how it 
What provokes the 


secretion of the pearl? 


three layers formed? 


How 


sheen. 
the 


are these 
And what gives birth 


to the nucleus around which we dist:nzuish 


these 


nearly 


the last century 


ter fallen by 


the mollusc, ‘as 
material produced by the shellfish itself, or 


a little 


three layers? 
“Hessling, P 
all the 


grail 


ogenstecher 
zoologists of the 
believed that 
accident into the interior of 
sand or other 


n 


particle of the shell, etc., 


of 


and, 


with them, 
middle of 
foreign 


Mat- 


constituted 


the central point around which the three 


layers 


and, 


disposed itself. 
the end of last 


found 


at this 
ZOC y]c gy. 


But 


finally, 


the 


in 


century 
day 
already 


most 
1852 the 


in 


brilliant 


substance 
This opinion persisted to 
and still is to be 
manuals on 
Italian - 


Filipi gave out the hypothesis that the birth 
of the pearl might have some connection 
with the presence of a parasite in the in- 


terior of the oyster. 
partisans, 
Moebius 


then 


few 
savants, 


alone 


and, 


This hypothesis found 
among 
defended 


German 


it. Al- 


though by the hypothesis of Filipi we be- 


lieved 


problem, 


tury. 
“In 


with 


1901 a 


we were 
it stayed 


those of 


near 


clearly those of Filipi. 


new 


observations, 
subjected to their researches grew 
what after the following fashion: 

“In the month of 


the 
in reserve 


Frenchman 
made some fresh researches which, 
Lyster-Jameson, 


solution 
for 


of this 


our cen- 


Raphael Dubois, 


together 
confirmed 


According to these 
the pearls of molluscs 


some- 


August larvae in very 


great numbers are found in the interior of 


molluscs—they 


same 


a liver disease 1n 


are 


the 


trematoda. 
trematoda or intestinal worms cause 
sheep, as is well known. 


(These 


They are from four to five millimeters long 


and of 


reddish 
commence to encyst; 


c or. 


T 


hese 


larvae soon 
for upon these shriv- 


eled worms a calcareous secretion soon ap- 
pears and forms. little by little, a complete 
capsule around the body. 


construction 
nacreous appearance, 
mantle 
the pearly 
constantly. 


of the 


substance 


This 


commences 


All this spherical 


to shine 
for under the activity 
around this calcareo:s 
is developed, 


construction 


more and more a pearl. 
in the 


entirely 


enclosed 
sphere and rests in this state 
mer of the fol 


ball commences 


capes, 


lowing 
to 
velope opens up and the 


becoming free 


ye 


The little 
interior 
till th 
Then the 
disintezrate 


ar. 


to ce 


] 


buried an 


tinue 


with a 


body 


growing 
rese nbles 
worm is 


of the 
e Sum- 
pearly 


the en- 
imal es- 


devel- 


of the cyst; then the envelope does not fall 
off, but continues to get larger, till it be- 
comes the gem desired by all that we know 
as a pearl. 

“The location where the trematoda lar- 
vae encyst is, according to the technical ex- 
pression, the layer of conjunctive tissue of 
the mantle. These little animals penetrate 
in some way between the shell and the 
mantle. They make in this ‘epithelium’ a 
little hollow in which development com- 
mences, and at last, in the interior of the 
conjunctive tissue, a little sack grows, in 
which the enveloping of the parasite and 
(in favorable cases, if it dies at the pro- 
pitious moment) the construction of the 
pearl comes about. There are several pos- 


sibilities, the hollow in the mantle being 
acquired. A half pearl attached to the 
shell may result, or the hollow may in- 


crease while the cavity in which the parasite 
is enclosed is maintained, then a pearl is 
formed pierced through and through; or 
the passage that binds the recess to the 
mantle is entirely filled up with nacre, re- 
sulting in a jointed pearl. Lastly, the epi- 
thelium of the mantle, deeply sunk, may de- 
tach itself completely from the surface and 
become a little round ball in the conjunc- 
tive tissue, resulting in a true round pearl. 

“The little sack of the epithelium is 
nothing but a part entirely constructed of 
the epithelium of the mantle, and it se- 
cretes the same layers as the latter, only 
the order is the reverse in the shell and in 
the pearl. The hollowing, the burial and, 
lastly, the detachment of the sack from 
the epithelium which constitutes the cell 
matter for the brilliant pearl—all this is 
caused by the invisible larvae of a trema- 
tode. Dubois was right when he gave ex- 
pression to this aphorism—the most lovely 
pearl is, after all, only the brilliant sar- 
cophagus of a worm. 

“The little beast possesses in front and 
rear two vent holes. The mouth leads to 
a muscular pharynx, and thence to an in- 
testine divided into two parts. Two lym- 
phatic vessels that reunite in a common 
canal ‘in the extremity of the body con- 
stitute the excretory system. If, however, 
the larvae pierce through the cyst, which 
occurs oftenest, no pearl results. That 
which comes about, then, is that the mol- 
lusc is devoured by a fish; but this is only 
a provisional host, for in its turn the latter 


is swallowed by a voracious fish still un- 
known, perhaps a ray (skate). This fast 
is the definite host; in it the worm per- 

cts its growth and reproduces. From its 
eggs, rejected by the fish, are leveloped 
again the little larvae that hunt up the 
molluscs, and the same complicated cycle 
is renewed constantly 

‘These same processes have been ob- 


ev 


peettteeste Aes 


xa 


Spies tae ee 


iy 
3 
5 
; 
: 
ie! | 








2 


















































re, Wea 















































eee “ 

Cit ee Ree, = os . 
Sie ke ee een 

ey ave oy : 





= Ee eS 
oS 





aecmenee sone RS nts _ 
eeu Te “ a ee 
OWNS UR SETI Wht Hier, 


= 
oem sete et 3 












Sie 


F + & ss. 
Sauisean aes coeiei} 


apres 
Bue: 


> 
mw 


wy Pee 


Wee MEEIR eS 





SN ee nem cee 


sain snins soem tea hs onl eore a| 


or Oe ew 
eae wap 


peceeianieneee titer tana ene 
CoE ay SGD 7 nee 
ee et oeerd DRT KERN Sime RASS 


ae < 
7 Se. GE 


ee a 





ate 





ol 
i 
g 
hi 
e 
€ 





' 
' 
' 
i 
| 
' 
i 





Ny OR Cte CR OR A 











ee aie ® Sioa is ane ® 
; ie arate Fie. we! 


‘ e 
’ & 
- E 
t 
¥ 
} } ] 
a) 
f, 
hale 
| a 
Ls 
i 
F 
y 


f 


THE JEWELERS’ CIRCULAR-WEEKLY 


























1832 





x 
ae 
3 








A-703 

















6228 

















Pacific Coast Representatives: 
A. I. HALL & SON, Inc., 


Jewelers’ Building, 
150 Post Street, San Franciscv, Cal. 


LART! 


@R & SONS 


21 & 23 Maiden Lane 








depends largely on having in stock the 
right kind of goods at the right prices. 


For June birthdays — Jane weddings — 
graduations and all similar occasions where 
feminine taste is to be gratified, pearl 
rings are considered a very appropriate 
gift, and they usually appeal to both 
purchaser and recipient, 


Our line of Oriental and American Pear] 
Rings is probably the largest of its kind 
in the market — The pearls are fine in 
quality — well matched — and handsomely 
mounted in 14K gold and platinum. 


Suyers who are acquainted with the 
present market cost of pearls have pro- 
nounced our prices as remarkably low 
for the value given. 


14K gold Oriental Pearl Rings 
Veom 54.50 Unoward 
(f our representatives do not call upon 


you, write and we will send a selection 
package. immediately, 


ARIE, 
REGISTERED : TRADE MARK 


NEW YORK 








May 28, 1913. 
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ved with the Mebagrina Margaritafera, 
ich furnish chiefly the most beautitul 
| largest pearls. With this kind of pearl 
is created from the epithelium of the 
intle secretion a cyst around the young 
ae of a trematode that has found en- 
ice into a mollusc. 
The knowledge of the true cause of the 
rmation of the pearl now also has a 
ractical value. Several times in the past 
attempt has been made to produce 
arls artificially through molluscs by in- 
ducing foreign matter, as a grain of 
ind, between the mantle and the shell in 
rder to excite (following the old belief 
‘ the growth of the pearl) the mantle to 
‘ret the pearl matter. An altogether dif- 
ferent method, founded upon this later 
wwledge, is being tested to-day on the 
ast of Ceylon, where are the celebrated 
ds of pearl oysters. A fishing steamer 
catches a large number of sea fishes of dif- 
ferent kinds, and these fishes are released 

ing above the oyster banks. A strong 
ron-wire network is stretched around the 

nks to stop their escape. By the aid of 
a metallic net placed horizontally the fish 
are hindered from injuring the oysters. 
The big fish drop their excreta directly 
over the pearl banks and, at the same time, 
the eggs of trematoda. These fall to the 
bottom, developing small larvae, and finally 
enter the molluscs. It is hoped in this 
manner to be able to increase considerably 
the production of pearls. The result must 
be waited for. It is very possible, very 
probable even, that it will be a success. It 
will be possible even some day to kill, at 
the psychological moment, the larvae en- 
cysted in the shell in order that the young 
pearl may not disintegrate and that its 
growth be no more hindered. 

“When the astonishing discoveries of Du- 
bois and Jameson became known, people 
believed that all the molluscs producing 
pearls would behave like mussels and pearl 
oysters, and that the question of growing 
pearls was settled. But this belief is not 
justified. We know that some fresh-water 
mussels produce pearls. The most beau- 
tiful and most numerous are found in the 
river mussels (Margocitana Margaritifera) 
which were anciently the objects of pearl 
fishers in the different river basins of Ger- 
many and which remain so to this day. 
They are found in the little streams that 
lescend mountains of Bavaria, Bohemia, 
the Fichtel range, the Erz Mountains. 
There are some also in the little water 
courses of Silesia, Hanover and Wester- 
wald. They do not appear in calcareous 
waters. Unfortunately, unintelligent pil- 
lage has made them disappear in many lo- 
calities—these pearl shellfish. 

“The birth of fresh-water pearls must 
not be attributed to the larvae of a trema- 
tode, as one might believe. The latest re- 
searches have proven that these pearls ob- 
tain their origin in a little grain of 
vellowish-brown color that penetrates be- 
tween the conjunctive tissue and the epi- 
thelium of the mantle, and which probably 
may have some connection with the shell. 
It is to be hoped that we will succeed in es- 
tablishing the nature and origin of this lit- 
tle grain. This would be of practical im- 
portance; we could then also make experi- 





ments in raising fresh-water pearl mussels. 
That would afford a new scope to the Ger- 
man pearl fisheries.” 








The Popularity of Pearls and the Reason 
for the Advance in Price. 


— demand for pearls which was for- 
merly confined to the wealthy has 
spread to all classes, and coincident with 
this demand has come a marked decrease 
in the supply of these gems. These con- 
ditions have resulted in abnormal advances 
in prices, until to-day it is’ almost impos- 
sible to buy a fine pearl at anything like a 
reasonable sum. 

Ludwig Nissen, of Ludwig Nissen & Co., 
New York, in discussing the advance in the 
price of pearls in the last few years and the 
causes for the present scarcity of these 
gems, yesterday, said: “Fine large pearls, 
say from 15 to 25 grains and up, with per- 
fect skins, and of the most desirable color, 
have advanced at least 125 per cent. in tne 
last 15 years and in the case of extremely 
fine pearls to a much greater extent. 
ine pearls from 15 grains down to 
five or six grains of the same _ char- 
acter, have advanced at least 100 to 125 per 
cent. The smaller sizes might be said to 
have increased from 50 to 75 per cent. In 
the ordinary cheaper grades of pearls the 
same percentage does not hold good, be- 
cause there are lots of pearis in the mar- 
ket, but the pearl purchasing public, having 
become so highly educated as to the quality, 
want the best and are willing to pay for it. 

The reason why larger pearls have in- 
creased much more in value than the 
smaller sizes is that they have become ter- 
ribly scarce. Up to four or five years ago 
you could buy large pearls, almost any size, 
at a fairly reasonable figure, not because 
there were many of them found in the fish- 
eries, but because the Indians and Orientals 
generally, who had been hoarding pearls for 
years, disposed of them because of the big 
prices they could get for them. That sup- 
ply, however, has practically given out and 
there are few of them left among people 
who will sell. 

“As to the production of new pearls from 
the fisheries it has been statistically estab- 
lished that for the last five years there has 
not been an average of more than $10,000,- 
000 worth of pearls from all the fisheries 
combined, and there are a good many more 
than $10,000,000 worth of pearls sold in 
New York city alone. We, ourselves, be- 
ing only a small concern, have sold nearly 
up to $1,000,000 worth. 

“Tt is an interesting fact that there has 
not been a new pearl fishery of any con- 
sequence discovered for the last 51) years. 
In former years divers used to go down 
to the bottom of the sea to get out the oys- 
ters that they thought might contain big 
pearls, but since pearls have become so 
fashionable all over the world, divers are 
no longer employed. Grapples are used 
and operated the same as a dredging ma- 
chine, taking everything that there is, large 
and small, and it stands to reason that 
where they open a small oyster and take 
out the seed pearl it does not get a chance 
to grow large. 

“From these reasons it is evident that 
pearls must keep on going up ir price, par- 
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ticularly fine large pearls, for the reason 
that the supply does not nearly meet the 
demand. Not long ago on being requested 
to give an interview on the subject of pearls 

I made this simile: that the coming into the 
market of a real fine 20 to 25 grain pearl 
was almost as much of a sensation in the 
pearl market as the discovering of a new 
Rembrandt picture. This simile was com- 
mended by nearly everybody in the pearl 
trade here and I even received letters from 
Europe congratulating me on the happy 
thought, because everybody felt that that 
kind of illustration stuck in the minds of 
people. 

“Many years ago when I first came into 
this business the pure white pearl was the 
one preferred. Then the preference changed 
to the light pink because they were rarer 
and now there is rather a more decided 
preference for a decided rose pink. They, 
of course, are very scarce, and the most 
expensive. I personally saw a pearl of 
that kind sold in Paris last Summer for 
250 francs, base $50, which, if it had been 
imported here would have cost in this coun- 
try $55 base. The pearl weighed a little 
over 20 grains, and would cost to land here 
$22,000. 

“Drilled pearls are practically the only 
ones to be found in the European market 
to-day, because practically all the pearls 
still coming into the market are old pearls, 
having been used by the Orientals. Those 

coming newly out of the fisheries, of 
course, are not immediately drilled for 
marketing, because some pearls are wanted 
for siuds, rings, earrings, pendants and 
other purposes, and therefore are left in 
their virgin state until somebody may 
want such a particular pearl for a neck- 
lace. Another reason for leaving them un- 
drilled is that they weigh more than after 
they are drilled. A drilled pearl will dry out 
sooner and lose in weight. An undrilled 
pearl retains its moisture and keeps its 
weight because the moisture has no chance 
to get out through the outer skin, but when 
it is drilled it oozes out between the skins. 

“Tt is becoming yearly more difficult to 
buy pearls from the indian merchants be- 
cause they have formed a pear! syndicate in 
'ndia on the same basis as the DeBeers’ 
Diamond Syndicate. There are a few very 
strong rich houses which collect all the 
pearls, not only from India, but also from 
Corea and many from Australia and then 
ship them to commission merchants in Paris 
and London, asking all kinds of prices for 
them. It is very frequent that large invoices 
of pearls are bought for considerably less 
than 50 per cent. of what was originally 
asked for them, and oiten it takes a whole 
year of dickering before a bargain is finally 
made. 

“From my experience on the other side 
I judge that the United States have con- 
sumed more than 50 per cent. of all the 
fine pearls coming into the market during 
the last five years. 

“Of all the American tourists who buy 
pearls and other jewels in Europe I have 
never known one that did not pay more for 
the goods purchased over there, even when 
successful in smuggling, than would have 
been the case if the purchase had been made 
of responsible houses here.” 
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STERN BROS. & CO. 


operate the two largest Diamond-Cutting 
Establishments in America, fitted with 
every modern equipment, thus enabling 
them to offer advantageous values to 
Importers and large Dealers. 


68 Nassau Street, NEW YORK 


Cutting Works, 136-146 West 52d Street, New York 
and 7 Bush Terminal Building, Brooklyn 


> 
CHICAGO AMSTERDAM 
31 No. State Street 10 Tulp Straat 


We extend to Jewelers a cordial invitation to visit 
our cutting factories, which will prove both interesting 
and instructive. Permission may be obtained at our 


- main office, 68 Nassau St. 


STERN BROS. & CO. 





































































May 28, 1913. 





THE JEWELERS’ CIRCULAR-WEEKLY 








Odd Elements Combine in New Jewelry for Summer and Fall. 





By Lillian Purdy Goldsborough. 

















HAT the subtle change now taking 
place in the realm of art will be 
reflected in the jewelry of the Summer and 
Fall is no longer a matter of conjecture. 
Already the new pieces that are in process 
of manufacture or are gradually making 
their appearance, bespeak the radical move- 
ment that is apparent on every hand. Bold- 
ness of design, simplicity in conception, 
striking contrast of cofor, for instance, il- 
lustrate the vital impulse for freedom and 
independence that the painters and sculp- 
tors have recently shown in their produc- 
tions. Following this drift of expression, 
the couturiers have again demonstrated 
the unusual daring and abruptness of the 
trend in the medley of lines and colors in 
gowns and hats, while lastly, the jeweler 
has applied the finishing touch by the art 
of his jeweled creation, which is in per- 
fect accord with its environment, is express- 
ive of the individuality and artistic sense 
of the wearer, and yet remains within the 
bounds of discipline according to the laws 
of his craft. 

To suppose that the digression from the 
old methods will result in jewelry that is 
as confused and peculiar as the Cubist 
pictures were considered by the average 
layman is erroneous. It is also a mistake 
to interpret the Oriental note as a revival 
of the heavy effects and myriad dangles that 
characterize Turkish and Russian jewelry, 
or to look for the adoption of the crude 
peasant workmanship of Bulgaria, Servia 
and Roumania. On the contrary, only cer- 
tain elements of design, notably those of 
Persian origin, will be suggested in concep- 
tions that are entirely unlike anything yet 
produced. The older themes will be so 
ingeniously applied, by means of modern 
methods of treatment, that strikingly novel 
originations, surpassing former attempts, 
will constitute the ultimate output of the 
manufacturers and designers. 


BROOCHES. 


For instance, the new brooches, which 
are not large, will be of regular or irregu- 
lar rectangular outline (according to Cubist 
angularity), straight lines predominating in 
the simple design that is set in a surface 
paved with tiny diamonds. Handsome, dis- 
tinctive, bold, the motif may merely sug- 
gest the Persian palmate form or the erect- 
ness of the pine tree. It may again be 
simply a checkered encrustation of small 
stones of two sharply contrasting colors— 
diamonds and sapphires, or diamonds and 
rubies. 

Another novel feature may be observed 
in a new form of bowknot having well- 
rounded loops. Like many of the Futurist 
pictures, which show the “blocked-in” ap- 
pearance, the diamond-set ribbon is out- 
lined by calibre sapphires, giving a striking 
contrast both to the ornament itself and to 
its background, the gown. The muff design, 
a French idea that has been favorably re- 
ceived on the other side, is similarly treat- 
ed, the shading to give hollowness at the 


‘ends being supplied by closely set sap- 


phires. From the lower edge of the muff 
depends a series of slender diamond drops 
that savor of the Orient in their peculiar 
application. 

Another characteristic that marks many 
of the season’s novelties in brooches, as 
well as in rings and pendants, is the dome 
effect. Wherever consistent with design and 
outline, this construction is employed, the 
surface rounding upward in a way that 
gives massiveness and adds infinitely to 
the decorative quality, since the setting 
may thus be seen to advantage from all 
the various angles of vision. 

The bar pin remains as fashionable as 
ever. It shows interesting deviations, how- 
ever, from its original conception of 
straight lines and sharp angles. One of 
these changes displays a flat bow of double 
loops, about half an inch wide, wrought 
in intricate lacy design in small diamonds. 
Another noteworthy novelty of treatment 
consists in the combination of jet and 
rubies, both calibre set, and suggesting the 
Futurist’s idea of the use of color, as well 
as the Orientalist’s love for deep, rich tones 
of marked contrast. 

PENDANTS. 


When the new bombé treatment is ap- 
plied to pendants the beauty of the design 
is intensified with special charm. The slen- 
der lantern motif, for example, is doubly: 
effective when it swells in rotund form to 
simulate the article of which it is a fac- 
simile in jewels. 

The tassel, on the other hand—a theme 
that is occupying a place of prominence in 
pendants—is the opposite in contour. Large 
and flattened, it follows the proportions of 
the distinctly Oriental tassel, the top being 
studded with diamonds while the depending 
strands are of smali pearls. Attached, by 
means of jeweled sections, to a black moiré 
ribbon or a dainty chain of platinum and 
diamonds, this form of neck ornament is 
smart and attractive. Even more unique is 
the one of yellow silk that forms the ter- 
minating motif of a diamond design of 
Persian origin, having a rather large vivid 
sapphire in it. The contrast of these two 
fashionable colors is beautiful in this ex- 
ceptional piece of jewelry. 

There is a tendency toward far greater 
simplicity in the chains that hold pendants 
nowadays, the desire being to concentrate 
the interest in the principal theme by allow- 
ing nothing to detract from it. Notable 
among those that emphasize this feature is 
the simple string of diamonds that is caught 
and drawn together by a jeweled motif, 
from which the chain continues a short dis- 
tance below and is terminated by one large 
diamond. Chaste and exquisite, this style 
of pendant will make a strong appeal to 
the woman who is seeking distinction and 
handsomeness in her jewelry. It is a relief 
from the fringes and elaboration of some 
of the creations of former seasons. 

SAUTOIRS AND LORGNONS. 

As to the future of the ribbon sautoir 

there ‘is some difference of opinion among 
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the jewelers. For, at present, the one hav- 
ing the large left ornament with the white- 
edged moiré or grosgrain ribbon is leading 
the call, the department stores displaying 
it generously as an ornament of rhinestones 
and platinoid. As a tiny decorated watch 
it is also occasionally seen. But since it is 
no longer new to the woman of fashion 
and has been imitated in the lesser metals 
and stones, the prediction from an authora- 
tive source is that it will be discontinued 
in the Fall. The question then is, what 
will take its place for the now indispensa- 
ble lorgnon? And the answer comes that 
the delicate slender diamond chain is to be 
its fashionable substitute 

The lorgnons show but slight variation, 
save in designs, and their decorative value 
will continue to be the dominating note. 
The monocle is growing somewhat in favor. 
To use as a lorgnon for a hasty glance at 
program or menu, or even to adjust in the 
proscribed monocle fashion, it is a pleasing 
little affair, contributing a dainty touch of 
jewels as it swings on the ribbon or chain. 

FOR THE VELVET BAND. 

A single flat ornament, usually without 
pendant effect of any kind, is the preferred 
decoration for the very narrow ribbon vel- 
vet neckband. Worn high on the throat, 
these are most becoming. especially is the 
one whose design is in the form of a flat 
bow having four loops. Like a piece of 
lace insertion this diamond-wrought bow 
is not confined in the center at the knot, 
but in the width of the strip of platinum 
work throughout, imitating a bow that is 
made in the fashion of the one used on 
pumps, although of course much narrower. 
So effective is this piece that it is designed 
to be worn also on the corsage. 

THE BRACELET WATCH. 

Notwithstanding the universal acceptance 
of the bracelet watch, and its manufacture 
in all grades of materials, it is destined to 
remain in vogue for a considerable length 
of time. Rightfully accorded first place as 
a convenient means of carrying a timepiece, 
no other way of wearing a watch combines 
so many attractiens, and while it is some- 
times decried as a distortion of the original 
idea of its use for outing, the sales progress 
and the demand flows on. Carrying the 
application still farther, many of the shops 
are offering to adjust any desirable watch 
to an expansible bracelet. This may be 
accomplished by simply shortening the stem 
and attaching the watch at the sides to the 
chain, which does not deface the watch at 
all, and permits of its being removed when 
the wearer desires. 

The most fashionable bracelet watch, 
however, continues to be the one of plati- 
num, with or without jewels. mounted upon 
the ever-desirable moiré ribbon. Just at 
present the watches with bracelets of 
leather in gray, tan or green, are selling 
rapidly on account of the approach of the 
outing season. But the desire for the 
elaborate ones, which may really not be 
imitated. is as prevalent as formerly, and 
the distinction of this little contrivance 
has not decreased. 


(To be continued.) 








H. A. Luckey has moved to Gothenburg, 
Nebr., from Sutherland, Nebr 
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Rolled Plate, Gold Filled and Solid Gold. 





An Address on the Proper Classification of These Terms by George G. Wheeler, Read 
Before the Annual Convention of the Illinois Retail Jewelers’ Association. 














ry HE purpose of this paper is to explain 

[ in simple language the difference be- 

ween “rolled plate,” “gold filled” and “solid 

iid,” by describing what each of these 

rms means. There is no intention of de- 

‘ting time to historical matters, the dates 

f discoveries and the names of discoverers 

f processes will be omitted. Jewelers may 
ry may not be interested in history, but 
they are interested in practical matters con- 
erning their trade. 

“Rolled plate’ is to many a misleading 
term. To those who understand it nothing 
could be plainer; but to one who has neither 
seen the process nor heard it clearly de- 
scribed it means comparatively little. Per- 
haps we can describe it so that its meaning 
will be apparent to all. 

“Rolled plate’ is made by soldering a 
sheet of alloyed gold to a bar of metal, 
of which copper is the principal con- 
stituent. The ingot thus made is rolled 
down to any desired gauge for use in 
the manufacture of jewelry and works of 
art. The rolling process gives rolled plate 
its name, but in reality very poorly de- 
scribes it. 

The making of rolled plate is an exact 
science. It is always made or “plated” at 
a certain definite quality. So carefully is 
this figured out that when an ingot is rolled 
down to, say, 3 per cent. of its original 
thickness in the bar it will assay the same 
percentage of gold that was plated to begin 
with. 

Let us imagine we are making an ingot 
of rolled plate while the process is being 
described. In the first place we need a high 
degree of skill, for a plater soon finds that 
the utmost pains and ingenuity are indis- 
pensable if he is to turn out perfect stock. 

First the gold must be alloyed, melted 
and rolled to the required thickness. Rolled 
plate is ordinarily made of either 12 karat 
or of 10 karat gold, although occasionally 
a higher karat is used for some special 
purpose. Let us make, for example, an in- 
got of 12-karat, one-tenth stock. The gold 
is plated by weight, and it is apparent that 
there must be nine parts of composition, or 
plater’s metal, and one part of 12-karat 
gold. The plater must weigh his bar of 
composition and divide it by nine in order 
to find what his gold must weigh. At first 
thought one would say divide by 10; but 
that is wrong, since there ‘would then be 
10 parts of composition and one part of 
gold, making one-eleventh instead of one- 
tenth plate. 

The sheet of gold and bar of composi- 
tion are carefully prepared and clamped to- 
gether with an extremely thin sheet of 
solder between them. The ingot is sol- 
dered off in a plating furnace and is then 
ready for roiling to any desired gauge. 

The first rolling operation is called 
breaking down, and requires rolling mills 
of great power. After annealing the stock 
is rolled to‘the finish gage in rolls lapped 
to a mirror finish, suitable appliances being 





used to prevent rolling dust into the gold, 
and also to avoid scratching and damaging 
the surface. The protection of this surface 
is the ceaseless task of the manufacturer 
of plated jewelry. 

For some work, where both sides of the 
stock are exposed, double plate is required. 
The plater then solders a corresponding 
sheet of gold on to the back side of his 
ingot. It will be seen that in double plate 
the gold value is doubled, and an ingot of 
one-tenth double has the value of an ingot 
of one-fifth single. 

Seamless wire is made from rolled plate, 
by cutting out a disc, drawing this disc 
up into a cup-shaped form with the gold 
on the outside. This cup is again drawn 
down by successive operations until the 
result is a tube of rolled plate with one 
end closed. This is still further reduced 
in size and at the same time lengthened in 
rotary reducers, and finally drawn down 
into wire which has a shell of gold all 
around it without break or seam. 

Before the process of making seamless 
wire was developed it was customary to 
tube up a strip of rolled plate, bring the 
edges together and solder them. After sol- 
dering the tube was drawn down into wire 
and was called “soldered seam” wire. Some 
times the seam was not soldered and the 
stock was known as “open seam” wire. 
Nearly all manufacturers to-day use seam- 
less wire, though a few hold to the older 
methods as being more desirable. 

It is apparent that rolled plate has a 
definite value, based upon the karat of the 
gold and the proportion of gold to composi- 
tion. Furthermore, the durability of an 
article made of rolled plate depends upon 
the thickness of the gold. But we must 
go still further on this line, for the thick- 
ness of the gold on a finished piece of 
jewelry also depends upon the gauge of the 
stock from which it is cut or stamped. 

If a given article is made of 1-10 rolled 


plate, another article which requires stock, 


of double the thickness would be made of 
1-20th, and so on. The practical manufac- 
turer learns from experience just what 
quality he must use for a given gauge and 
figures his costs accordingly. 

With the hope that we have explained 
“rolled plate” with some degree of clearness 
let us take up the term “gold filled.” It is 
pretty generally acknowledged that this 
term was coined in the watch-case indus- 
try, and was applied to stock made from 
two sheets of gold with a filler or stiffener 
of composition between them. It was cer- 
tainly a good name, but the stock it de- 
scribed was nothing new. We have just 
described it; for it was nothing more nor 
less than double plate. The value of the 
name was soon recognized throughout the 
trade, and its application to any article 
having an outer shell of gold with an in- 
terior filling of composition was inevita- 
ble. 

So general has the use of this term be- 
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come, that to-day the method of applying 
the outer covering of gold is immaterial, 
so long as it is suitably applied and is of 
sufficient thickness to insure durability. The 
development of the electro-plating industry 
has made it possible to manufacture gold- 
filled articles with a great variety of beauti- 
ful finishes, ranging from Roman gold to 
dark green “antique” gold, and including 
rose gold, red gold, English finish, Colonial 
gold, sea green and even purple gold. These 
finishes are all made with various alloys of 
gold, and they have given to the jewelry 
industry an impetus which otherwise could 
never have been realized, owing to the 
beauty and variety of finishes obtainable. 

It is taken for granted that the general 
principle of electro-plating is understood by 
all jewelers. In case there are some who 
do not understand it, let it be said that the 
gold to be applied is dissolved by chemical 
means, the work to be plated is suspended 
in the solution thus obtained, ‘and the intro- 
duction of the electric current causes the 
gold to deposit upon the work by galvanic 
action, 

There are other ways of making a gold- 
filled article. Besides making it from rolled 
plate or electro-plate there is the process 
of fire-gilding, now little used, but once 
very common. Certain clever artisans have 
devised, or claim that they have, a method 
of depositing a shell of gold upon a piece 
of jewelry and then fusing the gold to the 
article by heat. This process doubtless is 
capable of practical development, but is not 
used to any extent at this time. 

The value of a “gold-filled” article, like 
a piece of “rolled plate” depends upon the 
amount of gold on it. A cheap electro- 
plated article has such a thin coating of 
gold that it is described in the trade as a 
“shade.” No better term could be used to 
describe it. On the other hand we see 
plenty of higher priced goods that have a 
coating of gold of sufficient thickness to 
leave a perfect, unbroken shell, if the in- 
terior metal is eaten out by acid, thereby 
proving the value of an article beyond dis- 
pute. This distinctign cannot be too strong- 
ly emphasized, for too frequently we hear 
the remark, “Why, I can buy those same 
goods of so and so for half that price.” 
Do not be deceived in this matter. Take 
one of the cheap ones and one of the more 
expensive ones and make the test. Then, 
and then only, will you realize the differ- 
ence. 

One would hardly expect to find any 
chance for argument in describing “solid 
gold.” And yet there are few subjects 
offering greater opportunity for discussion. 
Strictly speaking, solid gold would natu- 
rally mean pure gold. Well, practically 
all the gold used in the arts comes from 
Uncle Sam’s Assay Office and it is not 
pure. Government gold averages about 
97 fine, or about 99 and 7-10 per cent. 
pure. Some commercial refiners offer for 
sale chemically pure gold, but it costs more 
than the Government price and is seldom 
used. 

Fine gold, the stuff we are all after, is 
known in the arts as 24-karat gold. It is 
a very soft metal, totally unfit for use; 
even the United States Mint has to alloy 
the gold used for coinage, and gold coins 
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“HELLER” and SYNTHETICS 


Two closely associated terms in the mind of 
the trade applying to a class of goods of 
distinct superiority. 


“ Heller” next to “Synthetics” stamps a stone 
with the quality characteristic of all other 
“Heller” goods. 


“ Heller” Synthetics are the last word in the 
art of laboratory stone-creation and _ stone- 
cutting. 
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They are the result of steady progress in the 
methods of precious stone making and hold 
their foremost position undisputed since the 
Synthetic Stone was first placed by us on 
the market. 
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somewhere around 22 karat, the value 
ng computed accordingly. Jewelry made 
fine gold would be of no practical value, 
1 could not be satisfactorily finished. 
nsequently the practical jeweler alloys 
s gold down to a point where it becomes 
durable metal, and anything better than 
8 karat is rarely heard of. It may be well 
explain in passing that 18-karat gold 
ntains 18 parts of fine gold and six parts 
f alloy. Twelve-karat gold contains equal 
irts of gold and alloy. The stated karat 
ienotes that a certain number of twenty- 
fourths of the article are fine gold and the 
maining twenty-fourths are alloy. 
Since gold is alloyed of necessity in order 
make it workable and durable, it has 
‘ome to be the usual practise to speak of 
articles made of alloyed gold as “solid 
gold.” Certainly no harm can come from 
this practise, so long as it is perfectly un- 
derstood. Of course the higher the karat 


the higher the price, and a customer may 
suit his purse, knowing full well that a 
10-karat article will save him much money 











inferiority. Rolled plate is worth the cost 
of the gold in it; gold-flled jewelry is 
worth more or less according to the coat- 
ing of gold upon it; and solid gold is worth 
just what its fineness indicates it contains 
of the precious metal. From constantly 
dealing in jewelry in a commonplace way, 
we overlook the fact that it is supposed 
to have gold in it or on it. We must be 
careful about making extravagant claims 
as to the value of articles that are sold so 
cheap that gold is an impossibility in their 
makeup. The laborer is worthy of his hire 
and the law savs he must come first. Pas 
the price and you will get the goods. Your 
customers will get them in turn and they 
will be worth what you charge for them. 





How Texas Jewelers Made Merry at a 
Banquet During the Recent State 
Convention. 

In the account of the annual convention 
of the Texas Retail Jewelers’ Association, 
held at Dallas, which was published in 
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Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 


WASHINGTON, D. C., May 21 The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the port of New York 
for the week just ended: 

Bahia: 14 cases clocks, $170; 2 cases optical 
goods, $1,754; 29 cases clocks, $346. 

Bombay: 38 cases clocks, $692. 

Bremen: 1 case jewelry, $500; 3 cases clocks, 
$120; 3 cases watches, $2,186; 1 case jewelry, $471 

Buenos Aires: 6 cases clocks, $357; 2 cases op 
tica goods, $271. 

Calcutta: 90 cases clocks, $1,604. 

Cape Town: 25 cases clocks, $355. 

Colon: 15 cases plated ware, $2,152. 

Genoa: 1 case silverware, $150. 

Glasgow: 98 cases clocks, $1,892. 

Hamilton: 2 cases plated ware, $49: 1 case 
watches, $50; 1 case scopes and views, $109. 

Hamburg: 5 cases watches, $3,669; 1 case plated 
ware, $100, 

Havana: 2 cases plated ware, $121; 2 cases opti- 
cal goods, $195; 31 cases clocks, $363; 106 cases 
clocks, $850. 

Havre: 14 cases optical goods, $165; 
verware, $100; 2 cases jewelry, $200. 


1 case sil- 





GROUP PHOTOGRAPH SHOWING TEXAS JEWELERS AND THEIR GUESTS AT THE BANQUET DURING THE RECENT CONVENTION AT DALLAS. 


1 his purchase, and one of 18 karat will 
have the added intrinsic value resulting 
from the increased proportion of fine gold 
used. These are generalities, but they can 
hardly be ignored in treating this subject. 

It seems perfectly fair and entirely honest 
to call an article “solid gold,” provided it is 
of sufficient fineness to withstand the acid 
test, and avoid tarnishing in use. This 
point is held to be reached at 10 karat and 
in this country 10-karat jewelry is honestly 
‘onsidered solid gold. 

In Canada and in England nine-karat 
gold has official recognition, but we believe 
that 10 karat is as low an alloy as should 
receive the sanction of the jewelry trade. 
\t the same time we believe that a 10-karat 
rticle is of such high merit that it is hon- 
stly entitled to be called “solid,” and an- 
swers every requirement of beauty, dura- 
lity and intrinsic value. The higher karats 
remain for those who seek the very best 
ind have the means wherewith to pay 
for it. 

In conclusion we are led to say what 
very jeweler will sooner or later attest; 
. low price is an indisputable evidence of 
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mention was made of the banquet to the 
visiting jewelers, at which about 150 par- 
ticipated. 

Lack of room then prevented the use of 
the illustration made from a photograph 
of the diners, but the picture appears on 
this page and serves to give an idea of 
the number of jewelers and their wives 
who made merry at the Hotel Adolphus, 
where the dinner was held. 








The final account of Dick Rist, trustee 
in the matter of Ackenhausen & Co., North 
Yakima, Wash., has been allowed by the 
United States District Court for the East- 
ern District of Washington, and after the 
payment of all the expenses of administra- 
tion there remains $1,032.55 for distribu- 
tion to the creditors. A final dividend 
amounting to 4.53 per cent. was declared 
and ordered paid on May 22 by Referee in 
Bankruptcy A. C. Wilkinson, North Yak- 
ima, Wash. Creditors were notified that 
they might appear at the office of the ref- 
eree on the date given and show cause, if 
any, why the dividend should not be paid. 


Leeds: 3 cases optical goods, $111. 

Liverpool: 9 cases silver ashes, $3,194; 105 cases 
clocks, $2,365. 

London: 56 cases watches, $5,185; 8 cases opti- 
cal goods, $902; 1 case jewelry, $500; 4 cases 
plated ware, $145; 21 cases clocks, $1,123; 9 cases 
optical goods, $7,908; 2 cases optical goods, $422; 
50 cases clocks, $1,962. 

Matanzas: 13 cases clocks, $334. 

Montevideo: 2 cases watches, $433; 2 cases opti- 
cal goods, $432. 

Port Limon: 3 cases optical goods, $714. 

Puerto Barrios: 12 cases clocks, $189; 6 cases 
plated ware, $423. 

Rio de Janeiro: 3 cases watches, $1,896; 45 cases 
clocks, $700; 2 cases optical goods, $72u 

Sidney: 40 cases clocks, $1,042. 

Southampton: 1 case jewelry, $150. 

Tampico: 4 cases clocks, $143. 

Vera Cruz: 3 cases plated ware, $181; 3 cases 
clocks, $620. 

Wellington; 26 cases clocks, $610. 








One of the most interesting classes of 
the Schoo] of Industrial Arts, Trenton, 
N. J., is the one in art metal working and 
jewelry of which Miss Mary Markley is 
the instructor, The class will have an in- 
teresting ‘exhibit at the time of the annual 


exhibition at the Art School on June 3, 
ft and 5. 
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Finance Committee of the Senate Con- 
siders Jewelry Trade’s Arguments 
Against High Duty on Gems. 
WASHINGTON, D. C., May 21—The sub- 
ommittee of the Senate Finance commit- 
tee, which has in charge the gem schedule 
of the tariff bill, got down to real work 
this week. Senator Charles F. Johnson 

is chairman of the subcommittee. 

The committee went over the testimony 
given before it the latter part of last week 
hy the special committee of which Ludwig 
Nissen, of New York, is chairman. Mr. 
Nissen went into detail regarding the rea- 
sons as to why it is against the best inter- 
ests for everyone concerned to maintain 
the 20 per cent. duty placed on cut stones 
hy the Underwood bill. While the general 
belief is that the Senate is not going to 
make many changes in the Underwood bill, 
the various representatives of the gem 
trade who have been in Washington recent- 
ly are hopeful that the finance committee 
will reduce the diamond duty to 10 per cent. 

As indicating the feeling which Senator 
Johnson received to-day from Mr. Nissen 
is of interest: 

On reaching home from my visit I feel that I 
again want to extend for myself and my colleagues 
our hearty appreciation of your courteous recep- 
tion. I trust that when you have sifted the matter 
thoroughly your committee will line itself up on 
our side of the proposition. I have every hope 
that the sound conservatism, which is usually the 
motive power for final action upon legislation in 
the Senate, will govern in this instance. 

Senator Johnson has had the protests 
and briefs which have been filed with the 
subcommittee tabulated and indexed, and 
they will all be carefully read and consid- 
ered. The protests have not been filed in 
large numbers, the gem trade having shown 
excellent foresight in not swamping the 
committee with a great mass of typewritten 
papers, but getting their views in concise 
form before the subcommittee. 

The Diamond Trade Tariff League has 
filed a brief with the committee pointing 
out the reasons against imposing anything 
higher than a 10 per cent. duty on cut 
stones. The officers of this league are: 
William I. Rosenfeld, president; George 
Whitehead, vice-president, and Joseph Rees, 
secretary and treasurer. The brief, filed 
through Joseph J. Baker and William S. 
Bennett, attorneys, concludes: 

The entire diamond trade is united in the opinion 
that the duty on cut stones should not exceed 10 
per cent. 

To sum up, any proposed increase in the rate 
above 10 per cent. endangers the revenue, increases 
the cost of collection, encourages and increases 
smuggling, places the honest importer, who is will- 
ing to pay his part of the burden of taxation, at 
the mercy of the smuggler, and either drives the 
importer from business or makes him an actual 
but unwilling supporter of the smuggler in obliging 
him to buy the smuggled goods. 

3ennett & Cooley, attorneys, in a letter 
to Senator Johnson, point out that they 
have taken the gem question up with John 
E. Wilke, chief of the special agents of the 
United States Treasury, and that he bears 
them out in their contentions that a duty of 
20 per cent. on cut stones would encourage 
smuggling. 

They say Mr. Wilke called their atten- 
tion to the fact that importations of dia- 
monds for the last two years, valued at 
something like $80,000,000, would not fill 
a peck measure, and that the northern and 








southern boundaries of the United States 
afforded opportunities for smuggling prec- 
ious gems which it would be virtually an 
impossibility to prevent. 

The subcommittee, which will report to 
the Finance Committee, has some very 
strong testimony before it, and it seems 
hard to believe that in the face of such 
evidence—evidence which is not to be dis- 
regarded—that it will report favorably on 
the 20 per cent. rate placed on cut stones 
by the Underwood bill. On the other hand, 
the House had also as strong evidence be- 
fore it and then raised the rate in caucus. 
Members of the Ways and Means Commit- 
tee took the ground that they could not go 
“before the public with a bill which placed 
a low duty on such luxuries as diamonds.” 

Other protests against the proposed rates 
have just been received by the Finance 
Committee from the following: J. E. Cald- 
well & Co., Philadelphia; Joseph J. Baker, 
attorney, Philadelphia, and the American 
Gem & Pearl Co., New York. 

A number of telegrams have also been 
received by Senator Johnson, Senator Sim- 
mons and other members of the Finance 
Committee. 








National Jewelers Board of Trade Calls 
Meeting to Discuss the Watch 
Case Bill. 

A general meeting for the purpose of 
discussing the Watch Case Guarantee Bill 
now in Congress was held in the rooms 
of the National Jewelers Board of Trade, 
15 Maiden Lane, New York, Thursday 
afternoon. This meeting had been called 
by the officers of the Board of Trade to 
give all members in the industry an op- 
portunity to be heard upon this bill before 
the Board took any definite action in ex- 
pressing an opinion on the measure. 

As noted in THE JEWELERS’ CIRCULAR at 
the time the bill was first introduced into 
Congress by the committee of the Amer- 
ican National Retail Jewelers’ Association, 
the measure not only provides for the abo- 
lition of the guarantee on watch cases but 
also has other clauses, one of which for- 
bids the stamping of the word “gold” or 
“solid gold” on cases of less than nine 
karat, and another that relates to the 
stamping of movements in regard to the 
number of jewels, and the word “adjusted.” 
In examining these provisions the Good 
and Welfare Committee of the National 
Jewelers Board of Trade found that the 
section on gold cases as introduced con- 
flicted with the National Stamping Law in 
regard to the assay provisions, and as to 
the use of the word “gold” is somewhat 
different from the amendments to the 
stamping law which the committee was 
drawing up to cover the use of the words 
“solid gold.” 

The Board’s committee and the counsel 
who had charge of the bill met in con- 
ference several times and finally agreed on 
an amendment to section 3, covering watch 
cases, which brought the same in con- 
formity with the National Stamping Law 
in so far as the assay provisions were con- 
cerned. In the meantime the officers of the 
National Jewelers Board of Trade had 
filed an objection against the bill with 
President Combs of the American National’ 
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Retail Jewelers’ Association, with the com- 
mittee in charge and with the Congress- 
man who had introduced it. It was de- 
cided to withdraw the Board’s objection 
to the bill if the committee would agree to 
the amendment to section 3. 

However, a number of opinions were 
expressed as to the general purport of the 
bill and the Board was asked to approve 
or disapprove it as a whole. It was for 
this purpose—to get an expression of opin- 
ion before taking any action—that the 
meeting was held Thursday. R. W. 
Adams, vice-president of the Board, pre- 
sided, and there was a fair attendance rep- 
resenting watch case, watch importing, gold 
jewelry and the jobbing trades. The entire 
bill was generally discussed, and_ there 
seemed to be no objection to those pro- 
visions relating to the abolition of guar- 
antee. 

Objection was made to section 3 in re- 
gard to gold watch cases, even in its 
amended form, on the ground that it 
tended to establish a standard for “solid 
gold” by forbidding the word “gold” to 
be used on articles less than nine karat 
fine. This a number of the members of 
the Board thought would have a bad effect, 
as it would to a certain extent legalize the 
definition of “gold” as nine karat even 
though it applied only to watch cases, and 
the Board was urged to withhold its ap- 
proval from any such proposition. 

As far as the marking of watch move- 
ments was concerned, there seemed to be 
little objection except in regard to the pro- 


‘visions relating to the word “adjusted,” it 


being pointed out that it would be impos- 
sible to prove whether or not a watch had 
been “adjusted” or whether such marking 
was fraudulent. Also the word “adjusted,” 
some members claim, had no accurate and 
absolute meaning, either legally or in the 
trade. 

After the discussion had been going on 
for about an hour and a half, M. D. Roths- 
child offered a resolution to express the 
sense of the meeting upon the subject. 
The resolution, which was seconded by 
Mr. Blank and passed, read as follows: 

That as to Section 3 of the watch case bill, it is 
the sense of this meeting that the amendment pro- 
posed by the Good and Welfare Committee, and 
accepted by the makers of the bill, meets our 
objections to that section, but we believe, however, 
that the entire section, which practically makes 
nine karats the minimum gold standard, and prac- 
tically prohibits the making of watch cases of 
less than nine karats carrying any stamp whatever 
indicating the quality, to be ill-advised legislation 
for which we cannot stand, and that we believe 
further that other sections of the bill relating to 
watch movements, should have more careful con- 
sideration from people who will be affected by this 
proposed law before it is passed as a criminal 
statute. 

We believe further that that part of the bill 
which relates to the guarantee as to filled cases 
might properly be presented alone, and if such a 
bill were drawn and divorced from the other sec- 
tions which we object to, the Board would probably 
be willing to do its utmost to secure its passage. 








W. H. Appel, 625 Hamilton St., Allen- 
town, Pa., was a sufferer in a big fire in 
that town recently. Mr, Appel is estab- 
lished directly east of the Peters & Jacoby 
building. His beautiful ware-room and 
living apartments on the floors above were 
damaged to the extent of several thousand 
dollars. 
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Bauman Jewelry Co., St. Louis, Mo., 
Sues Mechanics-American National 
Bank for $24,426. 

sr. Louis, Mo., May 24.—The L. Bau- 

1 Jewelry Co. has filed suit in the Cir- 
Court against the Mechanics-Ameri- 
National Bank for $24,426.50, which 
alleged to have been improperly sur- 
idered by the bank out of the deposits 
the jewelry company. The suit, like the 
filed by the bank against the jewelry 
mpany for $30,394 about March 1, grows 
of allegations of defalcation against 
fenry Schroeder, former bookkeeper of 

e jewelry company, which led up to the 

uidation of the company, 

In the present suit the Bauman concern 

presents that during 1908 and subse- 

ient thereto and up to 1911, the jewelry 

smpany was a customer of the Mechanics- 
(American National Bank, and kept on de- 
posit with the bank considerable sums 
vhich it was the duty of the bank to re- 
tain for the use and benefit of the jewelry 
‘ompany, and not to make payments there- 
from except in satisfaction of past due ob- 
ligations of the jewelry company to the 
bank and to the order of the jewelry com- 
pany on checks drawn by it and to pay 
said checks only to the person named 
therein. 

The jewelry company made various loans 
and there was from time to time due the 
company from the bank on such and other 
accounts, and it was the custom of the com- 
pany, known to the bank, according to the 
petition, in making payment of obligations 
to give its checks against the account, pay- 
able to the order of “Yourselves,” meaning 
the bank. 

The petition states that the jewelry com- 
pany had in its employ a bookkeeper to 
whom were delivered checks executed by 
the company, amounting to $24,426.50, pay- 
able to the order of the bank. These checks 
were delivered to the bookkeeper for de- 
livery to the bank upon the representation 
that they were to be used in paying loans 
and obligations then due from the company 
to the bank 

Neither the bookkeeper nor the bank, ac- 
cording to the petition, had the right or 
authority to employ these checks other than 
to the credit of the company, and the bank 
was without right or authority to pay to 
any other person than itself, for the use 
and benefit and to the credit of the jewel- 
Ty company. 

The bank, it is alleged, in violation of 
its duty, without authority or right, paid 
checks to persons not named therein, and 
who were not entitled to receive proceeds 
thereof, and withdrew from the company’s 
leposit amounts with which checks were 
paid and failed and refused to the company 
therewith, and still refuses to pay the 
moneys so deposited, claiming in such re- 
gard to have disbursed the money by pay- 
ments made in the manner described, in 
iolation of the rights of the company and 
f the understanding and agreement be- 
tweer the company and the bank, under 
vhich the money was deposited with the 
ank. 

The demand is for the $24,426.50 and 
nterest at six per cent. from July 18, 1911. 
The suit of the bank was directed against 


Meyer Bauman, Alvin L. Bauman and 
Elsworth Bauman, officers of the L. Bau- 
man Jewelry Co. The amount sued for was 
alleged to represent loans, discounts, inter- 
est, protest fees and attorney fees grow- 
ing out of transactions under a guarantee 
alleged tc have been executed by the Bau- 
mans to the bank, binding them to be re- 
sponsible for the obligations of the com- 
pany. 

A. L. Bauman, president of the company, 
desires it understood that the company is 
able to satisfy all of the claims of the 
bank after they have been properly adjudi- 
cated, but that payment has not been made 
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Beware of This Man Who Clerk Says 
Robbed Baltimore Establishment 
by a Clever Trick. 
BattimoreE, Md., May 22.—A photograph 
of George Laughren, alias Oliver Sullivan, 
alias Johnson, which is shown herewith, 
has been identified by a clerk in the store 
at the James R. Armiger Co., 310 N. 
Charles St., as the man to whom he showed 
a diamond necklace on May 6, which was 
missed aiter the man had left the store. 
The man visited the establishment and dis- 
concerted the clerk’s attention by gestic- 
ulating with a newspaper in one hand and 
a cate in the other. The necklace contained 














GEORGE LAUGHREN, CHARGED WITH ROBBING BALTIMORE JEWELRY HOUSE. 


because of the offset claimed by the com- 
pany, as set out in the most recent suit. 
The submission of the questions in dis- 
pute to the cotrts has been by mutual 
agreement. 








Importations at the Port of New York. 


Weeks ended May 18, 1912, and May 17, 1913. 





China, glass and earthen ware: 1912. 1913. 
Chita soe $48,654 $48,759 
Farthen wf <..cscsuss 14,390 10,887 
Ce i io-* dieicuv cues 29,974 33,390 
rere ree 1,343 990 

Instruments: 

See roe 21,076 15,637 
GON dik. c coe Serd.e ace 13,349 9,584 
Pritasopiicel «2.6.6 cesses 4,167 3,374 

Jewelry, etc.: 

IT or uve ocd oea@aees 7,354 11,314 
Jewelry boxes .......... 965 7 

Precious stonés ......<.. 633,963 1,569,623 
NOR 6 55-060 raw eee < 36,549 33,700 

Metals, etc.: 

MEE aia Se a chad sere weNe 289 566 
Ceneeee On os ies antes 205,129 25,147 
i) Eee rie 66,311 138,488 
py a ee err Sie. ddiewes 
ee 4,256 612 
Miscellaneous: 
Alabaster ornaments .... 1,232 886 
PE caw ds we ae e¥aie en, Leearetis 9,916 
oo os cade asecane ree 6,557 3,746 
CRANE ivicaaewesnvesieces + 11,098 10,772 
WMO 5 wan cakenscdiacyee 2,673 2,278 
a eer 16,263 21,424 
one Sa an ee Ae 51,812 38,603 
Ivory, manufactures of.. 48 82 
Marble, manufactures of. 48,631 21,145 
SUNY. nse whee eee. 9,741 2,514 








J. L, Costley and Howard M. Maud have 
purchased the jewelry and optical business 
of J. L. Vredenburgh, 316 Congress Ave., 
Austin, Tex. In the future the firm will 
be known as Costley & Maud. Mr. Vred- 
enburgh will remain with the firm and at- 
tend to the repairing department. 


82 diamonds, aggregating 81.8—3-64 carats 
in weight 

The man who is suspected is described 
as 35 years of age, five feet five inches tall 
and 130 pounds in weight. He has blue 
eyes, dark chestnut hair, is of slim build 
and has a sallow complexion. He has a 
star tatooed on his forearm, and has three 
gold crowns on his upper teeth. 

The police are sending out circulars con- 
taining photographs of the man and his 
description and jewelers are warned to be- 
ware of him. Any information regarding 
this man should at once be forwarded to 
Thomas F. Farnan, Marshal. 

Tt is believed that the same man visited 
a number of Washington, D. C., jewelers, 
as a clever “pennyweighter” recently ob- 
tained a quantity of jewelry in that city. 








Death of Samuel W. Diller. 

READING, Pa., May 21—Samuel W. Dil- 
ler, a well-known jeweler of this place, 
died of Bright’s disease at his home, 934 
N, 10th St., Saturday night of last week. 

Samuel W. Diller was 38 years of age 
and in 1905 began business for himself, 
locating at 1035 North St., which property 
he purchased. In the spring of 1907 he 
purchased the property at 934 N. 10th St. 
He came to this city from Terre Hill. 

The deceased is survived by his widow, 
\lice, and two children, Virgil and Pearl. 








Burglars recently entered the store of 


\. M. Klock, 40 W. Independence St., 
Shamokin, Pa., and got away with jewelry 
amounting to over $300. The burglars 
gained entrance to the store through a 


rear door. 
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New York Jewelers’ Close Successful Convention. 








State Retailers’ Meet in Two Days Session at Albany, Discuss Trade Matters, Elect Officers 
and Hold Banquet and Ball. 











ALBANY, N. Y., May 22.—The fourth an- 
nual convention of the New York State 
Retail Jewelers’ Association was brought 
to a close at the Hotel Ten Eyck in this 
city last night, the crowning feature of an 
unusually successful and enjoyable conven- 
tion being the banquet and grand ball. Yes- 
terday the morning session was devoted to 
addresses by prominent members of the 
State organization and in the afternoon the 
final business session was held, at which 
time matters of trade importance were dis- 
cussed, officers elected, resolutions adopted 
and the place for the next annual conven- 
tion chosen. Jewelers from all parts of the 
Empire State were in attendance during 
the convention period, and they were unani- 
mous in the opinion that the Albany jew- 
elers are second to none in furnishing royal 
entertainment for their guests. 

As reported last week in THE JEWELERS’ 
CIRCULAR the session which opened the con- 
vention on Tuesday morning was devoted 
to the address of welcome made by Arthur 
L. Andrews, Corporation Counsel, who 
greeted the jewelers in place of Mayor 
James B. McEwan, who was detained by 
sickness. A telegraphic report of his ad- 
dress and the response of Charles E. Sun- 
derlin, Rochester, were published in last 
week’s issue :of this journal together 
with a portion of the address of President 
Charles H. Howe. The president’s ad- 
dress in full was as follows: 

ADDRESS OF PRESIDENT Howe. 
Fellow Members of the New York State Jewelers’ 

Association: 

We are met here to-day as retail jewelers of 
New York State on the occasion of our fourth 
annual convention, marking the close of four im- 
portant years of growth and activity. 

We are not here to celebrate the coming of any 
millenium: in the jewelry business, nor do we boast 
to the attainment of certain ideals for which this 
work stands. The attainment of the ideal condi- 
tion will probably never be reached, but it is being 
held back by “jewelers from Missouri’? who are 
holding back from association work, until these 
conditions have been reached and the millenium has 
come. At that time, we may find them turning 
toward the association, willing to share in the de- 
clared dividends of association benefits, even though 
they are not willing to invest the capital at their 
own service and interest. I say we are not boast- 
ing at large success, but are willing to stand 
merely on our own achievements and assume the 
place that is rightfully ours, in the claim at a 
fair measure at stccess. 

If the success of this organization consisted in 
the length of its membership roll, I would almost 
consider it a negative success, but I rejoice that 
its real success consists in the endeavor to estab- 
lish certain ideals of trade ethics, in the har- 
monizing of opposing factors, and the establish- 
ment of a close fraternal feeling between men in 
competitive business. This is to my mind one of 
the greatest achievements of association work, 
namely, the tearing down of the old fences that 
used to exist between fellow tradesmen overthrow- 
ing the petty trade jealousies and feelings, when 
men would be only too glad to throw slight and 
slur on a competitor’s reputation, and seek to 
build up their own success at the unjust expense 
of a fellow craftsman. That spirit has been alto- 
gether too prevalent, and we might feel that in 
the present day strife for commercial success,. it 
is a most important factor of business life. Our 
association, together with a large number of other 
trade organizations, is raising a mighty cry against 
this spirit. We are seeking to bring men together 
into an ideal where success is the watchword, and 


yet not a success that has to be unjustly bought at 
the expense of another’s life blood. 

Success that realizes that a fellow tradesman 
may be just as worthy and just as much entitled 
to success as yourself; success that makes indi- 
vidual merit the keystone; success that is willing 
to play an open game in a clear field, where ce- 
operation is a finer and better word than ‘‘compe- 
tition.” 

We must not overlook the great value of having 
a large and representative membership. There is 
always the necessity in State and national work, 
where legislation and reform are undertaken, to 
have the moral support of the large body of the 
trade. This is a vital necessity and one earnestly 





CHARLES A. HOWE, PRESIDENT. 


to be sought. It is a very interesting proposition 
to see the membership of such an organization as 
this build itself. When you have such an asso- 
ciation as ours trying to establish a high order of 
trade ethics among men, and endeavoring, as best 
it may, with the extremely small resources at its 
command, to straighten out the rough places and 
make the roads to business success smoother and 
easier to travel we find a large number of the 
trade willing to rally to its standard and give it 
hearty and co-operative support. But I regret to 
state that some jewelers of the country, through 
false fears of imagined obligations and entangle- 
ments, or because of an over-estimation of their 
own importance, feel that association with their 
tradesmen means a loss of prestige and dignity. 
Believe me, that time has already passed in other 
trade organizations where there is a division be-: 
tween the large and the small house, and as a 
united unit we find them presenting a solid pha- 
lanx in the promotion of trade interests. 

The question naturally arises, “What values are 
attached to membership in this jewelers’ asso- 
ciation?” and this seems to be an unnecessary dis- 
cussion before such a body of men as are gathered 
here at Albany, men who have felt the friendly 
competition, not of the “knocking” competitor, but 
of a friend, from whose lips are frequently heard 
words of condemnation and praise. Men who have 
come out into the open of association work and 
caught the spirit of broad-minded fraternalism to- 
wards their fellows, and who are willing to ex- 
change those trade courtesies that make business 
a delight. Tell me, what is finer than the good 
estimate of your fellow-townsmen, unless it be the 
high regard of your fellow-tradesmen, and this 
is one of the ear-marks of association membership. 

I shal not forget the estimate placed on one 
of our members by his fellow jeweler not in the 
association. I had occasion to invite a jeweler 
to a gathering when he instantly asked if Mr. 
3'ank would be there. I said he would. Instantly 
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there came the remark that he had never ha 
finer competitor to deal with than Mr. Blank. 
is always ready to accommodate me in every 
possible, he always had a good word to say 
me, and I always realize that I have a square | 
from him.” I couldn’t withhold the remark, ‘“\ 
Mr. Blank is an association man with the ‘ass 
ation spirit.’” ‘“‘Well, then, count on me.” 1 
are known and unknown numbers of cases in 
working out of the local jewelers’ clubs es 
lished in many of the cities of this State, w 
there are happening almost daily incidents 
would delight and fascinate our interest, and m 
of which will doubtless be mentioned in th¢ 
formal talk of the luncheon table. I wis! 
might take your time, fellow jewelers, just 
recite a number of the actual workings out in 
business life, that cold business life of ours, 
what I have been calling ‘‘association spirit.” 

I can aimost feel, gentlemen, as I read hx 
I can almost feel that men who are not in 
association and withholding their interst, th 
that just such talk as I am presenting here 1 
means absolutely nothing to them. They feel t! 
this is just simply and merely sentimentality, an 
is not a thing that is actually worked out. 

I tell you, gentlemen, that the great thing 
have to do is to try to get hold of the men wi 
are ho'ding back, who are very fearful of catching 
the disease we have got. They just simply sacri 
fice a good deal of our success on the altar 
their fear of what the other jeweler might 
doing to them, and I believe this spirit of fra- 
ternalism we have pays for our existence a thou- 
sand-fold. 

However, that’s the game, and if this ass 
ciation does nothing more than spread broadcast 
throughout the length and breadth of New York 
State, this spirit of fraternalism, we have paid for 
our existence a thousand fold. 

None of us want to be “‘kickers,’’ and yet some- 
times it looks as if that was our chief pastime. 
Sometimes we have to be, but did you ever stop t 
think that when you have a rightful “kick,” and 
when you want to kick real hard, it is a handy 
thing to have plenty of strength in that right leg 
of yours. In a business way we know that some 
times you have a rightful grievance which is the 
father of trouble that follows. This association 
does not believe in trouble; we do not want 
trouble, she is not the girl we are courting. But 
let me say right here that whenever a big bully 
comes around the corner and slaps you in the 
face, and we know that you are in the right, just 
let me say, remind you of “that big brother” you 
have in this association who has a good, strong 
right leg. The retail jewelers’ association is not 
a combine, nor a protective trust, nor a_ union, 
but is an association of men who believe in fair 
play, whether it affects us or the other fellow, 
and incidentally that means a whole lot to you. 

At the present time the jewelers are waking to 
the fact that nearly a// the interests of the coun- 
try are being organized for the promotion of trade 
interests. We have been very slow in waking to 
the importance of the jewelers organizing. We 
have felt that such an organization is merely a 
hobby of a number of men only partially success- 
ful in business, and yet who like to get together 
to tell other men “how to be successful.’’? Organi- 
zation is the spirit of the hour, it is the dominant 
factor in modern business life. It breathes life 
and success, also protection from menacing evils 
It is a living, throbbing necessity, and it is only 
at the very present time that the retail jewelers 
of this country are realizing that we have a right 
to be heard in the legislative and congressional 
halls in promotion of remedial legislation. As you 
have heard this morning, our own legislative com- 
mittee has been very busy, and is making a fight 
even at the present time for certain bills that very 
directly affect our trade. The legislative commit 
tee of the national association, which is your as- 
sociation, and with whom we are closely identi 
fied, has now before Congress its watch case bill, 
removing fictitious time guarantees and also de 
fining the term solid gold. Aggressive action 1s 
being taken against fake advertising and all fals 
misrepresentation that will seek to destroy the 
confidence which is one foundation stone of the 
entire jewelry business. I wish I might impress 
upon you, gentlemen, the disadvantage with whic! 
all of this work is being carried on. In the pro- 
motion of legislative work it is very necessary 
that sufficient resources are at hand to ensure 
success. At the present time both this State and 
the national organizations have just $1 per capita 
member for the entire conduct of its work. _ I dis 
like to advocate increased dues until we have en- 
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listed the sympathy and support of every legitimate 
jeweler in the State, and have proven in positive 
terms the worth of this association to him. I have 
no doubt but at that time there wil! be no member 
who will not gladly be willing to stand his full 
share in the expense of the work, provided that we 
can show results and victories. In the meantime, 
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I trust that you will realize that the large work 
is being he'd back for lack of available resources, 
and that your officers are merely men who are 
trying to do their best with what is at their 
command. 

To this end, therefore, I would make a persona) 
plea for interest in building up the membership 
of this association. There are over 7,000 jewelers 
in New York State. In the city of Brooklyn we 
find over 1,600 jewelers, in New York city there 
are 2,700, more jewelry stores than the population 
of many of the towns from which we come. A 
large number of these are jewelers who might be 
tated as pawnbrokers, some of them are what 
I call “pirates,” with no portage of their own 
and no docks to sail from, but here and there upon 
the high seas sail where they may to devour what 
business they can seize upon. But there are some 
thousand jewelers in New York State (large and 
small), and yet legitimate jewelers, to whom the 
message and interest of this association shouJd 
bring its appeal, and we can each share in this 
double service to the association and to “that 
other jeweler.” 

Gentlemen, there is a call to arms. We have im- 
portant problems to solve, we have hard battles 
to fight. Various legislative committees, State and 
mational, are laboring for a betterment of trade 
conditions and the accomplishment of certain re- 
forms. We often raise our cry against the 
“pirates” in the jobbing business. We forgét that 
we have “pirates” in our own business. I do not 
believe that we have pirates in our association, 
for anyone who has met with us at a council table, 
such as this convention, and caught what I call 
the “association spirit,” is rather the man who is 
willing to go out on the high seas, capture and 
expose the so-called pirate, and lend his influ 
ence towards spreading the gospel of good-will 
throughout his own trade. 

Quite naturally the benefits from this con- 
structive work would fall alike to all, large and 
small, for no man is so great as to be independent 
of such influences, nor is there a jeweler in so 
remote a section but that can receive an inspir- 
ation from this State association, which means so 
much to him. 

I believe that there is an increasing tendency 
among the trade for the securing of better prices 
Too long have we been worrying over that of ours, 
and have been sacrificing our rightful profits on 
the altar of fear. Let us learn a better system 
of figuring costs, and regardless of all else main 
tain a positive and dignified policy for the securing 
of what is rightfully ours. 

May I especially recommend the merchandising 
of trade-marked goods and goods of quality. Be 
ever mindful that a big reputation is never won 
by cheap and inferior goods. Personally I be- 
lieve in the need of cheap goods. I like to see 
certain people who have not the means to indulge 
their vanity and fancy with fine jewels, have the 


privilege of securing little trifles at the depart- 


ment stores. There is a distinct field for such 
type of jewelry, but let us remember that there is 
likewise a very distinct and wide field for high 
class merchandise. To this are we called. Let us 
be true to our calling. 

I especially wish to commend to all of our jew- 
elers the various trade papers, such as THE Jew- 
ELERS’ CIRCULAR and the Keystone, for their loy- 
alty to the interests of the jewelers and the vari- 
ous associations. Not only are their pages bris- 
tling with discussions of important trade matters, 
but in many ways have they shown this association 
their good faith, which will be especially proven 
to you during this coming year. It is not my 
privilege as yet to unfold certain important plans 
that are under way at the present time, al! of 
which will mean the enlargement of our work and 
the fulfillment of long cherished hopes. 

In closing, may I solicit and enlist the active 
co-operation of every one of our members in the 
work for this coming year? I can imagine that 
some of you are holding back and waiting for the 
association to come to you, as for some angelic 
appearance from the clouds to shower you with 
blessings and fortune, and because of the failure 
for this to happen you begin to say that the work 
means nothing to you. Life has long proven that 
success consists of service, and “‘he profits most 
who serves best.” What about your service? Let 
us get into the game, and render that individual 
service that counts for so much in a work such as 
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trip down the river, and shortly after 1:30 
p, M. the gangplank was drawn and to the 
accompaniment of lively music the boat, 
which was gaily decked for the occasion, 
weighed anchor and headed down the river. 

Everything that could add to the comfort 
and enjoyment of the trip had been pro- 
vided by the entertainment committee, and 
President Edward D. Mix, of the Albany 
Retail Jewelers’ Association, made it his 
special duty to see that not a single mo- 
ment of the time hung heavy with the 
guests. The jewelers gathered in groups 
on the decks of the boat and settled down 
for an enjoyable trip. Soon the city of 
Albany began to fade from sight, and it 
was not long thereafter before members of 
the entertainment committee began dis- 
tributing box lunches to the voyagers. 
After justice had been done to the lunches 
the time was given over in part to the 
singing of popular airs, and led by the 
band, this part of the program made a de- 
cided hit. The band also headed a parade 
which was held on the decks of the boat, 
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ours. Rest assured that if there is any suggestion 
as to our success or criticism as to our failure, 
your officers will be most happy to receive same 
and to feel your co-operation. 
The New York State Retail Jewelers’ <Associ- 
s calling for your active and co-operative 
Can it count on you? 


ation 


service 

Following the conclusion of the presi- 
dent’s address, the visited the 
State Capitol building and a group photo- 
graph was taken on the steps of that mag- 
nificent building. Returning to the Hotel 
Ten Eyck the jewelers, led by Gartland’s 
band, marched down State St. and Maiden 
Lane to the waterfront, where they em- 
barked on the steamer RK. C. Reynolds for 


a sail down the Hudson. 


jewelers 


The afternoon was a perfect one for a 


STATE RETAIL JEWELERS’ ASSOCIATION. 


and during the entire trip added much to 
the pleasure of the occasion. The trip 
down the river was continued until the 
Day line boat, Hendrick Hudson, from 
New York, had been passed on her way 
up to Albany. The return trip was then 
started and proved equally as interesting 
as had the down-river sail. On the return 
voyage box lunches were again distributed 
and there was a plentiful supply of refresh- 
ments for all. A number of the ladies who 
attended the convention took the river ride 
and entered into the enjoyment of a most 
delightful outing. Albany was again reached 
at about 6:30 P. M. 

Tuesday evening was given over to an 


illustrated lecture on “Precious Stones,” 
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which was delivered by E. J. Berlet, of 
Maxwell & Berlet, Philadelphia. The lec- 
ture was held at St. Andrew’s Hall and 
was greatly enjoyed. In opening his ad- 
dress Mr. Berlet said: 

I have been invited by the president of your 
association to present to you an illustrated paper 
m gems. As a full and complete discussion of 
this broad subject would take several hours, and 
require several hundred slides, we will necessarily 
have to limit the paper to a treatment of a few 
f the more important precious gems. I must ask 
the indulgence of the jewelers who are present as 
the lecture will, in a number of instances, contain 
treatments of the subject which will be more or 
less familiar to them, but as my audience contains 
a large proportion of laymen, it will be necessary 
to treat the matter entirely from a non-technical 
standpoint, and present the lecture by way of a 
series of interesting pictures, showing as compre- 
hensively as it is possible to do, the finding, cut- 
ting, preparations of gems for the market, and 
their peculiarities wherever they may exist. 

The speaker then discussed briefly the 
art of stone cutting, displaying upon the 
screen one of the gem-cutting shops of 
New York city. After pointing out the 
different types of cutting of gems, which 
were also illustrated with slides, the dia- 
mond was taken up for discussion, and a 
series of interesting slides were shown, 
illustrating the Kimberley fields and the 
manner in which the stones are obtained 
and sorted for market, together with many 
other interesting details regarding this sub- 
ject. Following this came a series of 
slides showing some of the famous dia- 
monds of the world. 

The next stone discussed was the emer- 
ald and considerable mention was also made 
of the ruby, sapphire, opal, turquoise and 
other gems. 

The Iécturer then turned his attention to 
a discussion on pearls and showed a series 
of interesting slides in connection with this 
subject. Among these slides was one which 
showed the Rajah of Dholpur wearing a 
collection of pearls valued at $7,500,000. 
Attention was also called to the American 
pearl fishing industry and slides were 
shown illustrating this. feature of the lec- 
ture. Attention was also called to the Jap- 
anese method of pearl culture. The lec- 
ture was interesting from start to finish, 
and the time-devoted afterward to a series 
of questions and answers was equally in- 
structive and interesting. 

During their stay in the Capital city the 
jewelers were given cards which gave them 
the privilege of the club house of the Al- 
bany Club. 

WEDNESDAY MORNING SESSION. 

The convention was again convened 
about 10:30 a. m. in the large hall on the 
main floor of the Ten Eyck, which had 
been provided for this purpose, and after 
a few preliminary remarks by President 
Howe, Charles T. Evans, vice-president of 
the American National Retail Jewelers’ 
Association and past president of the State 
association, delivered an address on “Asso- 
ciation Work, State and National.” = Mr. 
Evans said: 

AppREss OF CHarLeEs E. Evans, 

First Vice-President of the A. N. R. J. A. 
Mr. President and Fellow Jewelers: 

This is truly the fraternal age. One has but to 
glance around this assemblage to-day and notice 
the various emblems of the several fraternities to 
have positive evidence of this fact. There are 


few men who are not identified in some way with 
some organization, which is organized for the pur- 
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pose of making conditions better and men and 
women happier for their existence. 

Chief among the latter-day fraternities I 
the organizations of business men, created for the 


place 


express purpose of elevating the particular busi 
which they are engaged, and placing it 
the purchasing 


ness in 
on a higher level in the eyes of 
public than it has hitherto been. 
Retai 
recognizing that 
exist, and from the 
consumer, is always desirable, 


jewelers were slower than some others in 
while competition will always 
standpoint of the ultimate 
still it is possible 
obtain 
certain desired benefits, which could not be ob- 
tained in any way by independent action. 
Arguments are often unaviling in taking with 
the non-member, who continually meets your ap 
peal for his membership with the request for in- 


by concerted action along definite lines to 


VICE-PRESIDENT. 


E, D. MIX, 


formation as to what you have done? Never has 
any association accomplished so much for its mem- 
bership in such a brief period as has the retail 
jewelers’ association, and those who have been 
most active in its work are the ones who appre- 
ciate most what has been done. In association 
work it has always been my idea that the local 
association can make its efforts and results more 
easily apparent than .can either the State or 
national. 

The local association is the foundation upon 
which the superstructures of the State and na- 
tional associations are erected. Without the local 
associations there can be no strong State or na- 
tional associations, and why? Because the local 
association works for things which the member 
can more easily pu. his hand on, and can most 
easily see accomplished. First of all then, let us 
consider the work of the local association. Consist- 
ing as it does of men living in the same city or 
locality, the conditions governing business and the 
trade abuses affecting it are absolutely the same. 
The local association needs no committee on trade 
abuses or grievances to present in written form 
the various causes for complaint which the mem- 
bers feel are of sufficient moment to warrant their 
discussion in the meeting. A meeting of a local 
association assumes more the conversational tone, 
and through friendly discussion, many changes in 
business methods are brought about. Another thing 
which the local association has done is to bring 
about the interchange of goods, on a fixed profit 
over cost of 10 per cent. to cover cost of replac- 
This in itself justfies the existence of 
Early closing movements 
have been brought to a_ successful culmination 
through local associations. The “knocker” has 
been replaced by the “booster,’’ and to-day it 1s 
not surprising to have customers say that they 
were recommended by one jeweler to come to the 
store of another who makes a specialty of certain 
goods. The standard on which the retail jeweler 
stands to-day is far in advance of that which he 
occupied in the community five years ago. 

3ut, we cannot obtain all things desired through 
the local association, and this brings about the. 
necessity of having the associations representing 


ing goods, 
the local association. 








the State and nation. New York State was for- 
tunate right at the beginning of its career. The 
men who responded to the first call to arms were 


those most competent of conducting to a suc- 
cessful issue the affairs of the association. In the 
formation of our State association we desired 


that it be one truly representative of the entire 
State, and that it is, and has been from the first, 
is easily proven by reference to the membership 
and the number of the cities and towns repre- 
sented. The character and business standing of 
our membership is of the best. 

We have been in existence four years. 
have we accomplished? 
istence’ 


What 
Have we justified our ex- 
Do our members receive just returns for 
the amount which their membership costs them? 
We have spread the cement of brotherly love and 
friendship around this great Empire State. We 
have united the jewelers of this State into one 
family, and while each to-day is just as independent 
as he ever was as to his methods of conducting his 
business, yet each is just as firmly a friend of his 
neighbor jeweler as it is possible for men engaged 
in the same means of livelihood to be. Co-oper- 
ation has taken the place of competition of the 
untair variety. 

To-day we find that “cutting prices” as a means 
of getting trade is abandoned. “Knocking” a com- 
petitor or raising doubts as to his honesty is a 
thing of the past. Insinuations of any kind are 
no longer heard in the land. How, then, does our 
member of the State association go after business 
if these familiar weapons of the past are no 
longer to be used? Well, he must be more pro- 
gressive than his competitor. He must have pret- 
tier show windows. He must devise better selling 
talks about his merchandise. He must instruct his 
salesmen and clerks how to sell goods. He must de- 
velop a store policy. He must write trade winning 
advertisements. In short, instead of belittling his 
competitor, he must try to demonstrate to his towns- 
people that through skill in buying, system in 
handling and modern methods of merchandising, 
that he is enabled to distribute to his trade ex- 
clusive goods of the stylish kind, at prices com- 
mensurate. While he is doing all this what is his 
friend, the other jeweler, doing? Why, the very 
same thing. What is the result? Why, more busi- 
ness for the jeweler generally. The public has 
never seen such attractive jewelry show windows 
as the past few years have produced. Men toil early 
and late to produce business-bringing displays. 
The consequence is that jewelry has been brought 
to the attention of the public in more attractive 
form than ever. before. Money which otherwise 
would be diverted into other channels now reaches 
the jeweler. The result is the jeweler is reaping 
more profits than ever before, because he is doing 
more business. 

What has done this? Education;—education of 
the jeweler in several ways. First of all to know 
his fellow jeweler, and to realize that, although 
he is a jeweler, still he may be a good fellow, too- 
Second, education as to what constitutes a profit. 
The arguments in this direction alone justify the 
existence of all the jewelry associations. Men who 
were price cutters because they thought they could 
make a profit by selling goods at a closer figure 
than their competitors, have been shown that they 
were losing rather than making money. Edu- 
cation along the line of system in buying and 
selling, in handling repairs, etc., has all been of 
great value to the jeweler. Education as to show 
window displays and proper kind of advertising 
has produced valuable results. Education to the 
effect that it is possible to learn more about your 
goods; their origin; period of time represented, 
etc., has given the jeweler a fund of information 
to draw upon in selling talks, which has made 
the price a matter of secondary condition. 

Surely the State association has amply justified 
its existence and earned the support of every 
jeweler in the State. Men pay dues into many or- 
ganizations, some of a purely social character, and 
to many of which they never go. The benefits 
often are purely imaginary. Here one gets the 
benefits, many of them, without even belonging. 
But does not a man owe his moral and financial 
support to an organization which makes his com- 
petitor and himself better men? 

The national association consists of the mem- 
bers of 26 State associations, and is working for 
results desired by these several States. There are 
many desired reforms which cannot be success- 
fully brought about in any other way than 
through the national association. Manufacturers 
who distribute their goods through undesired chan- 
nels, cannot be made to see the error of their 
ways because one or two State associations call 
their attention to the abuse. Large silver manu- 
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have long made special efforts in the direction of meeting this increased demand of fashion, and can help you 


complete your stock or fill your orders. 
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turers who maintain retail stores and _ estab- 
prices which make impossible the competition 
the small dealer, who obtain their goods fiom 
m, will never discontinue their method of dis- 
ution so long as it continues profitable and 
national association lacks funds to prosecute 
work properly. This is a big country and it 
sts money to travel. If the association had 
is it would be possible to pay the expenses 
1 secretary or other officer to visit manufac- 
ers or jobbers and interest them in the ends 
h the retailer is working for. 
[he national association at the present time is 
rking for the abolition of the time guarantee 
filled watch cases, believing that great injustice 
done through the way the guarantee is used. 
e association is also striving for uniform legis- 
yn against fraululent advertising. In many 
states this bill has been passed. Through the na- 
nal association a friendly co-operation has been 
tablished between it and the officers of the Na- 
inal Wholesale Jewelers’ Association. Before 
coming convention in August the officers of 
e national association expect to have a con- 
ference of leading silver manufacturers, looking 
toward the establishing of a minimum scale of 
profit. Jewelers generally can assist this move- 
ment by lending their aid in pushing goods of 
inufacturers who shall agree to market their 
goods in this way. Another plan which is being 
msidered by the national association is the 
national advertising plan, which is in the hands 
of a special committee on advertising and 
fashions. 
rhis committee, of which Frank H. Robertsbn, 
Blackwell, Okla., is the chairman, and the speaker 
member, was continued over from the conven- 
tion of last year. Much correspondence has 
passed between the chairman and various manu- 
facturers and an advertising agency of national 
fame. Reliable goods, trade-marked, are to be ad- 
ertised nationally, and through local advertising 
the retail store is to be connected with the na- 
tional advertising. Fashion magazines are to be 
induced to illustrate jewelry of correct design in 
nnection with the fashionably dressed young 
women who adorn its pages, and who are usually 
innocent of any jewelry whatever. Articles are 
to be furnished these magazines without cost 
to them, which will state the correct styles in 
ewelry. In short, an attempt is to be made to 
develop the retail jewelry business to its highest 
possible mark, 
To do this requires money. At the meeting of 
the executive committee and State presidents, held 
Chicago in January, it was decided unani- 
mously to ask the various States to raise their 
lues enough so that they can afford to give to 
he national association $2 dues per member each 
vear. This wou'd place the national association 
mn its feet financially, and make possible the fur- 
thering of its work, and the bringing to an ulti- 
mate issue many of those things for which we 
ave all hoped and prayed for. 
The national association has reached that point 
vhere it is going to need more than “‘spare time” 
run it. Heretofore, its officers have given as 
thev could of time from their business, but if it 
is going to accomplish what it wishes to, it must 
be prepared to produce and spend more money. 
lust now it asks for an additional dollar per mem- 
her from each State, beginning Jan. 1. I know 
that New York will not need any urging along 
lines. We are out for results, and to get 


the 





e 
n we must have our association properly 





financed, 

One word and I am through. The national as- 
sociation will hold its convention in Chicago the 
last week in August. It is worth while planning 
to be present. To meet with the live, enthusiastic 
men who will be at Chicago to attend that con- 
vention it is worth whole foregoing your usual 
Summer vacation or making that your Summer 
vacation, If you attend you'll come back to your 
Fall work filled with respect for yourself and 
calling, and inspired to go forward and upward, 
as you have never been inspired before. In clos- 
ing permit me to thank you, one and all, for your 
friendship and good will so often evidenced, and 
which I prize more than the spoken or written 
word can express. 


C. P. Ward, Yonkers, N. Y., delivered a 
paper on the subject. of the “Modern Pro- 
tection of the Jeweler’s Stock,” which 
proved both interesting and helpful. It 
was as follows: 


Appress OF CHARLES P. Warp. 
Because of the valuable merchandise with which 
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we deal and because of the ease with which gems 
and jewelry. may be quickly transferred into 
money, we, as retail jewelers, are without question 
more in danger of crooks of all descriptions than 
merchants engaged in any other business. While 
the jeweler is the special prey of workers in the 
underworld during the holiday season, he is also 
likely at any time to receive visits from safe- 
breakers, ‘switchers,’ ‘‘pennyweighters,” etc. It 
is needless for me to advise you jewelers as to 
the system we use against “switchers,” etc., for 
no doubt you all have your own peculiar ways of 
guarding against the light-fingered gentry, and 
it no doubt has been the experience of us all to 
lose some more or less valuable article, and we 
just have to grin and bear it and charge it to 
profit and loss. 

Our greatest danger is from the safebreaker, 
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who works after we close our stores and whose 
work when completed spe!ls ruin to most jewelers. 
He not only steals the jeweler’s stock but also 
gets away with the repair jobs of customers who 
hold the jeweler responsible for the goods. 

Jewelers’ protection is ordinarily divided into 
five classes: 

First. An old safe which the jeweler bought 
second-hand about 20 years ago and which an 
ordinary blacksmith could break open in an hour 
or less with a sledgehammer. 

Second. The fireproof safe with a small chest 
for money and diamonds, into which a _ profes- 
sional safebreaker would drill holes and open in 
two hours, taking a “‘jimmy”’ to pry out the chest 
and catrying it away to open at his leisure. 

Third. The fireproof safe with a large chest 
at the bottom, which would take a professional but 
about three or four hours to loot with the aid of 
nitro-glycerine. 

Fourth. The large, heavy, so-called burglar and 
fireproof safe, having from three to five inches of 
chilled steel on the outside and which would 
formerly stand the attacks of safebreakers for 
from six to 12 hours. Now that the burglar has 
acquired the electric dri’), such a safe can be 
opened in a comparatively short time. 

Fifth. The electric protection, which few jew- 
elers have, or a night watchman. 

For jewelers seeking to protect their stocks 
from fire and burglars, and who at the some time 
wish a practical safe in which to keep and from 
Which to show goods, the style used by the job- 
bers is the best. It is a large chilled steel safe, 
usually having two locks. In the inside is a large 
chest of small shallow drawers in which the jew- 
eler can keep his reserve stock, thus doing away 
with the card goods being piled up four or five 
thicknesses in his showcases. It is splendid for 
keeping goods clean and presentable and elimi- 
nates the chance for “pennyweighters” +o slip 
away with some of the goods. This style safe 
is the best one I know of for the jeweler with 
a small store and a large stock. It also prevents 
any oversight in putting stock away at closing 
time. ; 

But, as I said before, it is burglar proof in 





name only. I was deeply impressed when I re- 
ceived some pictures from the Jewelers Security 
Alliance showing how easy it is for the safe- 
breaker, with the new electric tools, to cut a nice 
clean piece out of the strongest safe. Now, the 
proposition was serious, for no matter how much 
we paid for a safe or how good it was, the safe- 
breaker could loot it at his will with his up-to- 
date apparatus, as easy as if it were an old time 
iron box. In looking up the matter the means of 
protection used by the jobbers in Maiden Lane 
attracted our attention, and we learned that they 
were protected by the Holmes Electric Protection 
Co., which protection renders them as nearly se- 
cure from safebreakers as the ingenuity of man 
can devise. 

A brief description of how the Holmes Electric 
Protection Co. works in New York city is as 
follows: 

The company makes a cabinet which completely 
covers the safe, top, bottom and on all sides, for 
the burglar respects no part of the safe. This 
cabinet is wired and connected with the main 
office where a number of special policemen are on 
duty all night. Should the cabinet be disturbed 
in the least while the store is closed the alarm 
at once rings in the main office, and men are sent 
to investigate. 

We learned that the Holmes Electric Protection 
Co, only operates in a portion of New York city 
and would not come to our town, therefore we de- 
termined to work out our own electric protection. 

Here is what we did: We succeeded in making 
our central station the local police headquarters. 
Ilere men are on duty all night. We ran a wire 
to the store from the police station and then had 
a carpenter make a cabinet for our safes and had 
one of our local electricians wire the cabinet and 
connect us with police headquarters. This allows 
us, by means of a telegraph sounder, to give a 
special signal to the police at night when we 
close the store and in the morning when we open. 
If the signal should ring any other time, an 
officer would be sent to investigate. The cost was 
not excessive, considering the protection we have. 
The special wire cost $100; the cabinet and wiring 
cost $150; the maintenance to be arranged with 
the police electrician. 

Now, a number of jewelers may say, ‘““We have 
no police station with a electrician and men on 
duty all night to investigate an alarm.” Then the 
cabinet could be made and the wire run to your 
home, thus having the alarm there, or run the 
wire to the top of the building and connect the 
safe with a large gong which would ring if the 
cabinet is disturbed, making such a_ racket it 
would awake the whole street and compel the safe- 
breakers to run or be apprehended before the: 
could loot your safe. 

In closing, I would advise all jewelers to buy 
the best safes; to join the Jewelers Security Alli- 
ance; to always leave a bright light in front of 
their safe; to always have the safe where it can 
be seen from the street, and to never be alone in 
the store. ‘ 

This was followed by an address on 
“Store Leaks and How to Stop Them,” by 
Emil J. Scheer, Rochester, N. Y. Mr 
Scheer’s address was as follows: 

Appress BY E. J. SCHEER. 


This is indeed a very serious subject, and is a 
daily problem with every jeweler. 

Could the jeweler know of all or a large part 
of his losses im his business, he could quicken his 
success and add materially to his assets. 

Store leaks are like the vermin that reaches the 
orchard, and makes the possibilities of a good har- 
vest impossible unless you discover the insect in 
time and destroy its progress by 
termination. 

First, and possibly the most common leak in the 
average jewelry store is the selling of goods with- 
out profit. The jeweler opens his store on Mon- 
day morning with hopes of a good business. His 
first customer wishes to purchase a set of sterling 


complete ex- 


teaspoons. $5.50 is the price. The customer does 
not care to pay but $5. Mr. jeweler has visions 
of $5 leaving his store if he does not make this 
sale, and the spoons are sold for $5. Every jeweler 
knows this was a sale at a loss. Another sale is 
made of a $28 watch for $25, or an $85 diamond 
for $75, and this method is continued during the 
year. If he is honest and marks his goods in 
plain figures the results show that the net profits 
are not satisfactory and far from what they would 
be had he maintained one price. If he marks his 
zoods in private characters to enable him to vary 
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Circle Brooches 


The next time you want a Circle Brooch, send to us. We have them, not only 
plain but in fancy patterns as well; platinum mountings, carefully selected stones, 
WHEELER WORKMANSHIP. Better goods are 
not made, yet we offer them at prices no _ higher 
than you pay for inferior pieces. 






















Diamonds 


Our stock is.complete. We can fumish you 
promptly, any size or grade, at right prices, and 
you are protected by our guarantee of no mis- 
representation. 





























HAYDEN W. WHEELER & CO., Inc. 


Manufacturers and Importers 


2 Maiden Lane OU) New York 


Factory, Brooklyn 














JOSEPH FRANKEL’S SONS 


HEADQUARTERS FOR 


PEARL NECKLACES 








Our London Offices at 19 Holborn Viaduct are now open. Orders 
entrusted to us there, will receive prompt and efficient attention. 


NEW YORK LONDON TELEPHONE 
576 Fifth Avenue 19 & 20 Holborn Viaduct | 4633—4634 Bryant 
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is prices he loses the confidence ef- his intelligent 
istomers. 

[his is the day of plain figures and one price, 
is the business principal of our most success- 
merchants. 

The jeweler with moral courage will ask a fair 
yrofit, mark his goods in. plain figures and main- 
ain “fone price.” 

Second, lost sales. There are many reasons for 
ost sales. The most important element is sales- 
manship, so understand human nature, study your 
ustomer, his needs and the possible amount he 
wishes to invest. The best salesman or saleswoman 
cannot be successful with a poor quality of goods, 

high grade goods in a shabby, shopworn condi- 
tion, soiled cards, scratched and tarnished silver 
and goods poorly displayed. 

One-half of salesmanship in a jewelry store is 
the preparing for the sale. This calls for close 
attention to stock at leisure times, and with a 
thought of how to produce the best impression. 
Salesmanship is a science and we cannot study it 
too carefully. 

Third, loss in carrying too much stock. The 
desire to increase business rapidly causes many 
jewelers to carry too much stock. This must be 
studied carefully. A system expert states that the 
average retail jeweler carries 25 to 50 per cent. 
too much stock. There is a limit to every jew- 
eler’s possibility, and after establishing his busi- 
ness and it has a steady, healthy growth, his needs 
can be quite accurately anticipated and his stock 
brought to its proper size. 

A registry system showing sa’es and purchases, 
profits and losses in‘each line of goods, is the only 
accurate and satisfactory method to control a 
stock. It is not a simple matter to install a proper 
registry system, but it will well repay the average 
jeweler to employ an expert to install the nec- 
essary system. 

Fourth, loss in advertising. The value of good 
advertising is lost if it is not backed up by honest 
goods, good sales people, good service and a well 
kept store. 

Fifth, loss of time. An expert on store system 
says that time can be wasted in a thousand ways. 
Most of this loss is under the control of the em- 
ployer; the greatest waste of time is caused by 
bad methods. 

Loss in the watch and jewelry repair department. 
Work taken by inexperienced help who cannot 
advise the work necessary to be done, and who 
cannot estimate proper charges cause much loss, 
loss of time and lack of system to know results of 
each workman. A card system is now in use by 
many jewelers which gives the time and material 
used on every job. It also shows the cost and 
selling price, showing a profit or loss. 

Loss by theft. This is a very large item of loss 
to the jeweler. Jewe!ry is easily converted into 
money and offers great temptations to the nimble 
fingered. The jeweler reads his trade papers and 
hears of the many forms of theft. It behooves him 
to close every possible chance of loss of this form. 
Here again is where the system expert can help 
the jeweler. The accurate record of stock by regis- 
tering each individual article enables the jeweler 
to check his stock and know his losses. The care 
required in caring for stock run by register lessens 
the chance for loss. 

Many jewelers are so much absorbed in their 
profession that they have not placed the proper 
importance on the bookkeeping end of their bvsi- 
ness. The lack of system and proper bookkeeping 
allows leaks to continue and grow. 

To stop store leaks you must have a proper bcok- 
keeping system to control stock, as well as every 
transaction in your business. 

The most successful jeweler is the man who, 
aside from his knowledge of jewelry, precious 
gems and watches, is an accountant, a system 
expert and a merchant. 

Emil Kohn, of Theo. A. Kohn & Son, 
New York, next gave an interesting talk 
on “The Personality of the Jeweler.” Mr. 


Kohn said: 


Appress OF Emit W. Koun. 


Personality has beer defined as_ individuality 
or as the distinguishing characteristics of an in- 
dividual. That is, those qualities of character or 
uncommon traits that set one apart as distinctive 
and differentiate him from others. I propose to 
suggest those qualities which, in my opinion, dis- 
tinguish the jewe'er and thus constitute his 
personality. 

The love of jewelry is one of the primal pas- 


sions of human nature. From time immemorial 

















men-and- women have toved to adorn themselves 
with ornaments, and this desire has swayed with 
equal force the rudiest of tribes and the most 
highly civilized peoples. It is worthy of note 
that in every age personal ornaments have been 
made of the rarest metals and precious stones, 
and that the highest art and skill have been en- 
gaged in their production. Old records convince 
us that the ancient Egyptians could engrave, 
chase, solder, enrich with enamel and set precious 
stones in their jewelry. They were, in fact, com- 
plete masters of every process known to our craft. 
From the ancient Greeks and their contempera- 
ries, the Etruscans, we have inherited some of 
the finest examples of artistic metal work the 
human race has ever produced. Castellini, the 
famous Roman jeweler, attempted to imitate some 
of the work of the Etruscans, but finally con- 
fessed his inability to do so. 

Goldsmiths played a very important part in 
that great revival known as the Italian rennais 





ALBERT ZILLIOX, TREASURER. 


sance. Donatelli, the greatest of early Tuscan 
sculptors, born in 1386, was apprenticed in his 
youth to a goldsmith and supported himself for 
many years by following the craft. Filippo 
Brunelleschi, who became famous as the architect 
of the great cathedral in Florence, ‘“‘Santa Maria 
del Fiore,’’ was also a goldsmith and _ sculptor. 
Verrochio, another Florentine, born in 1435, was 
a noted goldsmith and sculptor of the same 
period. His statue of Bartollomeo Colleoni, in 
Venice, is rated by Ruskin as the finest equestrian 
statue in the world. Michelangelo, the most dis- 
tinguished sculptor of the modern world, as well 
as one of its greatest painters, was apprenticed 
at the age of 13 to the goldsmith, Ghirlandajo. 
The three years Michelangelo spent in Ghir’an- 
dajo’s workshop contributed not a little to that 
mastery in the use of tools and the treatment 
of metals which later in life made him so famous. 
As showing how closely allied the fine arts were 
at that time, it is interesting to note that Ghir- 
landajo, the goldsmith, later in life became famous 
as a painter. 

Another celebrated goldsmith of the same period 
was Benvenuto Cellini. He was born in Florence 
in 1500, and was early recognized for his great 
skill as a metal worker and jeweler. Cellini has 
quite another c'aim to fame as the author of one 
of the most entertaining and instructive auto- 
biographies ever written. He is very boastful 
about his accomplishments, but equally frank in 
recounting his misdeeds. His usual method of 
disposing of a grudge or settling a dispute was 
to resort to his dagger. At one time he was im- 
prisoned for murdering a rival goldsmith, but 
was soon thereafter pardoned by Pope Paul ITI., 
who desired his services. Not long afterwards he 
had to fly from Florence for committing an as- 
sault. He went to Paris where he became in- 
volved in a lawsuit; he lost the case and as usual 
took recourse in his favorite weapon. To quote 
from his autobiography: “I attacked the plaintiff 
and wounded him so severely that he lost the use 
of both of his legs, but I took care not to kill 
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him.” This act also went unpunished as Francis 
the First did not want to lose his valuable services 

Consider, if you please, a state of society in 
which a goldsmith commits horrib'e crimes, vea 
even murder, and goes unpunished. Thinl f tl 
esteem in “which his work must have 
garded. The story of this great jeweler’s 
most interesting, but hardly to be chosen as a 
pattern for conduct. 

a 








* * * * > 
The complex conditions of life make it 
correspondingly difficult for the individual to 
assert himself. The introduction of machinery 
has been one of the chief causes in subordinat- 


ing the individual to the mass. Machinery is nec- 
essary to grind grain, but it must not grind men. 
Anything that tends to check individual initiative 
and growth should be resisted. I believe that 
scheme or system of government best which 
affords the individual the greatest possible oppor- 
tunity for the development of his powers, always 
provided that success is not attained at the ex- 
pense or to the injury of others. 

Let us consider some of the difficulties the 
jeweler has to contend with in his struggle to 
assert his individuality. 

The jeweler is a merchant; he buys and sells 
jewelry. The buying and selling of jewelry, 
however, is not the peculiar and exclusive func- 
tion of the jeweler. Other merchants buy and 
sell jewelry. The editor of Tae Jeweters’ Crir- 
CULAR told me recently that he had received a 
letter from a western jobbing house stating that 
they had received requests for their catalogue 
from firms dealing in “dry goods, furniture and 
jewelry,” from “druggists and jewelers,” from 
one firm whose letter-paper stated that they were 
dealers in “stoves, hardware and jewelry,” and 
one request came from an enterprising ‘“‘under- 
taker and jeweler.” So it seems that anybody 
considers himself competent to deal in jewelry. 
This presents one of the most serious problems 
with which we are compelled to cope, and in 
considering this matter, let us not be blind to 
the fact that the prejudice on the part of the 
public is largely in favor of the department 
store. The buying public believes, rightly or 
wrongly, that the department store has superior 
merchandising ability. This is a condition, not a 
theory, that confronts us. 

What policy should we pursue in this matter? 
In the first place, we must confine our stock pur- 
chases only to such wares as are restricted tc 
the legitimate jeweler. We must never invite 
comparison with department stores, by showing 
the same or similar goods. And in the second 
place. we must cherish a superior conception of 
the jeweler’s proper and distinctive function. 

It seems superfluous to state that the jeweler 
must be a man of sterling character, and abso- 
lutely reliable in every respect. In possibly no 
other line of business is the public so dependent 
on the honor of the merchant. The purchaser 
of wearing apparel, silks or satins, or household 
furniture, may be a* fairly competent judge of 
those wares. It requires an expert, however, to 
determine the quality of precious and semi-pre- 
cious stones, jewelry and watches, and this service 
the jeweler must be able to render. 

In addition to and supplementing this service, 
the jeweler should be an artist. If that is an 
impossible achievement, he must at least culti- 
vate his taste along artistic lines. Every article 
of jewelry he sel's, whether it be his own pro- 
duction or not, should be a genuine expression 
of his personal artistic taste. 

I heard recently of a jeweler in a small 
ern town, whose knowledge of art was so great 
and whose artistic taste was so excellent as to 
make his judgment supreme and final, not only 
in decisions affecting jewelry, but in matters 
quite foreign to his own particular line. I was 
told that everybody in that town sought his opin- 
ion, whether the matter concerned jewelry, china, 
furniture or the building or decorating of a home. 
That jeweler has impressed his personality on 
the public mind and he has the distinction every 
jeweler should possess. 

There are many signs of a new awakening 
art. The so-called arts and crafts movement is 
an expression of this awakening. Truly much of 
the so-called arts and crafts jewelry is ug'y and 
crude, but we should recognize the fact that 
is a sincere effort to produce jewelry of personal 


west- 





distinction. Here at least we have the indivi 
asserting and expressing himself in his work. In 








this connection I would state that we have tw 
excellent schools in New York fer the training 
of the jeweler. The c’ condueted at Pratt I 
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is turning out jewelers who understand 
hnique of their chosen profession. 
conclusion let me state that in my opinion 

distinguishing traits of the jeweler are, 
his expert knowledge of precious stones, and 
llv, his artistic taste as expressed in the 
ction or selection of jewelry. 
en this conception of the jeweler is gen- 
we may rest assured of the respect and sup- 
the public and gain a new sense of our 
ity and honor. 


J. Berlet, of Maxwell & Berlet, Phila- 
hia, addressed the jewelers on the sub- 
i “The Show Window and Store 
ertising.” The address contained much 
alue and gave the jewelers many help- 
hints on the subject under considera- 
it is published in full on pages 111 
113 of the current issue. 
\fter a little time given to informal dis- 
issioll on matters of trade interest, the 
rning session adjourned. 


1 
| 


WEDNESDAY AFTERNOON SESSION. 
The jewelers were again called together 
ihout 2:30 Pp. M., and the “Question Box,” 
nducted by S. D. Burritt, Rochester, N. 
Y., proved one of the most interesting 
subjects of the afternoon session. Jewelers 
were afforded an opportunity at this time 
up questions of trade importance 
discussion, and considerable time was 


to bring 
scent in exchanging views regarding prob- 
lems which face the retail jeweler and the 


most satisfactory manner for meeting such 


r 
I 


situations. 

The National Jewelers Board of Trade 
sent a letter to the New York State jew- 
elers, which was read at the convention. 
The letter extended greetings and _ best 
wishes to the association. 

It was decided to send a telegram to 
Senator O’Gorman in protest against the 
proposed increase in duty on precious and 
semi-precious stones. The telegram read 
as follows: “The New York State Retail 
Jewelers’ Association in session assembled 
protests against the proposed increase in 
the duty on precious stones on the ground 
that same will be a serious incentive to 
smuggling and to the injury of a great and 
important business.” 

The Auditing Committee, consisting of 
Emil Kohn, New York; John J. Diebold. 
Buffalo, and F. P. D. Jennings, Albany, re- 
ported that the affairs of the association 
were in splendid shape. 

The Committee on Resolutions, consist- 
ing of C. P. Ward, Yonkers; Charles T. 
Evans, Utica; F. E. Hull, Saranac Lake, 
and J. J. Ernisse, Rochester, submitted the 
following resolutions, which were adopted 
as drawn: 

The Resolutions. 

Whereas, We, the delegates assembled at the 
urth annual convention of the New York State 
Retail Jewelers’ Association, wish to record our 
ppreciation of the services of those, through 
hose efforts the association has been able to 
mplete its most successful year, and to enlist 

a co-operative spirit the friendly interests of 
iose from whom we purchase the various goods 
e handle, therefore be it 
ResoLvepD, That we view with satisfaction the 
ntinued improvement in trade conditions as 
ffecting manufacturer and retailer, and hope that 
e time will soon come when manufacturers who 
maintain retail stores in direct competition with 
e retail jeweler, will deem it a wise move on 
their part to discontinue same. 

RESOLVED, That we recommend to the National 
Wholesale Jewelers’ Association that they eliminate 
rom their list those so-called jobbers, whose prin- 
pal business is retail in character, and who are 


not entitled to special privilege or discounts. We 
feel that an injustice is done to the square jobber 
and the struggling retailer by allowing these so- 
called jobbers to obtain prices on their goods to 
which they are not entitled. 

RESOLVED, That we endorse the efforts of the 
National Jewelers Board of Trade in the securing 
of convictions and jail sentences of the offenders 
against the stamping law. 

ResotveD, That we again recommend to our 
members that they confine their jewelry purchases 
to those lines of goods which bear the trade-mark 
and quality stamp of a reliable manufacturer. 

RESOLVED, That we express our appreciation of 
the friendly evidence of co-operation, evidenced 
by the manufacturers who placed their advertise- 
ments in the program of the association, and re- 
quest that our members, whenever possible, favor 
these firms with their patronage. 

Resotvep, That we again record our appreciation 
of the support accorded our association by THE 
JeEweELers CircuLar, Keystone and other trade 
papers, and bespeak for the incoming administra- 
tion a continuance of the friendly interest here- 
tofore evidenced. 

ResoLveD, That we endorse the efforts of the 
American National Retail Jewelers’ Association in 
its efforts to have passed a bill eliminating the 
time guarantee on gold filled cases, and providing 
for the stamping of trade-mark, quality and pro- 
portion of gold contained therein. 

RESOLVED, That we express our sincere appre- 
ciation to the men who have given up their time 
to lead the association movement in this State the 
past year. Realizing that some must lead and 
others follow, we pledge our support and co- 
operation to those who shall be chosen as officers 
of the association, for the coming year. 

ResoLvep, That we express our thanks to those 
who have prepared and read addresses to this con- 
vention, and thereby added materially to the fund 
of information of the membership and reaffirmed 
our position as an organization, which stands for 
the betterment of trade conditions and the eleva- 
tion of the standard of the retail jewelry business. 

Reso_vep, That we heartily thank the Alban; 
association and its efficient and painstaking mem- 
bership for their efforts in making this, the 
fourth annual convention, the most successful yet 
held. 

Whereas, There is and has been for years past 
a large income or profit on first class mail, and 
which sums were entirely absorbed by the losses 
incurred in handling other classes of mail at less 
than cost of service, thus working a decided hard- 
ship on everyone who contributes to first class 
postage; there be it 

Reso._vep, That all users of letter postage should 


be accorded, at once, a one cent rate for the 
ordinary letter, and we, therefore, ask members 
of Congress from this State to support the bill for 
one cent letter postage, and we further ask that 
they use their efforts to secure this reduction with 
as litte delay as possible. 

We further believe that the secretary should be 
instructed to send copies of this resolution to our 
Senators and Representatives, and also to do 
everything within his power, by correspondence, 
publicity, ete., to accomplish the results which the 
National One Cent Letter Postage Association is 
endeavoring to secure. 

The convention then proceeded to the 
election of officers with the result that 
the officers of last year were re-elected as 
follows: President, Charles H. Howe, 
Syracuse; vice-president, Edward D. Mix, 
Albany; secretary, Benjamin T. Ash, Bing- 
hamton: treasurer, Albert Zilliox, Buffalo. 

The following Executive Committee was 
also chosen: S. D. Burritt, Rochester; 
H. A. Reinhardt, Buffalo; Emil Kohn, New 
York; R. E. Brigham, Oneonta; Wm. A. 
Tice, Auburn; Saul Kauffman, Syracuse, 
and the past presidents of the association 
ex-officio. 

During the past year three members of 
the association died. They were: John D. 
Stoecker, Syracuse; Chas. W. Wendell, 
Oswego, and Solomon Goldberg,. Corning. 

As reported last week by telegraph, the 
association has now passed the 300 mark, 
and during the course of the convention a 
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number of names were added to the mem- 
bership roll. 

Upon the urgent invitation of the Bing- 
hamton delegation, headed by Benjamin T. 
Ash, it was decided to hold the next annual 
convention in that city during the month 
of May, 1914, definite date for which will 
be decided upon later. 

This brought to a close the business ses- 
sions of the convention and an adjournment 
was taken about 6:15 P. M. 

After the convention session had been 
concluded a group photograph was taken of 
a number of the officers and workers. 

The Banquet. 

Wednesday evening, which was given 
over to the enjoyment of a sumptuous ban- 
quet, cabaret performance and ball, proved 
to be a fitting conclusion to a most suc- 
convention. The banquet was 
served in a room on the main floor of the 
hotel which was set aside for the occasion. 

At the head table were the officers of 
the State organization, together with the 
toastmaster and speakers of the evening. 
The jewelers and guests were grouped at 
smaller tables about the room. 

The banquet began about 8 Pp. m., when 
the jewelers sat down to discuss the fol- 
lowing menu: 


cesstu 


Cherrystones. 

Cream of Tomato Crouton. 
Celery. Salted Nuts. Pimolas. 
Chateau Dillon. Kingfish Saute Meuniere. 
A'bany County Lamb, Bourgeoise. 
New Asparagus Hollandaise. 
Sorbet Abricotine. 

Roast Squab Chicken au Cresson. 
Salade de Saison. 
Nesselrode Pudding au Marasquin. 
Petits Fours. 

Cafe Noir. 

Joseph A. Lawson was toastmaster and 
introduced as the first speaker Peter D. 
Kiernan, president of the Albany Chamber 
of Commerce. Mr. Kiernan remarked 
how history was repeating itself in that 
the first owner of Albany was a jeweler, 
Killian Van Rensselaer, of Amsterdam, 
Holland, and yesterday Albany was owned 
by jewelers from everywhere. 

Mr. Kiernan took occasion to draw a 
few comparisons betWeen the Albany of 
Van Rensselaer’s day and the bigger and 
better Albany of to-day. 

“Then it was a village with a slow Dutch 
movement: now it is an 18-karat, full- 
jeweled city, with a fine American move- 
ment,” Mr, Kiernan declared, as he con- 
gratulated the jewelers upon their conven- 
tion, and promised a more beautiful and 
charming Albany whenever they come back. 

The Rev. George Dugan, pastor of the 
Fourth Presbyterian Church, urged the 
jewelers not to let their business keep 
them narrow, but to reach out and get in 
touch with the big things surrounding 
them. Business does not naturally inspire 
a man with altruism, Dr. Dugan declared, 
and the result of business to-day is often 
to segregate a man from life. ‘this he de- 
cried and urged them to use their efforts 
to prevent. 

Corporation Counsel Arthur L. Andrews 
spoke in place of Mayor McEwan. Stephen 
Burritt, of Rochester, presented a loving 
cup to Frederick P. D. Jennings, of Al- 
bany, on behalf of the association in recog- 
nition of his efficient aid to Mr. Mix in 
arranging for the convention. Shortly 
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you will 


ULY FIRST 


have to use the 


New Metric Diamond Weights 





1/100 to 


Jobbing 





We can supply same as per cut from 


90 carat, by Parcel Post, on 


receipt of $3.50, guaranteed accurate. 


correspondence _ solicited. 


Order them now and insure immedi- 
ate delivery. 


‘Ray Vercler Smelting & Refining Works 
424 South Broadway, Los Angeles, Cal. 
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The Ideal Office for American Buyers 


Unusual service for the usual commission 
We invite correspondence 
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mM. KOOPMAN 


and Polisher—Recutting, Repairing and 





Expert service given 
Room 1401—8 WN. State St. Chicago 
PIG 8 ELE LEI 


Diamond Cutter 


Matching a Specialty 





45 John St., New York 
res 
LAPIDARIES fronts isi 


EMS in Unique Cuttings 





To advertise just the piece of 
jewelry that will interest every retail 
jeweler is practically impossible. Yet 
somewhere in our 


Great American 


Jewelry Catalog 


that piece is ready for its purchaser. 
The variety of styles shown in this 
book covers everything used in a 
well-appointed jewelry store 

It’s free—send for it. 


THE OSKAMP-NOLTING CO. 


Mammoth Wholesale Jewelers 
26-30 Seventh Ave., West CINCINNATI, OHIO 











Manhattan Case Co. 


Manufacturers of 
FANCY BOXES FOR JEWELRY and 
SILVER‘YARE. Trays for Show Case 
and Travelers’ use ef every description. 
34 Maiden Lane 
NEW YORK CITY 
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sewelrY DE SIGNS swvenware 
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Se We: A) Beer( PHONE. JOHN 1293 

ALBERT W. TORTON 
108 FULTON ST., NEW YORK 
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RUDOLPH & SNEDEKER 


IMPORTERS OF 


Pearls and Pearl Necklaces 


PEARLS TO MATCH A SPECIALTY 


Sole Agents 
JULES JURGENSEN 
Watches and Chronometers 


65 Nassau St., 
New York 
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r 12 o’clock the men. and women ad- 
ned to the ballroom and danced until 
arly hour this morning. 


The Roster. 
1ong those who attended the convention were: 
and Mrs. H. D. Fisher, Oswego; Benjamin 
\sh, Binghamton; Mr. and Mrs. Wm. C. Mor- 
2 Fulton; Mr. and Mrs. C. A. Miller, Albany; 
\ir. and Mrs. E. H. Miller, Albany; Mr. and Mrs. 
t—, M. Seaman, Albany; Mr. and Mrs. R. Edward 
Marston, Albany; F. L. Hunke, Albany; S. D. 
rritt, Rochester; G. H. Churchill, Amsterdam; 
S. Lebordee, Gouverneur; F. N. Tompkins, 
familton; C. M. Myrick, Clinton; E. H. Souder, 
\'bany; M. Kunkel, Albany; William Kennedy, 
lbany; J. Max Hackel, Rensselaer; C. H. Robie, 
Villiamson; George Yaekle, Utica; A. M. Har- 
Elgin; Chas. H. Howe, Syracuse; Charles E. 
Sunderlin, Rochester; A. M. Clark, New York; 
M. Sangster, New York; I. M. Oppel, Little 


ills; Fred H. Smith, Rochester; Wm. J. Blaich, 
syracuse; W. B. Joseph, Schenectady: Geo. P. 
Klee, Rochester; H. C. Vanderburg, Mechanics- 


ille; John E. Lewis, Little Falls; Eugene Hoerz, 
lolgeville; J. R. Burtis, Utica; T. J. Routledge, 
mira; S. Kaufman, Syracuse; W. J. Hinman, 
ineida; Chas. Bickelmann, Schenectady; F. C. 
Parshall, Plattsburg; B. H. Cheydleur, Norwich; 
\lbert Zilliox, Buffalo; Mr. and Mrs. Fred H. 
. Rochester; Chas. P. Ward, Yonkers; Mr. 
Mrs. W. J. Engelbert, Rome; Miss Kreifert, 
Schenectady; John Donovan, Albany; E. M. Bar- 
nger, Gloversville; E. J. Peters, Albany; W. A. 
Auburn; W. J. Ehmann, Buffalo; E. D. Mix, 
Albany; H. S. Miller, Avon; F. E. Hull, Saranac 
Lake; Henry Buser, Fonda; Eugene Tanke, But- 
falo; Henry J. Plantz, Albany; John Schaefer, 
Buffalo; W. A. O’Donnell, Utica; Carl Hulbert, 
Utica; W. H. Fuller, Silver Creek; F. C. Maynard, 
saratoga Springs; H. A. Reinhardt, Buffalo; Emil 
W. Kohn, New York; Geo. H. Striker, Buffalo; 
as. H. Dygert and wife, Rochester; Arthur N. 
stevenson, Middleburgh; C. F. Newell, Fort Ed- 
ward; E. J. Scheer and wife, Rochester; J. J. 
Ernisse, wife and boy, Rochester; R. E. Bingham, 
Oneonta; John Bong, Corning: S. Zausmer, Wav- 





Samuel C. Tappin, Troy; John J. Diebold, 
Ruffalo; J. Judd Dayton, Corinth; F. P. D. Jen- 
ngs, Albany; Mr. and Mrs. Kramer, Albany; 


irl F. Mende and F. S. Mende, Albany; J. A. 

Wood, Poughkeepsie; Edward D. Lewis, Oneonta; 
eorge Greeger, Fort Henry; W. D. Greenland, 
\msterdam; E. W. Hufnagel, Mt. Vernon; N. J. 
Myers, Troy; Morris M. Schoenfeld, Saugerties; 
aas. A. Thorpe, Saugerties; Geo. F. Clow, Hud- 
son; William Wilson, Schenectady; Charles E. 
Tripp, Millerton. 


SALESMEN WHO ATTENDED, 


\ number of representatives of manufac- 
turing and jobbing houses were in at- 
tendance at the convention and included the 
following : 

\. M. Harvey, the Elgin National Watch Co., 

gin, Ill.; Fred W. Hill, the E. A. Bliss Co., 
Meriden, Conn.; Benj. J. Meyer, of Jos. J. Meyer 
Bros, New York; B. A. Fryer, the Hull Bros. Um- 
rella Co., Toledo; L. E. Clarke, the Webb C. 
Ball Watch Co., Cleveland, O.; Frank T. Day, the 
Waltham Watch Co., Waltham, Mass.; Moe Adels, 
t M. Adels & Co., New York; Geo. M. Kite, the 
tueber Watch Case Mfg. Co. and the Hampden 

, Canton, O.; I. W. Neuwirth, Ciner & Seele- 
man, Inc., New York; Adelbert G. Lee, the Key- 
tone Watch Case Co., Philadelphia; B. F. Hod- 

ns, the Rockford Watch Co., Rockford, Ill.; Ben 
ittelbaum, of Dattelbaum & Friedman, New 
York; William B. Tilton, D. C. Percival & Co., 
soston, Mass.; John W. Sherwood, of the Soli- 
rity Watch Case Co., New York; J. S. Johnston, 

Wallace & Sons Mfg. Co., Wallingford, Comnn.; 

H. Purves, the Kirstein Sons Co., Rochester; 

B. Summersgill, Abel Bros. & Co., New York; 

L. Avery, Louis Manheimer & Bros., New York 

! Chicago; Mr. Burns, A. Paul & Co., Boston; 

les Hancock and Mr. Berg. of the Chas. E. 
neock Co., Providence; C. S. Fake, of the Whit- 

Mfg. Co., Bridgeport, Conn.; H. S. Lambord, 

tham Co., Providence; B. R. Moore, the Inter- 

mal Silver Co., Meriden; D. H. Fisher and 

R. Eliassof, of Eliassof Bros. & Co., New York; 

. Abelson, of Abelson & Liberman, Utica. 

Edward D. Mix, chairman of the com- 

ttee of arrangements for the convention, 
assistants are 


his efficient corps of 


to be highly complimented upon the splen- 
did manner in which the convention pro- 
gram was carried out, and the royal good 
time which was provided for the visiting 
jewelers will long remain in their minds 
as an example of the hospitality of their 
Albany hosts. The committees in charge 
of the convention were as follows: 
Finance: R. E. Marston, H. J. Pflantz, 
F. P. D. Jennings and Wm. Kennedy. 
Program: F. P. D. Jennings, J. Fuhr- 
man, J. E. Miller, F. L. Hunke, A. P. 
Crounse and E. F. Wentworth. 
Registration: H. M. Seaman, M. Kunkel, 
E. H. Souder, F. Mende, C. M. Krammer 
and C. A. Miller. : 
Entertainment: H. J. Pflantz, B. W. 
Limberg, E. J. Peters, J. M. Hackel, J. Fish 
and R. E. Marston. 








War Department Receives Bids for 
Furnishing 300 Watches and 
Wristlets. 


WasHIncTon, D. C., May 22.—Proposals 
have been received for furnishing the War 
Department with 300 wrist watches and 
wristlets, as follows: 

Omega Watch Co., $5.15 each; delivery 
four months. \ 

Waltham Watch Co., $9.50 each; delivery 
15 days. 

Hipp. Didisheim & Bro., $4.40 each; de- 
livery 90 days. 

Edwards & Zanner, Washington, D. C., 
(a) $4.15, (b) $4.50; delivery 60 to 90 
days. 

H. Freund & Bro., (a) $5.40, (b) $640; 
delivery 60 to 90 days. 

Knickerbocker Watch 
delivery 30 days. 

M. H. Gendleau, 140 Summer St., Bos- 
ton, Mass., total bid of $2,250; delivery 42 
days. 

Robert H. Ingersoll & Bro.,’ $1.65 each. 


$3.95 each; 


Co., 





Jury Fails to Agree in Case Against 
Man Charged with Selling Bogus 
Elk Teeth. 

Lincotn, Nebr., May 21—The jury in 
the case of the Federal Government 
against R. C. Boyer, charged with using 
the mails to defraud in the sale of bogus 
elk teeth, has been discharged because of 
a failure to agree. The jury was out 25 
hours, but ballot aiter ballot failed to alter 

the first opinions of the members. 

The case occupied the attention of the 
Federal Court here practically all last 
week. A number of handwriting experts 
and frontiersmen familiar with all grades 
and kinds of elks’ teeth were called as 
witnesses by the Government 
Boyer was indicted in May, 1912. 

Geo. Wettstein, Cedar Rapids, Ia., 
fied that his firm made a specialty of elk 
teeth jewelry and that he had received let- 
ters from Boyer, in which the latter offered 
to sel! 200 teeth for $2 each. He rejected 
the teeth, claiming they were all bogus 


attorneys. 


tesii- 








The store of A. D. Bliss, Albion, N. Y., 
has been enlarged, repainted and 
rated. In addition to the decorations four 
new mahogany cases and a mahogany show 
window have been installed. 


redecc _ 
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Fred C. Hanscom, Boston, Mass., Goes 
Into Voluntary Bankruptcy. 
Boston, Mass., May 21.—Fred C. Han- 
scom, retail jeweler at 118 Tremont St., 
has tiled a voluntary petition in bankruptcy 
in the United States District Court. The 
represented largely in promis- 
sory notes to C. G. Shaw, of Boston, and 
several Rhode Island manufacturers, 
amount to $18,094. More than one-half of 
this total is due Mr. Shaw. The assets ag- 

gregate $7,094. 

Following are the creditors for more 
than $25: H. A. Allen & Co., notes $456, 
merchandise $338; Chapman Mfg. Co., 
J. D. Bonnell & Son, $27; E. H. Sax- 
ton Co. $25; C. M. Ward Co., $27; H. 
Levitan (note), $94; A. F. Scherer, $38; 
William Filene’s Sons Co., $25; Harry L. 
Bagley (notes), $375; C. G. Shaw (two 
notes), $9,742 and $175: rent, $500; light, 
$35: fixtures, electric, $29; Ekelund Bros., 
$147: Young Bros., $116; T. R. Kilkenny 
Co., $417: Schofield, Battey & Co., $220; O. 
R. Johnson Co., $161; Whitestone Jewelry 
Co. (notes), $363; J. M. Frazier & Co. 
(notes), $159; N. Barstow Co. (note), $191; 
Ball Mfg. Co. (notes), $135: Melrose High- 
lands, F, A. Hermann Co., $29: M. Adler, 
$49: M. Gugenheim, $222; P. Stern, note 
$1,581, merchandise $24.38; Long & Koch 
Co. (note), $155; H. G. Hodges Co., $81; 
Howe Comb Co., $484; Catlon-Barton Co. 
(notes), $632: Edgewood Jewelry Co., $84 

The assets include real estate, $50; cash 
on hand, $40; stock in trade, $5,000; ma- 
chinery, tools, money on deposit, books, 
deeds and papers, $2,054.56. 

Mr. Hanscom has only been a jeweler for 
a little over three years, prior to which time 
he practised as a local attorney. In Jan- 
uary, 1910, he purchased this business from 
C. G. Shaw, who conducts similar stores 
in the vicinity. He has been paying Shaw 
off in instalments since that time. In July, 
1911, he opened a jewelry department in the 
conducted by Falvey Bros., South 
but gave it up Jan. 1 of this 
year. He was believed to have carried a 
stock worth about $20,000 in the Tremont 
St. store. 


liabilities, 


$201: 


store 
Boston, 


Newark, N. J., May 26—The Long & 
Koch Co. denied to-day that it is a cred- 
itor of F. C. Hanscom, Boston, despite the 
fact that the firm is listed in the bankrupt’s 
schedules. Mr. Koch stated that his house 
had never dealt with Hanscom and he owed 
it nothing. He had dealt with Mr. Shaw, 
he said, and the mistake may have oc- 
curred through the mixing up of notes be- 
and Shaw. 


tween Hanscom 








Owing to increased business, which has 
caused a lack of floor space, the E. V. 
Haynes Co., 37 Whitehall St., Atlanta, Ga.. 
has decided to dispose of its unique cut 
elass room, which was the subject of uni- 
versal comment in the south a few years 
This is a room 
beautiful col- 


ago, when it was installed. 

of octagonal form, with a 
ored dome, on the top of which 40 elec- 
tric lights are installed. The shelves are of 
plate glass, with the exception of the bot- 
tom. which is of Georgian marble. The 
room cost $1,800 to build, and it is now 


being offered for sale by the concern. 
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Established 1878 Incorporated 1911 


WM. S. HEDGES & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS 


Precious Stones and Pearls 
170 Broadway, Corner Maiden Lane, New York 








HENRY E. 
OPPENHEIMER 
& CO. 


Pearl Necklaces 


1 Maiden Lane 
4th Floor 











SAUNDERS, MEURER & CO. 


Importers 


RARE GEMS 


Diamonds and Colored cnt Pearl Necklaces and 
Matched Pairs 


65 NASSAU STREET 
ESTABLISHED 1860 


NEW YORK 








F. A. JEANNE 


4 
SPECIALITES 
EN 


Diamants, Perles & Pierres’ de Couleurs 


5, SQUARE DE L’OPERA 


















- A R I S (Rue Boudreau) 
THE HOUSE OF VALUES 
PS 
HELBEIN, =m ; zee EIN, Jr., & Co. 
CHICAGO ava IAMONDS ANTWERP 


810 REPUBLIC BUI_DING 
COR. STATE & ADAMS STS 


BUREAU 50 








IT COMES TO YOU LIKE A FLASH 
Kohut for American Pearls 


Moderate in Price, But a Wealth in Beauty, Color and Luster 


EUGENE A. KOHUT, American Pearl Specialist 


65 Nassau Street, New York Cortlandt 2124 





Telephone: 














Pearls Improved 


AND SHAPED 


R. OBLATT 


37 Maiden Lane 
NEW YORK 


References: The Leading Pear! Importers 
and Dealers of New York 




















We as nd polish precious stones and offer nusual 
d — "aki 7 — % pont s from large = reared 
ght 


ESPOSITER, VARNI CO. 


47 John Street New York 











saps & FITZGERALD 


Jewelry 
Trunks 
& Cases 


177 Broadway 


Bet. Cortlandt 
and Dey Sts., 


_ 154 Fifth Avenue 
“J 72 6th Ave. 
New York 

















Mesh Bags $ 00 


Repaired, Relined and 
Replated 
MADE TO LAST 


Advance Mfg. Co: 


41.43 Maiden Lane. N. Y. 
Mfrs. of QUALITY MESH BAGS 








MESH BAGS 


Repaired, Replated and Relined 
$1.25 and UP 
BRACELETS REPAIRED, DENTS REMOVED 


HARRY ABEL :: 47;42,Msiden Lene 


NEW YO 
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Manufacturing Jewelers Urged to Adopt 
Apprenticeship System at Rhode 
Island School of Design. 


ProvIDENCE, R. J., May 24.—There was a 


arge gathering of the members of the New 
England Manufacturing Jewelers’ and Sil- 


yersmiths’ Association at the final smoker 

f the season, held at Masonic Temple, cor- 
ner of Dorrance and Pine Sts., this city, 
last Tuesday evening. In addition to the 
members, contrary to the customary rule of 
the association, the superintendents, fore- 
men, designers and other heads of operat- 
ing departments of the factories were also 
rresent in considerable numbers, both from 
this city and the Attleboros. President 
Harry M. Mays presidea at the meeting 
and introduced as the speaker of the even- 
ing, Augustus F. Rose, who is at the head 
of the jewelery and silversmithing depart- 
ment of the Rhode Island School of De- 
sign, 

In his introductory remarks President 
Mays spoke of the very friendly relation- 
ship which has existed between the Rhode 
Island School of Design and the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association for many years and 
of the various occasions on which the 
association has offered special prizes for 
the work done by the students, also of 
the meda!s which are annually offered for 
the best work in the branches represented 
by the association. He also alluded to the 
great interest taken in the school by the 
late Englehardt C. Ostby, of the Ostby & 
Barton Co., who was one of the victims of 
the Tilantc disaster. He said that had Mr. 
Ostby lived undoubtedly by the present time 
there would be a special department at the 
institution devoted to jewelry and silver- 
smithing «upported entirely by the jewelers 
of this section. As it is, he said the growth 
cf the jewelry and silversmithing depart- 
ment has been satisfactory and gratifying 
and was being watched with great interest 
hy the manufacturing jewelers. 

All of the resources of the school were 
thrown open to the manufacturing jewel- 
ers of New England by Mr. Rose in urg- 
ing upon the members of the association 
the establishment of an apprenticeship 
system in connection with the institution. 
He proposed an apprenticeship agreement 
whereby workers in the factories would be 
required to attend the school for a certain 
number of hours each week for instruc- 
tion. He declared that he had already 
brought the matter of his proposal before 
the executive committee of the department 
of which he is the head and that the com- 
mittee had considered it of sufficient inter- 
est and importance to be brought before the 
association as a whole. In explaining his 
scheme of apprenticeship Mr. Rose said: 

The plan that I have to suggest for your con- 
sideration is as follows: That your association 
adopt some form of apprenticeship agreement or 
indenture covering a period of four or five years. 
That this agreement include some part time 
arrangement with the Rhode Island School of De- 
sign, whereby the apprentice shall be required to 
attend the school a certain number of hours each 
week for instruction; the curriculum to include 
drawing, designing, modeling, arithmetic, geom- 
etry, metallurgy, chemistry, and such other work 
as may be deemed essential or necessery in such 
a course. 

The use of the reflectoscope and the stereopticon 
would aid materially in such a course of instruc- 
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tion, and would make it not only inspirational and 
informational, but cultural as well. 

The Rhode Island School of Design, with its 
many resources, its museum, library, jewelry and 
silversmithing department, is at your service for 
the improvement of the skill in your employ, and 
all of this is centrally located and easy of access, 
being not more than 10 minutes’ walk from the 
heart of the jewelry industry of Providence. 

Some of you, knowing that we have evening 
classes, may ask why the apprentices cannot get 
at night what the school of design can offer, in- 
stead of taking out a part of the day for it. In 
answer to such a question I would say that night 
work does not attract the apprentices in great num- 
bers. Concentrated attention to work for. nine or 
10 hours a day leaves little surplus energy to draw 
upon at night. The workers have not the physical 
endurance. The apprentice is distinctly a day- 
time proposition. His education must be given, 
not in addition to his work, but in the place of a 
part of his work. 

\ city of the size of Providence in the jewelry 
and silversmithing industry deserves a larger and 
better equipped jewelry school than it has at pres- 
ent, and through your interest, help and co-oper- 
ation, the jewelry department of the Rhode Island 
School of Design can be developed and made an 
important factor in the training of young men in 
the industry which you represent. 

We are told that certain industries have been 
actually restricted in their production during the 
past few years, because they have been unable to 
get skilled, educated labor, such as is required. 
To overcome this the door of opportunity must be 
thrown wide open tc every American boy, so that 
his superior ortginality, initiative and versatility 
may have an open field. The finest thing in the 
world is his ambition, his desire for fine work of 
an artistic quality, and his pride in his trade. 

If the comprehension of the whole trade is de- 
nied him by a system of apprenticeship which does 
not carry with it a knowledge of these elements, 
the system is of small use, but an apprenticeship 
system under modern management, with modern 
ideas, recognizing the necessity for theoretica! 
education, will produce the most efficient and best 
skilled workmen. 

If the apprentice works in the shop and at the 
same time takes some kind of a “short course” or 
“part time’? work in an educational institution, he 
is probably getting, if not the broadest industrial 
education, the most efficient education of which 
we know, for it is related to his needs more than 
any other. 

The apprentice problem is no new thing. It is 
a question that has for some time past, and is at 
the present time, demanding the attention of 
manufacturers in all industries. It is a problem 
of such importance with large corporations that 
many of them have established schools of their 
own for the training of their apprentices. Among 
these corporations are the Gorham Mfg. Co. and 
the Brown & Sharpe Mfg. Co., of this city. 

Very recently public school systems in some 
places have taken up the problem of trying to 
keep boys in school longer by organizing various 
systems, which are onlv one form of apprenticeship. 
We know of the Fitchburg System, the Cincinnati 
System, the Beverly Plan and the Chicago Agree- 
ment. These and modifications of the agreement 
have been tried in many places. One of them is now 
being tried in Providence in connection with the 
mechanical line with the Technical High School. 

The part time apprenticeship, as I have it in mind, 
is different from these others, in that it is not con- 
nected with the public school system, nor is it 
exactly like the corporation type. It is simply 
based theoretically on those which have been tried, 
but which are adapted to the needs of the con- 
ditions in Providence. 

Following Mr. Rose’s address there was 
a general and lengthy discussion upon the 
subject, which ended the formal part of 
the program. A dinner was served after 
the discussion, and entertainment was fur- 
nished by members of the association, many 
of them telling stories and relating expe- 
riences undergone while engaged in the 
business. 








John Wieltgen, Salem, S. Dak., is con- 
structing a new store building to be occu- 
pied by his jewelry establishment. 
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This Swindler Collects Money from 
Jewelers on Claim That He Is a 
Boston Jobber. 


Boston, Mass., May 24.—A curious kind 
of fraud is brouglit to light in a couple of 
letters received from customers by Mr. 
Myers, of the E. A. Cowan-M. Myers Co., 
one of which bears date of May 21, while 
the other was received last January. The 
similarity of events narrated indicates that 
the perpetrator may be the same person. 

In January Mr. Myers was informed by 
W. R. Sparks, Portland, Me., that a small 
account of the retailer had been settled 
with “a very polite man, a trifle over five 
teet tall, of dark complexion, wearing eye- 
glasses,” representing himself to be M. My- 
ers of the firm, and attempting to sell 
goods. The amount was small, the custo- 
mer voluntarily stood the loss and the mat- 
ter was not reported to the police. 

The earlier episode was recalled, how- 
ever, last week when C. J. Emerson & Son, 
Westfield, Mass., reported that a man simi- 
larly described had accepted payment of a 
small amount under almost identical cir- 
cumstances. No goods were ordered by 
either of the retail concerns. 

The intent to defraud seems to have been 
based upon the chance that a proffer of pay- 
ment of the account would be made. At 
Westfield the man said he represented a 
jobbing house that the firm had dealt with 
for years, and wanted the retailer to guess 
who he was. The name of Mr. Cowan, of 
Boston, was guessed, and the caller “ad- 
mitted” the name, and said he represented 
the E. A, Cowan-M. Myers Co., asking if 
any goods in their jine were wanted. 

No clue to the men’s identity other than 
the description has been obtained. Mr. 
Myers, however, considered the recurrence 
of such an incident sufficiently important 
to cause him to submit the facts to THE 
JEWELERS’ CircULar and warn the trade 
against this ingenious impostor. 








Death of Ernest K. Critzer. 


San AntToNIO, Tex., May 23.—Ernest K. 
Critzer, one of the most prominent jew- 
elers of this city, died at his home here 
about 2 o’clock yesterday afternoon. He 
had been in poor health during the past 
vear, but had been considered only seri- 
ously ill the past few weeks. The body 
will be sent to Humboldt, Kans., where 
his mother resides. 

Mr. Critzer was the proprietor of Crit- 
zer Bros., 304 W. Commerce St. Critzer 
3ros. commenced business here in 1892. 
In May, 1905, A. B. Critzer died, and since 
that time the business had been conducted 
by the other brother. 








Thomas |. Hartley, Boston, Mass., Files 
Voluntary Petition in Bankruptcy. 
Boston, Mass., May 24.—Thomas I. 

Hartlev, 665 Washington St., filed a peti- 

tion in bankruptcy to-day in the United 

States District Court. 

His principal stock is clothing, but he 
carries also a line of jewelry. The liabili- 
ties are given as $15,423 and the assets as 
$3,122, including $3,069 due him on open 
accounts. 
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BLACK OPALS 


NATURE’S MASTERPIECE 


A riotous mass of colors blending harmoniously 
together, producing cloud effects, sunsets, wonderful 
lights and shadows and innumerable color combinations 
which set these splendid gems apart as examples of 
nature’s finest handiwork. 1 

| 








They compel admiration and attention—Sales- 
manship is eliminated—they sell entirely on their 
merits. 

PRICES REASONABLE ; | 


BUY FROM THE CUTTERS | 





AMERICAN CEM & PEARL COMPANY 


14-16 CHURCH STREET 
NEW YORK 


LONDON PARIS 
16 Holborn Viaduct 39 Rue de Chateaudun 








FROM MINES TO MARKET 















































Genuine Seed 
Pearl Jewelry 


by Frederic’s 





We MANUFACTURE and REPAIR all 
forms of Genuine Seed Pearl Jewelry. 


Finest workmanship guaranteed 
at reasonable prices. Special 
designs and prices submitted. 


oe 


Maker of Seed Pearl Jewelry 
FACTORIES: 
5-7-9 West 37" St., New York 











JULIUS RAUNHEIM 


170 Broadway, New York 
GEM EMERALDS 


Telephone 3353 Cortlandt 








SAW PIERCING 


FOR THE TRADE 
HOLLOW WARE FLATWARE 
Send sample for price 


WHEELOCK BROS. 


4 INDIA SQUARE, BOSTON, MASS. 








Gems and Precious Stones 
Flexible cover, postpaid, 50c. Published by the 





Jewelers’ Circular Pub. Co., 11 John St., N. Y 














Rolled Gold Plated stock of finest quality—they wear well. 
THESE BRACELETS RETAIL 





from $3.50 to $7.50 each. 


The demand for this style of 
bracelet is great, and, besides that, 
it is growing. Note the hand- 
engraved centre link. 


PEACOCK & SONS, Inc., 116 Chestnut St., Providence, R. I. 


NEW YORK OFFICE: 9 Maiden Lane, Room 1403. 





Our Fall line is ready. We have already told you that we 
are originators of NEW ideas, and we illustrate a few of the 
several offerings that we manufacture. ~ 


The Peacock Expansion Bracelet 
MADE IN THREE WIDTHS 


We guarantee these Bracelets made from Special Hard- 


Also 
CUFF PINS, VEIL PINS, 
BABY PINS, HAT PINS, 
SPECIALTIES, ETC., 
ETC. 








00 #990 Saee Heee 
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detroit Pawnbrokers Take Fight 

Against City Ordinance to U. S. 

Supreme Court. 
Derroit, Mich., May 23.—Attorney Fred 
Baker, who has been retained by De- 
it pawnbrokers to look after their inter- 
ts in the auctioneer ordinance cases, has 
ade a move which will bring the Detroit 

ise into national importance and have a 

aring on every similar Jaw in other Amer- 

an cities. He has gone to the Supreme 
Court of the United States and secured a 
rit, hearing on which will take place 
iter some months, by which it is sought 
bring the Detroit ordinance into the 
highest court in the land for investigation 
is to its constitutionality. 

[he ordinance in question provides that 
suction sales may be held only between 8 
a. M. and 6 P, mM. It was passed by the 
Common Council on petition of the jewel- 
ers, and the impelling reason was that 
pawnbrokers and others disposing of jew- 
elry stocks in the evening had an advan- 
tage due to the artificial light which was 
not fair to the purchasers. The first ordi- 
nance passed along these lines was disposed 
of by the court, but a second was upheld 
and fines of $50 imposed on pawnbrokers 
and auctioneers who violated it. Many 
more complaints are up for hearing in the 
Recorder's Court at the present time, 

“We shall argue that the ordinance is 
in contravention of the Federal constitu- 
tion,” stated Attorney Baker to the Jew- 
ELERS’ CIRCULAR representative last week. 
“There was a case from New York in 
which the Supreme Court held the law un- 
constitutional where it limited the hours of 
bakers, although there was a plea that this 
was a health measure. The Detroit ordi- 
nance not only limits the number of hours 
during which auctions may be held, but 
states what hours they shall be. This is 
interfering with the right of a citizen to 
dispose of his property and is, to that ex- 
tent, confiscation without process of law. 
As the State law requires that pawnbrok- 
rs must dispose of their pledges by auction, 
the limiting of these auction sales to cer- 
tain hours is even more an infringement 
upon their rights.” 

The points which will be raised in this 
suit will bear materially upon similar ordi- 
nances enacted ‘n a number of cities, and 
the case is therefore likely to be of interest 
to the entire jewelry trade. 








Wilfred A. Jarrett, Pawtucket, R. l., 
Makes a General Assignment. 
Provipence, R. I., May 24.—Wilfred A. 
Jarrett, manufacturer of mesh bags, with 
an office in the Uak Hall building, Paw- 
tucket, made an assignment yesterday 
morning to Arthur R. Suprenant for the 
benefit of his creditors. Mr. Suprenant 
stated that while he was unable to give 
any figures, that the manufacturer’s assets 
were about one-fifth less than the liabili- 
ties and that the stock, tools and fixtures 
will be disposed of so as to give the credi- 
tors an equal division in the settlement. 
Mr. Jarrett was a watchmaker by trade 
previous to 1906, being with his uncle, 
Toseph Lajoie, in Worcester, Mass. He 
vas then with T. G. Timpane, at Cohoes, 


N. Y., and in 1908 went with A. A. Lupien, 
at Pawtucket. Early in 1911 he went into 
business with Louis Carles, who withdrew 
in a short time, and in November, 1911, 
Dona Houle as admitted. Houle withdrew 
on March 11, 1913. 

It is believed that the liabilities will total 
about $3,000. 








Stockholders of Waltham Watch Co. 
Re-elect Directors and Hear Fa- 
vorable Reports. 

WALTHAM, Mass., May 24.—At the an- 
nual meeting of the Waltham Watch Co., 
held May 20, at the company’s offices in 

this city, the directors were re-elected. 

During the year Francis R. Appleton and 
I. Tucker Burr had been chosen to suc- 
ceed James W. Appleton and Thomas B. 
Gannett, Jr., who were placed on the board 
at the 1912 annual meeting, so that the list 
now stands as follows:: Ezra C. Fitch, 
president; Conover Fitch, vice-president; 
Francis R. Appleton, I. Tucker Burr, W. 
B. H. Dowse, Horace E. Hildreth, Charles 
W. Leonard, Augustus FP, Loring, Arthur 
Lyman, William L. Putnam and Harry L. 
Brown. 

H. E. Hildreth and G. E. Parmenter 
were appointed ‘as a committee to select 
an auditor. Harry L. Brown was re-elect- 
ed treasurer and Charles J. Olney clerk. 
There were 76,839 shares represented at the 
meeting. 

In his annual report President E. C. 
Fitch set forth the fact that the 1912 output 
and sales showed an increase compared 
with figures of the previous year, and stat- 
ed that further increase is expected this 
year, Special mention was made of the 
favorable reception accorded the new eight- 
day watch in the jewelry crade, the time- 
piece taking the place of chronometers for 
many watch repairers. 

Touching on the tariff outlook, Mr. Fitch 
expressed the hope that the new duty would 
not have an adverse effect on other than 
low-priced watches and said the chief un- 
favorable factor would probably be an op- 
portunity afforded by ad valorem duties for 
under-valuations. 

In the year 1912 the company paid a divi- 
dend of one per cent. on the common stock, 
the first since January, 1910. At this week’s 
meeting the regular semi-annual dividend 
of three per cent. on preferred stock was 
declared. 

The comparative statements for 1913 and 
1912 follow: 








ASSETS. 

1918. 1912. 
Méah Gttahe 6c. ceveveveses $1,179,180 $1,140,074 
MaORIMOEY occ cecsccccces 2,414,134 2,423,082 
MGtCHAMGISE  .c.cckiecevccs 4,859,494 4,719,079 
Patent rights .....-cecsesee 4,502,000 4,502,000 
Cash and debts receivable. 1,565,194 1,169,352 
Deferred assets .......... 51,913 48,798 
WEL ciketsduscncdeds $14,571,921 $14,002,388 

LIABILITIES. 

1913. 1912. 
Ceoised WMGisc é occas acs $12,000,000 $12,000,000 
Accounts payable ....... 162,828 97,719 
UPI oie cc tbecdsccsuee 570,603 465,511 
Fidating: debt ..ccsccccces 1,765,300 1,394,000 
GE. 6 ok ca cetesercuesie 70,189 45,156 
RUGRE wacaune céewases $14,571,921 $14,002,388 








Raleigh A. Nall, Star, N. C., has made 
an assignment for the benefit of creditors. 
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Rumors of Amalgamation of De Beers, 
Premier and Jagersfontein Interests 
Denied in London. 


Lonvon, May 17.—There have been many 
rumors in circulation during the past few 
days about big combines between Jagers- 
fontein, Premier and De Beers mines, and 
one source even suggested that such re- 
ports are only the prelude to a much larger 
and very important scheme for all mines 
which can be induced, or forced, to join 
the combination, and that the formation of 
such a trust would force diamonds to a 
much higher level. 

In speaking of these reports yesterday 
the Financial News said: 

“Tt is now stated that no reliance should 
be placed on the stories. Well-informed 
quarters are fully aware that no one in 
the world can get a complete monopoly of 
the diamond trade. Nature has provided 
for this and is continually springing sur- 
prises on the diamond world by new dis- 
coveries; neither can an article like dia- 
monds be forced up unduly. The law of 
demand and supply prevails, as in every 
other article of commerce. 


“What has happened, and is still happen- 
ing, is a broadening out of the trade. Com- 
mercial prosperity all over the world, and 
consequent opening up of new markets for 
the precious gems, can alone be said to 
constitute the reason of good business. The 
rumors of a huge combine such as has 
been hinted in the Stock Exchange lately 
were said, in well-informed quarters, to be 
nothing but ‘Arabian Night’ stories; those 
really interested in the steady advance of 
the diamond industry should set their faces 
resolutely against any chimerical nonsense. 
The diamond market is-.sound in itself, and 
likely to remain so, and does not require— 
in fact, would resent—any artificial bolster- 
ing up of prices. 

“The diamond market continues in a very 
flourishing condition, and the Diamond 
Syndicate had no difficulty in selling the 
3ulfontein shipment which it marketed 
last Tuesday, although some further fail- 
ures have taken place in Antwerp. Most 
of the important American houses are ad- 
vised to arrive in Antwerp and Amster- 
dam during the next few days and, it is 
believed, will make large purchases. 

“The Diamond Syndicate is showing 
next Monday pool goods, for which we 
understand there is an unabated demand 
at the present time.” 





The March diamond returns from the 
principal alluvial areas being worked 
throughout the Southwestern Transvaal 
are as follows: 


Carats. Value. 
NE bei ddestccies 1,8963%4 £10,005 19 6 
MOD, c4 cad ecaodueees 1,118 7,816 10 6 
SS ee eee ee 1,1053%4 5,276 14 6 
MEN ove waven od cawae ces 670% 3,969 16 0 
GWCUNERL. <5 occu cece cece 692 3,687 12 6 
NE dedi darcéatncescds 36034 1,788 50 
Olivensfontein ........... 257 1,390 17 6 
RUEMRE. Soeetedawadsnes 245% 1,316 12 6 
PUMNET o 6é.ccv cnevecess 260% 1,231 16 0 
pO TO eee Ce 181 944 10 0 
Schweizer-Reneke ......... 11814 806 10 0 
pO ee ere 120% 685 10 
GOGGRENOER oicccescccencs 106 640 15 0 
Zwartlaagte ..cccccccccede 92% 600 76 
Pe Peer 10934 507 15 0 
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Illinois Jewelers Gather at La Salle and Peru. 


Full Report of the Sixth Annual Convention of the Illinois Retail Jewelers’ Association Held 
May 19-20-21. 








La Saute, Ill., May 22.—As° announced 
last week, the sixth annual convention of 
the Illinois Retail Jewelers’ Association was 
held at the two adjoining towns of La Salle 
and Peru, May 19, 20 and 21, and great 
preparations had been made for the fore- 
gathering of the Illinois retail jewelers, who 
are heart and soul in favor of organization 
work. The majority of the visitors left 
Chicago on Monday morning, April 19, 
on the 9:10 Rock Island train, and arrived 
at La Salle at 11:35 that morning. After 
lunch the ladies of the party were taken 
for an auto ride around the town and at 
2:30 p. M. President Schmelzer called the 
meeting to order in the La Salle Music 
Hall. The first number on the program 
was the address of the president, which was 
as follows: 

ADDRESS OF PRESIDENT SCHMELZER. 

Brother Jewelers, Ladies and Gentlemen—This 
is the sixth annual State convention of the Illinois 
Retail Jewelers’ Association, and the honor de- 
volves upon me as your president of this asso- 
ciation to give you formal greeting, and here 
the thought occurs to me as I look over this 
gathering, if this greeting of mine has to meas- 
ure up to the apparent intelligence of this good 
looking crowd of jewelers, their wives, daughters, 
and—possibly sweethearts, then I am unequal to 
the task. But talking as I do to the best fellows 
in the world who, with me, feel a vital interest 
in our association, its good fellowship, aims and 
purposes, I know that if I fall short, you will 
concede that my heart feels what my tongue fails 
to express. 

I assure you that it is a great pleasure to me 
to greet you officially as your president, and 
that we all are pleased to again meet one another 
and renew old and make new acquaintances in 
this beautiful little city, goes without saying, and 
we are all going to drop our little or great busi- 
ness cares and troubles for at least a few days 
to the enjoyment of the opportunities afforded us. 

From an examination of our program I am con- 
vinced that rare treats are in store for us during 
our sessions, in able addresses by splendid speakers, 
who come loaded with ideas of business methods, 
information, or lighter entertainment, and I am 
also informed by that program that our love of 
the scenic beauty and art is not to be neglected, 
and that even the inner man shall be gratified to 
the fullest. With all this awaiting us it behooves 
me not to take up too much of your time. 

With us, as an association, the past year has 
been a successful one, and we are able to greet 
many new members, and there is still room on the 
mourners’ bench for more. The sentiment of asso- 
ciation is spreading, and especially in the northern 
part of the State, where” jewelers’ clubs have been 
formed with good results. The sentiment and 
efforts at organization are good and will afford 
recruiting stations: for our State association. 

While I am sorry to say that this spirit of or- 
ganization in the southern part of the State is not 
equal to the spirit in the northern part, yet the 
sentiment is spreading gradually, and I can assure 
you that there are hopes of Egypt yet, and I look 
forward to the time when the meeting of the 
Illinois State association shall be as a movement 
of a great army from every section of the State 
to the common point of interest. 

We have an able ally in the Ladies’ Auxiliary, 
that is infusing energy and tone to our association 
as we!l as good looks, and the splendid work of 
the wives and daughters of our present mem- 
bers certainly should receive favorable comment 
from us. This observation only emphasizes the 
fact that you members of our association should 
have your wives and daughters join the auxiliary, 
and as a good thing should not be postponed, do 
it to-day, and their further good work will be 
apparent in the increased profit and pleasure we 
shall derive from a muchly enlarged association. 

Before closing I again want to extend my 


hearty greeting to members and citizens, and to 
thank the members for the splendid honor they 
have confeired upon me in selecting me for the 
president of our association. 

Next came the report of Secretary-Treas- 
urer Chas. F. Manahan. 

SECRETARY-TREASURER'’S ANNUAL REporT. 

The total membership in the Illinois Retail Jew- 
elers’ Association on this date, May 16, 1913, is 
164, as against 199 same date last year. This 
difference is accounted for by the fact that no per- 
sonal soliciation has been done this year, whereas 
last year many of the Chicago members went out 
in automobiles at various times and saw jewelers 
personally, this effort being far more productive 
of results than the writing of letters. The ex- 
penditures for stationery, postage stamps and in- 
cidentals necessary to the circularizing of the jew- 
elers have been of such an amount as to practi- 





FRED T. WEBBER, PRESIDENT-ELECT. 


cally amount to $1 for each member, Of the 164 
members who are paid up for this year, 68 live 
in Chicago and 101 out in the State. There are 
86 jewelers who were members in 1912 who have 
not yet paid up for this year; 36 who were mem- 
bers in 1911 have not paid anything into the as- 
sociation for 1912 or 1913. So far this year we 
have 24 members who have never before belonged 
to the association. Of course this report is made 
out in advance of the convention, and the figures 
make a somewhat better showing at the present 
time. This condition is more or less premeditated 
on the part of the secretary, as he was curious to 
see just the difference between personal solicita- 
tion and circularizing by mail. The membership 
for the year undoubtedly will run above 300, 
owing to the fact that the national convention will 
be held in Chicago, and many jewelers will come 
into the association on that account. 

I desire to emphasize again the fact mentioned 
last year, and that is the apparent lack of active 
interest on the part of the members, and this in- 
cludes many who have been members for years 
and probably intend to always retain their member- 
ship. The secretary is burdened with extra work 
because the members will not pay their dues 
promptly and will not answer letters. The entire 
membership of the State was circularized Jan. 1, 
and during that month 89 paid their dues; during 
February 39 more paid up. About March 1 a sec- 
ond letter was sent out to about 120 former mem-- 
bers who had not paid up; this resulted in 10 
more paying during the month of March. Since 
that time responses have straggled in one at a time. 

The membership has been materially increased 
by the formation of two local clubs, one at Gales- 


May 2s, 19 


burg, and one known as the Illinois Valley D 
Club. The growth of the State association 
come through this method, and the State « 
tion looks to the secretaries of these dist 
to keep all of their members paid up in 
association. 







The secretary-treasurer has received 
since the last meeting $574, and considerab 
money has also been received on accou 
vertising space in the program. The sums du 
advertising in the present program have not 
been paid, but it appears that when they ar 
collected and all bills paid, we should have on 
in the neighborhood of $1,000. During the Wi: 
time the secretary-treasurer, by the dir 
the board of directors, invested $500 of 
in a mortgage, this drawing 5% per cent. net, 
this may be converted into cash at any time if 
ready money is needed, inasmuch as it was bou: 
through the bank. The books of the secret 
treasurer have been audited twice since the 
annual meeting, in August of last year, a: 
14th of the present month. Detailed informat 
as to receipts and expenditures is available to 
members at any time at the office of the secreta: 
and interest on the part of any of the members 
would be welcomed. 

The secretary’s office, properly conducted, is 
heavy burden to any individual. I estimate th 
it takes two hours a day of the stenographer’s 
time the year round, and probably half that much 
time from the secretary-treasurer’s personal busi- 
ness. This could be made much easier if the mem- 
bers at large would each devote one day of the 
year to the getting of new members and the gen- 
eral upbuilding of the organization. Our aims and 
desires have become so ambitious that we cannot 
always remain a two or three-man organization 
Much more help is needed, and will have to be 
forthcoming if we are to have ultimate success. 
The state of affairs is a serious one, calling upon 
those who have the interest of the organization at 
heart for their careful thought and vigorous action. 
Other States have promoted and brought about 
desirable legislation, but we here in Illinois have 
done nothing. The State has been second in num- 
bers of members and decidedly should be first. 

In conciusion I wish to urge upon all of you 
serious thought as to what this association needs, 
and to what you are going to do to help it, ever 
bearing in mind that the good of one is the good 
of all, and that a failure reflects upon each one 
individually. 

After Secretary Manahan had concluded 
he read telegrams from T. L. Combs, presi- 
dent of the American National Retail Jew- 
elers’ Association, and from the Chicago 
Jewelers’ Association, wishing the members 
a successful meeting. He also read a com- 
munication from the Quincy Chamber of 
Commerce inviting the organization to meet 
at Quincy next year. 

Next came a communication from the 
South Bend Watch Co. in regard to three 
Chicago jewelers, who, it was claimed, had 
sold South Bend watches to 10 Chicago 
mail-order houses. One of the trio charged 
with the offense was a member of the 
Illinois association, but Secretary Manahan 
declared that after investigation it was 
found that this jeweler was absolutely inno- 
cent of the charge. 

Secretary Manahan next outlined the 
plan of the Roberts Memorial Fund, and in 
the absence of George G. Wheeler read the 
latter’s address on the proper classification 
of rolled plate, gold filled and solid gold 
jewelry. This is published in full on pages 
61 and 63 of this issue. 

After Secretary Manahan had _ finished 
reading Mr. Wheeler’s address the meeting, 
by a unanimous vote, instructed him to 
send Mr. Wheeler a letter of thanks for 
his able paper. 

Secretary Manahan read a communica- 
tion from the D. F. Briggs Co., wherein 
that concern publicly announced its intention 
of not selling their product to retail mail- 
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THREE SECTIONS OF A GROUP PHOTOGRAPH OF THOSE WHO ATTENDED THE ILLINOIS CONVENTION AT LA SALLE-PERU. 
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Carafes, Jars, Auto. 


Business Getters and Profit Earners 


Automobiling, fishing, camping, on picnics, in the nursery, 
sick room or chamber, ICY-HOT BOTTLES and CARAFES 
and JARS provide hot or ice cold beverages or foods when prep- 
aration is inconvenient or impossible. 


Keeps Contents Ice Cold 72 Hours 
Steaming Hot 24 Hours 


requiring neither fire nor ice—no bother, nochemicals—just filland cork. 


Absolutely Sanitary 
Contents of an ICY-HOT touch only glass. Glass neck of 
bottle extends over and beyond metal neck of case. The 
bottle is thoroughly protected against breakage GA 


and can be readily removed for sterilizing—or 
inexpensively replaced if broken. 
Accept No Substitute— ("3 
No Bottle Just as Good 
: Pints $1.00 Up 
: Send for Catalog and 


Special Discounts 


ICY-HOT BOTTLE CO. Afi 







































Carrying, Luncheon Kits] 
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222 West 2nd St., Cincinnati, O- tw . 
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French Pearls 
White Coral | 


The Up-to-Date Necklace Fashions are 


White Coral Strings 
with the Pink Tint 
in Special Lengths of 25 inches 
and 


French Imported Pearls 


WHITE—CREAM PINK 
All Sizes — All Prices 


Send for a memorandum selection 


Borrelli & Vitelli 


Coral Manufacturing Co. 


401 Broadway =: New York 
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WHITE CORAL 
STRINGS 


WITH PINK TINT 
Also 
Pear Shapes, Drops and 
Buttons to Match 
And 
CORAL ROSES 


All Sizes 


Send for Memorandum Selection 


G. BENEFICO 


318 Broadway NEW YORK 


Factory: Torre del Greco, ITALY 
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Removal Notice 








We beg to announce to the trade that we have moved our 
office from 71-73 Nassau St. to new and more up-to-date 
offices at 80 Maiden Lane, and our factory from 52 
Nassau St. to 106-108 Fulton St., where we will be better 
able to care for our increasing trade. 


ABR. M. VAN PRAAG 


Practical Diamond Cutter and Importer 


OFFICE FACTORY 
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r houses. This communication was re- 
ed with applause, and the secretary was 
ructed to send the D. F. Briggs Co. a 
r expressing the approval of the organ- 
on at the course taken. 

ADDRESS OF 0. A. CHARLES. 


he ever-present convention subject 
w to Deal with Mail-order Competi- 

* was handled by O. A. Charles, 
\iuncie, Ind., a home trade advocate, who 

k up the question as to whether the 
retail merchant can successfully meet this 
competition and how. He answered the 
first in the affirmative and the second by 
a discussion of methods. As far as com- 
etition with the mail-order house was 
oncerned everything was in favor of the 
ocal dealer, Mr. Charles believed, if the 
dealer will become an efficient merchant. 
It was the inefficiency of the merchant that 
gives the “octopus” an advantage. 

The speaker analyzed the statistics as 
to the capital and amount of business of 
the mail-order houses, showing that mail- 
order houses were under a bigger operat- 
ing expense than the retail merchant and 
did less business in proportion to capital 
invested. In fact, certain mail-order houses 
required double the capital and double the 
operating and overhead expenses that it 
would have taken for a number of indivi- 
dual merchants to have done the same 
amount of business. 

He was not as much concerned about 
the question “Can the merchant meet mail- 
order competition?” as to how he can, be- 
cause the mail-order competitor had an 
efficient, up-to-date organization, whereas 
the merchants in most cases content them- 
selves with organizing against the mail- 
order houses, electing officers and often, 
after that, do not even attend the meetings 
of their associations. He emphasized the 
necessity for better salesmanship, better 
buying methods, and above all, he said, the 
retail merchants must become better adver- 
tisers. 

He urged the jewelers to use the time 
they waste in the stores every day in 
thinking of ways and means to sell mer- 
chandise and put. the time wasted by their 
clerks into working up methods to increase 
business. Said he: “If I could cash in all 
the time that is wasted in retail stores in 
the United States in one week I would be 
able to tell John D. Rockefeller he was 
a ‘piker.’” 

Mr. Charles told the merchants the 
strongest inference they had to build up 
business was their local newspapers, and 
urged them to get better acquainted with 
their local editors, saying: “Buy more space 
and use the brains that God gave you to 
put something in that space that will inter- 
est the people who are looking for the very 
merchandise you have to sell and who are 
sending to Chicago. or some other city to 
get it, because you have failed to let them 
know that you have the same goods, or bet- 
ter, and that you can sell cheaper than 
the mail-order house can.” 

Mr. Charles received a rising vote of 
thanks on the conclusion of his interesting 
iddress, 

The secretary announced that as an offi- 
‘er of the Illinois Retail Jewelers’ Associa- 
ion he had been approached by a repre- 


I 
l 


sentative of the Ingersoll-Trenton Watch 
Co.; that the latter had told him that re- 
tail jewelers throughout the country were 
not purchasing I-T watches in sufficient 
quantities to suit the manufacturers, and 
that although the sale of this watch was 
confined to retail jewelers only, the manu- 
facturers felt that they would be obliged 
in the future to seek a more general mar- 
ket for the I-T watches. 

After the auditing committee reported the 
books of the secretary-treasurer as correct 
the meeting adjourned until the evening. 

In the evening at the Elks’ clubrooms, 
at La Salle, with Hy. Linnig as master of 
ceremonies, Thos. F. Doyle, Mayor of La 
Salle, welcomed the visitors, and the re- 





C. F. MANAHAN, 


sponse was made by Paul M. Lackritz, of 
Chicago. 

An illustrated lecture on Illinois was 
next delivered by W. A. Meise, and this 
was followed by an informal reception and 
dance. This ended the first day. 

TUESDAY’S SESSIONS. 

Tuesday morning the Western Clock Co. 
threw open its doors to the visitors, and 
with the aid of 30 guides took the jewelers 
and their guests through its works. 

W. S. Ashby made a short address on 
the vastness of the enterprise and the fac- 
tory band rendered good music. After 
lunch many additional members had ar- 
rived, 33 members of the Illinois Valley 
Jewelers’ Club attending in a body. Maxi- 
milian Ellbogen, of the Stein & Ellbogen 
Co., was there representing the Chicago 
Jewelers’ Association. 

At 2:15 p, M. President Schmelzer called 
the meeting to order and introduced O. A. 
Charles, of Muncie, Ind. Mr. Charles had 
spoken the day before on how to meet mail- 
order competition, and his address was so 
well received that it was felt that the new 
arrivals ought to hear him, and so he was 
called upon again to speak on the same 
subject. 

ADDRESS OF GUSTAVE KELLER. 

Gustave Keller, of Appleton, Wis., presi- 
dent of the Wisconsin Retail Jewelers’ As- 
sociation and one of the most earnest work- 
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ers for the cause of organization among 
jewelers, ‘next addressed the meeting on 
“Something of Interest.” Mr. Keller is 
always worth listening to. He began by 
saying that everyone was satisfied that there 
was something wrong with the jewelry 
trade, that a large part of the retail jew- 
eler’s trade had been taken away from 
him though it rightfully belonged to him. 
He said some one had advanced the theory 
that possibly it was because a jeweler was 
a mechanic and did not pay enough atten- 
tion to the selling end of his business, but 
whether this was true or not a great deal 
of business belonging to him had been di- 
verted to other channels, and the question 
was how to get it back again. 

The speaker said that by no other way 
could a jeweler come into his own again 
than by organization. He didn’t mean luke- 
warm approbation of the principle underly- 
ing organization but organization thorough 
and earnest and carried out to the last de- 
gree. The age of individualism has passed 
by, said he, and individual rights can only 
be attained collectively by organization, 
which will work for the benefit of its mem- 
bers and the public; there is no merit in 
any organization which did not set aside 
selfishness and work to give service to 
others. If the jewelers are to seek to re- 
claim what they have lost they must unite 
and raise the standard of organization so 
that it commands the respect of all. 

Too many jewelers are depending upon 
the National association to correct all the 
evils in the trade. Even State organiza- 
tions, said Mr. Keller, cannot correct all 
the trade evils in the different States. Wis- 
consin, he said, had given the matter much 
deliberation and had come to the con- 
clusion that the only correct way to begin 
the work of organization right was to be- 
gin from the ground up, and form local 
clubs in towns where there were a certain 
number of jewelers, and district clubs 
where the jewelers were not so numerous. 

In Winconsin, he said, this has been 
done with remarkable success. The local 
and district clubs confine themselves to 
local evils, price cutting; closing at a uni- 
form hour; maintaining a living profit on 
watch and other repairs; refusing to pa- 
tronize salesmen who sell their merchan- 
dise to retajl jewelers, and then sell the 
town department stores. These questions, 
he said, were local in every community, 
and were best taken care of by the local 
clubs, leaving the State to look out for 
the general State abuses and the National 
body to look into questions that affect all 
the States. He said there were 11 local 
and district clubs in Wisconsin, and that 
soon there would be four more, and the 
whole State would then be covered. The 
speaker insisted that jewelers must go out 
and hustle for new members and not sit 
idly by and let a few men do the whole 
work. He exhorted his hearers to read 
their trade papers and closed by saying that 
Wisconsin had formed a co-operative fire 
insurance company and would shortly be- 
gin to write fire risks among its members. 
He thought that the saving in rates would 
be another inducement for jewelers to join 
the organization. 

H. E. Duncan, of the Waltham Watch 
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A. C. BECKEN COMPANY, “7!°35° 


PARISIAN IVORY PRACTICE 


PLATE 
| AOB. Cr 


Size, 34% x 2% inches. 


PARISIAN IVORY PRACTICE PLATES 


are of practical use to Engravers and Apprentices for practice 


work, 

For specimen work you can prepare specimens of different 
combinations of letters and different colors of filling to show 
your customers. 

We furnish the Best Quality Parisian Ivory Practice Plates. 
They are of good thickness, show the fine grain and have a very 
highly polished surface. Exact likeness of genuine Ivory. 

No. JW-9995—Parisian Ivory Practice Plates....Per dozen $0.50 





for Jewelers, 
Watchmakers, 
Engravers and 
Opticians. We 
can supply all 
your wants. 
We give the 
Trade the ben- 
efit of the low- 
est market 
prices. We 
sell goods of 
known 


ity. 


qual- 





We make a 
specialty in 
filling all or- 


CHICAGO’S GENERA 
HOUS:! 



































CROCKER’S IMPROVED GRAVER SHARPENER 
A Graver sharpener that will meet all requirements of the En 
graver and Apprentice. Adjustable to any position. Capacit 
greater than any other style now on the market. It is substan- 
tially made and well finished. A read go’ d graver sharpener. 

























Note illustrations: 





ders for watch 


No. 1 shows a square graver or turning tool being faced flat. 
No. 2 shows tool reversed to other side without losing the angle 
No. 3 shows the tool being sharpened on top; this is accom- 
plished by simply turning the tube over and setting it by the gauge. 
No. 4 shows method of squaring face of punch or screw-driver, 
and is accomplished by raising body of sharpener to top of post. 


No. JW-7274—Crocker’s Graver Sharpener........... Price $3.50 


LESS 6 PER CENT. DISCOUNT FOR CASH 


YOU ARE INTERESTED IN THIS “AD” 


Here’s a good suggestion as an “ad” for your business. 


SPECIAL 
We have a number of 


GOOD BARGAINS IN STAKING TOOLS 


If interested write us. We can save you big 
money. 


material and 
other orders 
the same day 











received. 














A Series of twelve cards, with Birthstone of each month and Birthday 
Horoscopes. 





The face of cards represent twelve different artistic pictures printed 
in colors so well blended as to produce the highest work of art. The 
Birthstones are printed individually, one on a card, and as near true 
to their natural colors as can be reproduced by process of printing. 





You may have seen cards printed on this style, but 
you are yet to see one that would equal them in beauty 
and finish. 


These cards will be greatly appreciated and valued 
highly by the public. They will prove a good “ad” for 
your business and undoubtedly increase your sale of 
Birthstone Jewelry. 


PRICES 
1000 Cards Assorted (equal number for each month) 
with your name, business and address printed in blank 
space, $5.00 net cash. 


A sample set of 12 cards, one for each month of the 
year, Io cents. 
Order No. JW-6621 


A. C, BECKEN COMPANY, ” ‘cruczc""™ 
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next delivered a scientific lecture on 

lio Standard Time.” The Waltham 

was equipped with a working model 

wireless station, and all during the 

vention Mr, Duncan was explaining the 
rkings of the wireless system. 
MR. DUNCAN’S ADDRESS. 

\fr. Duncan began by saying that at no 
as the present had it been so necessary 
the retail jeweler to have a standard 

e to compare the timekeeping qualities 

watches sold by or repaired by him. In 
last 30 years, he said, watches had 

adily increased in timekeeping qualities. 
to 1903 a watch which would rate 30 
~onds a week or better could only be ob- 
tained by paying a high price for it, but 

-day he said such a watch could be bought 
at a price thought to be prohibitive at that 
time. The retail jewelers, as a whole, had 
not kept pace with the advance made by the 
atch factories and other businesses; their 
standard of time for comparison are not of 
sufficient value, and they must have a cor- 
rect time standard. 

Mr. Dunean referred to the Govern- 
ment’s wireless station at Arlington, which 
sends out the time twice daily, once at noon 
and one at 10 P. M. every day in the week. 
Sundays and holidays included. He said 
2) jewelers in the United States had erect- 
ed receiving stations over their places of 
business and were receiving the time by 
wireless regularly, and he was in communi- 
cation with 100 more who wished to be 
assisted to a better understanding of the 
the subject. 

After Mr. Duncan came Professor E. A. 
Fath, who addressed the meeting on “Beloit 
College Proposed Wireless Time Service.” 
He said in part, 


S 


\pprEss OF Pror. E. A, Fatu, Betort Cottece. 
Che determination of time is one of the very 
ractical aspects of astronomy and many observa- 
ries are engaged in it to some extent. Up to the 
present, however, it has always been necessary 


to have direct wire communication with an ob- 
servatory in order to obtain essentially correct 
time. This has changed recently owing to the 


levelopments in wireless telegraphy, the metallic 
circuit no longer being needed. It is now possible 
for anyone equipped with suitable receiving ap- 
paratus to obtain correct time provided some ob- 
servatory can deliver the proper signals to a 
wireless transmitting station. Co-operation of this 
kind was first established by the United States 
Naval Observatory at Washington and the near-by 
ivy yards for navy purposes. It was also taken 
in France, Germany and England. So far as 
[ know, however, the Beloit time service is the 
nly one established in this country for general 
use. 
Permit me first to tell you briefly how time is 
letermined. We ordinarily think of the sun as 
the great timekeeper, and we say that it is noon 
hen the sun is highest. This, however, is true 
nly to a certain extent. In reality the sun is a 
ery poor timekeeper, for at certain times of the 
year it is over a quarter of an hour fast, and at 
ther times over a quarter of an hour slow. Those 
' you who have compared sun dial time with 
lock time already know this. Owing to the 
rregularity of the sun the astronomer was com- 
elled to look elsewhere for his time, and the 
tars met his requirements. 
There are in the sky some hundreds of stars 
hose positions have been accurately determined 
observations extending over many _ years. 
‘wing to the rotation of the earth, the stars cross 
sky during the night, just as the sun does in 
e daytime. Since the positions of these selected 
tars have been so accurately determined, it is 
ossible to tell within one 1/100 of a _ second 
hen any one of them should cross the meridian, 
r north and south line, of any p'ace whose lon- 
tude on the earth is known. In order to utilize 
ese stars a telescope, usually called a transit 








instrument, is set up so that, as nearly as possi- 
ble, its line of sight sweeps along the true north and 
south line in the sky. In order that this telescope 
may be as staple as possible, it is placed on a 
massive stone or brick pier. The one at the 
Beloit observatory is built up from a level five 
feet below the ground. At the bottom the pier 
measures five by six feet, and tapers upward to 
a capstone two feet eight inches square. The 
telescope is set upon this. 

When the telescope is pointed for a certain star, 
the latter, at the proper time, can be seen to 
come in at one side of the field of view, grad- 
ually cross it and finally disappear on the other 
side. In the field of view, which is faintly illu- 
minated, there can be seen a series of spider 
threads so arranged that there is one at the 
center and others equally spaced on either side. 
If an observer were perfect he would need but 
a single thread to mark the center, but since as- 
tronomers, even though engaged in the study of 
the heavenly ktodies, are sufficiently modest not 
to lay claim to absolute perfection the other 
spider threads are added. The time when the star 
crosses each of them is noted, and the average 
taken as the time when it was in the middle of 
the field of view. 

The method of recording these times is 6f some 
interest and is accomplished by an _ instrument 
called a chronograph. This consists essentia!ly of 
a rotating cylinder carrying a sheet of paper 
wound around it. A fountain pen is also pro- 
vided which traces a line on the paper, the pen 
being gradually moved sidewise along the length 
of the cylinder by means of a screw. The line 
thus traced looks more or less like a fine wire, 
which is wound around the cylinder. The astro- 
nomical clock of the observatory is electrically 
connected with the pen and causes it to make a 
sharp jog in’ the line at each beat of the clock. 
The line is therefore made to look as if a series 
of equally spaced teeth were added to it. By 
means of a'telegraph key the observer at the tele- 
scope makes an additional jog whenever he sees 
a star cress a spider thread. After identifying 
the various minutes and seconds on the paper, 
it is possible to read off with a scale the time to 
about one 1/100 of a second when the observer 
made the additional breaks in the line. The time 
thus read off is, however, merely the time by the 
clock when the star was observed. As stated be- 
fore, however, the actual time when the star is 
in the middle of the field of view of the tele- 
scope is known from the position of the star. 
If it happens that the clock time agrees with this 
the clock is right, if not, the difference is the 
amount the clock is fast or slow. 

It may be a little difficult for you to follow 
these various processes, owing to the hurried man- 
ner of presentation. Let us therefore take a 
simple illustration. Suppose you know that a 
certain time-ball drops at exactly noon. You take 
out your watch and note its time just as the ball 
drops. The difference between the time shown 
by yeur watch and 12 o’clock is the amount by 
which it is fast or slow. For the astronomer the 
star corresponds to the time-ball, and the tele- 
scope and chronograph are merely instruments 
which enable him to make the comparison be- 
tween his clock and the star with a high degree 
of precision. In order to further increase thie 
accuracy of the comparison, a number of stars 
are observed and the average of all taken. 

The time thus obtained, however, is not stand- 
ard time, but ‘star’? or sidereal time, and the 
clock which keeps this time is called a sidereal 
clock. Such a clock is always the best in the 
observatory, for it must be depended upon to 
run with great accuracy during the periods of 
cloudy weather, when it is impossible to check 
it by means of the stars. The highest grade 
modern clocks of this kind can be depended upon 
within one or two 10ths of a second per week. 
Some have been known to do even better than 
this. 

The average man, however, is not interested in 
sidereal time. What he wants is standard time. 
It is therefore necessary to change sidereal into 
standard time. This is easily accomplished by 
means of suitable tables and a moment’s calcu- 
lation. Then another clock, the standard time 
clock, is set to show this time. This clock need 
be only a fair timekeeper, for it can be compared 
with the sidereal clock and any error easily cor- 
rected. At the Beloit observatory it is our policy 
to set our standard time clock correct to about 
one-10th of a second just before the daily signals 
are sent out. 

Let us now see how the time thus obtained is 
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sent out by wireless. By means of a simple device 
our standard time clock is made to. operate a 
telegraph relay in such a way that each time the 
clock beats an electric circuit is closed, and thus 
the relay ticks with the clock. This relay is con- 
nected by wire to a similar instrument which con- 
trols the wireless apparatus in another building. 
Each beat of the clock causes a train of elec- 
tric waves to be radiated into space. Each group 
of waves is heard as a single dot at a receiving 
station, so that it might be said, almost literally, 
that at each station it is possible to hear the 
clock beat. 

The plan for sending time signals, which has 
been adopted for the present, is as follows: 

Each afternoon, beginning at exactly 2:55, the 
clock beats are sent out. The beat.is omitted on 
the 59th second of each minute up to 2:59:50. A 
break of 10 sceonds’ duration is then made which 
is terminated by a single beat. This beat therefore 
marks 3:00:00 Pp. M., and may be considered the 
essential signal, the others being merely prelim- 
inary. For the present our transmitting equip- 
ment is good for about 125 miles during rhe 
davtime. 

One of the advantages of wireless service of 
this nature is the freedom from interruptions 
which are common to ordinary wire telegraph sys- 
tems because of storms, etc. It is practically inde- 
pendent of weather conditions. 


He ended with a description of the time 

service supplied by Beloit College. 
ADDRESS OF F. N. WOOD. 

Franklin N. Wood, Chicago manager for 
the National Jewelers Board of Trade, had 
a very timely topic on “The Retail Jeweler 
as a Credit Risk.” 

Mr. Wood opened his address by re- 
ferring to the recent examination of J. 
Pierpont Morgan before the Pujo Commit- 
tee, and the latter’s statement that “char- 
acter was the basis of credit,” and took 
up this side of the subject, showing that a 
peer man’s word is sometimes worth more 
than a rich man’s bond. It was Mr. Wood’s 
opinion that bank credit was more to be 
desired than merchandise credit, as by it 
a merchant can get ready cash, save dis- 
counts and interest charges, and have all 
the advantages of being a cash buyer. 

He spoke of the credits of the jewelers, 
how they were listed by the National Jew- 
elers Board of Trade, on what they were 


‘based, and said if a man’s rating was in- 


correct the chances were it was his own 
fault. Quoting the old proverb “A good 
name is more to be Uesired than riches,” 
he said it was especially true in the credit 
world to-day and that once the name was 
degraded the standing was very seldom ever 
regained. 

Mr. Wood then told the reasons why the 
financial institutions did not consider the 
average jeweler a good credit risk, among 
them being that he did not keep a complete 
and accurate set of books; did not figure 
costs and profits correctly; usually carries 
too much stock: owes too much money in 
proportion to his business, and is slow to 
acquire the methods of the modern count- 
ing house and adopt new ideas. This, he 
said, was to a large extent the jeweler’s 
own fault. 

Mr. Wood closed by telling the work the 
National Tewelers Board of Trade was 
doing in the way of helping honest debtors 
who were unable to meet their obligations, 
and how, by this organization, they have 
been able to avert bad failures to the bene- 
fit of both debtors and creditors. 

After Mr. Wood’s address Fred J. Web- 
ber, of Danville, Ill, read a communica- 
tion from the retail jewelers of his town, 
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inviting the convention to be held there in 
1914, but no action was taken at that time. 

The meeting then adjourned and the 
members and their guests boarded special 
trolley cars and were taken to Starved 
Rock, an historical spot on the Illinois 
River, where a group photograph was 
taken, from which the cut on page 85 was 
produced. 

In the evening a banquet was held at 
Turn Hall, Peru, at which Col. John L. 
Shepherd presided as toastmaster. The 
first speaker was W. S. Ashby, who ad- 
dressed the meeting on the subject “From 
the Other Side of the Counter,” giving the 
jewelers some good advice in regard to the 
standpoint of customers, showing that the 
latter were not necessarily cranks, and 
that it was a good plan for the jeweler 
once in a while to get the customer’s view- 
point, particularly when he started to figure 
out why sales got away from him. 

In the course of his address he gave 
several instances of his own experience as 
a customer, one with an automobile house, 
where he met a clerk who was only inter- 
ested in horses and had no use for ma- 
chines; another with three houses from 
whom he had tried to get certain lines of 
merchandise by mail and finally one with 
a jeweler on whom he had called to buy a 
wedding present, but found the jeweler so 
much engrossed in a repairing job he had 
in hand and so anxious to get back to it 
that he really made no effort to show his 
goods. The result was, said Mr. Ashby, 
that he went out of the store with $15 or 
$25, in his pocket that he intended to spend 
for a. wedding present, allowing the jeweler 
to continue his job that might have pro- 
duced a profit of $3 but no more. 

He ended by showing the effect of the 
advertising given to the mail-order houses 
through the denunciation coming from oth- 
er merchants and said the mail-order houses 
owe the retail merchants of this country an 
advertising bill that they will never be able 
to repay. 

He warned the jeweler to remember that 
when a customer comes in to buy, the pur- 
chase is the most important thing in the 
customer’s mind, and that he is not inter- 
ested in anybody else’s trouble. If, he said, 
we do not take as much interest in the 
purchase as the customer does he is going 
to someone who will. 

Following Mr. Ashby, Geo. H. Chapman 
addressed the meeting.- 

ADDRESS OF GEORGE H. CHAPMAN, 


Mr. Chapman discussed the subject “How 
to Organize Jewelers’ Clubs,” and began 
by saying that it was very easy, and this 
was the receipt: “A good bunch of men, 
a place to eat and an invitation.” 

He told about attending some State and 
national conventions and hearing of the ne- 
cessity of “round tables” and local jewelers’ 
clubs, and when he returned home intended 
to form one, but one thing after another 
prevented him doing it until the holiday sea- 
son was over. He then called up every 
jeweler in Galesburg and invited them to 
be present at a dinner to be given at the 
Galesburg Commercial Club, and every one 
invited, except one who was unavoidably 
detained, appeared. He then asked Charles 
F. Manahan, secretary of the State society, 


to be present. When the subject of form- 
ing a local club was broached, it was hailed 
with enthusiasm, nearly everybody saying 
that he had the same thing in mind. The 
club was then formed and Mr. Chapman 
elected president. 

The speaker then went on to give the 
characteristics of the various members of 
the club, which he did in a humorous way 
that brought forth a great deal of laughter. 
Taking up the subject of what the local 
club had done for them he said: 


We first took up the sterling silver proposition, 
discussed the matter thoroughly, and appointed a 
committee to make a scale of prices and present 
at our next meeting, and adjourned to meet the 
following week at the same place with a dinner. 

At this meeting our committee reported a scale 
of prices at which we should sell stering flat ware, 
a minimum profit of 50 per cent. on all dozen 
goods, and 60 per cent. to 75 per cent. on small 
and fancy pieces. This price was restricted as to 
minimum only, and any jeweler could ask any 
profit he saw fit, providing he did not sell below 
the minimum. } 

This report was adopted, and so far as I know 
we have had no trouble in getting these prices. 
If any point was raised by a customer as to a 
higher price, we had the new advanced price of 
the manufacturer to use as an explanation and 
reason. 

We also appointed a committee from the opti- 
cians to adjust our prices for optical work which 
would be uniform. These were also adopted. 

At our next dinner we invited as our guests the 
several watchmakers employed, and wit) their help 
and suggestion we adopted a scale for watch re- 
pairs which I believe is one of the best I have 
seen, 

We have always obtained good prices for watch 
work in Galesburg, and 75 cents and $1 mainspring 
and cleaning jobs are almost unheard of with us, 
but we found some differences which were brought 
together. 

I had our stenographer copy all of these lists 
and furnished each jeweler with a copy, so that 
each might acquaint himself with the prices he 
should charge, and I believe everyone is satisfied. 

One of the curses (if I may use the term) of the 
jewelry business for many years is the free en- 
graving (and there’s no limit to this word “‘free’’). 
The subject has been threshed and rethreshed so 
many times you are all familiar with it. 

At every meeting our local club held, this “bug” 
was discussed, and finally we accepted Mr. Mana- 
han’s plan of doing free engraving to the amount 
of 10 per cent. of the price of the article. This 
cuts down the amount of free engraving on inex- 
pensive articles, such as spoons, etc., that will leave 
a profit on the sale. On more expensive goods, 
such as watches, etc., this plan gives you an op- 
portunity to do what engraving a customer wishes 
without extra charge and without any argument; 
in fact, on a $25 watch the 10 per cent. limit is 
seldom used. , 

Mr. Chapman then went on to tell how 
this scheme had worked out in his own 
experience, giving incidents to show how 
it had helped him in sales, both with peo- 
ple who wanted certain styles of engraving 
and were willing to pay a little more for 
them and those who had a limit set for 
the article which they intended to buy. 
He closed by saying: 

Gentlemen, when you return to your homes, go 
with the determination that you will start a local 
club, invite your competitors to a little dinner of 
your own; invite them to your home, or any other 
place where you can discuss your business pri- 
vately. You will be surprised how gladly they 
will co-operate with you in making business a 
pleasure instead of a continual war. Its the “get 
together” feeling that smoothes out the wrinkles of 
life, and you will live longer, better and happier. 

During the day the Ladies’ Auxiliary of 
the Illinois Retail Jewelers’ Association met 
and re-elected Mrs, A. W. Johanson, presi- 
drent: Mrs. H. C. Stern, secretary, and 
Mrs. T. H. Craig, treasurer. Mrs. J. F. 
Kuss was elected vice-president in place of 
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Mrs. C. S. Felvey, and 15 new membe: 
were admitted to the auxiliary. 


WEDNESDAY’S SESSIONS. 


Wednesday morning the attendance wa 
rather slim. On account of the bad weath 
er the open-air session at Deer Park Gle: 
had to be abandoned, and the meetings a: 
usual was held at the Music Hall, L 
Salle. The session began by - Secretar, 
Manahan reading an invitation from the 
Danville Industrial Club inviting the mem- 
bers at the convention to come to that cit 
for the annual meeting next year, . 

The secretary also called attention to 
literature on fraudulent advertisements 
sent by the Wisconsin organization, em- 
phasizing the necessity for a fraudulent 
advertising bill. A number of cheap 
watches and the misleading advertising 
which led to their sale were also exhibited. 

Secretary Manahan next distributed 
copies of the constitution and by-laws for 
formation of local and district clubs, after 
which the following resolutions were read 
and adopted: 


The Resolutions. 

Whereas, Misrepresentation jn advertising 
threatens serious injury to the retail trade, and 
such advertising is hurtful to the retailer, not only 
directly but also indirectly, through undermining 
public confidence in all advertising; and 

Whereas, If the line between true and false 
statements in advertising is more clearly drawn, 
the retailer himself will be able to place greater 
confidence in the advertising of manufacturers and 
other wholesalers; and further 

Whereas, The retailer cannot exert the influence 
on his local paper to decline objectionable adver- 
tising until he has set his own house in order 
in this respect; and 

Whereas, The beneficial results from newspaper 
advertising would be greatly increased were a gen- 
eral reform instituted; now be it 

RESOLveD, That the Illinois Retail Jewelers’ As- 
sociation will continually exert its influence in 
behalf of greater accuracy and sincerity in retail 
store advertising, and will heartily co-operate in 
any praiseworthy effort looking to the enactment 
of such a law in the State of Illinois. 

* * * 


Whereas, We recognize the necessity of a law 
to protect the legitimate manufacturers and retail 
jewelers from the many unscrupulous dealers who 
are misleading the people as to the quality of the 
goods they offer for sale; now be it 

RESOLVED, That we, the Illinois Retail Jewelers’ 
Association, assembled in convention in La Salle, 
Ill., May 21, 1913, hereby endorse the bill for this 
purpose by the National Retail Jewelers’ Asso- 
ciation, known as Senate Bill No. 1556, and earn- 
estly request the members of the House and Senate 
to give it their support. 

* * 


REsotvep, That we heartily endorse the manu- 
facturers and jobbers who confine their product to 
the legitimate retail jeweler, and we pledge our 
support to them in their efforts to better the con- 
dition of the jewelry trade. 

* _ 7 


RESOLVED, That we seriously object to any manu- 
facturer advertising his goods at a price at which 
the retailer is unable to get a reasonable profit. 

_ * * 


Whereas, Divine Providence has seen fit to re- 
move from our craft the former president of the 
National Retail Jewelers’ Association, Steele F. 
Roberts, of Pittsburgh, Pa., and 

Whereas, The jewelers of the United States 
feel they have lost a man who had their interests 
at heart as well as his own, a man who gave his 
best efforts to elevate the business of his choice, 
and give it the dignified position it deserves in 
the business world; be it 

RESOLVED, That the members of the Retail Jew- 
elers’ Association, of Illinois, extend our hearty 
sympathy to the family of the deceased, and a 
copy be spread on the minutes of our association, 
and a copy be sent to the family. 

There being a movement on foot to erect a me- 
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morial to the late President Steele F. Roberts, of 
Pittsburgh, 
REesoLveD, That we subscribe to the fund from 
our treasury the amount of $100. 
. * 


RESOLVED, That the executive committee be em- 
owered to employ a field officer at some time dur- 
ng the year, leaving it to their good judgment to 
olicit the jewelers of the State for membership 
nd to assist in organizing local and district clubs. 


* * «@ 


ResotveD, That the thanks of this association be 
extended to all manufacturers, jobbers and trav- 
eling representatives who assisted in any way in 
making this convention the success it has been 

* * * 


ResoLveD, That we favor the election of a fiela 
officer by the national association at its next meet- 
ing in Chicago. 


* * . 

RESOLVED, That we extend a grateful vote of 
thanks to the jewelers of the Twin Cities, La Salle 
and Peru; the La Salle Commercial Association, 
the Peru Business Men’s Association, the Ladies’ 
Auxiliary of the La Salle Commercial Associ- 
ation, the Elks Club, the Western Clock Co., ane 
all others, for their untiring and successful efforts 
in making our stay in the Twin Cities a very 
pleasant and profitable one. 

A resolution to increase the annual dues 
from $3 to $5 met with unanimous opposi- 
tion and the resolution was ordered de- 
ferred to some other time. 

On motion of Paul Lackritz the secre- 
tary was ordered to write to one jeweler 
in each town in the State with the object 
of having that jeweler secure new members. 

Col. John L. Sheperd next interested his 
hearers with his various experiences with 
retail jewelers throughout the United 
States, and spoke on many topics. He 
spoke of the cost of doing business, adver- 
tising, etc. 

Among other things the Colonel said we 
needed organization against lawmakers, as 
well as against lawbreakers, and thought 
the politicians were doing all they could to 
injure business interests. He concluded 
by saying he thought there was too much 
entertaining done at State conventions, and 
that the members ought to pay more at- 
tention to the serious side of organization 
work. 

T. A. Westlake next delivered an ad- 
dress on “The Watchmaker of the Future: 
How Shall He Ke Developed?” This in- 
teresting discourse was greatly appreciated. 
It will be published in full in the next issue 
of THr JEWELERS’ CIRCULAR. 

Frank Smith, chairman of the committee 
on deceased members, next reported the 
following deaths in the organization dur- 
ing the past year: Christian Burkhardt, 
Red Bud; Henry Turnell, Danville; R. J. 
Jensen, Chicago; F. Lane, Chicago; Chas. 
Larsen, Chicago; S. Soea, Pana; J. H. 
Rogers, Danville, and E. Strassburger, 
Chicago. 

Next came the election of officers. All 
were chosen unanimously, with the follow- 
ing result: President, Fred T. Webber, 
Danville; first vice-president, Carl Oesterle, 
Joliet; second vice-president, H. C. Stern, 
Chicago; secretary-treasurer (re-elected), 
Chas. F. Manahan, Chicago. 

T. H. Craig, Champaign; John Schmelz- 
er, Centralia, and A. W. Johanson, Chicago, 
were elected directors. These three, to- 
gether with the four officers, constitute the 
board of directors. 

Danville, Ill., was chosen as the next 
place of meeting, and the new president, 


Fred T. Webber, addressed the meeting for 
a few moments. 

The meeting then adjourned for a boat 
ride on the Illinois River, and the conven- 
tion for 1913 was over. 

The Roster. 

Chas. F. Manahan and wife, H. C. Stern and 
wife, Nels Nelson, H. J. Thoendel, F. R. Malm- 
strom and Otto Loven, Chicago; John Schmelzer 
and daughters, Centralia; I. J. Berta, Coal City; 
Frank Smith, Pontiac; A. W. Johanson and wife, 
Oscar Wurlitzer, Theo. A. Thelander, Paul N. 
Lackritz, M. D. Turner and A. Hess, Chicago; Ern- 
est F. Randolph, Farina; H. H. Trockenbrod, Men- 
dota; H. F. Peers, Rockford; S. M. Attiotti and 
E. C. Zimmerman, La Salle; J. Ramser, Rock 
Island; H. A. Rotzler and wife, Freeport; Richard 
Wieting and wife, Peoria; R. L. Jenkins and wife, 
Amboy; W. L. Beckard, La Salle; J. Ramser, Rock 
Island; T. H. Craig, Champaign; Fred T. Webber 
and wife, Danville; E. J. Thoendel, Frank V. 
Lonecks and J. M. Prockter, Chicago; S. B. Hall, 
Sullivan; W. T. Tress and wife, Ottawa; George 
H. Chapman, Galesburg; Clint. E. Dice, H. G. 
Yahn, Louis L. Liebermann, E. J. Peck, Carl Oes- 
terle, Robt. P. Kiep and Julius Krause, Jr., Joliet; 
R. G. Putnam, Eldorado; E. J. Youngman, Mc- 


Lean; J. E. Sheary, New Holland; F. E. Bayles, 
Munson, 


Chillicothe; H. Galesburg; J. Munson, 
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Harry L. Rich, for the Buffalo Cut Glass Co. 

Joe Goldstone, for the Star Watch Case Co., of 
Ludington, Mich. 

G. T. Lester, for the New Haven Clock Co. 

J. E. McCourt, for Star Watch Case Co. 

Fred A. Wilson, for the Illinois Watch Co. 

Leon Emerich, sales manager of the Rockford 
Watch Co. 

Robt. C. Abt, for the C. J. Roche Co. 

Hugo Thelin, for the Jno. T. Mauran Mfg. Co. 

Fred H. Allen, for the H. A. Allen Co. 

J. M. Heckman, for Becker & Heckman. 

Maximilian Ejilbogen, of the Stein & Ellbogen 
Co. 

T. F. Monks, E. C. Stein, H. J. Wagner, C. J. 
Gillmann and W. S. Ashby, for the Western Clock 
Mfg. Co. 

J. F. Mitchell, for the Watson Co, 

G. T. Lester, for the New Haven Clock Co. 








Traveling Salesman Commits Suicide at 
Pittsburgh, Pa. 

PittspurGH, Pa., May 26.—R. W. Vor- 
hees, until a few weeks ago a traveling 
salesman for West, White & Co., commit- 
ted suicide in the Fort Pitt Hotel a few 
days ago by shooting himself. It is not 
known what caused him to commit the act, 





SALESMEN 


Mendota; C. J. Frechtel, Streator; L. W. Ander- 
sen, Ottawa; C. T. J. Delaporte, Moline; J. J. 
Campbell, Bushnell; J. E. Luce, Tuskilora; K. M. 
Keyes, Warren; H. D. Thompson, Buda; Gustave 
Keller, Appleton, Wis.; G. B. Buffo, Spring Valley; 
O. A. Krahnke, Ottawa; C. N. Ford, Chicago; A. 
P. Reisch, Dolton; Fred A. Hegner, Blue Island; 
Hupp & Sowers, Streator; L. Ratzesberger, Mil- 
ford; F. H. Sanders, Ottawa; A. C. Sweet, Spring 
Valley; W. H. Carew, Streator; T. E. Obermeyer, 
Mason City; Harry Donohue and Geo. W. Koerper, 
Mendota; P. R. Kreig and Geo. H. Doherty, Ke- 
wanee; G. A. Kukuk, Geneseo; E. B. Wade, C. H. 
Wade, C. H. Trask, Lester F. Lawrence and Will 
Stoft, Galesburg. 

Henry Mueller, La Salle; H. C. Kracker, Chi- 
cago. 

Among the exhibitors and _ wholesale 
houses represented at the meeting were: 

A. H. Kolker, for the Wolcott Mfg. Co. 

Vic. F. Leseritz, for White, Wile & Warner. 

F. H. Primo, for the Oneida Community, Ltd. 

J. H. Carr, for Elgin National Watch Co. 

Geo. H. Ford, for the Rockford Watch Co. 

Nandor F. Wechter, of S. Wechter & Co. 

C. T. Higginbotham, J. C. Bost and C. J. Tomp- 
kins, of the South Bend Watch Co. 

R. A. McCourt, Picard Art China. 

G. H. Miller, for the Towle Mfg. Co. 

S. E. Prince, showing jewelers’ catalogues. 

Al. Bruckner, showing holiday booklets. 

Geo. A. Pomeroy and F. H. Leeds, for the Rock- 
ford Silver Plate Co. 

H. E. Duncan and A. R. 
Watch Co. 

S. D. McPherron, for Otto Young & Co. 

Col. John L. Shepherd and M. E. Meyer, for the 
Keystone Watch Case Co. 

J. B. Ash, showing ebony and Parisian ivory 
goods. 

M. D. Tinker, showing cut glass. 

A. T. Westlake, of the Bradley Polytechnic In- 
stitute. 


Clugston, Waltham 


AND REPRESENTATIVES WHO ATTENDED THE CONVENTION AT LA SALLE-PERU. 


but it is said that he brooded over a num- 
ber of imaginary troubles. 

Mr. Vorhees was a man who had been @ 
victim of a series of unfortunate circum- 
stances. He was a victim of three rail- 
road wrecks in one week, and finally landed 
in a hospital, after losing a diamond ring 
valued at $1,500 ih one of the disasters. 
Then he had an experience with a flood at 
Parkersburg and was marooned there. 

The young man was injured about the 
head in one of the railroad wrecks, and 
it is thought that this may have had some 
effect on him. He went to the hotel and 
secured a room in which to commit his 
self-destruction. 

It has developed that Vorhees was mar- 
ried, this being disclosed in proceedings in- 
stituted here on Saturday. On that day 
Mrs, Pauline Vorhees, through her coun- 
sel, John N, Piatt, fled a caviat in the Reg- 
ister’s office against the probate of any wil: 
purporting to be that of her husband, Rich- 
ard W. Vorhees. The latter, after reciting 
that Vorhees was found dead in a room in 
the Fort Pitt Hotel, and that it is alleged 
that he committed suicide, it is disclosed 
that the couple were married a short time 
ago secretly in Cincinnati. The wife al- 
leges that her husband had money on de- 
posit in a bank and alsc some valuable 
jewelry. It is also averred by her that a 
fund of $5,000 is being held in trust for 
her husband by one of his uncles 
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Philadelphia Jeweler Named in a Suit 
Brought by a Restaurant Keeper 
Who Charges False Arrest. 


PHILADELPHIA, Pa., May 22.—Suit for 
$10,000 damages has been instituted against 
David Hillerson, a jeweler at 127 S. 8th 
St., and Theodore Boyer, a detective at- 
tached to Central Station, City Hall, by 
Joseph W. Jackson, a restaurant keeper, 
679 N. 52d St. who alleges that the de- 
fendants conspired to have him falsely ar- 
rested and accused of the theft of dia- 
monds valued at $200 belonging to Hiller- 
son. 

In his statement of cause for action the 
plaintiff avers that on March 20 of this 
year he found on the floor of the North- 
western Trust Co., this city, a package of 
uncut diamonds which he held until he saw 
Hillerson’s advertisement in the paper, 
which he answered, saying that he had 
found and had in his possession stones 
which corresponded to those described in 
the advertisement. He informed Hiller- 
son, he says, that he could have the dia- 
monds by paying the reward offered and 
calling at his place of business on N. 
52d St. 

Jackson then states that on the evening 
of March 24 Detective Bover called at his 
restaurant and peremptorily demanded the 
diamonds for Hillerson. Jackson refused 
to deliver the stones unless Boyer pro- 
duced an order from their owner. He 
alleges that Boyer then left and returned 
a few minutes later with Hillerson, when 
a discussion arose between himself (Jack- 
son) and Hillerson as to the reward ad- 
vertised. 

Jackson alleges that Hillerson claimed 
the stones to be worth only $30, and that 
he offered to buy them from the jeweler at 
that price, but was informed that Hillerson 
did not own the stones and was unable to 
sell them. 

Jackson in his statement then avers that 
he told the defendants that he would place 
the stones in the hands of the treasurer of 
the Northwestern Trust Co. the next 
morning, but instead he called on Hiller- 
son at his place of business, returned the 
stones and took a receipt for the same. At 
this time, he says, Hillerson told him that 
a warrant was out for his arrest, but that 
he (Hillerson) would have it stayed. 

Regardless of this statement, Jackson 
states that the same day Detective Boyer 
appeared before Magistrate Gorman in 
Central Station and took affidavit to the 
fact that he was a'‘thief, inasmuch as he 
had appropriated to his own use 40 uncut 
diamonds valued at $200 and belonging to 
Hillerson. Jackson says he was arrested, 
imprisoned for six hours and arraigned be- 
fore Magistrate Gorman, who discharged 
him. Hillerson testified at the hearing, he 
states. 

Because his reputation has been injured 
by this action and he has suffered a loss 
of business, Jackson seeks to recover from 
Hillerson and Boyer the sum of $10,000 
damages. The case will probably not come 
up before next year. 

Detective Boyer is now away from the 
city on a two weeks’ vacation. Mr. Hiller- 
son states that he is perfectly willing to 
face any charge which Jackson may bring 


against him. “I offered him a reward of 
$10,” said the jeweler, “and he refused to 
accept it. When he delivered the diamonds 
to me I again offered the reward, and 
Jackson refused, saying that I could come 
around to see him some time and we would 
then adjust matters. I did not cause his 
arrest or sign any affidavit, and I have 
nothing to worry about.” 








Better Police Protection Asked in 
Maiden Lane District. 
About 200 merchants in Maiden Lane, 


dealing in diamonds and other precious 
stones, silverware and jewelry, under the 
leadership of Joseph D. Little, of the Gor- 
ham Co., and R. L. Friedlander, of R. L. 
& M. Friediander, are preparing to submit 
a petition to Police Commissioner Waldo 
asking for better protection in the Maiden 
Lane district. Mr. Little explained to a 
reporter for THE JEWELERS’ Crrcucar, that 
at present the police protection is grossly 
inadequate considering. the immense value 
of the merchandise which is handled in 
Maiden Lane and adjoining streets, and 
that the expensive displays which are placed 
in show windows which are a lure to the 
professional window smasher, are in special 
danger. 

He cited an instance when a few months 
ago the show window at R., L. & M. Fried- 
lander’s was smashed and, although the thief 
was captured, it was almost half an hour 
before a patrolman appeared. Mr. Little 
pointed out the fact that on other streets 
such as- Beekman St., where the merchan- 
dise sold is of much less value than that of 
Maiden Lane, there were many more po- 
licemen on duty. As the situation stands to- 
day there is but one patrolman on Maiden 
Lane and it is necessary for him to cover 
the entire district between Broadway and 
the East River, and there is only one 
plain clothes man? 

The merchants who signed the petition 
which will be presented to the Police Com- 
missioner consider that four patrolmen 
would be none too many to cover the dis- 
trict during the day and night. The peti- 
tion reads as follows: 

Rhinelander Waldo, Esq., Police Commissioner: 

Dear Sir—The undersigned, who are merchants 
doing business in the downtown jewelry district 
of Manhattan, which is bounded on the north and 
south by Fulton and Liberty Sts., and on the 
east and west by Broadway and William Sts., beg 
to call attention to the seeming inadequacy of the 
police protection provided for that location. The 
long established “dead line” seems to be no 
longer regarded by the undesirable, either at day 
or night, as recent burglaries prove. It is fairly 
evident that this condition arises not from the 
inefficiency of the patrol and private detective 
forces assigned to the district, but from the fact 
that there are too few officers there on duty. We 
need not say that we have the fullest confidence in 
your personal ability and in that of your force, 
and we respectfully ask that you give this matter 
your prompt attention and thus relieve conditions, 
which, to say the least, are disturbing to us, and 
which we regard as dangerous to life and prop- 
erty. We do not presume to advise a detailed 
plan, but as typical of our own views, the sugges- 
tion is made that three or four policemen should 
care for each of the two blocks on Maiden Lane, 
between William St. and Broadway. 








F. T. Skelton, who for several years has 
been associated with Myer & Skelton, 
Birmingham, Ala., has sold his interest to 
Mr. Myer and has opened a hat store on 
Second Ave. near 20th St., that ‘city. 
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Eastern Manufacturing Jewelers Af- 
filiate with Southern New England 
Chamber of Commerce. 

ProvipeNcE, R. I., May 24.—The South- 
ern New England Chamber of Commerce 
completed its organization in this city this 
afternoon, Ralph C. Watrous of Provi- 
dence being elected its first president. 
The manufacturing jewelers of this 
city and vicinity are manifesting con- 
siderable interest in the movement and 
already the New England Manufacturing 
Jewelers’ and Silversmiths’ Association, 
and the Manufacturing Jewelers’ Board of 
Trade have affiliated themselves with the 
new body and several of the manufactur- 
ers are prominent in the membership of 
important committees. 

At this afternoon’s meeting the Manu- 
facturing Jewelers’ Board of Trade was 
represented by President F. D. Carr, the 
New England Manufacturing Jewelers’ 
and Silversmiths’ Association by President 
Harry 'M. Mays and ex-Pesident George 
H. Holmes; the Attleboro Board of Trade 
by Sydney O. Bogney and Frank Moss- 
berg; Metal Trades Association of Provi- 
dence by Joseph A. Holland. 

The new body has been organized to 
take counsel and work together upon busi- 
ness principles, for business objects of 
business value to Southern New England, 
to associate resourceful men in the purpose 
to sustain and strengthen the manufactur- 
ing and commercial prestige of the terri- 
tory that it covers, to take a positive in- 
terest in functions and acts affecting south- 
ern ‘New England and to advocate meri- 
torious measures, to attract manufactur- 
ing industries by the improvement of 
manufacturing conditions, etc. It will make 
the commercial advantages of southern 
New England and its attractiveness as a 
of residence better known to em- 
ployers, workers and settlers, encourage 
the establishment of additional modern 
dock and harbor facilities and make water- 
ways of southern New England more 
economic and advantageous to shippers, 
and to improve freight and passenger traf- 
fic conditions and aim to harmonize the 
shipping and railway service with the in- 
terests of commerce. 

At the election of officers and appoint- 
ment of committees, R. Livingstone 
Beeckman, Providence, a director of the 
International Silver Co., Frank .Mossberg, 
of the Frank Mossberg Co., Attleboro, 
were elected vice-presidents; Harry M. 
Mays, of the Metal Products Corporation, 
on the executive committee; George H. 
Holmes, of George H. Holmes Co., on 
the committee on harbors and navigation; 
Joseph A. Holland on committee on im- 
migration; Sydney O. Bigney and Fred- 
erick D. Carr on Committee on ways and 
means: A. L. Aldred, of B. H. Gladding 
Co., on committee on commerce and inter- 
state trade. 


place 








The Oregon Retail Jewelers’ ‘Association 
has selected Thursday and Friday, June 5 
and 6, for the date of its annual cenven- 
tion, which will be held at the Portland 
Commercial Club. The organization has 
in its membership practically all the jew- 
elers of the State, and the attendance this 
year is expected to be large. 
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Bookkeeper for Philadelphia Wholesale 

Jeweler Charged with Embezzle- 

ment of $45,000. 

PHILADELPHIA, May 22.—John J. Dallas, 

years old, Ardmore, Pa. a former 
$20-a-week bookkeeper for Louis P. White, 

wholesale jeweler at 9th and Chestnut 
Sts., was held to-day by Magistrate Carey 
tinder $7,500 bail for court on a charge of 
iaving embezzled $45,000 from his em- 
lover. Dallas’ father immediately entered 
ail. The accused was in the employ of 
Mr. White from October, 1907, until May 
3 last. ‘ 

For 10 years a respected resident of 
Ardmore, Dallas has been prominently 
identified with church and reform work 
there. He was arrested yesterday as he 
was entering the Western Savings Fund 
Society at Walnut and 10th Sts., where he 

said to have an account and where his 
father is employed as a special policeman. 
The arrest was made by E. O. Conkling 
manager of the Philadelphia office of the 
Burns agency, who was accompanied by 
Constable Blumburg, of Magistrate Carey’s 
office. 

It is said that Dallas used the money he 
is accused of embezzling to purchase prop- 
erties along the Main Line and in maintain- 
ing his own home, keeping a motor car 
and paying a chauffeur. Nothing of this 
nature, however, was permitted to be de- 
veloped at the hearing, and it is evident at 
this time that the prosecution has nothing 
more than circumstantial evidence against 
the accused. 

Edward P. Moxey, an expert accountant, 
who examined Mr. White’s books since 
1907, testified that there is a difference in 
Mr. White’s assets of about $82,000 from 
1907 until a few weeks ago. He added, 
however, that the condition of Dallas’ 
books when he left the firm shows that the 
difference between the $82,000 and the 
actual $45,000 which the defendant is al- 
leged to have embezzled is charged on the 
books as losses to the firm. 

The hearing resolved itself into a spirited 
debate between Mr. Barlow, Mr. Moxey 
and Peter M. MacLaren, counsel for Dal- 
las. Mr. Moxey said that the leaves still 
remaining in Dallas’ books, which are 
badly mutilated, show that at least $45,000 
is missing, and maybe more. Mr. Mac- 
Laren attempted to get the accountant to 
say that that sum was or was not embez- 
zled, but Mr. Moxey would not use the 
word. He did testify, however, that the 
book denoted expert thievery and not ex- 
pert bookkeeping. 

According to Moxey, the $45,000 is miss- 
ing through careful manipulation of the 
asset accounts, by not crediting all the 
money received, by taking out sheets from 
the ledger and by taking money and not 
crediting the amounts received. 

“There has been a defalcation,” said Mr. 
Moxey. “One of the oldest tricks in em- 
bezzlement was used; that is, to deposit 
checks and then take out the cash.” 

As an illustration of the bookkeeping, 
Mr. Moxey referred to April 18 of this 
vear, when the entry of the entire receipts 
for the day showed an aggregate of $17.18, 
whereas the sales slips were missing and 
one cash slip alone called for a check of 
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$46.75. Mr. MacLaren sought to imply 
that the man who made out the check could 
have given it ior a cash exchange and not 
for merchandise, 

Emil S. Sprague, Parkside Ave. and 42d 
St., who made an examination of the books 
for Mr. Moxey, testified that he and Dal- 
las took off the trial balance before Dallas 
severed his connections with Mr. White. 

“Dallas said, ‘My, my, these pages are 
gone out of the books, too,’” said the wit- 
ness. The debit and credit did not agree 
and the trial balance showed $45,000 short 
in the assets. 

Sprague was asked if he had heard a 
conversation between Mr. White and Dal- 
las relative to the latter’s bank account, 
and he replied that he heard Dallas tell 
his employer that he did not have a bank 
account, as he had no use for one. At 
this the defendant, who was an attentive 
listener at the hearing, smiled broadly but 
said nothing. 

None of the witnesses at the hearing 
could swear that Dallas had removed the 
pages from mutilated books which were in 
his charge. It was testified that on occa- 
sions he carried a green bag, such as layw- 
yers use, and\a grip to and from his work. 
Robert L. Coates, manager for Mr. White, 
admitted that while it was not unusual for 
a man to carry either a bag or a grip, it 
was unusual for any of the employes of 
Mr. White to carry a bag continually. 

Mr. Coates admitted that others beside 
Dallas had access to the books of the con- 
cern while they were out of the vaults. and 
said that he and Mr. White and a Mr. 
Fisher were the only three persons who 
had the combination of the safe. Mr. 
Coates said he did not know if Dallas had 
any outside resources. 

Dallas was the most composed man in 
the court room. He smiled frequently at 
his wife and his father, both of whom 
were present at the hearing. 

Dallas’ arrest caused a sensation in Ard- 
more. He lived well, although his salary 
as a bookkeeper was only $20 a week. 
Prior to the time he was dismissed from 
the service of Mr. White he is said to 
have purchased his own home at 30 Athens 
Ave., Ardmore, for $19,000, and two other 
properties along the Main Line. 

Dallas is treasurer of the Ardmore 
Presbyterian Church and has a motor car 
and a chauffeur, according to the detec- 
tives. Although he only lives a few blocks 
from the station, it is said that he always 
rode to and from his home and the station 
in his motor car, which was always driven 
by the chauffeur. Dallas has made no 
statement since his arrest. 

It is said that Dallas has accounts in the 
Commercial Trust Co., the Republic Trust 
Co. and the Western Savings Fund. He is 
also said to be interested in four different 
building associations. 

In a bill in equity filed to-day at Norris- 
town, Pa., by Mr. White against his for- 
mer employe, the home of Dallas is valued 
at $15,000 and his other real estate pos- 
sessions in Ardmore at $10,000. It is 
noted that there is a garage connected with 
his house. By the bill Mr. White seeks to 
prevent Dallas from transferring any of 
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his property. The court has not yet acted 
upon the bill in equity. 

Except to say that the finding of a 
bomb. in Mr. White’s office a few weeks 
ago was a peculiar coincidence with Dal- 
las’ alleged embezzlement, the detectives 
admit they have no evidence to connect 
him with that affair. Mr. Coates, manager 
for Mr. White, discovered the bomb while 
the fuse was burning and extinguished this 
before the fire could reach the giant pow- 
der and cartridges in it. The bomb con- 
tained two pounds of giant powder and 
16 32-caliber cartridges. 

Dallas will probably be brought to trial 
next month. 








Los Angeles, Cal., Passes Ordinances 
Forbidding Fraudulent Advertising. 
Los ANGELES, Cal., May 21.—The legiti- 

mate jewelers of this city are gratified be- 

cause of the passage of a city ordinance 
relating to and prohibiting untrue and mis- 
leading advertisements. 

The ordinance provides that any person, 
firm or corporation, or any employe there- 
of, who shall in any newspaper or other 
publication circulated in Los Angeles, or 
on any billboard, sign or other advertising 
medium, window sign, showcase display or 
“by any advertising device or by public 
outcry, proclamation or conversation to or 
with a considerable number of persons, 
make or disseminate, or cause to be made 
or disseminated, any statement or assertion 
of facts in relation to, modifying, explain- 
ing or in any manner concerning any mer- 


- chandise offered for sale, barter or trade, 


or any services, professional or otherwise, 
offered to be furnished, which statement 
or assertion of facts takes the form or 
has the appearance of, or which is intended 
to commend such merchandise or services 
to the public or to a considerable number 
of persons, and which statement or asser- 
tion is untrue in any respect or calculated 
to mislead or misinform, shall be deemed 
guilty of a misdemeanor, and on conviction 
thereof shall be punishable by a fine of not 
less than $25 nor, more than $500, or by 
imprisonment for a term not exceeding 180 
days, or by both such fine and imprison- 
ment.” 

This ordinance is said to be especially 
aimed at a number of jewelry concerns 
which were alleged to be using utterly dis- 
honest business methods. 








Market Prices for Silver Bars. 
The following are the quotations for sil- 
ver bars in London and New York as re- 


ported last week: 
New York 
selling price, 
London. .999 Basis. 


We Pe so ewaikek names 281-16d. $0.63 
chi aR eS eR 27 15-16d. 6254 
ee oo iceet neaaeres 27 11-16d. 62% 
SC. Me OSS Rath asamniee 27 5-8. 62 
Hd eo a ea aeeee es 27 13-16d. -6234 
Fy Wee ste caleeae se ekne wen 27 18-16d. 623% 








Edward McDonald, Taunton, Mass., has 
closed out his jewelry business. He sold his 
jewelry establishment fixtures to Horace 
L. Humphrey, New Bedford, Mass., who 
was formerly with William L. Kelley, of 
New Bedford, but has recently started in 
business on his own account there. 
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Brooklyn Jeweler Who Was Robbed 
Makes Creditors a Settlement 
Offer. 

It developed at a meeting last Wednes- 
day of creditors of Francis X. Langenwal- 
ter, a jeweler at 964 Flatbush Ave., Brook- 
lyn, who was robbed a week ago, that his 
loss of over $4,000 in loose diamonds and 
$3,000 in other merchandise makes him in- 
solvent. 

Mr. Langenwalter, when questioned by 
a representative of the National Jewelers 
Board of Trade, stated that he left his 
store to visit friends. His safe, he said, 
was out of order and could be opened 
with little difficulty. When he returned 
early on the morning of Monday, May 19, 
he was informed that his ‘store had been 
entered and his safe opened. The mer- 
chandise and cash were gone. 

When asked what he could pay his cred- 
itors, he said the best offer he could make 
was 25 per cent., all on notes. The cred- 
itors present at the meeting passed a reso- 
lution to accept 50 per cent., part cash 
and part notes. After some debate the 
jeweler agreed to pay 10 per cent. cash 
and the balance in four indorsed notes 
in three, six, nine and 12 months, This 
offer was accepted by the majority of 
creditors present. 

Later, however, his attorney offered a 
supplemental settlement of 10 per cent. 
cash and six payments of $435 each, pay- 
able every three months in indorsed notes. 
As yet creditors have taken no action on 

‘ this offer. 








Man Claiming to Be a Jewelry Sales- 
man Held for Trial in New York 
on a Charge of Larcency 

Benjamin H. Meyers, 24 years of age, 
who claims to be a jewelry salesman re- 
siding at 1106 Union Ave., Bronx, was 
held last week in $2,500 bail for examina- 
tion by Magistrate Krotel, in the Tombs 
Police Court, on a charge preferred by 
Leopold Rosenberg, of A. Wallach & Co., 
manufacturing jewelers at 39 Maiden Lane, 
New York. He is specifically charged with 
the larceny of two gold mesh bags, valued 
at $120. 

According to Mr. Rosenberg, he deliv- 
ered to Meyers on May 3 the two bags, 
which were to be shown to a prospective 
customer. The sale, however, was not 
consummated, and it was further alleged 
that the defendant pawned the two bags 
and the tickets were destroyed. 

Upon investigation it was found that 
Meyers had visited a number of jewelry 
establishments in Maiden Lane, among 
them being R., L. & M. Friedlander and 
Alois Kohn & Co. From the Friedlander 
concern he secured a number of chains 
valued at about $100, and from Alois Kohn 
& Co. goods valued at about $104. Meyers 
went to A. Waliach & Co. several months 
ago and purchased a number of chains. 
These were paid for in cash and a short 
tinie later he made several more purchases, 
but he always paid at least half upon his 
account. He continued buying jewelry 
from the concern and the account finally 
amounted to $1,500. When no satisfactory 
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settlement could be made Mr. Rosenberg, 
of the firm, caused his arrest on a charge 
of larceny. 

The goods which he obtained upon mem- 
orandum, it is alleged, were pawned in vari- 
ous pawnshops in New York and the tick- 
ets destroyed. He realized $470 upon the 
goods he secured from Wallach & Co. 
The articles in pawn consist of three gold 
mesh bags and two gold vanity bags, but 
it is stated that these have been recovered. 

Meyers has been employed by an electric 
clock company for about eight months as a 
mechanic, but he represented himself to the 
firms from which he secured jewelry to be 
a jewelry salesman. 








Condition of the Jewelry, Silver and 
Fancy Bead Goods Industries of 
Birmingham, England. 

In a report to the Bureau of Manufac- 
turers regarding Birmingham’s busy indus- 
trial year, Counsel Albert Holstead sub- 
mits numerous interesting statistics regard- 
ing the many and varied industries in the 
district. 

He mentions particularly the manufac- 
ture of jewelry and silverware, and in re- 
gard to this he states: 

“In the manufacture of jewelry and sil- 
verware, in which Birmingham is pre-emi- 
nent in the United Kingdom, especially in 
the cheaper grades, the year taken in its 
entirety was a little better than the average. 
These products do not go to the United 
States in large quantities, there being prac- 
tically no shipments of jewelry or of ster- 
ling silver, but shipments of Birmingham 
silver-plated ware appear to be increasing. 
Some of this consists of reproductions of 
old Sheffield silver, which have on occa- 
sions been sold in the United States as the 
genuine old Sheffield plate; but since the 
tariff act of 1890/ requiring everything to 
be marked with the country of origin that 
can be marked, that practise has apparently 
been stopped. In Birmingham the silver- 
plate industry showed further growth, in- 
cluding the extension of old works and the 
establishment of several new ones. The 
export trade of Birmingham silver and jew- 
elry is largely with the colonies and shows 
a considerable development. This is large- 
ly cheap jewelry, most of it of nine carats, 
which is only two-fifths gold. The pros- 
pects for 1913 in jewelry are not unfavor- 
able, but as this is a luxury trade the de- 
mand must depend entirely upon the gen- 
eral prosperity. : It seems, however, that 
the jewelry trade does not suffer so much 
from the competition of the motor car as 
formerly.” 

Another industry he mentions is the fancy 
leather goods business. With the report 
is submitted a table showing that he cleared 
exports from the Birmingham district to 
the’ United States and possessions during 
the years 1911 and 1912. This table shows 
that platinum to the value of $22,420 was 
exported during 1911 and to the value of 
$11,950 during 1912. Silver and plate ware 
valued at $67,160 were exported during 
1911 and $66,054 the following year. The 
value of watch and electric jewels exported 
during 1911 was $72,311 and during 1912 
$70,361. 
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Plans Being Completed for Annual Con- 
vention of Missouri Association of 
Retail Jewelers. 

St. Louts, Mo., May 24.—The finishing 
touches are being put to the program for 
the annual convention of the Missouri As- 
sociation of Retail Jewelers, to be held at 
the Planters’ Hotel, Tuesday, Wednesday 
and Thursday, June 17, 18 and 19. It is 
expected that the program will have been 
completed within another week. Among 
the St. Louis men who will be heard at 
the convention are Louis Ebeling and C. 
W. Preston. Mr. Ebeling’s subject will 
be, “Value of Cash Discounts and How to 
Keep Up Stock Without Overbuying.” Mr. 
Preston, who is a sales expert, formerly 
with the Sheldon School at Chicago, will 

speak on ‘“Salesmanship.” 

Local jewelers are planning attractive 
entertainment features for the visitors. 
These will include a steamboat excursion 
on the Mississippi, automobile trips, thea- 
ter parties and a banquet. Interest mani- 
fested all over the State in the convention 
indicates that there will be a big attend- 
ance and that the convention will be the 
most successful ever held. A very hand- 
some souvenir program is to be issued. 

The following list of speakers will ad- 
dress the convention: 

“Tendency of the Retail Jeweler to 
Overbuy and Its Effects’”—Vice-President 
H. L. Raines, Maryville, Mo. 

“Friendship and Business’—Mr. Hein- 
richs, of Heinrichs & Chambers, Jefferson 
City. 

“What the Association Means to the 
Retail Jeweler’—R. D. Worrell, Mexico, 
Mo. 

“Good Fellowship”—E. F. 
Jamesport, Mo. 

“Quality’—Adam Hafner, De Soto, Mo. 

“The Trade Paper and the Organiza- 
tion’—Fred Sands, Kansas City, Mo. 

Among the other speakers will be Col. 
John L. Shepherd, New York; Col. Higin- 
botham, South Bend, Ind.: C. W. Preston, 
St. Louis; Claud Wheeler, Secretary Na- 
tional Association, Columbia, Mo. 

Herman Mauch is in charge of the social 
program. 


Ashbrooke, 








Export Diamond Tax Recommended in 
South Africa to Help Establish 
Diamond Cutting Industry. 

Carpe Town (South Africa), May 15.— 
The Select Committee of the Senate, which 
has been inquiring into the possibility of 
establishing a diamond-cutting industry in 
South. Africa, has delivered its report. It 
recommends that the industry be estab- 
lished by means of a 10 per cent. export 
tax on rough stones and by the introduc- 

tion of skilled labor. 

A minority report suggests the payment 
of bonuses derived from a two per cent. 
export tax. A second minority report op- 
poses the idea of founding a diamond- 
cutting industry at all_—Reuter. 








Archie C. Gardner, who ‘has been in the 
employ of William L. Kelley, New Bed- 
ford, Mass., has bought out the establish- 
ment and succeeds to the business. 
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Protected Selling Price Not Sustained. 





Supreme Court Hands Down Decision Against Patentee in Suit of Bauer & Cie vs. O’Donnell 
That May Have Bad Effect in Many Lines of Trade and Industry. 

















Wasuincton, D. C., May 26.—The pro- 
tected selling price on patented articles was 
badly hit in a decision handed down by the 
United States Supreme Court to-day in the 
action of Bauer & Cie and the Bauer Chem- 
ical Co., patent medicine manufacturers, 
against Joseph O’Donnell, a Washington 
druggist, the Court ruling on finai appeal 
that O’Donnell had not infringed the pat- 
ent of the -omplainants on Sanitogen by 
selling it for less than the price stipulated 
in what purported to be a license from the 
patentees. This case has.been watched by 
all the principal trades of the country in- 
terested in the protected selling price and 
on final argument briefs were submitted 
not only by the chemical concern, but also 
by the attorneys for the Waltham Watch 
Co., Gillette Safety Razor Co., and other 
firms which have cases in the courts now in 
which the right of a manufacturer to re- 
strict prices under his patent is involved. 

With the exception of a decision by 
Judge Ray in the Waltham vs. Keene case 
in the Federal Court in New York, the 
manufacturers had been successful in suits 
in Federal Courts to uphold their price re- 
strictions. Inasmuch as the decision of the 
lower Federal Courts is final in patent 
cases, the Supreme Court had not had an 
opportunity to pass upon the question be- 
fore to-day. The .opportunity presented 
to-day arose through doubt by local judges 
as to what was the law. 

O’Donnell had sold the patented nerve 
tonic at cut rates. The manufacturer sued 
him for alleged infringement of the patent 
in that he had violated the notice on each 
bottle that each package was for sale and 
use at not less than $1, and any sale for 
less would be an infringement of the patent. 
The local judges certified to the Supreme 
Court the question of whether the acts of 
the druggist in retailing at less than the 
price fixed in the notice constituted an in- 
fringement of the patent. 

Justice Day announced the Court’s de- 
cision, He said that the patent law gave 
the owner the exclusive right to “vend” 
articles. He explained the question was 
whether the owner thus got a right to 
“keep up the price.” In substance he de- 
clared the right to “keep up the price” was 
not the same as to “vend” or “sell” and so 
not granted by the patent law to patent 
owners. 

Justices McKenna, Holmes, Lurton and 
Van Devanter dissented. 

Justice Day in his decision “distin- 
guishes” the famous “mimeograph case” of 
more than a year ago, but many lawyers 
who heard the decision regarded the term 
as a polite phrase for reserving that case. 

Justice Day said that in the “mimeo- 
graph case” the restriction dealt with the 
“se” of the machine, namely, specified 
what materials could be used upon it, and 
was a qualified sale consequently. 

He declared that in the case before the 
Court to-day it would be a pervision of 
terms to call the transaction in any sense 


a “license to use the invention.” He added 
that there was no showing of a “qualified 
sale” for less than value for limited use 
with other articles upon which profit was 
expected to be reaped, but was a complete 
sale wherein all title of the patent owner 
had been transferred to the retail dealer. 

After disposing of the “mimeograph 
case,” Justice Day said in conclusion: 

“The real question is whether in the ex- 
clusive right secured by statute to ‘vend’ a 
patented article there is included the right, 
by notice, to dictate the price at which sub- 
sequent sales of the article may be made. 

“The patentee relies solely upon notice 
quoted to control future prices in the re- 
sale by a purchaser of an article said to be 
of great utility and highly desirable for 
general use. The appellee and the jobbers 
from whom he purchased were neither the 
agents nor the licensees of the patentee. 

“They had the title to and the right to 
sell the article purchased without account- 
ing for the ‘proceeds to the patentee and 
without making any further payment than 
had already been made in the purchase 
from the agent of the patentee. 

“Upon such facts as are now presented 
we think the right to vend secured in the 
patent statute is not distinguishable from 
the right of vending given in the copyright 
act. 

“In both instances it was the intention of 
Congress to secure an exclusive right to 
sell, and there is no grant of a privilege to 
keep up prices and prevent competition by 
notices restricting the price at which the 
article may be re-sold. The right to vend 
conferred by the patent law has been ex- 
ercised, and the added restriction is be- 
yond the protection and purpose of the 
act 








Death of Konrad Finberg. 

SAVANNAH, Ga., May 21—Konrad Fin- 
berg, who has been engaged in business 
at 18 E. Broughton St., died here yester- 
day aiter an illness of three years. He 
was 52 years of age and a native of Russia. 

Mr, Finberg was originally engaged in 
business in Brooklyn, N. Y., coming here 
in 1898. He was a member of the Con- 
gregation B.B. Jacob. of the H. G. H. So- 
ciety and an Odd Fellow. 

Deceased is survived by his widow, two 
daughters and one son, The interment was 
in Bonaventure Cemetery. 








The court has been asked to require the 
removal of an electric sign belonging to 
Cohen Bros., Reading, Pa., in a bill in equity 
filed by Kensie N. Yoder, a dentist, who 
occupies a suite of rooms on the second 
floor of the same building. The plaintiff 
claims that he leased the entire second 
floor from the defendants in March and 
later the sign in question was erected, which 
he claims interferes with his business and 
obstructs the view of Penn St. from the 
front windows. 
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Window Smashers Get 15 Diamond 
Rings from Lebolt & Co.’s Store, 
Chicago, Despite Protecting 
Screen. 

Cuicaco, May 26.—Early this morning 
window smashers broke the show window 
of the store of Lebolt & Co., on the Mon- 
roe St. corner of State St., and got away 
with 15 diamond rings valued at about 
$1,900. The robbery is believed to have 

heen committed about 4 a. mM, 

The jewels were left in the window, be- 
cause it was believed that a wire screen 
which was placed before them made them 
safe from attack should thieves be able to 
break the glass. However, the lock of the 
screen was broken and the screen lifted, 
evidently without much difficulty. 

The loss is said to be covered by in- 
surance. : 








High Prices Realized for Pearls Sold at 
Auction in Paris. 

The fact that the value of pearls has 
heen maintained was shown by the prices 
at the sale of a small collection in Paris 
Monday, when, with one or two excep- 
tions, the .bids far official 
valuation. 

According to a wireless dispatch to the 
New York Times, the highest price was 
$8,810 for a single strand of 67 pearls, 
white, rounded and weighing 327 grains. 
This was $810 above the valuation. 

A ring with one huge pearl weighing 
over 72 grains was sold for no less than 
$5,020. 


The total for the sale was $48,895. 


exceeded the 








Creditors Ask That Albert E. Patrick 
& Co., Columbus, Ga., Be Adjudged 
Bankrupt. 

ATLANTA, Ga., May 26.—An involuntary 
petition in bankruptcy was filed last week 
in Columbus, Ga., against A. E. Patrick 
& Co. The liabilities are placed at $2,300, 

with assets of $15,000. 

Albert E. Patrick, who comprised the 
concern, has been engaged in business in 
Columbus for about six months, having 
succeeded L. L. Coudery & Co. He was 
formerly employed as local manager for 
S. H. Kress & Co., of New York. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York. 
Week ended May 24, 1913. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin. ..$2,656,239.95 
Gold bars paid depositors............ 45,880.28 





ROMR A FR 660:04 dameddannvedcnvddeeds $2,702,120.23 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





MNT AG Co ye 2g, i occ atsacedsdarcnden: $124,032.29 
Salmi | RR alas eee et eT 111,852.61 
Ce SE do ucawalsahocdeadea tion 2,109,855.11 
EP OU ad weay canoe a tuae eas 152,442.89 
Se OS a alg es ee 97,108.85 
Se ee ae ee ees 60,948.20 

Palme tcs Jac sven geet cena $2,656,239.95 








J. L. Townsend, many years engaged in 
the jewelry business at Watertown, N. Y., 
is closing out his store. He has bought 
a ll4-acre truck garden farm at Fulton 
and will retire from active business. 






































































































Philadelphia. 





J. J. Cohen will sail on his annual trip to 
the European markets July 12 and will re- 
turn about Sept. 4. 

Earl W. Peters, formerly of Allentown, 
Pa., has accepted a position as watchmaker 
with Andrew C. Little. 

William Lehnkuhlm, formerly 
Harry Greenwald, has accepted a position 
with John S, Blisard & Co. 

Frank Moran, traveling salesman for F. 
H. Chapman & Co., has been confined to 
his home for some time by illness. 

R. T, Chapman, formerly located at 1827 
Atlantic Ave., Atlantic City, has moved in- 
to larger quarters at 1406 Atlantic Av e. 

After conducting a jewelry business for 
the past two years at 2612 Germantown 
Ave., Charles Bros., are about to retire. 

C, Durvall, a watchmaker, has located 
in new quarters at &th and Sansom Sts. He 
was formerly located at 729 Sansom St. 

J. E. Caldwell & Co. have announced 
that beginning with last week they would 
close at 5 Pp. M. week days, and at 1 Pp. M. 
on Saturdays. 

Charles Kirshnek, Media, Pa., surprised 
his friends last week with the announce- 
ment of his marriage some time ago to 
Miss Sarah Moore, of this city. 

Charles J. White, an engraver at 729 
Sansom St., has purchased the business of 
Charles Costello, 721 Sansom St. Mr. Cos- 
tello has announced his intention to retire 
from active business. 

The Wholesale Jewelers’ Association of 
Philadelphia held an important meeung at 
the Jewelers’ Club on Monday night. Mat- 
ters of great interest to the trade were dis- 
cussed. The attendance was large, 

William L. Gsand, who for some time has 
conducted a branch store at 2337 German- 
town Ave., offers his stock and fixtures for 
sale. Mr. Gsand also operates a store on 
8th St., above Chestnut, and feels that his 
undivided attention should be devoted to his 
down-town store. 

J. E. Caldwell & Co, have completed a 
large number of silver cups in the form 
of flower vases which will be awarded to 
the winners in the flower show, which is 
being held by the residents of the fashion- 
able Main Line. Some of the wealthiest 
persons in the city are competing. 

Andrew C. Little, formerly with J. B. 
Bechtel & Co., has opened a store of his 
own at 4388 Main St., Manayunk. Mr. 
Little for the past 14 years has been with 
the Bechtel company. He carries with him 
the best wishes of his employer and friends 
for the success of his new venture, 

E. J. Berlet, of the firm of Maxwell & 
Berlet, Walnut and 16th Sts., delivered a 
lecture last week before the members of 
the New York State Retail Jewelers’ As- 
sociation, which met at Albany. He was 
the guest of the jewelers of Albany, and 
also delivered an illustrated lecture on 
gems. 

An order has just been issued by Director 
Porter of the Department of Public Safety 
which directs that all jewelers in the fire 
belt shall be compelled to place and instal] 
a system of fire pails at various places in 
their establishments. Sansom St., between 


with 
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ith and &th Sts., contains many old build- 
ings in which jewelers and engravers have 
their offices, and the entire section is con- 
sidered a fire trap. 








Laneaster, Pa. 





Edward N. Fletcher left May 21 for San 
Francisco, where he expects to open a re- 
pair shop. 

Eugene H, Keller furnished the 
medals awarded at the recent graduation 
exercises of the Nurses’ School of St. Jo- 
seph’s Hospital, this city. 

Lawrence O. Beard, 326 E. King St., was 
in Waynesboro, Pa., last week, in connection 
with business of the Frick Clock Co., of 
that place, which he represents in Lan- 
caster. 

Walter C. Herr, for a number of years 
engaged in the jewelry business in this city, 
occupying the store now owned and occu- 
pied by T. Wilson Dubbs, has returned to 
his Indiana home, accompanied by his wife, 
after a visit with relatives. ; 

Charles F. Miller, president of the Ham- 
ilton Watch Co., last week published a com- 
munication in the local newspapers en- 
dorsing the efforts of Rev. Clifford G. 
Twombly, rector of St. James’ Episcopal 
Church, in the interest of the 6,000 work- 
ing girls in and around Lancaster. 

Julius Bernstorff, Seattle, formerly a 
resident of this county, was in Lancaster 
last week visiting relatives with his bride, 
the marriage having taken place at Balti- 
more on May 18. Before starting on their 
long trip westward they will spend a couple 
of weeks visiting New York and Boston. 

G. William Reisner, manufacturing jew- 
eler, has orders for the gold, silver and 
bronze medals for the inter-class athletic 
meet at Franklin and Marshall College next 
month, and for 22 gold medals for the 
cast in a play of the Thespian Dramatic 
Society of Pennsylvania State College. Mr. 
Reisner has accepted an invitation to 
officiate at the coming third annual 
scholastic meet at Perkiomen Seminary, at 
Pennsburg, Pa. : 

At a meeting of the stockholders of the 
Non-Retailing Co., on May 20, the follow- 
ing officers were elected: John W. Eshle- 
man, M. L. Weidman, I, H. Weaver, Har- 
vey H. Shomo, Alfred W. Moyer, Milo B. 
Herr, Willis B. Musser and Dr, E. H. 
Bowman. The Board organized by elect- 
ing Mr. Moyer president and Mr, Herr sec- 
retary and treasurer. A regular annual 

dividend of 6 per cent. and a special divi- 
dend of 9 per cent. were declared. 


gold 








Washington, D. C. 





William H. Oringe was a member of the 
committee on publicity for the Board of 
Trade shadbake at Riverview last Satur- 
day. 

Mrs. Alvina Zanner, mother of Charles 
A. Zanner, of the Edwards & Zanner Co., 
432 7th St., died at her home in this city 
last week. 

The bankrupt stock of John Saadi, 602 
9th St., recently purchased by Erle Shep- 
pard, being sold at austion at 1213 
Pennsylvania Ave. 


is 





1913. 





Baltimore. 





The Stiedd-Pauly Co., silversmiths an 
platers, has engaged Walter Spickler, ai 
expert mesh bag repairer, as the company 
has gone into this line extensively. 

Mrs. Mary F. Hare, wife of John R 
Hare, of the oldest and best-known 
watchmakers in Baltimore, died suddenly 
while walking about in her home at 526 N 
Stricker St. 

The Maryland Retail Jewelers’ Associa- 
tion recently held its monthly round-table 
meeting and issued a call for a_ special 
meeting about the first of June the 
New Howard Hotel. 

J. Franklin Shirley, of Shirley & Co., 
jewelers’ supplies, 753 W. Baltimore St., 
and R. B. Smith, 204 N. Gay St., returned 
last week from an automobile trip to Har- 
per’s Ferry and through Maryland and 
West Virginia. 

Henry C. Kirk, Jr.. vice-president of the 
Samuel Kirk & Son Co., came out strongly 
in the local papers last week for the 
widening of St. Paul St. The question 
has been agitated for some time, but has 
been taken up in a more determined man- 
ner this time. 

Jerome W. Schirm, for a number of 
years one of the best-known jewelers of 
this section, who retired from this line, 
left Baltimore last week for Lemon Bay, 
just below Tampa, Fla., to engage in the 
real estate business. A delegation of jew- 
elers went to the boat to see him off. 

The silver service that was presented to 
W. F. Presgrave, the manager of the pari- 
mutual machines that were tried out at the 
recent Spring meeting at the Pimlico Race 
Track, was made by the Stieff Co., silver- 
smiths, 17 N. Liberty St. The present was 
made by the operators of the machines. 

A salesman for the Castelberg National 
Jewelry Co., 106 N. Eutaw St., was ar- 
rested last week charged with misappro- 
priating $200 worth of jewelry belonging to 
the firm. Albert Wildman, manager for 
the firm, reported as missing three gold- 


one 


at 


. filled watches and one gold watch, valued 


at $97, and two diamond rings, one valued 
at $65 and the other at $35. Pawn tickets 
for the articles were found in the suspect’s 
possession, 

The local detectives have made a thor- 
ough search of all the pawnshops and jew- 
elry stores in an effort to trace the jewels, 
valued at $7,000, that were lost here last 
month by Mrs. T. P. Gaddes, Dayton, O., 
and for which a reward of $1,000 has been 
offered. The Dayton authorities sent a list 
of the lost articles and asked the local po- 
lice to post the jewelers and pawnshops. 
One of the pieces was a pearl necklace of 
284 pearls varying in size. They were per- 
fect in color and of heavy weight, and 
were valued. at $5,000. A ring valued at 
$900 had a perfect pearl in the center of 
two diamonds of a half-carat each cut in 
old style and very brilliant. There was 
also a platinum chain one yard long set 
with 36 small but perfect pearls, set about 
an inch apart, and was valued at $400. 
The other pieces were a ring valued at 
$50, a delicate platinum la valliere with a 
swinging ornament of one medium-size 
pearl, and two diamonds valued at $300: 
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Pittsburgh. 


Mr. Korb, the father of E. F. Korb, of 
the South Side, died last week at this place. 

J. H. Bohling, of the American Optical 

,., was among the week’s visitors to the 
trade. 

David Singer, who was engaged in busi- 
ness in Pittsburgh nine years ago, but who 
is now in business in Sacramento, Cal., is 
visiting friends in this city for a few days 

E. R. Steele, of the firm of E. P. 
erts & Sons, has accepted a position with 
the house of Webb C. Ball at Cleveland 
and expects to leave for the lake city with- 
in a few days. 

D. L. Cleeland Butler, who recently sold 
ut the jewelry end of his jewelry-optical 
store, has taken office room in his home, 
where he will devote all of his time to 
the optical work. His son Roy is manag- 
ing the optical department in the old store. 

Charles Glen Sipe and Mrs. Sipe, to- 
cether with Samuel F. Sipe and Harry A. 
Sipe, left Pittsburgh this week for an au- 
trip, the itinerary to include 


Rob- 


tomobile 


Jamestown, Buffalo, Niagara Falls and 
Cleveland. The party will be gone for 


about 10 days. 

\ugust Loch, who has been spending a 
few days at Gettysburg and Atlantic City, 
returned to ‘Harrisburg this week in time 
for the eighth annual convention of the 
Pennsylvania Retail Jewelers’ Association. 
While at the convention Mr. Loch will 
make a strong plea to the jewelers in the 
interest of the Steele F. Roberts Memorial 
Fund. 

The Theodore Neuhaus Co., Lion build- 
ing, has officially informed its customers 
of the formation of a new corporation 
which has succeeded Theodore Neuhaus 
& Co. and has taken over the tools, pat- 
terns and dies of the latter, and will con- 
tinue-the- gold and silver lines as well as 
the special order work in college and so- 
ciety emblems, silver trophies, badges and 
repairing. 

The following retail merchants were in 
the city last week calling upon the trade: 
D. L. Cleeland, Butler; J. A. Slonecker, 
Scio, O.; Thomas Tomlfnson,, Charléroi; 
K. M. Logue, Kittanning, Pa.; Frank Mur- 
dock, Ligonier; D. W. Penney, Coraopolis ; 
A. C. Graul, Sharpsburg; Frank Bloser, 
New Kensington; Frank H. Hayes, Wash- 
ington, ‘Pa.; J. D. Fortney, Morgantown, 
W. Va., and George M. Baily, Uniontown, 
Pa, 

Before starting on the trade-extension 
trip of the Chamber of Commerce of Pitts- 
burgh, Sam F. Sipe bundled up 150 fans 
and sent them to the train, expecting to 
pass them out as souvenirs; but the second 
day out the weather grew cool enough for 
overcoats and the fans were carted back 
home. Mr. Sipe is giving out matches in- 
stead in order to enable the tourists to 
“light their way.” He gave away thou- 
sands of packages bearing his name. 

A delegation of Pittsburgh jewelers and 
those from near-by towns, including Presi- 
dent John M. Roberts of the Pennsylvania 
Retail Jewelers’ Association, Secretary C. 
S. Wiley, P. C. Yester, McKeesport; A. C. 
Graul, Sharpsburg; August Loch, of the 
North Side, and others, left here Monday 
for the convention city at Harrisburg to 
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take a prominent part in the work of the 
association. Some of the party expect to 
return Wednesday, while others will spend 
Decoration Day at various out-of-town 
points. 

\n appraisement of the stock of the E. 
W. Hill Co., now in the hands of a receiv- 
er, has been finished by J. C. Crawford, a 
wholesale jeweler of Pittsburgh, and Frank 
Peter, 
report of their results has 
is not known what the appraised value of 
the stock is. Mr. Hill, 
business affairs with the representative of 
THE JEWELERS’ CIRCULAR to-day, said that 
he hoped to begin a special closing out sale 
within a week in order to realize sufficient 
cash to pay every creditor in full, and those 
who know Mr. Hill’s standing will readily 
understand what this means as he is a 
man who has always endeavored to keep 
his own and his firm’s accounts straight with 
the commercial world. As the liabilities 
are only $35,000 and the assets $60,000, 
there appears to be little doubt but that 
the creditors will be paid in full. All that 
Mr. Hill asks is sufficient time to enable 
him to realize by a closing out sale pro- 


of the Geo. B. Barrett Co. As no 
been made, it 


in discussing his 


cess. 

The 13th, trade extension tour of 
the Chamber of Commerce of Pittsburgh 
came to an end last Saturday morning, 
when the 100 bankers, merchants and 
manufacturers of Pittsburgh, who made a 
tour of a portion of four States, returned 
to Pittsburgh from their pilgrimage. The 
jewelry interests were represented by Sam 
F, Sipe, Harry Heeren, Heeren Bros. & 
Co., and B. K. Elliott, of the B. K. Elli- 
ott Co. The party was received every- 
where with a hearty reception and the jew- 
elers in all of the towns visited were out 
to extend a hearty welcome to the trade 
tourists. Mr. Bauer, of Bauer’ Bros., 
Zanesville, who just bought7a new $4,200 
automobile, met the Pittsburgh jewelers at 
the station and the representatives of THE 
JeweELers’ Circucar at Pittsburgh, the pub- 
licity representative of the Chamber of 
Commerce, and showed them about town. 
Zanesville is recovering from the flood rap- 
idly. The'Bauer Bros. concern was not very 
badly damaged by the flood, there’ being 
only three feet of water in the store. J. 
C. Joss, of New Philadelphia, met the jew- 
elers at the station with an automobile and 
which also met with a slight accident. This 
was a coincidence, as Mr. Sipe’s car on the 
occasion of a former visit there had the 
misfortune to blow out a tire. The jew- 
elers of Portsmouth, Huntington, Charles- 
ton and other places were out in force to 
greet the Pittsburghers. 








Savannah, Ga. 

E. D. Wells, of the Wells Jewelry Co., 
is a member of a committee from the 
Chatham Artillery to confer with a com- 
mittee from City Council in regard to the 
proposed armory auditorium building. 

R. Van Keuren, of R. Van Keuren & 
Co., is the chairman of the committee on 
education on the present Grand Jury of 
Chatham County and is to have the salaries 
of the teachers in the public schools of the 
county materially increased. 








O3d 
Rochester. 

Ellery A. Handy, 88 State St., is serv- 
ing on the Federal Grand Jury. 

Emil J. Scheer, 144 E. Main St. E., left 
\lbany after the convention on eastern 
business trip. 

Charles E. Sunderlin has returned from 
the New York State Retail Jewelers’ con- 
vention at Albany. 

Philip Present has sent a cablegram 
from Amsterdam to his son, Roy, saying 
ne would sail for home on June 1!) 

J. J. Ernisse, wife and son, are on an 
extended visit to New York, Boston and 


other places. They are expected home next 


week. 

A cablegram received by Morris Rosen- 
bloom announces that Wm. Levinson has 
arrived at Amsterdam. He wil! go from 


there to Paris and then sail for me on 
June 10. 

Charles Oviatt, watchmaker, with Ed 
Schrodell in the Dake building, has re- 
turned home from the Homeopathic Hos- 
pital. Mr. Oviatt was taken to the hospital 
in April with a attack of heart 
trouble. 

Members of the local society are pleased 
to learn that two of those chosen as mem- 
bers of the executive committee of the 
New York State Jewelers’ Association are 
from this city. They are Charles E. Sun- 
derlin and S. D. Burritt. The Rochester 
party returned from Albany well pleased 
with the trip. 


severe 








Canada Notes. 





W. A. McKee, Deloraine, Man., has sold 
his business to G, B. Newall. 

D, A. Reesor, Brandon, Man., is seriously 
ill in the hospital of that city and has 
undergone an_ operation. 

W. T. Gard, St. John, Man., has admit- 
ted his son as a partner. The style of the 
firm is W. T, Gard & Son, 

The assets of Nadeau & Coveney, whole- 
sale jewelers of Montreal, whg recently as- 
signed, were ordered to be sold May 23. 

William G. McGimsie, Fort William, 
carrying on business in the name of Mc- 
Gimsie & Martin, has assigned to Oscar 
Troostwyk. 

Out-of-town buyers calling on the Tor- 
onto trade recently, included: E. P. Batt- 
ley, Sarnia; A. Hastings, Aurora; W. H. 
Stephenson, Burlington; E, S. Cole, Ni- 
agara Falls, and David Lundy, Mount 
Albert, Ontario. 

A concern called “Advertising Clocks of 
Toronto, Ltd.” has been incorporated 
under the laws of Ontario with an author- 
ized capital of $40,000, to operate advertis- 
ing clocks and other advertising devices. 
Clare A, Langmaid, Lily H. Page and Jane 
W. Magee are provisional directors. 

Charged with the theft of gold and 
jewels worth $120 from J. J. Reutter & 
Co., 5 Bleury St., Montreal, a boy of 14 
years of age was taken to the detention 
house at the Juvenile Court one morning 
last week. The thefts extended over two 
weeks, during which time the boy worked 
for the jewelry firm as an errand boy. The 
articles missing included a gold nugget, 
parcels of garnets, amethysts, opals and im- 
itation gems. 
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Protection 


from substitution, dissatisfaction and 

unreasonable prices is guaranteed to 

all who sell as well as those who 
; buy Silverware marked 
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Gorham ware is reliable, reasonable 

= and reputable—925/1000 Fine—the 
most profitable Sterling Silverware 
obtainable. 





' 
COPYRIGHT 1914, 


The Gorham Co. 


TRADE_MARK Silversmiths and Goldsmiths eg un 





Se Ar Fifth Avenue and 36th Street, New York 
Branches: 





STERLING NEW YORK: 15, 17, 19 Maiden Lane. SAN FRANCISCO, 140 Geary Street STERLING 
CHICAGO : WORKS: LONDON : 





10 S. Wabash Avenue Providence and New York Ely Place 






Gorham Silver Polish —— The Best for Cleaning Silver 
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HE attention of 
Penalty Imposed for all merchants 
Underbilling. and manufacturers is 
called to a case which 
was recently decided in a federal court. 
The Interstate Commerce Commission ob- 
tained information that a firm was under- 
billing its shipments, and on complaint of 
the Interstate Commerce Commission the 
firm and one of its officers were indicted 
on 27 counts. On May 3 a plea of guilty 
was entered, the firm was fined $2,500 and 
the officer was sentenced to 60 days in jail. 
The object in calling this to the atten- 
tion of all who ship goods from one State 
to another is to impress upon them the 
necessity for advising their shipping de- 
partments that the underbilling or mis- 
description of freight is a serious offense 
against the law, and that while their em- 
ployes should be zealous in looking after 
the interests of the firm they are not doing 
so when they fail accurately to describe 
their shipments. 


LARGE part of 

this issue is de- 
voted to the conven- 
\ tions of the retail 
jewelers of Illinois and New York, the first 
having been held at the Twin Cities of 
La Salle and Peru May 19, 20 and 21, and 
the second at Albany May 20 and 21. More 
than usual space is given to these con- 
ventions, because the jewelers who met 
in aunual assembly not only represented 
two of the greatest States in the Union, 
but the addresses delivered, the discus- 
sions engaged in and the proceedings gen- 
erally were of an unusually high character 
from an educational standpoint and are 
bound to interest and instruct the jewelers 
of other States as much as they did the 
members of the State associations who par- 
ticipated at these meetings. 


Two Interesting 
Conventions. 


The very perusal of the accounts of 
these conventions should be sufficient to 
make the jeweler who has not yet taken 
active part in association work sit up, take 
notice and begin to realize that he is miss- 
ing much, both in education and entertain- 
ment, by not being a member of his State 
association. What is more, when he con- 
templates the earnest endeavor that is be- 
ing made by the jewelers banded together 
in the organizations to eliminate trade 
abuses and put the jeweler in the position 
to which he is entitled in his community, 
the man outside of association work and 
taking no part in it must necessarily feel 
the selfishness of his position, particularly 
as the efforts of the associations are not 
confined to the uplift of their own mem- 
bers but the elevation of the trade as a 
whole. The work already done by these 
associations has more than justified their 
existence and the efforts that have been 
put into them. As they grow more and 
more representative of the trade in their 
States, their influence will increase in geo- 
metrical ratio and their possibilities for 
better work keep pace with their influence. 

Of the two big meetings last week, the 
one in New York was unique in this re- 
spect—it was a convention of retail jew- 
elers only, and none but retail merchants 
participated. There was no exhibit of 
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manufacturers, (although the representa- 
tives of many manufacturers were on the 
ground), and no one from a wholesale or 
manufacturing house or any outside in- 
terest participated in the program. The 
papers and addresses were by retail jew- 
elers, and reflected the retail jeweler’s 
standpoint alone. Whether there is any 
particular advantage in this is a question 
to be decided by the association itself, but 
this plan seems to have suited the jewelers 
of the Empire State for the past few years, 
and theirs is the only State association that 
has not accepted help in conducting the 
convention from the wholesale and manu- 
facturing branches of the trade. 





HERE is a tend- 
ency in our 
trade, working 
through the organ- 
izations, to elevate the standard of watch- 
making and to supply examinations which 
will help to classify watchmakers according 
to their ability, but nothing as yet has been 
done to educate the clerk or salesman and 
to establish a standard of his ability ac- 
cording to his knowledge of jewelry and 
gems. This is to be regretted, as it is on 
the subject of gems that the employes of 
many jewelry stores often manifest igno- 
rance that, when noted | 


Necessary Educa- 
tion as to Gems. 


by the customers, 
acts to the detriment of the house and to 
the trade in general. 

Of all lines, the gem business should be 
exclusively in the hands of the jeweler, 
and the department stores, mail order or 
catalogue houses under proper conditions 
should make little or no headway in this, 
no matter what they are able to do in 
other lines carried by our trade. But 
to hold this trade the jewelers and their 
employes should“have a thorough knowl- 
edge of gemology, and a _ rudimentary 
knowledge of minerology as well; in fact, 
this should be as necessary to the gem 
salesman as a knowledge of the prices and 
the names of the gems he handles. 

Our English brethren, usually behind us 
in many ways, have already taken a step 
to help along the knowledge of gems in 
their trade and, as noted in a recent issue, 
have under the auspices of the National 
Association of Goldsmiths, provided for 
examinations in gemology. These include 
preliminary and diploma examinations, and 
were described in full in the issue of May 
7, in which the text of the examination 
papers were given in full. We think that 
in this there is a suggestion which the 
members of the retail jewelers’ associa- 
tions of the various States should consider 
with profit to themselves to to their trade 
as a whole. 





ROM the dis- 
patches received 
from Washington 
Monday night it looks 
as if a body blow had been dealt to the pro- 
tected selling price as far as the resale at 
retail of patented articles is concerned, the 
Supreme Court of the United States hav- 
ing decided the Bauer Chemical Co.’s case 
adversely to the patentee. According to 
the meager reports received so far, this 
decision of the highest tribunal of the 


Supreme Court 
Against Protected 
Selling Price. 
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Diamond Pendants 


Diamond Pendants that will sell on sight 








It is well to recall that the com- 
mencement season is approach- 
ing and the most appropriate 
gift for such an occasion will be 
a Diamond Pendant. Never 
before were Pendants so uni- 
versally worn and sought for as 
in the present season. We have 
one of the largest assortments 
that is to be shown. You can 
find ready purchasers for pend- 
ants because of the wide 
variation in price that we carry. 


A selection package will be 
sent upon request. 








CROSS & BEGUELIN 


—— Established 1863 ——— 
23 MAIDEN LANE, NEW YORK 





































country seems to reverse the theory 

vanced in the Dick mimeograph 

handed down some time ago, as t 

proper control of a patentee of the c 

tions under which a patented artic] 

made and sold, and as far as can 
learned from the outline of the opinio: 
far made public, this court now holds ; 
a patentee who has parted with a ck 

made under his patent by passing title 

purchaser has placed the article he 

the limits of the monopoly secured by 

patent act. The court seems to beli 
that to call the sale a license to use 

device is a mere play upon words; 

right of vend conferred by the patent |! 
having been exercised, price restrictio: 
then beyond the protection and purposes 
the act. 

However, before the members of 
trade should act upon this decision tl 
should wait until the full opinion of the 
court has been carefully examined by the 
bench and bar of the country to 
whether the scope of the decision is as 
broad as the reports make it out to | 
because if it is the court has, by a majority 
of one, overruled a principle of patent law 
that has long been considered as settled, 
and has been annunciated time and time 
again by the United States Circuit Court 
of Appeals, as well as the Circuit Courts 
of the middle west, particularly in the 
phonograph cases. In fact, until Judge 
Ray decided the Waltham suit against 
Keene in favor of the defendant, no recent 
decision of the United States courts had 
attacked the right of a patentee to license 
only those who would make, sell or use his 
article under the restrictions which he 
sought fit to insist upon. 

Unfortunately, the Bauer case just de- 
cided leaves little hope of adding to the 
arguments of patentees in favor of the 
fixed selling price, inasmuch as the Wal- 
tham Watch Co., the Gillette Safety Razor 
Co. and other concerns that have suits in 
the courts relating to the restricted selling 
price obtained permission to appear before 
the Supreme Court in this appeal and 
filed briefs which practically covered every 
point in favor of price restriction that will 
come up in the later appeals. 
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Nicholas Gamse, 15 Maiden Lane, re- 
irned last week from an extended trip 
) the Pacific Coast. 

George B. Owen, Jr., sales manager for 

ie William L. Gilbert Clock Co., has re- 
irned from a western trip. 

Louis Castagnetta, of I. Castagnetta & 
Son, 15 Maiden Lane, sailed for Europe 
Saturday on the Taomina, He will be away 
about six weeks. 

Among visiting jewelers during the past 
week were Sol Gilsey, of S: & H. Gilsey, 
Cincinnati, and A. J. Barrett, of the E. A. 
Cowan-M. Myers Co., Boston. 

Robert Curran, salesman for Arnold w« 
Steere, returned here Friday from a west- 
ern business trip. He was in a Chicago 
hospital for two weeks during the trip. 

Judge Mayer in the United States Dis- 
trict Court has authorized the receiver for 
the J. L. Kesner Co. to sell the stock of 
merchandise and fixtures at public auc- 
tion. 

William Barthman, Maiden Lane and 
Broadway, has returned from Europe 
where he went on a pleasure trip. He was 
a passenger on the Kaiserin Auguste Vic- 
toria. 

S. Lipschutz, a manufacturer of jewelry 
at 106 Fulton St., has moved to larger 
quarters in the same building, Mr. Lip- 
schutz also does repairing and special work 
for the trade. 

Monroe Engelsman, president of the 
World Novelty Display Co., and well 
known as a former dealer in diamonds and 
precious stones in this city, has resumed 
his activities as a dealer in precious stones. 

James Freeman, formerly of the Free- 
man-Daughaday Co., 180 Broadway, and 
William A. Engley, Attleboro, sailed for 
Europe Saturday on the Jvernia. They 
will spend two months touring the Con- 
tinent. 

I. J. Roe, importer of diamonds and 
precious stones at 14 Maiden Lane, left for 
Europe last Thursday on the Amerika. 
Mr. Roe is accompanied by his wife and 
daughter Dorothy, who will remain abroad 
for about a year. 

Mrs. Helen Fogarty, 45 years of age, 
widow of Thos, F. Fogarty, who a num- 
ber of years ago was manager of the Man- 
hattan Silver Plate Co., in Brooklyn, died 
Friday of last week at her home, 361 
Myrtle Ave., Brooklyn, N. Y. 

Eben Wilde, of the Baer & Wilde Co., 
and Harry Hull, of Barden & Hull, Attle- 
boro; G. Cheever Hudson, of the G. C. 
Hudson Co., North Attleboro, and Louis 
Hodges, of the E. A, Potter Co., Provi- 
dence, were local visitors last week. 

Isidor Lassner, of the Lassner Co., im- 
porters of pearls and precious stones, 6 
Maiden Lane, will sail for Europe on 
Kronprinzg Wilheim, Tuesday, June 3rd, to 
visit the markets of England, France, Ger- 
many and Italy. He will be gone about 
six or seven weeks. 

About 75 members of the Maiden Lane 
Outing Club will attend the 10th annual 
picnic of the organization next Saturday 
at Clifton, Staten Island. Luncheon will 
be served at’ 1 Pp. mM. and the day devoted 
to baseball and other sports. Dinner will 


be served at Bachmann’s pavilion at 7 P.M. 

The Eisenberg Jewelry Co. Inc., has 
been incorporated at Albany, N. Y., to en- 
gage in business in this city with a capital 
of $3,000. The incorporatois are: Samuel 
Robitschek, 533 W. 158th St.; Max Eisen- 
berg and Amelia Eisenberg, both of 900 
Cauldwell Ave., all of this city. 

The Daisy Pin Co., Inc., is the name ot 
a concern which has taken out papers of 
incorporation at Albany, N. Y., to engage 
in business in this city as a manufacturer 
and dealer in attaching devices for pins, 
etc. The capital is $10,000 and the incor- 
porators are: Minna Froese, 68 W. 93d 
St., Jacob J. Gottfried and Ester Gottfried, 
both of 711 W. 127th St., all of this city. 

At the request of Morris Korn, who con- 
ducts a store at 508 First St., Hoboken, 
the police of this city last week sent out 
a general alarm for his son Samuel, 15 
years of age, who disappeared on April 30, 
a few hours after securing a position as an 
apprentice printer at a printing establish- 
ment at 60 Beekman St., Manhattan. The 
missing boy is described as being five feet 
in height and slender, 

Max Isenberg, residing at 900 Cauldwell 
Ave., Bronx, committed suicide last week 
in the east drive of Central Park, near 
80th St. Leonard Hirschfield, of 428 W. 
80th St., identified the body as that of his 
brother-in-law. An ambulance surgeon 
said that Isenberg had probably taken car- 
bolic acid. He was 57 years of age and had 
been formerly in the jewelry business 1 
the Maiden Lane district. On the body a 
letter was found giving his name and 
address. 

Plans were filed in this city last week 
for two six-story commercial buildings 
which the Dreicer Realty Co. is to erect 
on the southwest corner of Fifth Ave. and 
52d St. Each building will have a frontage 
of 25 feet on Fifth Ave. and will be 99 
feet deep. Henry O. Chatman, the archi- 
tect, has placed the cost of the building at 
$130,000. The property was bought last 
February by Michael Dreicer, of Dreicer 
& Co., 560 Fifth Ave., at an estimated cost 
of about $1,000,000. 

Schedules in bankruptcy of Steinburg & 
Knapoff, manufacturing jewelers at 108 
Fulton St., were filed last Thursday in the 
United States District Court in this city. 
The schedules showed liabilities of $8,913 
and assets of $6,112, consisting of fixtures, 
$1,200; accounts, $4,532, notes, $55, and 
miscellaneous, $325. The secured claims 
amount to $3,875. Among the largest cred- 
itors are Belais & Cohn, $545; Goldsmith 
3ros., $634; Herpers Bros., $171; A. Kohn, 
$94, and Rosenberg & Daniel, $111. 

At the regular monthly meeting of the 
Jewelers 24 Karat Club, of New York, held 
Thursday afternoon at the club’s rooms, 
15 Maiden Lane, it was decided to change 
the date for the annual Summer outing 
from July 26 to Aug. 2. The outing, it 
was decided, will be held at Karatsonyis’ 
Hotel Glenwood on the Sound, L, I., and 
the club will have its own boat to take 
the members from New York to the picnic 
grounds. The usual regimental band will 
accompany the members. After the routine 
»f business had been accomplished, two 
members in arrears were dropped from the 
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rolls and this left three vacancies which 
were filled by the election to membership 
of M. L. Bowden, Sr., J. M. Richards and 
Innes L, Townsend. George F. Gilmore, 
chairman of the beefsteak dinner commit- 
tee, made a report of the affair and the 
committee was discharged with the thanks 
of the club. 

The will of the late Alfred Krower, who 
died in July, 1911, was filed last Thursday 
in the Surrogate’s office, and according to 
the appraisal the estate is valued at $930,- 
487. Coming to this country from Ams- 
terdam at the age of 17, Mr. Krower en- 
tered the employ of Albert Lorsch & Co. 
and in time became a member of the firm. 
His interest in the business at the time of 
his death is estimated by the appraiser 
at $496,535. The remainder of his estate, 
with the exception of about $200,000 worth 
of promissory notes, consisted of securities. 
No single investment is above $10,000. In 
his will he made charitable bequests to these 
institutions: $2,000 apiece to the Mount 
Sinai Hospital, the Hebrew Orphan Asy- 
lum and the Montefiore Home, and $1,000 
apiece to the Educational Alliance, the 
Hebrew Technical School for Girls, the 
Crippled Children’s East Side Free School, 
the Hebrew Sheltering Guardian Society of 
New York, the Association for the Im- 
provement of Instruction for Deaf Mutes, 
and the Beth Israel Hospital Association. 
After making bequests to nieces and 
nephews in Europe, the residuary estate 
was divided equally among his brothers 
and sisters, Leonard Krower, Louis Krow- 
er, Sophie Green and Flora Tynberg. 

Louis Baumgold, of Baumgold Bros. & 
Co., manufacturing jewelers at 260 Grand 
St., who was arrested several weeks ago, 
when he arrived on the steamship Kron- 
prinzessin Cecilie on a charge of smuggling, 
was arraigned for examination Wednesday 
morning of last week before Commissioner 
Edward R. Stanton in Hoboken, and was 
held technically for the action of the 
Grand Jury. After a consultation between 
the District Attorney and Martin H. Lat- 
ner, Mr. Baumgold’s attorney, the court 
paroled the jeweler in the custody of his 
lawyer. At the examination two small dia- 
monds were offered in evidence as being 
contraband and an expert testified that the 
two stones were not worth over $20 all told. 
At the time of Mr. Baumgold’s arrest 
sensational stories were published stating 
that he had smuggled into this country 
about $15,000 of loose diamonds, but at 
the time of his examination there was no 
mention made of this charge. Mr. Baum- 
gold told a reporter for THe JEweELeErs’ 
CIRCULAR that he took the two small dia- 
monds abroad with him for the purpose 
of having them set. He learned that this 
could be done just as well in this country 
and decided to bring them back. When he 
arrived in Hoboken he said he uwuninten- 
tionally failed to declare the stones, and his 
arrest followed. ‘he newspapers have 
since published retractions. 

Athos D. Leveridge, who has been con- 
nected for the past 10 years with the dia- 
mond house of Eduard van Dam, is receiv- 
ing congratulations from his friends on the 
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nouncment of his engagement to Therese 

tzer, 165 E. 95th St. 

‘rank Jeanne, of Wm. S. Hedges & Co., 

id for Europe on the Kaiser Wilhelm IL. 

sterday. 

Che Casperfeld & Cleveland Co., which 

s been in business at 144 Bowery for 

er 20 years, has leased the store at 1448 

roadway. 

Sallo Wolfson, of Naigles & Wolfson, 68 
Nassau St., sailed on the Olympic Saturday 
to visit the Antwerp market. He expects 

return about July 15. 

Stephen Varni, of the A. S. Espositer 
Co. 45 John St. sails Saturday on the 
-ochambeau for Havre. He will be abroad 
1 a purchasing trip for about six weeks, 
Julius Kaufman, of Goodfriend Bros., 
was married on Thursday, May 22, to Miss 
Norma C. Hahn, at New Haven, Conn. 
[hey sailed for Europe on Kaiser Wil- 
helm I. 

A. Bergman, 2154 Third Ave., sailed Sat- 
urday on the Finland to visit the diamond 
markets in Antwerp, where he will make 
purchases. He will return the latter part 
of June. 

A boy, 15 years of age and residing in 
Brooklyn, was arrested last Saturday in 
\tlantic City, N. J., charged with stealing 
$70 worth of jewelry from Joe Morgotis, 
1273 41st St., Brooklyn, 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, has closed a successful sale 
of the stock of the late Samuel Goodman, 
New Haven, Conn. He sells the safe and 
fixtures at auction to-day. 

A. Roseman, 13 Maiden Lane, accom- 
panied by .Mrs. Roseman, recently sailed 
for Europe on the George Washington. 
They will be away about seven weeks, 
during which time Mr. Roseman will visit 
the diamond markets. 

V. S. Mulford and Lester Tallman, of 
the Jewelers’ Circular Publishing Co., were 
guests Tuesday of last week of E. B. 
Hough, of the Wightman & Hough Co., 
Providence, R. I., at a dinner at the Pon- 
ham Club, of which Mr. Hough is presi- 
dent. 

Cohn & Rosenberger, wholesale jewelers 
at 536 Broadway, last week leased about 
10,000 square feet of space in the Marbridge 
building, Broadway and 34th St. This will 
give the firm considerably more space than 
they have been using heretofore. 

Judge Holt in the United States District 
Court has affirmed a composition of Maga- 
liff & Glusband, manufacturing jewelers at 
36 Eldridge St., with creditors at 50 cents 
on the dollar, payable in notes of monthly 
instalments. The liabilities are $24,580, but 
there is no statement of the actual assets. 


The National Jewelers Board of Trade 
is perfecting arrangements to carry into 
operation a resolution adopted at the annual 
meeting of the Board in January, to the 
effect that the Board hold an annual con- 
vention at the time of its annual meeting 
in January, 1914, which will permit ques- 
tions of moment and interest to the entire 
trade to be discussed and properly acted 
upon. President Henius has so far an- 


nounced upon this committee the following: 
M. D. Rothschild, chairman, New York; 
A. L. Stearns, New York; C. H. Ingersoll, 
New York; Henry Wolcott, Providence; 
Ernest M Lunt, Chicago; Geo. H. Strobel, 
Newark, N. J. It is the intention of the 
Board to add to this committee from time 
to time so that it will consist of a sufficient 
number to assume charge of all arrange- 
ments and make this convention one of the 
most important in the jewelry trade. 

The National Jewelers Board of Trade 
reported the following dividends paid dur- 
ing the past two weeks: H. Alberts & Son, 
Hartford, Conn., first and final dividend 
of 5% per cent.; M. C. Brook, Trenton, 
N. J., fifth dividend of 3 per cent.; Sealings 
Jewelry Co., Coalinga, Cal., first and final 
dividend of .58,929 per cent.; C. M. Henkel, 
Bisbee, Ariz., fourth and final dividend of 
071 per cent.; Ben Lewis, Salt Lake City, 
Utah, Composition of 30 per cent.; Mashaw- 
Thurman Co., Ruston, La., Composition of 
10 per cent.; Mendelsohn Bros. Co., San 
Francisco, Cal., first division of 25 per cent.; 
H. C. Parsons, Water Valley, Miss., first 
division of 8 per cent.; Tower & Long, St. 
Louis, Mo., second and final division of 
.0261 per cent.; Wm. Schneiderman, Brook- 
lyn, 30 per cent. composition; M. C. Brock, 
Trenton, N. J., sixth division of 3 per 
cent.; Chris. Hewig, Evansville, Ind., 20 
per cent. composition ; W. C. Atkinson, Pitts- 
burgh, Pa., sixth dividend of 10 per cent.; 
P. S. Schwartz, Plymouth, Wis., first divi- 
dend of 5 per cent.; Quinsor Art Jewelry 
Co., New York, 50 per cent. composition; 
N. A. Nierel, Muscatine, Ia., first dividend 
of 30 per cent.; Bascomn & Sturgell, Cim- 
marron, Kans., first and final dividend of 
177 per cent. 

A petition has been circulated in the 
Maiden Lane district for the closing of 
establishments in the trade from Thursday 
night until Monday morning. Decoration 
Day falls upon Friday, and Saturday being 
a half holiday many of the concerns have 
decided to close over the week end. Over 
50 firms have already signed the petition. 
Among them are N. H. White & Co., Hay- 
den W. Wheeler & Co., William J. Ward, 
Henry Ginnel & Co., Ilgen & Wakefield 
Co., Larter & Sons, Snow & Westcott Co., 
Roy Watch Case Co., Waltham Watch Co., 
Enos Richardson & Co., Joseph Fahys & 
Co., Elgin National Watch Co., Benedict & 
Warner, Jacques Depollier & Son, Dubois 
Watch Case Co., W. H. Wright, Wads- 
worth Watch Case Co., Alpheus L. Brown, 
Kent & Woodland Co., Patterson & Starke, 
Geo. O. Street & Sons, Potter & Buffinton 
Co., Staiger & Sons, Rudolph & Snedeker, 
Harrison Bros., Goodfriend Bros., Carter, 
Howe & Co., S. O. Bigney Co., F. G. 
Frothingham & Co., O. M. Draper Co., 
3ates & Bacon, Thomas Greason, John R. 
Greason & Son, John Lamont, C. G. Brax- 
mar Co., Aisenstein & Schiller, Keystone 
Watch Case Co., Seth Thomas Clock Co., 
C. B. Wilkinson, John Frick, William 
Nicholson, Edmund R. Nebeling, Chas. T. 
Olpp, T. W. Adams & Co., Mathey Bros., 
Mathez & Co., Sloan & Co., Cooper & For- 
man, Chas. L. Crossman, Link & Angell 
Co., Codding & Heilborn Co., Leys Chris- 
tie & Co., Oppenheimer Bros. & Veith, Ed- 
mund E. Robert, J. R. Wood & Sons. 





THE JEWELERS’ CIRCULAR-WEEKLY 99 





L. J. Klecka has opened a store at Gran- 
ver, Tex. 

Julius Kreibs has opened a new store at 
Hartley, la. 

E. G. Magoon has started in business in 
Swanton, Vt. 


!. D. Jackson has started in business at 
Itanklin, Tex. 

Wm. J. Stevans has opened a store at 
Beverly, Mass. 

N. M. Helgeson has engaged in business 
it Spooner, Minn. 

Henry G. Benoit will open a store at 
Whitinsville, Mass. 

Charles Hunt has opeted a place of busi- 
ness at Tomah, Wis. 

Wm. J. Olson, Inc.. have started in busi- 
ness at Jamestown, N. Y. 

The Evans Mfg. Co. has opened offices 
in the Mallers building, Chicago. 

Morris Kwate has opened an establish- 
ment at 3204 S. Post Ave., Chicago. 

The Eisenberg Jewelry Co., Inc., has 
started in business in New York city. 

Horace L. Humphrey has opened a store 
at 152 Union St., New Bedford, Mass. 

C. A. Underwood nas embarked in busi- 
ness at 608 Canal St., New Orleans, La. 

Arthur E. Behmke has opened a new op- 
tical parlor at 911 Washington St., Manito- 
woc, Wis. 

The Daisy Pin Co., Inc., is the name of 
a new concern fo engage in business in 
New York city. 

Fisher & McKee, Danville, Ill., is the 
name of a new concern recently incorpor- 
ated to deal in jewelry in that city. 

The Detroit International Jewelry Co. is 
the name of a new concern which has 
opened for business in the Elks Temple 
building, Detroit, Mich, 








Trade Gossip. 





A. W. Pike & Co., factory representa- 
tives, 711 Mission St., San Francisco, Cal., 
have opened a showroom devoted exclus- 
ively to the display of cut glass, flat ware, 
plated hollow ware, Sheffield plate, Dutch 
silver and Britannia ware. 

Henry Zimmern & Co., 118 William St., 
New York, have secured an agency for the 
Racine Motor. This new electric polishing 
lathe, only six inches high and 12 inches 
long, is remarkably powerful and has three 
speeds, the maximum of which is 14,000 
revolutions a minute. It developes on high 
speed one-eighth horse power. The motor 
runs on either a direct or alternating cur- 
rent and consumes a minimum amount of 
current per hour. It is wound for a cur- 
rent of from 100 to 130 volts. It is claimed 
that this motor is absolutely water proof. 








The South Dakota Retail Jewelers’ As- 
sociation will hold its convention this year 
at Redfield on June 16 and 17. 
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Newark. 





Sidney T. Holt, a Broad St. retail jew- 
eler, and family have gone to their Summer 
quarters at Belmar, N. J. 

Alfred W. Cook has left for a trip 
through the middle west in the interests of 
John Chatellier, manufacturing jeweler at 
306 Market St. 

J. J. Kraus, of the Kraus Co., manufac- 
turing jewelers at 67 Hamilton St., is visit- 
ing the trade through New York State in 
the interests of his concern. 

H. Sincere & Co., retail jewelers, Atlan- 
tic City, have sold out under a distress for 
rent proceedings. Mr. Sincere was in the 
employ of Harris Bros., in Atlantic City, 
for 15 years, and with Oscar Bernstrom 
succeeded Harris Bros. some time ago. 

Walter Burstow, of Burstow, Kollmar & 
Co., and his wife have left for a two 
months’ trip to Europe. They will spend 
some time at Brighton, England, where 
Mr. Burstow's mother resides, and will 
later visit France, Germany and Switzer- 
land. 

F. F. Gibson, of the Gibson-Krugler- 
Granberry Co., manufacturing jewelers at 
306 Market St., is on another trip through 
the middle west in the interests of his con- 
cern. F. R. Krugler, another member of 
the firm, is visiting the trade in Philadel- 
phia, Baltimore and Washington. 

Victor L. Burgesser for many years a 
traveler for Krementz & Co., died Wednes- 
day of last week in Baltimore following an 
iness from pneumonia of three weeks’ 
duration. Mr. Burgesser was stricken in 
Baltimore and was removed to the Uni- 
versity Hospital in that city. He was born 
in this city and lived here until about two 
years ago when he moved to East Orange. 
He is survived by his widow and one son. 

Matthias Stratton has been appointed a 
member of the car committee of the Sea- 
shore Commuters’ Club. The club is com- 
posed of 65 professional and business men 
of Newark who spend their Summers at 
the Jersey shore resorts and commute. The 
members of the club travel in a private club 
car attached to the afternoon short train. 
A large number of retail and manufactur- 
ing jewelers are members of the club. 
Plans are being made for a clambake and 
reunion to be held in August. 

Perusal of the Newark city directory for 
1913, which has just been issued, shows 
what a large place the jewelry and kindred 
trades play in the industrial life of the city. 
The number of manufacturing jewelers re- 
corded is 170 and the number of retail 
jewelers, watchmakers and repairers is 144. 
There are in the city 30 silversmiths and 
four goldsmiths. Five concerns manufac- 
ture cut glass and 11 make cutlery. There 
are five manufacturers of watch cases and 
four who make watch case material. Two 
companies cast gold and silver, eight deal 
in jewelers’ supplies and 13 manufacture 
jewelers” tools. There are 24 assayers, 
smelters and refiners, two jewelry polishers 
and four lapidaries. 

Another prosperous year has just closed 
for the Jewelers’ Mutual Beneficial Asso- 
ciation, which now numbers 340 members. 
The present capital of the association is 
$14,295.22. During the past year six of the 
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members died, and three wives of members, 
The new officers of the association are as 
follows: President, Christian Berrer; vice- 
president, Philip Mutschler; secretary, Otto 
Fuchs; financial secretary, Henry Mutsch- 
ler; treasurer, Louis Breinnig. The trustees 
are F, Farnow, Christian Lutz and E, Kal- 
ber. The finance committee consists of 
Messrs. Reinhardt, Haug, Bambush, Keip- 
pendorf and Lorg. 








Meriden, Coan. 





George H. Wilcox, president of the 
International Silver Co., and Mrs. Wilcox 
had as their guest last week, Mrs. Fortis 
A. Allis, Haverhill, Mass. 

Roy C. Wilcox, son of George H. Wil- 
cox, president of the International Silver 
Co., of this city, is on the Yale freshmen 
baseball team, playing at first base. 

Designs for certain forks, spoons, and 
similar articles were granted last week by 
the United States Patent Office to the 
Simeon L, and George H. Rogers Co., Wal- 
lingford and Hartford, 

William G. Atwater, for many years 
with the Edward Miller Co., and the 
Charles Parker Co., this city, will cele- 
brate the 99th anniversary of his birth on 
Thursday of this week. Mr. Atwater en- 
joys excellent health. 

Otis S. Kelsey, since 1885 a foreman at 
the Bradley & Hubbard Mfg. Co., this city, 
has tendered his resignation, to take effect 
June 1. Mr. Kelsey is planning to locate in 
Woonsocket, R, I., where he will make his 
home with his daughter. 

Adolph C. Sternberg, vice-president of 
the Traut & Hine Mfg. Co., New Britain, 
and former representative in the General 
Assembly from West Hartford, died at 
his residence in latter town last week 
Monday evening of bronchial pneumonia 
and complications. 

The voluntegr fire department at the 
factory of The R. Wallace & Sons Mfg. 
Co. was called out on May 17 for a brisk 
blaze in the large chimney at the plant. 
Soot caught fire and the large volume of 
smoke attracted much attention in the 
town. The employes had little difficulty 
in extinguishing the flames. 

Frank A. Wallace, president of The R. 
Wallace & Sons Mfg. Co., Wallingford, 
Mrs. Wallace and Treasurer Clifford W. 
Leavenworth, of the company, are mem- 
bers of the committee recently appointed 
to investigate and report estimates for 
various alterations to be made on the Wal- 
lingford Congregational Church. 

At the reunion of the descendants of 
Nathaniel Merriman, one of the founders 
of Wallingford, which will be held in that 
town June 4, at Library Hall, George M. 
Curtis, treasurer of the International Sil- 
ver Co., will lead a discussion relating to 
King Phillip’s War of 1675. Mr. Curtis is 
a member of the general and local commit- 
tee in charge of the reunion, 

A public meeting of the Board of Trade 
at Wallingford was called Thursday even- 
ing for the purpose of talking over a propo- 
sition to retain the International Casket 
Hardware Co., recently purchased by well 
known employes of the International Silver 
Co., in Wallingford. The business is now 
located in a portion of the. factory of 
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Simpson, Hall, Miller & Co, (factory L . 
the International Silver Co.) Among tl 
speakers at the meeting were Charles H 
Tibbits, manager of Simpson, Hall, Mille: 
& Co. and the Simpson Nickel & Silver C 
(factories L and M of the Internationa 
Silver Co.); Frank A, Wallace, presiden: 
and a director of the R. Wallace & Son 
Mfg. Co., and Charles D. Morris, assistant 
treasurer and superintendent of the latter 
company. The meeting was adjourned for 
further investigation by the manufacturers’ 
committee with the representatives of the 
International Casket Hardware Co. 








Harrisburg, Pa. 

Attaches of Bowman & Co.’s store pre- 
sented a play entitled, “Anything in Pet- 
ticoats,” to a large store audience last week. 
Dancing and refreshments followed. 

Frank C. Sites, for many years watch- 
maker with C. Ross Boas, has been ap- 
pointed postmaster in Harrisburg, as was 
foreshadowed in these columns recently. 
He will assume charge in about 10 days. 
Mr. Sites is City Democratic Chairman and 
president of the Central Democratic Club. 
Mr. Sites is one of the best known Demo- 
crats in this section and will make a ca- 
pable public servant. 

In the House of Representatives last 
week the bill to return to the counties 
three-fourths of mercantile licenses col- 
lected, which was recently defeated, was 
reconsidered and passed by a vote of 110 
to 46. Governor Tener has signed the bill 
regulating licenses for the sale of goods 
obtained from bankrupt or assigned estates. 
He also signed the bill making it a mis- 
demeanor for pawnbrokers to conceal arti- 
cles from sheriffs or constables intrusted 
with writs of execution or attachment. 








Minneapolis and St. Paul. 





TRADE CONDITIONS. 

The jewelry trade, both in the cities and coun- 
try, has shown an improvement in the past 10 
days, and taking it as a who'e is about at normal 
for the season. Some stores are reporting a de- 
cided increase over a year ago, but these cases are 
caused by special reasons and may not be taken 
as a criterion of fhe trade in general. Auction 
sales which have prevailed in Minneapolis for 
some week past have been discontinued and this 
has had a wholesome effect on the trade. The 
higher class diamond trade shows a good volume 
of business with prices about 15 per cent. over 
those for the same qualites a year ago. The manu- 
facturers also report a satisfactory increase to 
about a normal trade. i 


The E. A. Brown Co., 87 E. 6th St., St. 
Paul, is remodeling the entire front of the 
store, which will, when completed, give 
more room for window display. 

M. L. Finkelstein, a wholesale jeweler 
on the second floor of the Ryan building, 
St. Paul, has removed his stock to larger 
quarters on the Robert St. side of the 
building. 

At a recent meeting of the executive 
committee of the Minnesota Retail Jew- 
elers’ Association, which was held in Min- 
neapolis, it was decided that the associa- 
tion hold no Summer meeting in July be- 
cause of the fact that the National meet- 
ing at Chicago in August is so near by 
that many jewelers might not care to at- 
tend both conventions. 
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Boston. 





C. Fitch, Jr., is at the Montreal of- 
f the Waltham Watch Co. this week. 
tavid Nemser is on a business trip this 
k in southern Massachusetts and Rhode 

] ind. 

[. W. Wyman, watchmaker for C. A. W. 

sby & Son, is on an outing trip in 

ine 

\ugust F. Scherer went to New York 

week by automobile with a party of 
friends. 

Fred E. Harwood, of Harwood Bros., has 
assed the optometry examination of the 
State board. 

C. S. Cook, Jr., of A. Stowell & Co., was 

New York and Newark, N. J., last week 

1 a business trip. 

Cc. W. Steves, with Wilson Bros., left 
last Saturday for an extended vacation trip 

northern New England. 

L. Gordon, of Boston, is the purchaser 
f the store of Joseph Harris, at 197 Mer- 
rimack St., Lawrence, Mass. 

Francis A. MeLaughlin, salesman for 
Wilson Bros., is serving on the Suffolk 
Superior Civil Court jury. 

W. R. Bunker, missionary for the Wal- 
tham Watch Co., started Thursday from 
Waltham on a trip to Denver, Colo. 

The Jewelers’ Association of Boston, 
composed of retailers, is to meet May 29. 
Plans will be completed for the June out- 
ing, 

Alexander Fish, formerly of Somerville, 
and for a short time with Harwood Bros., 
las gone to Cincinnati to take a position 
with E, & J. Swigart Co. 

Arthur W. Kennard, of Hodgson, 
Kennard & Co., State St., was booked to 
sail for Europe on the Franconia from 
Boston yesterday, with his family. 

Miss Annie Chase, head of the leather 
goods department for the Thomas Long 
Co., has sailed for Europe, intending to be 
away about two months on a vacation trip. 

George E. Homer was one of the con- 
tingent of 25 members of the “Ancients” 
who went to Philadelphia last week to help 
the State Fencibles celebrate their centen- 
nial, 

B. Crosby, of the Jewelers’ building, has 
heen on a business trip through southern 
Massachusetts and the Cape district the 
past week, 

The Collateral Loan Co., now in the 
Colonial building on Boylston St., has 
taken a lease of a building on Cornhill St. 
which is to be remodeied for the concern’s 
occupancy, 

Leslie A. Johnstone, formerly with Wil- 
son Bros., who went recently to Hyannis, 
Mass., for the Summer, has started in busi- 
ness in that place and expects to locate 
there permanently. 

E. H. Faxon, sales manager for C. A. 
W. Crosby & Son, has returned from an 
enjoyable trout fishing expedition to 
Washington, N. H., where he landed a 
prize beauty weighing 1% pounds. 

Otto Jassoy, foreman for A. S. Hirsch- 
berg, was the star of a minstrel show May 
20, in his home town of Islington, which 
was attended by a number of his friends 
and associates in the Jewelers’ building. 

H. Libby, formerly with Wetherbee 
sros., Arlington, Mass., is starting in 





business at Field’s Corner, Boston, under 
the name of the American Repairing Co., 
and will carry a line of jewelry and 
kindred artices. 

The Boston Jewelers’ Band, Eugene W. 
Rollins, leader, was engaged for Memori- 
al Day for the G. A. R. and S. of V. ob- 
servances in Milton, Mass. Most of the 
members of this band are identified with 
the jewelry trade in Boston or the suburbs. 

At the recent outing of the salesmen of 
Hodgson, Kennard & Co., the participants 
formed the “Seven-Cylinder”’ Club, with 
officers as follows: President, Charles A. 
Orcutt; secretary, William A. Conant; 
treasurer, Foster F. Tabb. 

W. T. McLain, head of the jewelry de- 
partment of the Jordan, Marsh Co., sailed 
from New York for Europe May 21 ona 
buying trip. Previous to his departure a 
steamer trunk was presented to him by the 
employes of the department. 

Bent & Bush have been awarded the con- 
tract for the badges to be worn by State 
officials on the occasion of the celebration 
of the 50th anniversary of the battle of 
Gettysburg, also the contract for the com- 
ing Dorchester Day celebration prizes. 

Buyers in town during the week in- 
cluded George Twambley, Saco, Me.; G. 
F. Wallace, Havérhill; N. F. Stewart, Clin- 
con; Henry Messier, Taunton; M. A. Al- 
bertson, Lawrence; W. C. Smith, Haverhill, 
Mass., and Mr. Lippitt, of Lippitt Bros., 
Newport, R. I. 

F. W. B. Pratt, of Franklin St., has 
put his yacht Jdyl in commission this 
week and will go to Cape Porpoise, Me., 
over the holiday. This is the 26th year 
that he has made his Summer home at the 
Maine resort, he and his family stopping 
annually at the same hotel, and occupying 
the same suite of rooms in successive 
years. 

Frank F. Davidson, treasurer of the 
Thomas Long Co., who has just returned 
from a trip to the middle west, visiting 
Chicago, St. Louis, Kansas ‘City, and 
other important trade centers, was please 
with the reports that he received regard- 
ing business prospects among retail 
jewelers in that section, most of them 
being optimistic as to the outlook. 

S. Dreayer, of Dreayer Bros., Hanover 
St., who is also a member of the newly 
formed Dreayer Corporation, of Provi- 
dence, is traveling in New England for 
the latter concern. His brother, B. Dre- 
aver, formerly located on School St., is 
now in charge of the Hanover St. store. 
I. Leavitt goes to Maine for the corpora- 
tion this week and in June will travel 
through the middle west. 

The plate-glass window in the front of 
Dreayer Bros.’ store, on Hanover St., was 
smashed by some person unknown to the 
police about 3.30 a. M. last Friday. The 
sound of the breaking giass was heard by 
the cashier of an all-night restaurant op- 
posite, but investigation failed to locate 
the miscreant. Two other near-by stores 
suffered in like manner, one of these 
places being a furniture establishment, in 
which a demonstrator of a_ low-priced 
watch had a temporary display, while the 
other place was a saloon. The object seems 
to have been the perpetration of malicious 
mischief rather than robbery, as articles of 
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small value only were missing in the morn- 
ing, and these might have been taken by 
other parties than the one who broke the 
windows. 








Louisville, Ky. 


George P. Kendrick, of William Ken- 
drick’s Sons, has moved to his Summer 
home in Oldham County for the remainder 
of the hot weather. 

After spending a score of years in the 
jewelry business, Sam Frank has resigned 
the management of that department of the 
Stewart Dry Goods Co. and will probably 
enter some other line, 

The Lincoln Watch Co., recently formed 
in Louisville, has filed articles of incor- 
poration, the capitalization being fixed at 
$5,000. Henry Mueller, Adolph Hoening 
and Nat Hoening are the incorporators. 
The company has quarters in the Lincoln 
building, at 4th and Market Sts. 

Huber & McGill have made alterations 
in their jewelry establishment at 4th and 
Jefferson Sts., moving the offices to the 
rear of the building and extending the 
store proper to take in the space formerly 
occupied by desks. New showcases have 
been added and additions made to the 
stock. 

A. & J. Plaut, Cincinnati jobbers, who 
recently purchased the stock of Charles 
Oltman, New Albany, Ind., have begun the 
sale of the stock at auction. A. & J. Plaut 
were the heaviest creditors of Mr. Oltman. 
The latter is now connected with William 
Kendrick’s Sons, of Louisvile, as watch- 
maker. 

Miss Lisette Korfhage, daughter of the 
well-known clockmaker, has taken charge 
of the office end of the business in the 
establishment at 4th and Market Sts. Mr. 
Korfhage will in the future give his entire 
attention to the mechanical end of the 
business, also doing city work and bid- 
ding on contracts. 

Following the signing of a 20-year lease 
on their present quarters at 4th and Mar- 
ket Sts, Matt Irion & Sons have begun 
extensive improvemehts in that establish- 
ment. One of the features of the store 
will be a steel and concrete vault, which 
will replace the old iron safe used for 
many years. The offices, formerly in the 
store proper, will be moved to the rear of 
the structure, which has been enlarged by 
the razing of a partition. The optical de- 
partment will adjoin the offices. The 
watchmaking department, formerly on the 
first floor, has been removed to the sec- 
ond, also giving the old firm more space 
on the main floor. An entirely new floor 
is to be put in, while the entire place will 
be decorated. The vault, coming from 
Hamilton, O., cost $3,500, and a number of 
other improvements will bring the total ex- 
penditure vp to twice that amount. 








The concern of William J, Olson, Inc., 
has taken out papers under the laws of the 
State of New York to engage in the jew- 
elry and silverware business at Jamestown, 
N. Y. The capital is placed at $10,000 and 
the incorporators are: Wm. J, Olson, 
Frideberg Olson and Carl A. Carlson, all of 
Tamestown. 
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Providence. 
TRADE CONDITIONS, 

The past week has witnessed a slightly bettered 
condition and the number of manufacturing jew- 
elry plants that are calling back some of the help 
who have been temporarily idle is increasing. The 
improvement is along the better lines, but is far 
from what it should be or what the manufacturers 
had hoped for. Collections are a trifle tighter than 
for some time past and the number of sma!] jobbers 
who are in financial difficulties is increasing. 


Mr. and Mrs. Edward Hough have opened 
their Summer home at Buttonwoods for 
the season. 

A mortgage for $1,700 upon real estate 
of Charles R. Kruger has been discharged 
by Herbert Lawton. 

Mr. and Mrs, R. Livingston Beeckman, 
who are abroad for a short stay, will sail 
for home on July 10. 

James A, Fuller of this city, assignor to 
Hamilton & Hamilton, Jr., has been granted 
a patent on a cigar-end cutter. 

Barton A. Ballou, of B. A. Ballou & Co., 
Inc., has arrived at his Summer home at 
Bristol Ferry, for the Summer. 

Beatrice F. Childs has registered at the 
office of the City Clerk as conducting the 
Artistic Novelty Co., at 17 Union St. 

John J. Monahan is conducting the Mon- 
atch Specialty Co., at 30 Greenwood St., 
according to statements filed with the City 
Clerk. 

Charles D, Heaton, jewelers’ toolmaker, 
has recently removed from the corner of 
Pine and Garnet Sts., to larger quarters 
at 161 Pine St. 

Reuben W. Cohen, of Chicago, western 
representative for the George H. Cahoone 
Co., is on a business visit to the firm’s 
factory in this city. 

Albert S. Vennerbeck, of the Vennerbeck 
& Clase Co., and Henry W. Rice, of the 
Hallam-Rice Co., are serving on the jury 
in the Superior Court. 

Simon Wolk and wife have transferred 
to Samuel Waldman and wife, lot of land 
with building thereon, at the corner of 
Bogman and Hamilton Sts. 

Charles A. Russell, of the Irons & Russell 
Co., with his family opened their new Sum- 
mer home “Hillcrest,” in Thonipson, Conn., 
Jast Thursday, for the season. 

William C. Codman, of this city, has been 
granted a patent on a design for a handle 
for spoons, forks, etc., which he has as- 
signed to the Gorham Mfg. Co. 

The Wolcott Mfg. €o. and the John T. 
Mauran Mfg. Co., of this city, have re- 
moved their Chicago offices from room 
1111 to room 11814 at 29 E,. Madison St. 

Henry Fletcher, treasurer of the Fletch- 
er-Burrows Co., who has been traveling in 
Europe with his wife since late in Decem- 
ber, will sail for this country on May 27. 

Harry Cutler, of the Cutler Jewelry Co., 
was elected Junior Grand Deacon of the 
Grand Lodge of Rhode Island, Masons, at 
the 123d annual meeting on Monday last. 

At the special meeting of the Common 
Council cn Monday, William A. Schofield, 
of Schofield-Battey Co., was elected presi- 
dent. He has been an active member since 
1907. 

The case of the E. R. Sheppard Mfg. Co. 
against Charles A. Stahl, Jr., which was 
on the docket of the Superior Court for 


trial on Thursday last, was passed for a 
re-assignment. 

Fred C. Lawton, superintendent of the 
Gorham Mfg. Co., was elected first assist- 
ant teacher of the Brotherhood of Calvary 
Baptist Church at the annual meeting last 
Wednesday night. 

A handsome bas relief of Principal 
George F. Weston, of the Technical High 
School of this city, cast by the Gorham 
Mfg. Co., was presented to Mr. Weston 
Friday evening by the Alumni Association. 

Albert A. Lupien has given a mortgage 
on personal property to Henry A. Arnold, 
Wakefield, R. I., covering machinery, ap- 
paratus and tools, store furniture and stock 
in trade, at 24 Broad St., Pawtucket, for 
$5,000. 

Richard E. Lyman, attorney, has been ap- 
pointed by Judge George A. Stone of the 
Municipal Court of this city as administra- 
tor of the estate of George H. Allen, the 
manufacturing jeweler over whose estate a 
controversy has arisen. 

The case of the D. M. Watkins Co. against 
the National Envelope Sealing and Stamp- 
ing Co., was heard before Judge Doran and 
a jury in the Superior Court last week and 
a verdict was returned by the jury in favor 
of the plaintiff for $627, 

Harry Cutler, of the Cutler Jewelry Co., 
who is the Auditor General of the Perry 
Centennial Memorial Commission, has been 
entertaining the chairman, Col. Worthing- 
ton, and the Treasurer General, Senator 
Sisson, in this city, the past week, 

Thomas S. Jackson, manufacturing 
jeweler, who went into bankruptcy several 
months ago was granted a discharge in 
bankruptcy by Judge Arthur L. Brown in 
the United States District Court of this 
city Saturday. 

At the 191st annual meeting of the 
Rhode Island Baptist Social Union held 
Monday evening at the Narragansett Hotel, 
William H. Waite, of the Waite-Thresher 
Co., was elected a vice-president and Frank 
N. Young, of Young Bros., and William 
Armour, directors. 

George Briggs, Jr., secretary of the 
Metal Products Corp., and of the Screw 
Machine Products Co., is one of the most 
earnest advocates of the one-cent letter 
postage in this city, and he is very energetic 
in endeavoring to interest other business 
men in the project. 

Frank A. Simmons, for several years in 
the retail jewelry business on Dorrance St., 
this city. returned to his home in East 
Providence, a few days ago after receiving 
nearly a year’s treatment at a sanitarium 
for pulmonary troubles. He is very much 
improved in health. 

The E. A. Eddy Machinery Co., Eddy 
and Clifford Sts., has purchased the ma- 
chinery, tools and fixtures at the plant of 
the George H. Allen Mfg. Co., 14 Blount 
St., and is now offering the same for sale. 
The sale to the Eddy Co. was made for the 
purpose of settling the estate of Mr. Allen, 
who recently died in New York, suddenly. 

An alarm was sent in from box 242 at 
5:32 o’clock Thursday morning for a fire 
in the cellar of the Metcalf building, 144 
Pine St., occupied by nearly a score of 
firms engaged in the manufacturing of jew- 
elry and kindred industries. The fire was 
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in the basement near the center of 
building but was extinguished before 
made sufficient headway to do much dan 
age. 

The People’s Loan Co. was granted 
charter by Secretary of State J. Fred Pa: 
ker, Friday afternoon, to be located in th 
city for the purpose of engaging in loanin 
money upon real or personal estate, pledge 
or other contracts, with a capital consist- 
ing of $50,000 common stock and $50,00( 
preferred stock. The incorporators are 
Henry T. Chase, Gardner L. Miller, of this 
city, and William B. Simmons, of East 
Providence. 

The annual inspection of Washington 
Commandery, Knights Templar, at New- 
port on Wednesday evening was conducted 
by Eminent Grand Lecturer Frank T. 
Pearce, of F,. T. Pearce Uo., of this city. 
He was attended as members of his cere- 
monial suite by Clarence M. Dunbar, of 
Cook, Dunbar, Smith Co.; Edward I. Mul- 
chahey, with Sydney Smith Co.; Aldridge 
C. Pearce, of Frank T. Pearce Co., and 
Walter A. Griffith, of R. L. Griffith & Son 
Co, 

It was “Shop Night” at the Gorham 
Mfg. Co. Friday evening and the Winter 
social season, which has been conducted 
by the various shop committees in con- 
junction with the Y. M. C. A. was brought 
to a close with a varied program, including 
a minstrel show, in the Gorham Casino. 
About 250 men were present and the 
abundance of local hits kept the gathering 
in good humor. The Gorham works was 
represented on the committee by William 
G. Lawton, P. L. Blackinton and H. Jack- 
son. 

The land, buildings and improvements 
on the northwesterly corner of Eddy and 
Public Sts., belonging to Zare White, to- 
gether with all fixtures, machinery, stock, 
tools and other personal property, will be 
sold at public auction on Tuesday, June 10, 
at 12 o’clock, under foreclosure of a second 
mortgage dated Feb. 21, 1912. This mort- 
gage is for $10,000, and is a lien upon the 
property which was recently conveyed, sub- 
ject to mortgages, to Edward C. Stiness 
and others as trustees under an agreement 
to secure the payment of compromise notes 
running for three years in settlement of 
Mr. White’s present financial difficulties. 

The New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association has tak- 
en up the consideration of the question of 
the proposed changes in the United States 
National Stamping Law and recently Presi- 
dent Harry M. Mays of the association ap- 
pointed a special committee to watch and’ 
study the matter. This law is one of 
great importance to the jewelry manufac- 
turing interests of the country and there- 
fore any changes which may be suggested 
will be carefully scrutinized and investi- 
gated by this committee and reports of 
their findings made to the members of the 
organization. The committee held a meet- 
ing at the rooms of the association in the 
Wilcox building, 48 Weybosset St., this- 
city, Friday afternoon, and organized by 
the election of Harry Cutler, of the Cutler 
Jewelry Co., as chairman, and Woodward’ 
Booth, manager of the association, as sec- 
retary. The other members of the com- 
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nittee are President Harry M. Mays, of 
the Metal Products Corporation; John M. 
Buffnton, of the Potter & Buffinton Co.; 

‘harles T. Paye, of Paye & Baker Mfg. 
‘o. and Maurice J. Baer. 

Edwin Speidel has purchased of Arthur 
.. Scattergood a lot of land with buildings 
thereon on Glen Ave., Edgewood. 

George H. Holmes ana Joseph S, Gett- 
ler were among the guests at the head table 
at the big banquet of the Town Criers last 
fuesday evening. 

Stephen E. Weeden has been appointed 
by the Probate Court of East Providence 
as executor of the estate of the late Samuel 
E. Weeden, for several years a manufac- 
turing jeweler in this city. 

Joseph P. Burlingame has been at Atlan- 
tic City the past week attending the annual 
convention of the United Order of the 
Golden Cross, of which he has been the 
national head for several years. 

James A. Foster had a narrow escape 
from serious accident while driving his au- 
tomobile near Apponaug a few days ago 
His machine came into coilision with an- 
other automobile and both were badly dam- 
aged. Mr. Foster was badly shaken up. 

Wiiliam H. Culf, proprietor of the Prov- 
idence Metal Spinning Co., 95 Pine St., 
died suddenly Sunday forenoon at his 
home, 65 Ashmont St., in his 53d year. He 
learned the trade of metal spinning in the 
silverware and Britannia ware factories in 
the vicinity of Meriden, Conn., and came 
to this city several years ago. He was able 
to attend to his business on Saturday, al- 
though he had not been in good health for 
seval months. He leaves a widow and four 
sons. 

Suyers in the city the past week included 
the following: M. Koenigsberg, of the 
Koenigsberg Jewelry Co., Vancouver, B. C.; 
W. C Worth, of Calhoun, Robbins Co., 
New York; Edward Sickles, of M. Sickles 
& Sons, Philadelphia; J. H. Gross, of J. 
H. Gross & Co., Cleveland, O.; L. J. Keit, 
of Guthmann, Solomon & Co., New York; 
J. Weinmann, of Weinmann & Co., Philadel- 
phia;, A. P. Duprez, of William Filene’s 
Sons Co., Boston; Charles A. McCoy, of 
Marshall Field & Co., Chicago; Lafayette 
Stern and Eugene Stern, of S. M. Stern & 
Co., Philadelphia; A. Ladinsky, Pittsburgh, 
Pa.; Gilbert Freundich, of the Baltimore 
Bargain House, Baltimore, Md., and J. 
Weinmann, of the Enterprise Novelty Co., 
Philadelphia. 








Attleboro. 


Stephen H. Garner, of Leach & Garner, 
is enjoying a vacation in Maine, 

D. S. Spaulding, Mansfield, has been 
elected vice-president of the Mansfield Co- 
operative Bank. 

The Meyers & Friedman Co. has opened 
a shop at 61 Park St., for the repair of 
jewelry and silver mesh bags. 

G. Herbert Howard has returned from 
an extended western business trip made in 
the interests of Mason, Howard & Co. 

A decree from the Superior Court in 
equity was filed at the court house in Taun- 
ton last Friday, appointing Noah Lemaire, 
Jr., as receiver for the Cohannet Silver 
Co., a Taunton corporation. The receiver- 


Ps 





ship is at the instance of William Dixon, 
{nc., of New York. 

Willard D. Engley and James B. Free- 
man, formerly of the old Chartley firm of 
Engley & Freeman, sailed Saturday on 
board the Jvernia on a pleasure trip to 
European countries. 

The first social and dance held by the 
Finberg Social Club in Armory hall last 
Wednesday night was a success. The club 
is composed of employes at the factory of 
Joseph Finberg & Co. 

The hearing on the contested will of Mrs. 
Fannie M, Tappen, who was the wife of 
one of the most prominent manufacturing 
jewelers in the Attleboros, will be resumed 
Monday, June 2, before Judge Arthur M. 
Alger, in the Probate Court at Taunton. 

At the annual meeting of the Attleboro 
Y. M. C. A., held last Wednesday evening, 
John J. Thacher was elected president to 
fill the position formerly occupied by 
Ernest M. Bliss, who refused a re-election. 
Frederick D. Lincoln and Ernest D. Gil- 
more were elected vice-presidents, 








North Attleboro. 





S. G. Mandalien is home from a business 
trip for his concern. 

G. C. Hudson returned Saturday from an 
extended western trip. 

George Livingston, Jr., left last week for 
a business trip in the interests of the Wat- 
son Co. 

Andrew Flagg returned home last week 
from a business trip made in the interests 
of the A. L. Lindroth Co. 

Williard Sunderland, salesman for F. 
M. Whiting & Co., is in town for a few 
days after an extended business trip. 

The engagement of Miss Helen Keach 
to Charles Perkins, who is salesman for 
R, Blackinton & Co., has been announced. 

A large number of the factories wil] close 
Thursday of this week for the remainder 
of the week on account of Friday being 
Memorial Day. 

Louis Bagnall and Elliot Towle Bugbee, 
who are sons of local jewelers, have been 
elected members of the Cammarian Club 
of Brown University. 

Charles T, Paye, of the Paye & Baker 
Mfg. Co., has been made a member of the 
committee of the New England Jewelers’ 
and Silversmiths’ Association, which is to 
consider the changes in the United States 
stamping law. 

The negotiations, which have been in 
progress the past three months for the sale 
of F. H, Cutler & Co., were completed 
last week and the business was sold to 
Straker & Freeman, who will conduct it 
under another name. 

A committee, consisting of William H. 
Bell, Dr, J. B. Gerould, E. H. Cummings, 
Charles H. Clark and R. Blackinton, has 
been appointed by the directors of the 
Board of Trade to raise the funds for the 
big corporation to be founded for the pur- 
pose of manufacturing cheap jewelry, 

Notice was given last week that the 
partnership existing between Oscar Hornig, 
Patrick O’Connell and S. Arvard Rosene. 
under the firm name of the Oscar H. Hor- 
nig Co., had been dissolved by mutual con- 
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sent. Mr. Hornig retires from the com- 
pany which will be carried on by the other 
two partners, under the firm name of the 
S. A. Rosene Co. 








Hartford, Conn. 





W. T. Woodruff, president of the Seth 
Thomas Clock Co., Thomaston, left recent- 
iy to enjoy a sojourn in the south Last 


President Woodruff was at Hot 
Springs, Va. 

At the annual meeting and banquet of the 
Choral Club of Hartford, held at the Hart- 
ford Golf Club iast week Tuesday evening, 
Charles E. Wetmore, president of the Por- 
ter & Dyson Co., 54 Main St., New Britain, 
was elected vice-president of the club. 

The addition to the clock and watch 
spring factory of the Wallace Barnes Co., 
Bristol, was started last week. The addition 
will be 50 x 90, four stories in height, of 
brick and mill construction. There will be 
two wings to the structure, one to con- 
tain stairways and elevators, and the other 
for die vaults. 

George Basner. who sometime ago 
opened an engraving and die sinking shop 
in the office building of the American Sil- 
ver Co., Main St., Bristol, has sold out his 
interest in the business to New Britain 
business men. Mr. Basner has severed his 
connection with the business to accept a 
position in New York. 

William E.. Sessions, president of the 
Sessions Clock Co., Forestville, who is also 
president of the Sessions Foundry Co., at- 
tended the annual banquet of the Sessions 
Foremen’s Association held at the Hotel 
Taft last Saturday evening. Covers were 
laid for 50 and there were several after 
dinner speeches, including one by Presi- 
dent Sessions. ~ 

George J. Fisher, of Fisher Bros., 192 
Main St., Middletown, as president of the 
Middletown Business Men’s Association, 
read his annual report at a meeting of that 
association held last Thursday evening in 
the town hall. President Fisher recom- 
mended the consolidation of the Twentieth 
Century Club of Middletown and the Mid- 
dletown Business Men’s Association for 
the betterment of Middletown. Officers 
were voted upon for the ensuing year, Mr. 
Fisher being elected a director of the asso- 
ciation for one year. 

The members of Local No. 35, Metal 
Polishers. Buffers, Platers, Brass and Sil- 
ver Workers’ Union of North America 
took a referendum bienmal vote for inter- 
national officers at their hall last Wednes- 
day evening. The choice was as follows: 
International President, Thomas M. Daly, 
New York; international vice-presidents, 
A. J. Rosenthal, Hartford; George Leary, 
Newark, N. J.; James W. Shea, San Fran- 
cisco; Edward Leberman, St. Louis, Mo.; 
James Daar, Detroit, Mich.; general secre- 
tary, Charles R. Atherton, Cincinnati, O.; 
delegate to the Federatfon of Labor con- 
vention, E. R. Nyberg, Hartford. It was 
voted to hold a convention of the inter- 
national union in Cincinnati, O., on Aug. 
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ILLINOIS WATCHES 


SPRINGFIELD 





The quality, which is higher 
than the price, is the reason 
back of the steadily increas- 
ing demand for the 
Illinois-Springfield 
Watches 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





Fred M. Soloman has returned from an 
Iowa trip. 

Morris Kwate has opened a new jewelry 
business at 3204 Southport Ave. 


S. C. Powell, traveling for Stern Bros. 


& Co., was in Chicago last week. 

M. C. Adler, of C. A. Adler’s Sons, New 
York, was a recent visitor in Chicago. 

Geo. G. Gubbins, with the Illinois Watch 
Case Co., made a St. Louis trip last week. 

Harry H. Miller, with Hutchison & 
Huestis, has returned from the northwest. 

H. E. Farquharson, factory representa- 
tive, is making a western trip as far as 
Denver. 

Edson Adams, San Francisco, stopped 
over here a few days last week on his 
way east. 

W. S. Sparrow, manager of the Chicago 
office of Goldsmith, Stern & Co., is on a 
coast trip. 

J. V. St. Clair, with the S. Sternau Cuo., 
having returned from Honolulu, is on a 
western trip. 

W. L. Strauss, of Strauss & Strauss, 
after a visit to Mt. Clemens has returned 
to New York. 

Chas, P. Crane, Chicago representative 
of the Bliss Bros. Co., made a trip to Mil- 
waukee last week. 

Milton Klapf, with August Rack & Bro., 
Milwaukee, spent a few days here recently 
on his honeymoon trip. 

John Hillinger, J. F. Peters and P. 
3rehm left last week on a fishing trip, to 
be gone over Decoration Day. 

Howard Hecor, receiver for the Bacon- 
Judson Co., has reported that the assets 
of this concern will amount to about $200. 

Friends in the trade are extending their 
sympathy to F. S. Weadley, of Slade, Ten- 
ney & Weadley, whose father died last 
week. 

Fred Van Kamp, with T. Eaton & Co., 
Winnipeg, Man., stopped over here on his 
way home after having made a trip to 
Europe. 

E, M. Stark, vice-president of the North 
American Watch Co., Mansfield, O., was a 
recent visitor at the Chicago office of the 
company. 

H. C. Ducan, astrologer of the Waltham 
Watch Co., stopped over here, en route for 
La Salle, where he spoke last week at the 
convention. 

Hugh E, King, representative of the 
Queen City Silver Co. and cut glass lines, 





will make a three months’ coast trip, leav- 
ing about June 1. 

Fred D. Jones, of Jones & Jones, was 
awarded the first prize of $1,000 last week 
for writing the best letter in reference to 
a popular brand of cigarettes. 

S. E. Dickson, with the John T. Mauran 
Mfg. Co., has returned from a trip to Ohio 
points; Hugo Thelin, associated with Mr. 
Dickson, attended the La Salle convention 
last week. 

No bids having been received for the 
assets of F. E.‘Blackburn & Co., the stock 
will be sold at auction. Mr. Blackburn will 
again start in the jewelry business at 29 
E. Madison St. 

C. L. Wasserman, retail jeweler, Seward, 
Nebr., writes that in the recent tornado 
which did so much damage in Seward his 
home was destroyed, his wife killed and 
his son, a small boy, was so severely in- 
jured that he was hardly expected to re- 
cover. 

Robert Webb, leader of the auto ban- 
dits who terrorized the retail jewelry trade 
here last Winter, was found guilty of the 
murder of Detective Peter Hart last week 
and was sentenced to the penitentiary for 
life. When Detective Hart attempted to 
arrest Webb for his depredations the latter 
shot him dead. 

Jacob Schwartz, proprietor of a jewelry 
store at 12th and Loomis Sts., was award- 
ed $500 damages last week against David 
Shore for a suit charging false arrest and 
malicious prosecution. Schwartz charged 
that Shore had him arrested for threaten- 
ing to kill him with an axe. He asked 
for $1,000 damages. 

Tenants in the Columbus Memorial build- 
ing won a decided victory last week, when 
Julius Rosenwald, president of Sears, Roe- 
buck & Co., who owns the building, at- 
tempted to replace the white elevator men 
and starter with negroes. The tenants got 
together and protested so vigorously that 
the negroes did not get a chance to re- 
place the white men. 

Among the buyers here recently were the 
following: R. W. Kinnett, Roseville, Ind. ; 
J. V. Moore, Elkhart, Ind.; J. W. Zangle, 
Spring Green, Wis.; R. A. Woodward, 
Sandwich, Ill.; C. W. Fenn, Prophetstown, 
Ill.; Geo. W. Ulrich, Petosky, Mich.; L. 
Ratzeberger, Milford, Ill.; A. F. Halfpap, 
Green Bay, Wis.; H. E. Kinnear, Marion, 
Ind.; Herbert White, Hanover, III. 

J. C. Newman, diamond dealer, now at 
1493. Mallers building, will open a jewelry 


and diamond business at 133 N. Clark St. 
about July 1 under the name of Newman’s 
Diamond Shop. Mr. Newman will still 
retain his wholesale business, but has not 
yet decided where his office will be located. 
The diamond shop on Clark St. will have 
unique features in the way of fixtures and 
furnishings. 

The Evans Mfg. Co. is the title of a 
new manufacturing jewelry concern in 
room 1418 Mallers building. The concern 
is composed of M. G. Evans, traveler for 
Norris, Alister & Co., who will retain his 
position with that concern: H. H. Evans, 
his brother, who is the office manager, and 
H, J. Richardson, a practical manufacturer, 
who has been in business here and who will 
have charge of the shop. 

While Alonzo Hulbert, a negro, was in 
the Siegel-Cooper store one day last week 
he stole a pocketbook containing $15 be- 
longing to a woman shopper. He ran out of 
the store, followed by detectives and Alvin 
Binswanger, buyer and manager of the 
jewelry department. Three shots were fired 
at the negro before he was captured, one of 
the shots injuring Mr. Binswanger. Hul- 
bert was fined $200 and costs and was sent 
to the Brideweill for one year. 

S. H. Hess has been elected a member 
of the Social Relations Committee of the 
Chicago Jewelers’ Association. This is the 
most important comfmittee of this associa- 
tion, and among other things has charge 
of all the entertaining done. This year, on 
account of the convention of the American 
National Retail Jewelers’ Association, the 
committee will have extra work to per- 
form. Mr. Hess, on account of his wide 
experience, is a valuable acquisition on 
this committee. 

Joseph Schwartz, with the Bauman Jew- 
elry Co.’s store at 71 W. Madison St., was 
severely injured by a street car conductor 
one night last week. While riding north 
in an Evanston Ave. car, accompanied by 
his wife, the latter pulled the bellrope in 
order to signal the motorman to stop. She 
was struck by the conductor, and on Mr, 
Schwartz protesting against this the latter 
was also struck by the conductor, who 
used his ticket punch with such force that 
Mr. Schwartz had to go to a doctor. The 
latter sewed up the wound with eight 
stitches. Mr. Schwartz was confined to his 
home for a week. A suit for damages will 
be instituted against the company. 

When Col. John L. Shepherd stopped 
over here from the La Salle convention 
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someone sent him a dish of mashed pota- 
toes, and thereby hangs a tale. The ban- 
quet held at Peru was a howling success; 
in fact, there was so much “howling” about 
it that everyone who attended it is laugh- 
ing over it still. The principa! food served 
at this so-called banquet was mashed pota- 
toes. There were mountains of them. 
There was mashed potatoes to the right, 
mashed potatoes to the left, mashed pota- 
toes in front and mashed potatoes behind 
every diner. The air exuded mashed pota- 
toes, and the diners sniffed them, inhaled 
them and swallowed them all evening. The 
dinner cost each member $1.50 a plate, and 
all avowed they had never before received 
so many mashed potatoes for the money. 
A meeting of the Chicago Jewelers’ As- 
sociation was held at the Palmer House 
on Tuesday, May 20. A nominating com- 
mittee, consisting of F. G. Thearle, J. R. 
Perry and James W. Clark was appointed 
to arrange the slate which is to be voted 
on at the next meeting, June 17. The 
committee reported as follows: For presi- 
dent, A. W. Sproehnle, of Sproehnle & Co.; 
vice-president, J. Milhenning, of J. Mil- 
henning, Inc.: secretary-treasurer, C. P. 
Dungan, of the International Silver Co. 
Membership committee, C. T. Ross, of the 
Waterbury Clock Co.; E. A. St. Hoor, of 
F. H. Noble & Co.; James T. Curley, of the 
Waltham Watch Co. Finance committee, 
L, H. Schafer; of L. H. Schafer & Co.; J. 
T. Montgomery, of M. A. Mead & Co.; 
Theo. Kuehl, of the Kuehl Clock Co. 








Milwaukee. 

Milwaukee wholesale jewelers have been 
notified that Charles Hunt has opened a 
new store at Tomah, Wis. 

A new optical department has _ been 
opened by L. J. Crawford, Burlington, 
Wis. Roy St. Peter, an experienced 
optician and jeweler, has been made man- 
ager. 

Members of the Milwaukee Jewelers’ 
Club recently held their monthly meeting 
and banquet at the Hotel Blatz. The an- 
nual election of officers was postponed un- 
til May 28. 

Mrs. Sophie Bues, widow of Frederick 
Bues, and mother-in-law of William U. 
Upmeyer, vice-president of the Bunde & 
Upmeyer Jewelry Co., recently died at the 
age of 82 years. Mrs. Bues is survived by 
one son, two daughters and 18 grand- 
children. : 

The Southern Wisconsin Jewelers’ Club, 
one of the branch organizations of the 
Wisconsin Retail Jewelers’ Association, 
heli a meeting and banquet in Beloit, 
Wis., on May 14, when the jewelers of 
Rockford, Ill., were entertained as guests. 
The attendance was large and the gather- 
ing was of special interest to those present. 

Gustave Keller, Appleton, Wis., presi- 
dent of the Wisconsin Retail Jewelers’ As- 
sociation; Secretary A. W. Anderson, 
Neenah, Wis., and Treasurer Henry F. 
Stecher, Milwaukee, were in Madison re- 
cently, where they appeared before the 
State Legislature in behalf of the Pfennig 
reform advertising bill, introduced at the 
instance of the State association. 

Arthur E. Behnke, recently engaged in 
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the jewelry and optical business in Mil- 
waukee, has opened new optical parlors 
at 911 Washington St., Manitowoc, Wis., 
his former home. Mr. Behnke’s shop has 
been equipped with the latest machinery 
and appliances. Mr. Behnke was for sev- 
eral years connected with the jewelry 
firm of C. Liebenow & Son, in Manitowoc. 

A. W. Anderson, Neenah, Wis., secre- 
tary of the Wisconsin Jewelers’ Associa- 
tion, was in Milwaukee recently, confer- 
ring with Henry F. Stecher, treasurer of 
the association, who has charge of the an- 
nual program to be issued at the time of 
the annual convention, July 8, 9 and 10 
Various plans were decided upon concern- 
ing the coming convention and the pro- 
gramme. 

The Milwaukee police have found that 
Clay Ryman, recently captured after an 
attempt to rob the jewelry section of a 
loca] department store of $1,500 worth of 
diamonds, has a police record. Ryman, ac- 
cording to the Chicago police, served one 
year in that city for larceny. They are 
unable, however, to connect August Stolly, 
the other man arrested for the same of- 
fense, with previous crimes. 








St. Louis. 


Morris Stiffelmann has gone on a trip 
through Missouri, Kansas and Oklahoma. 

R. E. Huesgen, city salesman for the 
Bauman-Massa Jewelry Co., is to be mar- 
ried early in June. 

Peter Newsom, of the G. Eckhardt Jew- 
elry Co., has returned from a visit to rela- 
tives at Coffeen, III. 

George Oberting, of the St, Louis Clock 
and Silverware Co., left Monday on a short 
trip through northern Illinots. 

Emil Blust, formerly with the Aller- 
Wilmes Jewelry Co., has taken a position 
with William Weidlich & Bro. 

R. O. Bolt, manager of the Mermod, Jac- 
card & King Jewelry Co., severely sprained 
his right hand in a fall on the sidewalk. 

The salesmen of the Hess & Culbertson 
Jewelry Co. are in the midst of a pool 
tournament at the Missouri Athletic Club. 

Will F. Jordan, until] recently advertising 
manager of the Knapp Bros. Jewelry Co., 
Belleville, Ill., has moved to Pana, IIl., to 
engage in the newspaper business. 

O. W. Simon, son of Fred Simon, 
Collinsville, Ill., has been buying an opening 
stock for a store which he will conduct in 
Collinsville independently of his father. 

C. N. Fairley, of Bonham, Tex., traveler 
in the Lone Star State for the F. W. Hoyt 
Jewelry Co., is here for the first time since 
the beginning of the year and will remain 
about a month. 

H. S, Aller, president of the Aller-Wilmes 
Jewelry Co., returned Tuesday from a busi- 
ness visit to Chicago. He has been making 
efforts to avert liquidation of the company 
by bringing about a reorganization. 

J. Reed Elliott, president of the Elliott 
Jewelry Co., has sold his interest in the 
Sartor-Harris Jewelry Co., Lincoln, 
Nebr., and that firm is now composed of 
Frank W. Harris, Ernest W. Sartor and 
F. B. Harris. 

Herman Mauch furnished a handsome 
Knight Templar charm, set with 31 dia- 
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monds, which was presented to John 
Schmoll, chairman of the Republican City 
Central Committee, at a banquet at Mc- 
Tague’s restaurant. . 

Joe B, Moore, of the Elliott Jewelry Co., 
who has been spending his vacation at the 
home of his brother at Mexico, Mo., has 
been under treatment there for a mild at- 
tack of appendicitis, but is improving and 
it is not thought that an operation will be 
necessary. 

S. Krasner, president of the National 
Jewelry Co., 1025 Franklin Ave., is now in 
the east on a buying trip. N, Schwartz, 
treasurer of the concern, who is also a dia- 
mond importer of Chicago, was in this city 
recently on a business trip selling diamonds 
to the trade. 

The Franklin Avenue Improvement As- 
sociation, of which Herman Mauch is vice- 
persident, had a “Stay-Together” banquet 
Wednesday evening at Remley’s dining 
hall, at which plans were for 
boosting trade on the avenue from 4th St. 
to High St. and for a fall celebration. 

President Otto J. Pfeffer, of the St. 
Louis Clock & Silverware Co., will enter- 
tain the traveling and local! sales force of 
the company June 14 and 15 at the Cedar 
Crest Club, of which he is a member. Fred 
Mathias, of this house, left Saturday night 
on a pleasure trip to Toledo and Detroit. 

A collection of gems and mounted jew- 
elry valued at more than $200,000, exclu- 
sively the work of American designers and 
master craftsmen in precious metals, has 
been on exhibition during the past week at 
the store of the Whelan-Aehle-Hutchison 
Jeweiry Co., and has attracted a great deai 
of admiring attention. 


discussed 


The following out-of-town dealers were 
in St. Louis during the past week: A. P. 
Wolff, Murphysboro, Ill.; John Wolff, Fort 
Wayne, Ind.; F, A, Henninger, Columbia, 
Mo.; W. K. Urbani, Vandalia, Ill.; Wil- 
liam Tetley, Farmington, Mo.; Mr, Roden- 
sky, Joplin, Mo.; John Koetting, St. Gene- 
vieve, Mo.; E. J. Homrighouse, Lawrence- 
ville, Ill.; O. W, Simon, Collinsville, Il, 

In a campaign for new members of the 
Business Men’s League during the past 
week, Goodman King, of the Mermod, Jac- 
card & King Jewelry Co.; the F, W. Dro- 
sten Jewelry Co., the Whelan-Aehle- 
Hutchison Jewelry Co., the Heffern-Neuhof 
Jewelry Co., J. Reed Elliott, of the Elliott 
Jewelry Co., the Maschmeyer-Richards Sil- 
ver Co,, and the Jaeger Jewelry Co., became 
members of the organization. 

The National Association of Retail 
Grocers, at their 16th annual convention, 
held during the week at the Planters 
Hotel, adopted a resolution directing the 
officers of the association to confer with 
the officers of the National Credit Men’s 
Association with a view to uniting the ef- 
forts of the two organizations in an effort 
to bring about an amendment to the na- 
tional bankruptcy law exempting bills due 
for the necessities of life, and an amend- 
ment providing for a $100 minimum amount 
before a petitioner shall be allowed to take 
advantage of the bankruptcy law. 








C. E. Woodworth, New Bedford, Mass., 
is holding a clearance sale. 
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Indianapolis. 





The Eppert Jewelry Co., South Illinois 
St., has been succeeded by the Hudson Jew- 
elry Co. 

E. M. Wilhite, who has had charge of 
the optical department of the Comstock 
jewelry Co., has taken a_ position with 
Bert Jaffe. 

Mr. and Mrs. H. L. Rost and daughter, 
of Columbus, will sail from New York, 
June 1, for Europe, where they will spend 
the Summer. 

Burglars entered the store of Joel Oran- 
sky, 854 So. Meridian St., one night last 
week, and took $8 and three watches. 
Entrance was gained through a rear win- 
iow. 

J. W. Thompson, of Danville, recently 
appointed to the State Optometry Board, 
was in the city last week qualifying for his 
new position. He is the only retail jeweler 
yn the board. 

Ernest Zoller has returned from Europe, 
where he spent four months buying holiday 
goods for Charles Mayer & Co. He visited 

the leading manufacturers of England, Hol- 
land, Germany, France and Austria. 

Among retail jewelers in the city last 
week were: W. S. Hoke, Winchester; J. 
A. Pickett. Newcastle; John W. Hudson, 
Fortville; W. E. Baker, Parker City; J. F. 
Lisher, Morristown, and Walter E. Morris, 
Edinburg. 

Joseph E. Reagan, manager of the Bald- 
win-Miller Co., is a member of a commit- 
tee of citizens which is seeking to pre- 
vent an interurban company from rebuild- 
ing its tracks in Sutherland Ave., which 
the city hopes to use for boulevard pur- 
poses. 

Southern Indiana is aroused over the dis- 
covery of gold in Brown County last week. 
Plans are being made for an extensive in- 
vestigation, with a view to determining 
whether or not there is sufficient gold to 
pay for mining it. Seward Watson, a 
farmer, found traces of gold along a small 
stream near his home and panned gold 
worth $38 within a few hours. 

The Indianapolis Chamber of Commerce 
has increased its activities by taking over 
the Adscript Club and the Indianapolis 
Hotel and Restaurant Keepers’ Associa- 
tion. These will be known as the publicity 
and convention divisions of the Chamber 
of Commerce hereafter. The organization 
has recently taken over the Commercial 
Club and the Indianapolis Trade Associa- 
tion, 

From 60,000 to 75,000 visitors from all 
parts of the United States are expected 
here May 30 for the 500-mile race to be 
held at the Indianapolis Motor Speedway. 
The retail, wholesale and manufacturing 
jewelers are expecting a big trade during 
the week. There was good business last 
week, on account of the annual encamp- 
ment of the State department of the 
GAR. 

About 50 members of the Indianapolis 
Merchants’ Association attended the annual 
picnic of that organization at French Lick 
this week. Leaving the city Tuesday after- 
noon, the party went to French Lick for 
the picnic Wednesday and expects to return 
home Thursday morning. Julius C. Walk 


& Son, the New York Store, L. S. Ayres 
& Co., H. P. Wasson & Co. and Charles 
Mayer & Co. are members of the associa- 
tion. 

C. A. Rigdon, a Warsaw jeweler, was 
surprised one day last week when an at- 
torney of that city turned over to him 
$330. At the same time smaller amounts 
were returned to other Warsaw merchants. 
The money was from a young man who 
about three years ago swindled Warsaw 
merchants out of various amounts. He 
made purchases, giving checks and receiv- 
ing change in return. Rigdon sold the 
young man $280 worth of diamonds and 
gave back $50 in change on a $330 check 
that proved worthless. The young man 
has since reformed. All of the merchants 
have signed agreements that they will not 
prosecute the former swindler. 








Detroit. 


J. C. Bates, New Haven, was a purchaser 
in the Detroit market last week. 

S. R. Busby, salesman for Noack & Go- 
renflo, returned Saturday from a trip 
through central Michigan, 

Frank Nowlin, Gaylord, who has beer 
taking a vacation trip and visiting friends 
and relatives, was in Detroit last week. 

S. L. Rowe, Milford, was in Detroit last 
week and visited his son who has a posi- 
tion with one of the largest motor car com- 
panies. 

D. A. Pontius, Algonac, was in the city 
last week and bought a bill of new goods. 
W. W. Bridges, Marine City, was also here 
last week. 

Sol Sallan, retailer and diamond im- 
porter, has written and telegraphed to both 
United States Senators from Michigan, 
urging them to vote against the threatened 
increase in the duty on diamonds, 

The Detroit Jewelers’ Board of Trade is 
making a campaign to bring within its mem- 
bership all of the wholesale and manufac- 
turing firms of the city. It is believed that, 
in this way, the body will be able to work 
toward a harmonious co-operation that will 
be for the benefit of all. 

The offices of the Detroit International 
Jewelry Co., the new wholesale firm, have 
been opened in the Elks’ Temple building. 
The furnishings are in dark oak. Samuel 
Rosenberg, president and general manager, 
returned about the middle of the month 
from a buying trip in the east and the firm 
is now actively engaged in business. 

Owing to delay in making the special 
wall-cases and fixtures, the J. C, Buttmann 
Co. will not be ready for its house-warming 
until about June 15. A fine set of fixtures 
is being made by the Detroit Show Case 
Co. Frederick Schmalzriedt 1s president of 
the concern, while J, C. G. Buttmann is 
secretary-treasurer. Ofnces have been 
opened in the Fisher Arcade. 

Wm. H. Loud, a Michigan Ave. jeweler, 
has purchased a lot on Grand River Ave., 
facing Ferry Field, on which is located 
the city’s new high school, normal training 
school and athletic field, and will put up a 
two-story business block, reserving the 
lower floor for a new jewelry store. The 
location is an excellent one as it is in a: 
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section of the city that is building up rap- 
idly and is peopled by residents in com- 
fortable circumstances. 

The Grainger-Hannan-Kay Co. has 
signed a lease for 10 years for the building 
now occupied by it at 238 Woodward Ave. 
This is a five-story building and the jewelry 
firm uses the ground-floor and basement, 
sub-leasing the remainder of the building. 
It is understood that there will be notable 
alterations, making the store an even finer 
retail establishment than at present. - Just 
how far the work of remodeling will go is 
a matter that has not been fully determined 
as yet. 

Ludwig Nissen, of Ludwig Nissen & Co., 
New York, was toastmaster at the banquet 
of the National Association of Manufac- 
turers in the Hotel Pont Chartrain last 
Wednesday evening. He gave a brief talk 
on patriotism and proposed the health of 
President Wilson. The toast was drunk 
standing. Afterward Mr. Nissen made apt 
remarks introducing the various speakers. 
The convention brought manufacturers 
from all parts of the country and the tariff 
bill was a subject of much adverse criti- 
cism, the general feeling being that the 
safetv of the business prosperity of the 
country from unwise reductions in customs 
duties lies with the Senate. The conven- 
tion also called upon patriotic citizens to 
oppose the I. W. W. The establishment 
of a department of manufacturers, with a 
member in the President’s cabinet, and the 
permanent establishment of an impartial, 
competent tariff commission were other re- 
forms urged. Owing to the fact that Mr. 
Nissen was toastmaster, there was more 
than ordinary interest in the banquet among 
Detroit jewelers, and among those who at- 
tended were W. R. Grainger, Wm, Ham- 
burg, Harry T, Wright and Frank Fitch. 

Without being suspected by her employ- 

ers, Miss Margaret Brown, clerk and 
cleaner for J. Friedberg & Son, 210 Wood- 
ward Ave., succeeded in removing more 
than $500 worth of jewelry, silver and 
chinaware to her rooms. Her arrest was 
brought about by detectives who searched 
her room on suspicion that she had stolen 
a zither from a former rooming place. 
Finding the large quantity of expensive 
goods which she could not account for, 
Detectives Larkins and Reid took the young 
woman into custody and she at once con- 
fessed and disclosed other plunder that they 
had not at first found. Miss Brown, who 
is 24 years of age, is from a small town 
in the western part of the State. She was 
employed by Friedberg & Son some time 
ago and her duties gave her opportunity to 
handle the grade of gceods which she stole. 
More expensive goods, such as gems and 
gold jewelry, are kept by a different stock 
record so that a theft there would have 
been discovered at once. She apparently 
took one article at a time—as no one 
noticed her carrying away anything, An 
attempt was made by Miss Brown to ex- 
change a $38 diamond ring belonging to her 
for a $90 ring in the stock. The firm then 
had no suspicion that she was a thief but 
discharged her, after a year’s employment, 
as it seemed that she could no longer be 
trusted. 
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Los Angeles. 





E. W. Reynolds has returned from a 
visit to the Hawaiian Islands. 

Mrs. A. B. Watson has gone to Denver 
to spend two months with relatives. 

George F. Schaal, Winslow, Ariz., is 
spending a few weeks in Los Angeles. 

George Bloom has returned from a trip 
to San Francisco and other northern 
points. 

Robert P. Burnett, formerly buyer in the 
silver department of S. Nordlinger & Sons, 
1s now with Hickock & Sons, Manila, 
Philippine Islands. 

Pugh & Thurber, Porterville, have just 
concluded a successful special sale and are 
now preparing to make extensive altera- 
tions in their store. 

Alterations have been made in the jew- 
elry department of A. Hamburger & Sons 
by means of which much more room was 
made for the display of new goods. 

Meyer & Siegel have closed their store 
on the east side of Broadway, near 6th 
St., and moved their stock to their store at 
8th St. and Broadway. Dr. Bayliss, the 
optician, moved with them. 

A letter received from J. Wiesenberger, 
formerly in the jewelry business on S. 
Broadway, recently brought the news that 
he was on his way from the Orient to 
Europe on his way around the world with 
Mrs. Wiesenberger. 

E. H, Heck, secretary and treasurer of 
the Adams & Abel. Co., started for Boston 
and the east a few days ago, expecting to 
be gone about six weeks. He was accom- 
panied as far as Cincinnati by H. Dieben- 
korn, father of Clarence Diebenkorn, one 
of the traveling salesmen of the house. 

Ray Vercler, assayer, with offices at 909 
Broadway Central building, has just been 
making a supply of 1,500 weights to con- 
form to the new metric system as applied 
to the weighing of precious stones. The 
weights run from 1/100 to 50 carats. He 
expects to put them on the market at once. 

The Donovan & Seamans Co. is ex- 
hibiting a very fine bronze clock especially 
designed and made for use in the new club- 
house of the Knizhts of Columbus. It is 
about 2% feet high and comprises a statue 
of Columbus, an anchor, a capstan, cable, 
etc. It is attracting considerable atten- 
tion. 

F, A. Priesmeyer, manager for S. Nord- 
linger & Sons, is back in the store after 
having been confined to his home for sev- 
eral days by a severe attack of tonsilitis. 
Leslie V. Brown, of the same concern, was 
one of the crew of the Alert, which won 
the yacht race off San Pedro a few days 
ago. 

C. T. Dunsmoor, secretary of Brock & 
Co., has just returned from a week’s out- 
ing at Catalina Island. He is building a 
cottage there, and his wife and children 
will spend the Summer on the island. Clem 
Glass, vice-president of Brock & Co., has 
gone east, accompanied by his family, to be 
absent about three weeks. 

Suspected of being implicated in the rob- 
bery of the small jewelry store at 1456 N. 
Main St., Manuel Sevayos was arrested a 
few days ago by a police detective. Ac- 
cording to the officer, he admits the theft 


from this store but denies that he has been 
mixed up in the series of jewelry bur- 
glaries which have taken place here re- 
cently. 

A. M. Kaufman has just returned from 
a trip through the north for the Wood 
Jewelry Co. He reports business condi- 
tions quite favorable, and will shortly start 
on a trip around the “Kite-Shaped Track,” 
after which he will go north again. A. J. 
Van Buren, representing the same com- 
pany, has returned from San Diego and 
the southern portion of the State. He will 
now look out for the trade in the city and 
at the near-by beaches. 

Following are the names of some of the 
out-of-town jewelers who have been here 
recently: J. R. Kennedy and R. Van Buren 
and wife, San Bernardino; H. E. Rader 
and W. G. Barks, Monrovia; I. Macatee, 
Lankershim; F. C. Foster, Burbank; A. 
Young, El Monte; S. B. Clem.and William 
Kern, Redondo; A. Glenn, of Glenn & Co., 
Ocean Park; A. De Paemalaere, Gardena; 
L. K. Gillett, Watts; D. Van Wart, Hunt- 
ington Park, and D. A. Hauk, Long Beach. 








Omaha. 





Julius Krebs has opened a new store at 
Hartley, Ia. 

C. L. Shook spent a few days last week 
in Fremont. 

A. Brodegaard spent a few days in Elk- 
horn, Nebr., last week. 

John A, Abel, of Abel Bros. & Co., New 
York, was in Omaha last week. 

Thomas Starrup has purchased the stock 
of G. P. Washburn at Chadron, Nebr. 

H. S. Knapp, with the Shook Mfg. Co., 
is back from a trip to the western part of 
the State. 

Jacobson & Furen Co., of South Omaha, 
are having their store room remodeled, 
painted and oe a 

S. W. Lindsay has been assisting Albert 
Edhohm the past week while Mr. Edhohm 
was in Lincoln, Nebr. 

C. F. W. Marquardt, Norfolk, Nebr., nas 
disposed of his jewelry business to C. C. 
Fisher and H. W. Kisterer. 

President T. L. Combs has accepted the 
invitation to attend the Wisconsin State 
convention to be held at Milwaukee, July 
8, 9 and 10. 

The out-of-town jewelers in Omaha last 
week were N, Nielson, Harlan, Ia.; L. S. 
Robinson, Glenwood, Ia.; F. Heinz, Peters- 
burg, Nebr., and John Mudra, Lewis, Ia. 

During the past two weeks the Fred 
Brodegaard Co. has opened new stores at 
West Point, Stanton, Hooper, Tilden, 
Meadow Grove, Pilger and Wisner, Nebr. 

The handsome silver service which was 
presented to Capt. F, G. Stritzinger by citi- 
zens of Omaha for the excellent services 
rendered the tornado sufferers was _ pur- 
chased from Albert Edhohm. 

Emmet T, Ireland, with.J. L. Jacobson, 
was married last Sunday to Miss Nora J. 
Straight, Greeley, Col. They were married 
at the residence of the bride’s parents at 
Greeley, and left for a short trip to the 
west. 








E. M. Gillette, Wellsville, N. Y., has been 
succeeded by E. B. Covill & Son. 


May 28, 1913 


San Diego, Cal. 





Lane & Co. have moved from 90!) 
St., to 763 5th St. 

George W. Heston, for eight years c 
nected with the C. W. Ernsting Co., | 
severed his connection with that conce: 
and will probably enter the real estate 
vestment field. 

According to the report of Collector 
the Port Walter T. Blake for the mont 
of April there came into the port of S 
Diego from China works of art valu 
at $104; from Germany,  decorat: 
ohina, $608, china not decorated, $27 
from Austria, china ware, $180. 

J. Jessop & Sons have put out a very 
neat official souvenir spoon for the Pana 
am-California exposition to be held her 
in 1915. It is made of sterling silver, wit] 
a plain bow! and is of regulation tea size 
The face of the handle carries the exposi- 
tion seal in relief, surmounted by a 
miniature of a Spanish galleon, entering 
San Diego harbor. On the reverse 
the handle are two dolphins supporting 
the representation of a ship passing 
through one of the Panama Canal locks. 








San Antonio, Tex. 





L. J. Klecka has opened a store at Gran- 
ger, Tex. 

J. D. Jackson has started in business at 
Franklin, Tex. 

The Fidelity Loan Co. has moved from 
the Bedell office building, and now occu- 
pies a storeroom at 115 Ave. D. 

R. H. Hall, whose store was recently de- 
stroyed by fire at Del Rio, has been in 
San Antonio buying new stock and fix- 
tures, and will reopen his business at the 
same place. 

The E. Hertzberg Jewelry Co., Critzer 
Bros., the Bell Jewelry Co. and P. J. Mc- 
Neel & Co. donated prizes to be used at a 
charity card party held last week in the 
Gunter Hotel. 

The Jobbers and Manufacturers’ League 
will run an automobile trade excursion, vis- 
iting the towns within 15 miles of San 
Antonio. B. M. Hammond will accompany 
this excursion. 

Col. John L. Shepherd, of the Keystone 
Watch Case Co., stopped over in this city 
on his way to the Texas Retail Jewelers’ 
convention. He spent the day visiting the 
jewelers and sight-seeing. 








Cleveland. 





Ed. Thomas, formerly engraver for the 
Sigler Bros. Co., is now with J. H. Heiman. 

The marriage of Miss Arline Burdick, 
daughter of Capt. R. E. Burdick, to J. W. 
Tyler was solemnized on Tuesday evening, 
May 20. 
\ R. D. Judkins, Flushing, O.; Frank 
Presswell, Akron, O.; D. Leonheiser, 
Huron, O.; F. Fobes, of Birrel & Fobes, 
Kinsman, O.; S. H. Brainard, Medina, O.; 
C. M. Wilson, Salem, O., and P. M. Koch, 
Columbiana, O., were some of the out-of- 
town callers in this city last week. 








Jerry Davis & Bro., Waynesville, N. C, 


have been succeeded by Jere Davis. 











May 28, 1913. 


San Francisco. 





C. Hobrich, with R. Mohr & Sons, at- 
tended the convention of the Knights of 
Columbus in Sacramento recently. 

John I. Peterson, Coast representative, of 
the James E. Blake Co., is expected in 
San Francisco soon, after a long trip. 

D. F. Carnes, manufacturers’ agent, with 
headquarters in the Jewelers’ building, is 
calling on the trade in the northwest. 

Henry C. Keller, Ukiah, Cal., stopped 
here this week on his way home from a 
convention held at Venice, a suburb of Los 
Angeles. 

Wm. C. Hough, local manager for the 
Kryptok Sales Co., has left for New York 
for a visit to the factory. He will be gone 
about a month. 

Arthur W._ Bennett, manufacturers’ 
agent, is at headquarters after calling on 
the trade in the larger cities of Washing- 
ton and Oregon, 

E. V. Saunders, treasurer of A. I. Hall 
& Son, left a few days ago for the north- 
west in the interests of his firm. He will 
be gone several weeks. 

A. S, Levin, 78 Geary St., has practically 
closed his business. The remainder of the 
stock is being auctioned. Mr. Levin is 
engaging in another line of business. 

The store of Radke & Co., on Post St., 
has been greatly improved in general ap- 
pearance by a thorough renovation, in- 
cluding the redecoration of the interior. 

H. J. Gute, Coast manager for Manning, 
Bowman & Co., has just returned from 
the southern part of the State and expects 
to leave the end of the week for the north- 
west. 

Among the out-of-town jewelers to call 
on the trade this week were: W. H. Mc- 
Ilmoil, Sisson; C. J. Noack, Sacramento; 
H. C. Keller, Ukiah; D. Glickman. Santa 
Rosa; M. J. Hetzler, Haywards. 

Wm. G. Hahn, optician, who was for- 
merly located with the Keystone Jewelry 
Co., but for several months has maintained 
separate quarters at 105 Grant Ave., has 
arranged to go back to his old location at 
756 Market St., on June 1. 

A. V. Davidson, local manager for the 
National Jewelers Board of Trade, plans 
to leave in a few days for Spokane, Wash., 
to readjust the extension agreement with 
the creditors of a jewelry concern of that 

_ City. 

The Lyon Gem Co., which opéned for 
business in this city a short time ago, now 
has its quarters in the Jewelers’ building 
nicely fitted up, and Mr. Lyon is preparing 
to make his initial trip over the Coast ter- 
ritory. 

A. J. Francis, general manager of the 
Morgan & Allen Co., was among the San, 
Francisco merchants to go on the first 
Chamber of Commerce wholesale trade ex- 
cursion of the year. Many towns in the 
San Joaquin Valley were visited. 

J. H. Merrill, of the J. H. Merrill Co., 
plans to leave in a few days for the south- 
ern part of the State, and after calling on 
the trade in that section expects to go 
north, returning home by way of Denver. 
The trip will take until early in August. 


W. L. Glenn, secretary of the W. B. 
Glidden Co., left a few days ago for the 
east to visit the factories of the R. Wallace 
& Sons Mfg. Co., which his firm repre- 
sents on the Pacific Coast. He is not ex- 
pected home until the middle of July. 

Miss Blanche Carrau, daughter of Leon 
Carrau, of Carrau & Green, will be mar- 
ried to John W. Chapman on May 28, at 
the Carrau home. The Rev. Wm. Rader 
will officiate, and only the members of the 
two families will be present. A wedding 
supper will be served, after which Mr. 
Chapman will take his bride away on their 
honeymoon. 








Pacific Coast Notes. 





T. Cruse is now located in new quarters 
in Biggs, Cal. 

Mr. Densmore has opened a store in 
Inglewood, Cal. 

J. A. Cordori is conducting an auction 
sale at the Mitchell store in Roseville, Cal. 
Mr. Mitchell states that he is retiring from 
business. 

C. Grainger, Delano, Cal., has accepted a 
position with the American Standard Jew- 
elry Co., Detroit, Mich., as a representa- 
tive in the State of California. 

Joseph J. Star has discontinued his busi- 
ness in Chico, Cal., and is preparing to 
leave, with his bride, for Honolulu, with 
the intention of opening a store there. 

J. H. Stombs, Rock Island, Ill, was called 
to Haywards, Cal., a few days ago to meet 
his mother, whom he had not seen for 40 
years, each believing the other had died. 

F. M. Myrick, owner and discoverer of 
various gem stone mines in Kern, San Ber- 
nardino and Inyo counties, has just re- 
turned to Randsburg with a supply of 
moonstone gem material, one of his new 
discoveries. These were found in a vein 
of volcanic clay at the rim of the extinct 
volcano of Black Mountain, 18 miles north- 
west of Randsburg. 

The closing day of the 40th session of 
the California Legislature was the occa- 
sion for the presentation of gifts to the 
officers of the Senate and Assembly. A 
silver set of 117 pieces, of the original 
California design, the pattern being known 
as the Carmel, made by C. J. Noack, of 
Sacramento, was presented to Speaker ahd 
Mrs. C. C. Young by the members of the 
Assembly, President A. J. Wallace of the 
Senate was given a set of cut glass. Other 
officers were also remembered. 








New Haven, Conn, 


S. W. Tasch, Danbury, has been making 
alterations to the interior of his store, 13 
White St. preparatory to opening op- 
tical parlors. W. T. Masson, who has been 
located in the Opera House block for 
some time, will move his parlors to Mr. 
Tasch’s store. 

The receivers of the New England 
Watch Co., Waterbury, Harris Whitte- 
more and John P. Elton, called a meeting 
of the creditors of the company for yes- 
terday afternoon at the Elton Hotel. Thé 
meeting was called to inform the creditors 
of the status of the watch company’s af- 
fairs. 


THE JEWELERS’ CIRCULAR-WEEKLY 109 


Denver. 





W. E. Gibson, president of the Raymond 
Jewelry Co., is visiting relatives at Girard 
and Kindehook, Ill. He will return about 
June 1. 

Charles J. Doersam, 402 16th St, has 
returned from a two weeks’ visit with rela- 
tives and friends in Lawrence, Kans., and 
Kansas City. 

E. J. Tschabold, for two months past 
watchmaker for L. W. Walker, received a 
very attractive offer from Houston, Tex., 
his former location, and returned there 
last week. 

Richard L. Gardner, for the past three 
years watchmaker for R. J. Taupert, jew- 
eler and Mayor of East Las Vegas, N. M., 
accompanied by his wife and daughter, is 
visiting Mrs. Gardner’s parents in this 
city. 

The Denver Pawnbrokers’ 
held its annual meeting Friday evening. A 
number of very important matters per- 
taining to the regulation of the business 
and the protection of the public against 
fakers came up for consideration. 

The program for the Colorado Retail 
Jewelers’ Association convention is about 
ready for the press. A number of new and 
very important subjects will be considered 
at the convention, which will be held June 
23, 24 and 25, and, judging from corre- 
spondence in the hands of Secretary Bloom, 
the attendance will be all that can be de- 
sired. 

The Colorado Horological Society is 
planning an adjusting contest for the near 
future. The rules to govern the contest 
will soon be prepared, and it is said that 
more real effort is promised than has been 
displayed at ‘any previous contest. The 
Elgin National Watch Co. will furnish the 
movements, and has given notice that they 
are now ready for distribution. The soci- 
ety will meet the first Tuesday evening in 
June for the election of officers for the 
ensuing year. 

es Maiman, ’ representative of the 
Crown Mfg. Co., left Monday for Omaha 
to attend the trial of a case in which he 
is the plaintiff to recover $1,000 from John 
Corby, of that city. The suit is the out- 
growth of alleged peculations of former 
Secretary Schoenfeld, of the Denver Jew- 
elers’ Board of Trade. Maiman alleges 
that during his absence in California last 
November S. Davidson, an employe in Mai- 
man’s office, placed an account against 
Corby for $1,000 in the hands of Schoen- 
feld for settlement. The latter went to 
Omaha and, according to Maiman, settled 
the account for $6.75 in cash and $713.65 
in diamonds, which Maiman claims he has 
never received. This transaction was 
shortly prior to or about the time of 
Schoenweld’s sudden departure for parts 
unknown. Mr. Maiman further alleges that 
the diamonds were mailed in this city to 
Charles Wathen & Co., who held a claim 
against Schoenfeld, and that company still 
holds the diamonds. He also maintains 
that he has letters from Schoenfeld to Da- 
vidson detailing the facts regarding the 
Omaha deal. 
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Cincinnati. 
TRADE CONDITIONS. 

Since the settlement of the street car strike the 
fetail jewelry business here has been good. Many 
purchasers who were kept on the hilltops by lack 
of car service and fear of bodily danger in the 
congested down-town districts where the rioting oc- 
curred, came down at the resumption of the serv- 


ice and made purchases. The buying, however 
good, will fall far short of making up for the 
time lost. 

Saul Fox, of Fox Bros & Co., is in 


the diamond market in Antwerp. 

Gus. W. Peck, of Peck, Selmeier & 
Peck. is now on the road in the east. 

The six clerks of Thoma Bros. Co. will 
have their annual banquet at Heidelberg 
to-night. 

Mr. Lindenberg, 
wife, has gone east on a 
pleasure trip. 

Joe Posner, formerly at L. Gutman & 
Sons, left last Friday for Chicago to travel 
for T. L. Smith. 

W. Pflueger, of Jos. Noterman & Co., 
has started on a two weeks’ trip in West 
Virginia and Ohio. 

Jonas Wise, of Frohman & Co., is in 
the northwest. B. S. Newman will return 
this week from a southern trip. . 

Lindenberg & Strauss have enlarged 
their establishment by adding the corner 
room to their suite in the Carew build- 
ing. It will be used for offices. 

G. M. Braham and daughter have re- 
turned from the east, where they spent 
four weeks in New York, buying for A. 
& J. Plaut, and two weeks in Atlantic City. 

Mr. and Mrs. Ed Croninger attended 
the annual conclave of Grand Commanders 
and Knights Templar of Kentucky in 
Owensboro, Wednesday and Thursday of 
last week. 

Cohn, Hahn & Neustedt are expecting to 
remove very shortly to their apartments in 
the new building on 7th St. The firm is 
temporarily housed in the third floor of 
the Carew building. 

E. H. Heck and H. Diebenkorn, of the 
Adams & Abel Co., Los Angeles, Cal., 
wholesale jewelers, stopped here last week 
en route to the east, on a combined pleas- 
ure and business trip. 

The Smith Jewelry Co. has moved from 
the Vine St. location into the building 
with Richter & Phillips, at 114 W. 6th St., 
where it has 3,000 square feet of shop 
space on the sixth floor. 

Secretary Zangers, of. the Ohio Optom- 
etry Association reports that the vote 
cast by the membership on the next meet- 
ing place resulted‘in the choice of Cedar 
Point. The meeting will be held the latter 
part of July. 

Tuesday night at the Hyde Park Town 
Hall the Entre Nous Club, of the Oskamp 
Nolting office girls gave a benefit enter- 
tainment and dance to raise money for 

the rental of a Summer cottage during the 
warm weather. Enough tickets were sold 
in advance to insure a financial success. 

C. A. Gebhardt, of the Clemens Os- 
kamp Co., who returned to the city three 
weeks ago from Middleboro, Ky., where 
he ha-! a verv serious attack of appen- 
dicitis, is now stricken with peritonitis at 
his home in College Hill. He has been 
jaid up by the two attacks for four months. 

Surprising enterprise is being shown by 


accompanied by his 
business and 
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the jewelers in Dayton, who were among 
the heavy sufferers in the great flood dis- 
aster. They have opened up their shops 
and are doing a good business. The store 
of Frank Meyer is again in excellent shape. 
The walls are newly papered and fixtures 
have been placed. Best & Son have in- 
stalled new fixtures. Webb Eby has moved 
to a new location which is more spacious 
than the old one. 

Among the visitors to the trade in this 
city last week were: J. E. Laupers, Sey- 
mour, Ind.; C. G. Schlenker, Eaton; P. W. 
Starks, Manchester; Albert Toellner, 
Portsmouth; Ed Mueller, Hamilton; 
Charles Sederberg, Milford; F. G. Meyer, 
Dayton; C. A. Gossard, Washington C. 
H.; Lee Baldwin, of Baldwin’ Bros., 
Manchester, Ky.; R. L. Morris and Frank 
Maier, Bowling Green, Ky.; Dr. Herschel 
Fisher, of Lebanon; William Moore, of 
the Bausch & Lomb Optical Co., Roches- 
ter, N. Y.; Thomas Dixon, of. the Stand- 


ard Optical Co., Geneva, N. Y.; A. M. 
Staum. of Wineburg, O.; Frank Beck- 


man, of the Hamilton Watch Co., Lancas- 
ter Pa., and J. A. Power and bride, of 
Owingsville, Ky. 

Detectives Beckroegge and O’Brien, of 
the Cincinnati Police Department, have re- 
covered a pendant containing 25 diamonds 
and one pearl, which was missing from the 
stock of Gustave Fox for a few weeks, 
and have captured a man alleged to be the 
thief. He gave the name of George Con- 
ners and is a negro. He was confined in 
the Cincinnati jail, awaiting trial yester- 
day. The police say Conners was caught 
at a pawnshop when he was trying to 
pawn the pendant. When questioned by 
the detectives he said he had found the 
pendant while at work as porter in the 
establishment. Mr. Fox said the piece had 
been missing for over six weeks, and that 
while the negro was under suspicion, he 
had been retained in his employ in the hope 
that he would drop a clue. 








Pacific Northwest. 





Stanwood & Fallis are enlarging their 
store in Sellwood, Ore., and are adding 
an optical department. 

The Juneau Jewelry Co. held a recep- 
tion in its new quarters in Hoquiam, 
Wash., a few days ago, when souvenirs 
were presented to the visitors. 

F. G. Will has had a large street clock 
erected in front of his store in Albany, 
Ore., which stands over 13 feet high and 
has a dial three feet in diameter. 

The wholesale establishment of Joseph 
Mayer & Bros., Seattle, Wash., was visited 
the other day by the progress and pros- 
perity committee of the new Chamber of 
Commerce, which is making regular trips 
of investigation in factories and mercan- 
tile institutions of the city. 

Louis Dibek, manufacturing jeweler of 
Lewiston, Ida., was found dead in his store 
May 12 by a letter carrier. He was lying 
face downward on the floor near his work- 
bench. Death is supposed to have been 
caused by epilepsy, from which he had 
been a sufferer. Mr. Dibek was a Bavarian 
and had been in business in Lewiston for 
12 years. He was about 60 years of age. 
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Toledo. 





A. Paulo, a Mansfield, O., jeweler, has 
purchased a new business block in that 
city. 

H. G. Himelhoch, of the Isenberg Bros, 
Co., with his family, is spending a few days 
in Detroit with friends. 

R. B. Stonger, Chicago Junction, and S 
F. Kaufman, Attica, O., were in Toledo 
recently attending the Shriner ceremonia! 

J. Prochaska, Summit St., is planning a 
western trip to be taken by himself and 
wife later in the season. California will 
be the objective point, 

The Isenberg Bros. Co. has remodeled 
the office of its large store, which was re- 
cently doubied in space. The office space 
has been greatly increased. 

C. D. Young, Delaware, O., with several 
associates has leased a stone quarry near 
that city. Machinery is now being installed 
and operations will begun at an early date. 

While Mrs. C. P. Hass, Fremont, O., was 
sitting for her photograph im a Fremont 
gallery a sneak thief entered the adjoining 
room and carried off her pocketbook, con- 
taining beside $40 in money, a gold watch 
and other pieces of jewelry. 

John Sharff, a retired jeweler 71 years of 
age, died at his home in this city on Lang- 
don St., Monday, May 19. The funeral was 
held Thursday at St. Lucas German Luth- 
eran Church on Walbridge Ave., and the 
remains were interred in Forest Cemetery. 
The deceased is survived by a widow, son 
and daughter. Mr. Sharff has been a resi- 
dent of Toledo for 50 years. 

Carl L. Gilmore, city salesman for the 
Merrill & Broer Co., was recently married 
to Miss Ilma O. Jerome, at the home of 
the bride’s parents on Oakwood Ave. The 
wedding was witnessed only by relatives 
and near friends. Rev. Fulkerson, of the 
Asbury M. E. Church performed the cere- 
mony. Mr. and Mrs. Gilmore made a brief 
excursion to relatives in Michigan. 








Columbus, 0. 


The Harrington Co., the Bancroft Co. 
and the Goodman Bros. Co. are closing 
their stores at 6 o’clock Saturday even- 
ing, in accordance with a movement inau- 
gurated by the Columbus Retail Merchants’ 
Association. Nearly all department stores 
with jewelry departments are doing like- 
wise. The ice was broken for the innova- 
tion by the Z. L. White Co. 

A window smasher got $250 worth of 
goods from the jewelry store of the Good- 
man Bros. Co., 98 N. High St., Thursday 
morning at 1.33 o'clock. The store is near 
a street car crossing at Gay and High Sts., 
and the thief smashed the window as the 
car went over this crossing, so the noise 
could not be heard. A window burglar 
alarm summoned two men from the Ameri- 
can District Telegram Co. office, two blocks 
away, and two patrolmen. The A. D. T. 
men, who arrived first, saw the thief going 
down Elm Alley and chased him for two 
blocks, but he disappeared in an alley after 
one shot had been taken at him. Friday 
Detectives Bergin and Rourke arrested 
Monroe Johnson, colored, aged 24, on sus- 
picion. 
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The Show Window and Store Advertising. 





An Address by E. J. Berlet, before the Convention of the New York State 
Retail Jewelers’ Association at Albany, N. Y. 




















HE show window is the prospective cus- 
tomer’s eye to the shop and is one of 
the most important features concerning the 
levelopment of new business for the jew- 
eler. Granting that his location is right, 
that he is in a position to appeal either 
to a volume of business by being located 
where the traffic is greatest or that he is 
catering to an especially exclusive business 
and that his situation in itself may suggest 
this very exclusiveness, the character and 
originality of his window display should 
have his first consideration. In the brief 
time which is allotted to me, it is a com- 
paratively difficult matter to set before you 
all of the important features of window 
dressing. For your convenience in con- 
sidering the topic 1 will divide the brief 
talk into several sub-divisions. 

A.—Color harmony, and if I may call it 
such, contrasting harmony. Your window 
should always have attractive, warm, wel- 
come colorings. For many years the aver- 
age jeweler was happy with the funereal 
combinations of black and white. It was 
indeed a difficult matter to convince him 
that black was not the only color on which 
to show diamonds. This is, however, not 
the case, as has been proven many times by 
successful window dressers. Black is, as 
| have said, funereal, and in the second 
place, it casts so much reflection that the 
average passer-by uses it aS a mirror and 
fails to realize that it is a display of 
attractive merchandise prepared for mutual 
benefit. What is more attractive than a 
lavender treated window for amethysts, or 
a pale blue and white window for silver? 
It is not necessary that the entire window 
shall be lavender, the background could be 
white, which does not fade as color does. 
The goods could then be shown on lavender 
blocks or a streamer effect of ribbon of 
similar color could be used. For your cen- 
terpiece you might have an attractive silver 
vase filled with purple fleur-de-lis. In any 
case do not use artificial flowers in spite of 
what may appear to you to be economy. 
They are always stiff, and it is better to 
substitute a piece of silver or bronze in 
place of a central bouquet effect if you 
cannot get natural flowers. Referring to 
contrasting harmony it is somewhat of a 
paradox; you will find that greens work 
well with yellows, gray and cerise, dark 
red and dark blue, etc. So much for color 
treatment. 

Do not overload your windows. There is 
nothing which appeals less to the eye of 
the prospective customer than a general 
miscellaneous array of every conceivable 
article which a jeweler carries in his stock. 
It has been the experience of my company 
that the display of a single individual type 
of article is the best drawing card for new 
business; for instance, a display devoted 
entirely to signet rings, with both gold 
and stone tops, was run for about a week. 
In the forepart of the window was shown 


the making of a seal ring in 16 stages, with 
pictures illustrating the various types of 
workmen. On the first little silver tray 
was a scattering of gold nuggets, and in the 
last or No. 16 tray appeared a rose gold 
finish seal ring complete and ready for the 
purchaser, the 14 stages between carefully 
depicting the progress of its making, each 
tray being labeled in a comprehensive way 
so that persons stopping at the window 
should readily understand the story being 
unfolded. In spite of the fact that our 
company is catering to the exclusive high- 
class business and is situated on a street 
where traffic is not nearly so great as on 
two other Philadelphia streets, we had at 
least a dozen persons viewing this display 
all of the time al] of the day. There were 
no immediate sales, but after a few weeks 
we started to get inquiries for signet rings, 
the inquirers in almost every instance re- 
ferring to our “display and expressing the 
thought that we were evidently specialists 
in that line. If you are not entirely and 
fully impressed with the idea of a speci- 
heally individual display each week, you 
could have a general display of jewelry, or 
if you have but one show window, silver- 
ware, etc., etc., alternating with this in- 
dividual display. But whatever you do 
change all of your windows at least once 
a weck. 

Always label your windows: It is abso- 
lutely essential that the jeweler should al- 
ways make clear to his prospective cus- 
tomer what he is trying to educate him to 
buy by way of his show window; for in- 
stance, a display of topaz is, to the casual 
observer, me1ely a collection of topaz, but 
such a display during the first week of 
November laheled “Topaz, Birthstone for 
November,” most certainly means some- 
thing to ihe gentleman whose wife or 
swectheart has a November birthday, or 
zice versa. Some windows, of course, such 
as a St. Valentine’s window, are easily 
understood, because the ardent swain or 
missie is looking for “trouble” at about that 
time. \We adopted some years ago a very 
attractive turnt-wood sign having some 
symbcolic sketch work about the initial letter 
in color; for instance, the ring making dis- 
play was entitled “The Art of Ring Mak- 
ing,” and about the Old English “T” in the 
word “The” was shown a signet ring in rose 
gold coloring with a ring stick and ring 
sizes artistically grouped. These we have 
discontinued owing to the fact that the win- 
dows in our new building are of the 
French Louis XVI type. We now use a 
Louis gilt frame with a buff card insert, 
the mat ot which has our trade-mark in 
relief. These explanatory show cards, if I 
may call them by such a homely name, 
have made our windows so interesting to 
the passer-by that they are commented on 
by everyone. We are thus making a large 
number of interested persons advertising 
representatives, as it were, for this com- 
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pany. Jewelers everywhere know that word 
of mouth acvertising is the best they can 
possibly rece’ve 

Keep your windows 
May I submit a series of 
tions which may or may not be new to 
you, and which, I trust, will at least in part 
give you some new ideas: 

January: Jan. 1, 


“down to date.” 


calendar sugges- 


d though 
is closed, you should have some ex- 


even your 
Stor 
pression in your window of good will for 
the coming New Year. Optimism always 
radiates, whether it is by printed word or 
by verbal expression. Speaking of optim- 
ism, so many jewelers are prone to com- 
plain of bad business. Try never to do this. 
Keep smiling and even though there are 
times of depression suggest to those who 
are sufficiently interested to ask, that you 
are getting your share and that the jewelry 
business is all that can be expected. I voice 
this sentiment at this time, owing to the 
fact that many jewelers are making pessi- 
mistic expressions because they have fear 
of what is to happen to businesses of lux- 
ury such as ours simply because a Demo- 
cratic Congress is dickering with the pre- 
cious tariff. Cheer up, the best is yet to 
come. 

Jan. 8: Evening dress jewelry for men 
and women. January is a month of exten- 
sive entertaining and an attractive evening 
dress window display is therefore in order. 

Jan. 15: A Palm Beach window. Show 
traveling accessories. It may be that some 
of the jewelers of the smaller towns of 
New York State will immediately conclude 
“Why should we have a Palm Beach win- 
dow?” Let me say briefly that which is 
current in magazines and newspapers ap- 
peals to people no matter where they are, 
and whether they participate in the south- 
ern exodus or rot they are flattered by the 
jeweler’s suggesting that they may. There- 
fore, show traveling cases, toilette sets, soap 
boxes, thermos bottles, etc. 

Jan. 22: A silver, glass or clock display 
might be in order, and by the way, speaking 
of clocks, they would not, in conjunction 
with watches, make a bad display for your 
New Year’s window. 

Jan. 29: McKinley Day. What is more 
attractive than a picture of the martyred 
President, a vase with his favorite carna- 
tions, several silk flags, and such goods as 
you may have bearing eagles or other em- 
blems that may be emblematic of our 
country, 

February : Birthstone, amethyst; for 
fear that I am consuming too much time, 
I will merely enumerate (without going 
into detail) suggestions of windows for the 
balance of the calendar months: 

Feb. 12: Lincoln’s birthday. o 

Feb. 14: St. Valentine’s Day, ' 


Feb. 22: Washinton’s birthday. 
Feb. 29: Leap Year. When !*ap year 
comes about a special display along any 


lines that may occur to you would suggest 
that you are a “down-to-date” jeweler. 
March: Bloodstone window. Be sure 
to show some stones in the rough in all 
your birthstone windows. Anticipating the 
Easter wedding season, it is not too early 
to devote an entire window to bridesmaids 
and ushers’ remembrances. To those of 
you who sell ecclesiastical goods, a win- 
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WHO SAYS CATALOGS DO NOT PAY? 
What’s Behind Such Solid Testimony? 


SUCH BIG GAINS, SUCH STEADY, PERSISTENT 
GROWTH. Why is the ARNSTINE CATALOG SYSTEM 
proving the ONLY PRACTICAL WAY to Increase the 


Sales of More and More Jewelers? 


SEVENTH ANNUAL 


D. G. GALLETT 
ABERDEEN, S. D. 

whe wantt£l This makes the seventh annual Catalogue that I have bought of 

t, ou and I find that it has wonderful effect in keeping business here 
at home, our people receive catalogues from many New York, Chi- 
cago, St. Paul and Minneapolis houses who generally make the 
price we do, and your Catalogue holds our mail or ere at home 
besides bringing in customers who seem to know what they want 
Wet! Io Fp ay a it, giving the catalogue number so that we are able to, 
close up a deal almost instantly and I have never yet had an unfavor- 


able comment or know of anything unfavorable from the use of your 
catalogue, but I do know of many things whereby it is of big assist- 


ance in booming our Christmas business and even all through the 
: ar we receive mail orders and have people come in and ask for 
oor: - nnd such goods as are illustrated in this catalogue. 
a goed word 


Very respectfully, 


i ¢4jim, 





Maou a ACE 
thheiddraloreds Feb. 15, 1913. 


Wlatl o7ACHS 


"Thor; a 


tthe next year 


Such Endorsements of OUR SERVICES as These Are the rnennet Proofs That What We 


Did for Them in 1912 


WE CAN DO FOR YOU IN 1913 





A Postal Will Bring New Samples 


The Arnstine Bros. Co. 


Originators of The Exclusive Catalog Method 
for Retail Jewelers 


CLEVELAND, 0. 


Don’t neglect the busi- 
ness in your 50-mile zone. 
If your system for han- 
dling mail-order business 
is right, parcel post means 
great prosperity to you. 
It puts into your hands a 
powerful means of ex- 
tending your business be- 
yond the confines of your 
immediate neighborhood. 
It affords you the oppor- 
tunity to make your store 
the store in a shopping 
center of a 50-mile radius. 








ROSE BUILDING 











Our business is to help 
you use the Catalog in a 
manner that will bring 
the best results. Six peo- 
ple are on this job. They 
will take your proposition 
and analyze the possibili- 
ties for success in your 
territory. There is no 
charge for this service 
and no obligation. If you 
are in favor of increasing 
your business now, write 
for samples. 
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vw of communion services, altar pieces, 

ich as crucifixes, vases, etc., would be in 

rder in this month. If Easter comes 
irly, by all means have a silver, clock and 
lass, etc., display for Easter weddings. 

\pril: Diamond birthstone window. 

ntinue your display of Easter wedding 

iggestions. In the last week of April or 
the first week in May have a window of 
nameled flower goods labeled “April 
showers bring May flowers.” 

May should be the signal to you to use 
light summery draperies in your windows. 
Nothing is so disturbing to a warm person 
is heavy Winter hangings in a show win- 
low in the late Spring or early Summer. 
For May you also have the emerald birth- 
stone display, you have Decoration Day to 
play upon, and in communities where school 
-ommencements are celebrated early, a win- 
low of graduation gifts. Those of you 
who sell prize cups and medals should take 
advantage of the Spring athletic season, ex- 
tending through April, May and June to 
show several displays of these articles, and 
do not fail to show all of the flags of all 
the schools and colleges of your town and 
vicinity. The young are so appealed to by 
sentiment that any omission of a school or 
college flag would interfere, while a show- 
ing of all of the pennants should be a 
material help in the effecting of sales of 
this sort. In early June you may have 
another window of traveling accessories for 
those who spend the Summer months away 
from their home town. Then there are June 
weddings, etc., etc. 

In July you have the ruby birthstone, In- 
dependence Day, and during the hot Sum- 
mer period the mind naturally turns toward 
collapsible cups, thermos bottles and arti- 
cles which may practically contain liquids 
conducive to quenching the thirst. 

In August you have the birthstone win- 
dow, school pins, etc., and anticipating the 
reopening of schools in September, a dis- 
play of leather memorandum books, fancy 
pencils, penholders, fountain pens, etc. 

September, again the birthstone win- 
dow: You will observe that I have laid 
particular stress on birthstones. This is 
done owing to the fact that a properly de- 
veloped birthstone business arouses the jew- 
eler to the thought that the jewelry business 
is not a purely seasonable trade. We are 
too apt to conclude that we have but one 
big season, the Christmas season, and per- 
haps two others, not quite so important. 
I maintain that the jeweler’s season ex- 
tends continuously from Jan. 1 to Dec. 31, 
if he will but disturb himself sufficiently to 
help it along—hence birthstones. 

Time does not permit of a further item- 
izing of window suggestions for the bal- 
ance of the year, so I will pass on to briefly 
consider the value of 

STORE WINDOW ILLUMINATION. 

Always have your windows attractively 
lighted even though you do not have any 
goods in them. If your goods are so valua- 
ble that they must repose in the safe after 
closing, by all means have attractive show 
cards, always framed, of course, setting 
forth the particular policies or guarantees 
of your business. People like to read, and 
if your window is brilliantly illuminated and 
contains no goods but shows an attractive- 


ly lettered statement in the center not ex- 
ceeding 15 x 20 inches it is sure to attract 
attention. Wherever it is possible it is well 
that you should show goods. The average 
person passing your shop at night has more 
time at his disposal than when passing dur- 
ing the day. It is for this reason that the 
illuminated window is frequently a silent 
salesman. By proper illumination (and by 
proper illumination I mean that the source 
of light must be absolutely concealed, so 
that the person attracted sees only the gen- 
eral show window effect) the beholder has 
his interest aroused. He examines the 
goods more closely, sees something which 
strikes his fancy, and may become a pur- 
chaser. Let me again emphasize—keep 
your window lighted. So much for the 
show window. 
STORE ADVERTISING, 

There are various methods applied by 
jewelers with more or less success. One 
of the most important types of advertising 
engaged in by our trade is that of sending 
literature through the mails. This litera- 
ture may: be divided into several sub- 
classes: 

(A)—Brief announcement cards. 

(B)—Illustrations of articles. 

(C)—Leaflets. 

(D)—Catalogues. 

(E)—Birthstone advertising. 

(F)—Monthly dodgers. 

I will not consider these types in detail 
but would merely call your attention to the 
importance of always having a picture in 
connection with your advertising. Do not 
use an idealistic picture, but show an arti- 
cle or an illustration of an article in actual 
use. You are not selling pictures, you are 
selling jewelry, glassware, clocks, silver- 
ware, etc., so be sure to always show the 
articles you are trying to sell. Another type 
of advertising by jewelers 1s theater and 
entertainment programs. Depending on 
the community in which such advertising 
is engaged in, this form is only more or 
less successful. Another type of advertis- 
ing is that of the school magazines wherein 
you advertise class pins, rings, cups, medals 
arid pennants. This form is successful only 
in proportion to the “pull” of the jeweler 
with the committee from the school in 
whose magazine he is advertising. 

I come to greatest of all advertising, 
newspaper advertising. Up until two years 
ago, Maxwell & Berlet, Inc., believed that 
the only successful advertising for a jew- 
eler to engage in was that of direct appeal 
through the mails to a carefully selected 
list. We have, however, been converted to 
newspaper advertising to such an extent 
that only recently we had the proud dis- 
tinction of being the first jewelry firm in 
Philadelphia to use a full page ‘of news- 
paper advertising at a cost of approxi- 
mately $500, and this advertising, we feel 
assured, paid for itself in less than 30 days 
after it appeared. We have so much faith 
in this form of advertising that we adver- 
tise 52 weeks of the year in at least two 
Philadelphia newspapers. As the cost of 
advertising in large metropolitan dailies is 
very high and $10,000 does not go a great 
ways, you will readily understand that our 
conversion is complete. In a great many 


instances large manufacturers of jewelry, 
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silverware and plated ware are now users 
of newspapers and magazines for the pur- 
pose of creating business for the retailer. 
You should co-operate with these manufac- 
turers by using their cuts wherever possi- 
ble. It encourages them to continue their 
large appropriations for advertising. It 
encourages them to increase these appro- 
priations 4s it also encourages them to give 
you specia! window displays of these goods 
if you feature them in your local news- 
papers. in other words co-operation be- 
tween the retailer and the manufacturer 
and jobber is essential to a greater and 
better business on the part of all the parties 
interested. 

Gentlemen, I thank you for the patient 
attention you have given this paper, and it 
will be a pleasure to answer any questions 
you may care to ask. 








Benvenuto Cellini. 





(From the London Watchmaker.) 
UST 340 years ago Benvenuto Cellini 
died peacefully in his bed. Goldsmith, 
sculptor and braggart, his name has been 
handed down to us as one who possessed 
skill and artistry in every branch of the 
gold and silversmith’s art. If perchance 
we come across a man capable of designing, 
making and decorating a piece of gold or 
silver smith’s ware, he is termed “a veri- 
table Cellini.” The fact, however, remains 
that Cellini was a much overrated and 
quarrelsome man; but he stands for that 
individuality of purpose, that personal ex- 
pression, which is forced under in this 
commercial age, and which, but for the 
communal attempts to revive it, would be 
suppressed. 

We live in a democratic age, but it is 
strange indeed that it is left for the public 
authorities to foster individuality while the 
great public does its best to stifle it. When 
our ideals are at variance with our pri- 
vate interests, we exhibit our worst side. 
Let us think of the arts and crafts and 
technical schools: as voters and rate-payers 
the employers encourage and pay for the 
schools; as voters* and rate-payers the 
workpeople of London also encourage and 
pay for the schools; but on one hand we 
have a thoughtlessness for their own in- 
terests and the benefit and improvement of 
their employes, which is truly astounding, 
and on the other an apathy which appals 
when we call to mind the responsibilities 
of fatherhood. 

Cellini had the good fortune to work for 
patrons who appreciated good work; the 
modern gold and silver smith, producing 
his wares at so much per dozen or so much 
per ounce weight and fashion, might well 
sigh for the good old days when life, even 
if held lightly, was at least enjoyable to 
the craftsman who found in the precious 
metals the means of expressing himself. 








H. J. Plath, Dallas, Tex., who was for- 
merly with Linz Bros., and later engraver 
for his brother, H. R. Plath, has purchased 
the entire stock and business of the Jones 
Jewelry Co, Davenport, Ia., and intends to 
continue the same. He will improve the 
establishment and conduct a first class 
jewe'ry store. The sale took place May 19. 
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Other pages show women’s 





jewelry. Front cover and 
one inside view of Spring 
Booklet. Two colors 


throughout. 


Well imprint your name on 
this dainty practical booklet 





Size is 3142 x64 inches—fits your regular business envelope. 


Eight pages in all—may be enclosed with monthly statement or letter without increas- 
Ing postage. 


It is a very effective enclosure to send to a selected list of customers. 


q We will send you this booklet in reasonable lots imprinted with your name. Fill in 
N and mail the coupon. Write plainly. 


\a ee SIMMONS 


R. F. SIMMONS CO. ~~. % TRAD E-MAKE 


Bp 
Attleboro, Mass. Oe! «: 
Est. 1873. ‘. MN CHA i CI S 


Imprint as follows 
and send me at once 
Booklets. : 


Wholesale Jewelry Houses, Distributors 
Fall lines now ready 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the 
members of the trade generally communicate with 
THe JEWELERS’ CirRcULAR regarding any advanta- 
geous device or plan which they are utilizing in 











connection with their business. 






































June Merchandizing. 





Written expressly for The Jewelers’ Circular. 























HE time is close at hand when the aver- 
age jeweler will suddenly realize tnat 
June, “the month of brides,” is approach- 
ing, and he will then perform his annual 
“stunt” by taking out the same old, time- 
honored signs—‘‘For the June Bride,” etc. 
—dust them off and, after putting them in 
the same places they have occupied annually 
for years past, will sit back and wait for 
the share of bridal trade he honestly thinks 
such strenuous efforts entitle him to. 

In many cases little attention is paid to 
what the display consists of or how it is 
arranged—whether it is suitable for wed- 
ding gifts or graduation exercises instead. 
Usually the possibilities of wedding sou- 
venirs as a source of business are over- 
looked altogether. There is absolutely 
nothing new or original in the way of 
signs. These two old “has-beens’—‘June. 
the Month of Brides” and “For the June 
Bride’—seem to be the sum total of sign 
ingenuity in the jeweler’s trade, although 
both have long since ceased to attract even 
passing attention, they have grown so com- 
monplace. 

In the way of wedding souvenirs, what 
jeweler has ever given it sufficient thought 
and attention to make a display in one 
window devoted to this class of merchan- 
dise. The possibilities are many. There 
are special lines made of glazed and gilded 
porcelain goods in such forms as a wedding 
ring with dove perched in it, horseshoe 
with dove, pair of doves, miniature slip- 
pers and various other appropriate designs, 
many of which sell from 10 cents each up 
to 50 cents each, and which are used ex- 
clusively for wedding souvenirs. These 
goods are apt to look like small business 
to a man trying to sell wedding rings and 
gifts, but you must remember that they are 
sold in quantities, at least one for each 
guest at the wedding; and in lots of 50 to 
100 or more the item is not so small, aside 
from which they open up other possibilities. 
They attract attention to your window 
which it will not receive without it. You 
also have an opportunity of using such 
appropriate merchandise from your regular 
stock as will fit in such a display and which 
would mean larger sales, and it tends to 
bring prospective customers into your store, 


which makes it good advertising, if nothing 
else. The probability is that the store which 
supplies the souvenirs will also supply the 
ring and other presents as well. 

A little special display for wedding gifts 
and rings should\also be made. It is easy 
to procure at low cost a number of the 
rings used for show purposes in jewelers’ 
windows. They are gotten up in the style 
of wedding rings and come in varying s:zes 
from about 12 inches in diameter down. 
Arrange some of these in your window 
in any way your ingenuity suggests that 
will feature the wedding ring idea. 

Such stores as carry cut glass, plate, 
clocks, etc., can readily find a way of show- 
ing a few choice pieces without detracting 
from the display of jewelry. 

If you have any unset diamonds, take a 
nice clean sheet of pure white cotton wad- 
ding (obtainable in any drug store), cut 
evenly with your scissors about 10 inches 
long by six inches wide, and on this ar- 
range your diamonds, or even imitation 
stones; while on the opposite side of the 
window place a piece of mirror of about 
the same dimensions, on which you can de- 
posit stones of color—the more varied the 
better. Stones so placed will show to the 
best advantage. 

A trifling effort regarding signs will tend 
to help greatly. Home-made signs are bet- 
ter, as you are more apt to change them 
frequently, and certainly will not use them 
another year. 

A few phrases which suggest themselves 
at the moment are submitted herewith: 





Going to be married? 
Let us sell you the ring. 





Rings for the Bride, 
Gifts for the Happy Pair, 
Souvenirs for the Guests. 








Back of the unset-stone display a sign 
might be placed reading: 





We Will Set One of These in Any 
Ring You Select. 








Any of These Stones Will Be Set 
To Suit Your Taste. 

















Wedding Gifts 
to Fit Any Purse. 








Invited to a wedding? 


We Have Suitable Gifts. 








We Specialize in 


Bridal Gifts. 











Satomi 
Workaday Wisdom 


(Written expressly for THe JEWELERS’ CIRCULAR 
by Ropert Francis NATTAN.) 

HE fellow who waits to accomplish suc- 

cess instantaneously generally waits in 

vain. Success is the result of years of 


painstaking and properly directed effort. 
*x * ok 








Storekeepers often wonder why “failure” 
is written under their firm name, even 
after they have been in business 25 or 30 
years. The answer might be tersely put 
in three words, “Behind the times.” Their 
methods are not in keeping with the exi- 
gencies of modern merchandising, and 
hence they must make room for the 
younger but more enterprising. 

* * * 

Store cleanliness is more essential to- 
day than ever. Soiled display cards, tar- 
nished jewelry, dust-laden ring trays, the 
same old window display week in and week 
out, evincing a lack of the artistic sense 
which is naturally expected of a jeweler, 
will repel rather than attract. If a cus- 
tomer asks a question which you cannot 
answer, write it in a book which you 
should have for that purpose, and, at your 
first opportunity, put it up to the editor of 
your trade paper. Trade papers to-day are 
in business for the promotion of the suc- 
cess of the retailer and they will be only 
too glad to help you out. The unbiased 
trade journal, free and independent, is an 
institution rather than a mere paper. It is 
intended for your advancement. 

2 

Work and worry are not affinities. They 
were never intended to cling together and 
they never will. Therefore, if worry in- 
terferes with your work, give up the worry, 
or if you prefer to worry, give up the 


work. 








THE JEWELERS’ CIRCULAR-WEEKLY 


May 28, 1913. 





Summertime 
7s Pen lime 


A good fountain pen is a 
necessity at all times; with 


emphasis on the Summer Time. 
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The Convenient Safety Pen 
The Quick Self Filler and 
The Standard Cone-Cap Pens 


All made in 


CTS 


Without 


a Peer 
in Pendom. 


Watermars Ideal fountain Pen 


QW 


HE writing incidental to one’s Summer travel and vaca- 
tion is extensive. This particularly encourages the 
Oe purchase and use of the proper supplies and _ best 
materials. Due to this, Waterman’s Ideals are an important 
factor in your Summer business, and through your encour- 
agement of displaying and advertising the line the natural 
trade stimulated by our extensive Summer publicity can be 
increasingly and profitably brought to your store. Delegate 
part of one person’s time especially to looking after this 
stock, and place that one in communication with us for the 
Summer selling plans and our co-operation, and we can assist 
considerably. 


Write for Catalogue and Full Information. 


L. E. Waterman Company, 173 Broadway, New York 


Boston Chicago San Francisco Montreal 
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The Instalment Method of Selling. 


Written expressly for The Jewelers Circular by A. E. Edgar. 























PART I. 
A GREAT many jewelers as _ well as 
d other merchants condemn the instal- 
ent business for no other reason than 
iat they are prejudiced against the sys- 
em. They have never looked into the 
merits of that system of doing business, 

.r, in fact, given it any serious thought. 
lf they did they would find that it is little 
more than a highly systematized method 
of doing a credit business. 

There are not many merchants in any 
line of trade that have not given credit in 
some shape or other. They may have 
started out with a strong determination to 
adhere strictly to the cash system, but they 
have fallen from their high ideal almost 
as soon as it was formed, You all know 
how it is. The first man that comes along 
with a first class hard luck story gets credit 
for a. day or so. This is the entering 
wedge. After that it is easy to mark it 
down, “put it on ice,” as some of our good 
customers, more truthfully than we guess, 
often say. 

It is not hard for a merchant to get 
started giving a few of his particular 
friends and customers credit, and it is all 
right, too. He can do what he pleases with 
his goods, but once a credit business is es- 
tablished it requires a lot of looking after 
to prevent losses. That is where the in- 
stalment business excels. It looks after 
the collections as well as the sales. The 
customer understands that he is to pay on 
a certain day and not have his own time 
to do so. 

We might be pardoned for contrasting 
the two systems. When a jeweler grants 
credit in the ordinary way the customer 
may, Of may not, make a promise to pay 
on a certain day. As a usual thing he 
knows that he will not be held strictly to 
account if he does not pay at the time 
specified. ‘The usual consequence of this 
laxity is a tardy payment on the part of a 
large majority of one’s credit customers. 
And it is a well known fact that not one 
in every 10 of the credit giving jewelers 
of the United States have any particular 
system for looking after their collections. 
He may send out statements once a month, 
but that would hardly constitute a system. 
As a result of this lack of system the jew- 
eler always has more money “on his books” 
than he should have, which state of affairs 
always ends in losses that he can ill afford 
to make. 

The instalment method presupposes that 
the purchaser will make a number of small 
monthly or weekly payments until the pur- 
chase is paid for. There are other safe- 
guarding features that are of value to the 
merchant and which are necessary to pre- 
vent losses, because the instalment method 
is a credit business pure and simple. In 
this system the collections are followed up 
closely as a regular part of the system. 





Hence the losses are usually smaller in 
proportion to the amount of business done. 
The credit giving jeweler grants credits 
on impulse rather than on any particular 
plan or system. His class of risks are 
often of a poorer class for that reason than 
the risks of the instalment house. All a 
man has to do in some stores is to buy a 
small quantity of merchandise and make a 
great ado about it, and he is then known 
as a customer of the store. He can then 
come in later, and by giving a plausible rea- 
son obtain a large amount of credit, all 
because the jeweler has no good system of 
granting credit. The instalment house 
takes a contract and retains ownership, but 
the jeweler allows ownership to pass from 
him to the purchaser, often to his loss. 
Perhaps one of the worst things that 
can be said against the legitimate instal- 
ment house by its detractors is that the 
plan leads people into extravagant habits. 
The efforts that are made to obtain busi- 
ness are looked upon as favoring pur- 
chases beyond the means of the purchaser. 
It is a question if one could not find the 
same fault with ali merchants who adver- 
tise for business. They use every known 
method to inveigle and cajole the public 
into buying their wares. One holds out the 
lure of low price, another appeals to the 


vanity of the reader, while still another 


rings in the changes on pride, conceit, cov- 
etousness, and -so on. Every inducement 
that can be thought. of is offered to bring 
business. The jeweler does not ask. whether 
the customer can afford to make the pur- 
chase or not, but willingly sells anything 
asked. for so long as the. cash “is ‘forth- 


coming, and.often on ‘credit, and no ques- 


tions asked. 
The writer does not wish to be thought 
as urging the jeweler into doing a credit 
business. If enough business can be done 
to produce a good living, and a little more, 
the jeweler will do well to hesitate before 
branching out into giving credit. If he 
wishes to extend his business there are 
other ways of doing so. But if a merchant 
does a credit business already there is no 
reason on earth why he should not extend 
it and put it on a more scientific basis. 
As before stated, the instalment business 
is little more than a highly systematized 
credit business. It is a credit business 
where the merchant is safer in giving credit 
than in the old way, because the purchaser 
signs a note for the amount, rendering the 
account more collectible, or an agreement 
amounting to a chattel mortgage. The 
purchaser agrees to make regular pay- 
ments, at short intervals, so that the mer- 
chant keeps in close touch with him. By 
the old credit method a customer got the 
goods and had time to move to the other 
side of the world before the jeweler missed 
him. The instalment customer agrees ex- 
pressly that he will not move his place 
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of residence, even in the same city, witn- 


out notifying the merchant of the change. 
If he moves away the merchant has a legal 
action against him of a criminal nature. 

The instalment house has many rights of 
a similar nature that are never, or seldom 
ever, exacted, because the policy of most 
businesses of this kind is leniency and lib- 
erality. This policy is adopted because it 
has been found to be a wisé one. At the 
same time when it is found that a man is 
trying to defraud a firm it is deemed wise, 
on business principles, to exact the full 
penalty of the law. Fortunately this state 
of affairs seldom arises. The vast major- 
ity of human kind are strictly honest, al- 
though there are often more unfortunates 
and unlucky persons than we on the outside 
realize. 

Every time a jeweler grants credit. to 
one of his customers he acknowledges the 
necessity for a system of credits, Every 
time ne finds on his books a bad account 
he finds a reason for a better system of 
granting credit and collecting his accounts. 
If he desires more proof that there is a 
real need of credit establishments let him 
take a look around and see the amount of 
business that is being conducted along 
those lines and notice the success of firms 
that are doing business in that way. 

If it is found that there is a legitimate 
place for that class of business the ques- 
tion to ask himself is whether he might 
not, just as well as someone else, be doing 
that business and reaping the profits. 

There are two lines along which an in- 


stalment business could be conducted. First, 


it could be -widely. advertised and a large 
credit business done. Second, the business 
of selling on the instalment plan could be 


-confined to a certain class of accounts 


which were previously passed upon and 
specially’ selected. 

The business of the world is really con- 
ducted on a credit basis. Men in business 
rarely ever stop to think of it, but a large 
class of people are pleased when they know 
that they can go into a store and buy on a 
deferred payment plan. Even the large de- 
partment stores have recognized this and 
are reaching out for business on a credit 
basis. They require a monthly settlement 
—that is the oniy restriction, whether the 
purchaser is a responsible wage earner or 
an owner of property. 

The jeweler can select a good list of 
names, and by letter offer to do business 
with them on the instalment plan. The 
advantages of having goods to use while 
they are being paid for should, of course, 
be made plain. 

If this plan is followed the jeweler can 
pick his accounts and secure a great deal 
of trade that he would otherwise not get. 
Where the purchases are small he can 
merely book them to be paid for on cer- 
tain dates, but when large the lease, note, 
agreement or mortgage should be executed 
in regular form. In future articles this 
feature of the instalment business will be 
taken up and discussed. The instalment 
immediately following this one will be 
along the line of advertising. 

(To be continued.) 
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ROCKFORD WATCHES 


CONFIRMATION GIFTS 


Handsomely Enameled 












Beautifully engraved and enameled engraved designs. 





A varied assortment of most beautifully engraved 
and enameled engraved designs, fitted with the Incom- 
parable Rockford Movement. 3 | 


Ask your jobber or write direct to 


ROCKFORD WATCH CO., Ltd. 


ROCKFORD, ILLINOIS 
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This box, containing 
NICHOLSON 
(X>& F) 

Swiss Pattern Files, 
is familiar to the best 
Jewelers, Die Sinkers 
and Toolmakers every- 





where. 





Nicholson |[X¥%F] Swiss Pattern Files 


_ The Best That Brains Can Make and Money Buy 
No other files are of such uniform high quality, embody such costly materials, nor are as rigidly inspected, 
as are NICHOLSON (X 7 F) Swiss Pattern Files before they are boxed and sealed. 


The very large output of the NICHOLSON factory permits of advantage being taken of every manufacturing 
process and machine that will improve quality. 


Sold by most leading supply houses and hardware dealers. 
If yours can’t supply the package containing genuine 
NICHOLSON (X y%&F) Swiss Pattern Files, write us. 


Our unique Catalog sent FREE on request. Contains 600 illustrations of files from actual photographs. 


Nothing like it has ever been issued. A material assistance when ordering files. 


NICHOLSON FILE CoO., Providence, R. I., U. S. A. 
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Talks with the Man Behind the Counter. 





Written expressly for The Jewelers’ Circular by W. B. Hankins. 
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(Continued from issue of May 14.) 
HE difference between a grave and a 
rut is its dimensions. I know. People 
like us best when we talk about the happy 
ide of life. Nevertheless, it’s a wise plan 
look a “grave” situation in the face 
and meet it. 

A rut leads to a grave—buried ambition, 
buried hope, buried progress. What we 
are all striving for is personal achieve- 
ment—with the “Personal” spelt in all cap- 
itals. It’s you for you and me for me that 
combined totals success for all. 

Try it out in one store. Let every man 
in the store strive to make himself the 
most successful salesman in that organiza- 
tion and you will have the busiest place 
in town. 

The whole thing resolves itself down to 
YOU. In other words, it’s you who must 
strive for a higher standard of efficiency. 
If EVERYONE of you will see it in this 
way, we will have a better world. 

Suppose there were just two of us—you 
and I—on an island. I said to myself | 
will have the fullest measure of the lux- 
uries and comforts of this island and you 
said the same, and meant it. Conditions 
for both of us would improve from that 
minute. 

You are not selfish when you strive to 
attain the fullest measure of success. It’s 
a duty you owe yourself. 

The goal to achievement is a wonderful 
place. We know it when we reach it. No 
one has to tell us we are there. It’s not 
necessary for anyone to say, “Ah! You 
have arrived.” We feel it—our whole 
heart is glad. I have seen men who are 
there and to know them is an inspiration 
to hasten onward. But lo! we falter. Why? 
Because of the rut—the rut that is almost 
a grave. 

I am very much interested in a certain 
pilgrimage by a certain very earnest gen- 
tleman and his friends to a certain very 
ancient country. They go out there to 
enrich their minds and their souls—it’s a 
goal for them. It has made me think of 
us fellows who are trying to sell more 
goods. We are seeking the same end— 
SUCCESS. Let’s unite, let’s go together, 
like this gentleman and his friends. I will 
do my share to point out the places of in- 
terest; to guide where the way is smooth- 
est and the road the shortest. I will 
take you out of the rut, if you will let me. 

I find that one rut is self-contentment. 
That is a very deep rut. It gets deeper 
the longer one remains in it. 


You will say to me: “I have held my 
job 27 years. I have almost paid for my 
home. I goto church. I do not owe bills. 
Am I in a rut?” You are the very man 
I wanted to hear from. My answer to you 
is this. Have you given your family, 
yourself, your emnloyer and the commu- 
nity the very best that is in you? 


You cannot say yes. The best you can 
do is to admit you COULD have accom- 
plished more, if—if, what? If you were 
not in some kind of a rut. 

Many a salesman in a self-contented rut 
has gone to his employer asking for a 
raise in salary to be told, “We are paying 
you all we can afford now. The business 
will not justify higher salaries; I wish 
that it did.” 

The employer earnestly wishes that his 
business was large enough to warrant 
higher salaries, but the self-contented man 
goes back behind the counter. When he 
reaches home, tells his patient wife that 
he guesses they will have to continue in 
the same old rut—not enough trade at the 
store and the town not live enough to make 
it possible for him to earn more. Poor 
wife—poor husband. The salesman settles 
down deeper in his rut; he makes up his 
mind to be. mvre contented. 

Such a man deceives himself. 

The boss isn’t going to pay any more 
than he has to for services. That's busi- 
ness. 

The thing to do is raise your own sal- 
ary. “Impossible” you cry. Let the boss 
get hold of a good selling line; will he 
part with it? Let him get hold of a good 
store location; will he part with it? Let 
him get hold of a good salesman; will he 
part with him? No, absolutely no. He 
will hold fast to the three as long as they 
are a paying investment. 

There isn’t anything in chasing rain- 
bows, jumping from pillat to post, look- 
ing toward the “greener fields.” Towns 
are towns, stores are stores, people are 
people the world over. Your opportunity 
is where you are. 

The thing to do is to make up your mind 
that there is no better town in the world 
than the one you live in, the store you 
work in is the best store in the town, and 
the people—say, there are no better people 
on earth, Try this formula. 

There are a great many different ruts. I 
will warn you against one. Do not allow 
yourself to believe your store is getting 
its “share” of the trade in your city. There 
is no “sharing,” its merely a term used out 
of courtesy to your competitor, a soothing 
balm for lost sales. 

I was one time looking for a diamond. 
I had been in several stores and finally 
decided on the stone I wanted. I went in 
the store to purchase it. The salesman 
who had previously waited on me came up 
and said: 

“Have you bought that diamonc 

The same thought which comes to other 
prospective customers presented itself. I 
would pretend I was more interested in a 
stone at a competitor’s store. 

“Not yet,” I replied. “I am very much 
‘smitten’ with a stone down at J a 

“Well,” he answered, “we cannot hope 
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to sell every diamond that is sold in this 
town.. I guess when we have sold our 
‘share’ we have to be satisfied.” 

I could not believe my ears. Here was a 
salesman—a real man, alive, with blood in 
his veins, deliberately resigning in favor 
of his competitor. 

I bought the diamond at J——’s. | 
couldn’t help telling the salesman there 
about my experience with the salesman at 
B , 





S. 

“It’s too bad,” he said, “when a fellow 
feels that way about it. That store is in a 
rut—and what is a rut?’ He leaned for- 
ward across the counter, his eyes beam- 
ing with a whole-souled eagerness that my 
answer might be the one in his own mind. 

“A rut—a rut,” I replied. “It’s a grave!” 
(To be continued.) 





A Good Memory Invaluable. 





LITTLE girl once was asked what her 

memory was, and she said: “It’s the 
thing I forget with.” That is what some 
salesmen do with the greatest gift of na- 
ture. A memory not trained sand cultivated 
is a thing to be deplored; and just as the 
person who because he has not practised 
loses the power to walk long distances and 
quickly tires, the memory if not developed 
becomes but a dormant sense. 

Memory is one of the departments of 
the brain’s works. The memory should be 
a storehouse, not a lumber room, says an 
old writer, and so the live salesman will 
cultivate his memory intelligently. Faces 
and names should be remembered as well 
as prices and qualities. 

Some men are long on prices but sadly 
deficient on names; indeed, they often have 
great difficulty in memorizing even the 
names of big-buyers, and when greeting a 
man stumble and say: “Mr., er, oh, ah,” 
and thereby make a very bad impression. 
Some men’s minds, too, are like a sieve 
and everything percolates through. 

In olden times, before the advent of 
printing, all long records and traditions 
were handed down on memory’s pages 
from generation to generation, and it is 
apparent that men in those days must have 
had well-trained memories. Now the sales- 
man has a hard time to remember the full 
names of his best customers, and those 
who remember such names often do not 
know the full names, but remember per- 
sons as Mr. Jones of Blank & Co., or Blank 
of the Jones Co. 

If you wish totest the truth of this, just 
try to write the full names of 20 Arms 
or friends, or even take your own rela- 
tions. The chances are strong that you 
cannot name one-half of that number cor- 
rectly. 

The remedy is simple, and it costs but a 
few cents and may return you dollars—it 
is the memorandum book habit. Get in the 
way of jotting down names, and soon this 
will not be necessary, as the eye ‘and brain, 
working in unison, will develop the dor- 
mant powers of memory, without which 
no man can be a successful salesman.—- 
Fabrics, Fancy Goods and Notions. 








Pedley & Chapin have succeeded W. Ross 
Pedley in business at Bertrand, Nebr. 
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We Bought Them All 


(8 Size, 7 Jewel Century Movements 
HUNTING OR OPEN FACE 
MADE BY 


The Seth Thomas Watch & Clock Co. 
THOMASTON., CONNECTICUT 
Established in 1813 


Making Watches for One Hundred Years ought 
to produce something worth while. Tke best low-priced 
American-Made7 Jewel Movement onthe market. 
Hunting are lever set. Open face are pendant set. 


This Movement Sold at the 
Factory at $1:50 Each 


eho" $1.20 Each 


Cut Price - - 


HOLSMAN & ALTER 


179 W. Madison St., Chicago, IIl. 


P.S.—Write for our new illustrated Catalogue just off 
the press, mailed to Retail Jewelers on application only 


$1.20 $1.20 $1.20 $1.20 $1.20 $1.20 
$1.20 $1.20 $1.20 $1.20 $1.20 $1.20 





$1.20 $1.20 $1.2 


$1.20 $1.20 
$1.20 $1.20 








$1.20 - $1.20 $1.20 $1.20 $1.20 $1.20 $1.20 
$1.20 $1.20 $1.20 $1.20 : 0 


$1.20 


$1.20 
$1.20 


$1.20 


$1.20 
$1.20 
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$1.20 $1.20 $1.20 
$1.2 


$1.20 $1.20 $1.20 


OSI$ OTIS OZ IS 
Ig OZz'TS : 


OZ 


$1.20 $1.20 $1.20 
$1.20 $1.20 $1.20 


02° 1$ 
Oz I$ 


OZIS OTIS OZI$ 
OZI$ OTIS OZ IS 


$1.20 $1.20 $1.20 $1.20 
$1.20 $1.20 $1.20 $1.20 








WE MAKE 


The FRENCH ALLIANCE 
WEDDING RING 


*z he graceful style of the Alli- 
ance Ring is rapidly supplanting 
the use of the old style wedding 
ring. The joints are invisible, 
and whenever engraving is de- 
sired it is done in the inside 
surface. Can be easily separated 
by inserting a pin in inside pin- 
hole. 


14 Karat, 3 dwts., each, $1.30 per dwt.; in dozen lots, $1.25 per dwt., net; 
18 Karat, 3 dwts., $1.45 per dwt.; im dozen lots, $1.40 per dwt., net. 


REG. U. 8, PAT. OFF. “The Filling That Fills” 


Engraving on Celluloid. Ivory, Peart, 
Bone, Wood, Tortoise Shell, Btc. 


. noe Colors 
rs, 10c. ee Gold, 25c.; Sil 20c. 
H. W. THOMPSON, 36 E. 30th Se New York 
Or Your Jobber 








wate gly L E ON A RD K ROW E R, Wholesale Manufacturing 


Jeweler and Optician 
Cor. Canal and Exchange Place - NEW ORLEANS, LA. 








Gems and Precious Stones 
Flexible cover, postpaid, 50c. Published b 
Jewelers’ Circular Pub. Co., 11 John St., 


the 
. Me 








Jewelry Repairing 
for the Trade 


and SILVER line. 





MESH BAGS repaired, resilvered and relined for $1.00 


Our specialty is REPAIRING 
anything in the JEWELRY 


GOLD and SILVER electro plating and coloring. 
MONOGRAMS removed or filled in by our secret process. 


and $1.25 


After Repairing 





NEW YORK OFFICE 
170 Broadway 





Joseph Landsman, 


69-71 Winthrop St. 
NEWARK, N. J. 
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How to Advertise with Profit. 


Written expressly for The Jewelers’ Circular. ‘ 

















(Continued from issue of May 14.) 
Advertising by Letters. 
F you advertise by letter, on the lines sug- 
gested in the issue of May HJ, the let- 
ter must be just right in all respects—not 
only in expression, but in form and exter- 
nal features; for many of the recipients of 
your letters are fastidious on these points 
and you can do much to help a good opin- 
ion of your store by an observance of the 
proprieties in letter-writing. 3ut more 
than this: Every business letter that you 
write is an advertisement of your capacity 
or your shortcomings to the manufacturer 
or jobber or customer; and the question 
therefore comes very properly into the 
field of my general subject of Advertising. 
It is safe to say that fewer merchants are 
competent in this detail than in any other 
in the operations of trade. 


THE PROPER MATERIALS, 

The difference in the cost of good and 
poor writing materials is such a trifling 
saving that no jeweler can afford to avail 
himself of it; for nothing creates such an 
instant prejudice against the writer as to 
receive a letter written with poor ink on 
mean paper. 

The Paper should be white, or bluish 
white, and unruled; not usually smaller 
than “commercial note,” five by eight 
inches; never foolscap; and never use a 
fraction of a sheet—it looks stingy and is 
disrespectful to the receiver. 

The Envelope should be adapted to the 
sheet in size, quality and color—except that 
manilla paper may properly be used (in 
writing to men) because of its greater 
strength in protecting enclosures. (Ufttl- 
ity is always supreme sanction as to the 
materials of business.) The size must be 
a little larger than the twice-folded sheet, 
to admit it easily; never fold back the 
ends. 

The Ink should invariably be black. It 
is the most durable color and one never 
tires of it. Colored inks, in correspond- 
ence, are an abomination. 


THE HEADING. 

The Heading should be simply a state- 
ment of the place where, and the time 
when, a letter is written. It should always 
give the post-office, State and street num- 
ber of the writer: because the recipient 
must depend upon this accurate informa- 
tion for the safe delivery of his reply. Cus- 
tom has sanctioned the advertisement of 
the writer’s business in the heading; but 
the custom has been fearfully abused. Good 


Taste does not justify the elaborate dis- 
plays frequently made, ranging from mas- 
terpieces of steel engraving, through col- 
ored lithography, down to vile print. The 
eventual refuge of all who stand by the 
canons of good taste will be a small, un- 
pretentious card for a heading. 

The date should be given thus: May 
28, 1913. It is not now customary to add 
st, th or d after the figure denoting the 
day of the month. 

THE INTRODUCTION. 

The Introduction consists of the address 
and the salutation. The address on the 
letter should be precisely the same as the 
address on the envelope, so that if the en- 
velope is defaced or torn in transit the 
enclosure can be forwarded to its desti- 
nation on its inside address. 

Courtesy requires that some title be added 
to the name: the usual titles in business 
correspondence are Mr., Messrs. and Esq. 
Two of these titles must never be joined 
to the same name; you would be laughed 
at if you wrote “Mr. John Smith, Esq.” 
Never write “Messrs.” Mess. 

The salutation in writing to a firm is 
Gentlemen—never use the vulgar contrac- 
tion “Gents.” In writing to an individual 
(in business) use Sir, Dear Sir or My dear 
Sir. Sir is severely formal; Dear Sir im- 
plies previous correspondence; My dear 
Sir suggests not only acquaintance, but 
friendship. In writing a business letter to 
a married woman, or to an elderly single 
woman, the proper salutation is Madam, 
Dear Madam or My dear Madam, depend- 
ing upon the stage of your correspondence, 
the character of your message or the degree 
of your intimacy. In writing on business toa 
young unmarried woman the salutation is 
now usually omitted, to avoid the repeti- 
tion of Miss. 

You need feel no delicacy in addressing 
a stranger as Dear Madame. It has no 
more significance, as a revelation of senti- 
ment, than the closing Yours truly. It is 
a mere convention. 

THE BODY OF THE LETTER. 

(Herein I shall present only the form, 
the physical characteristics. Later I shall 
discuss its internal features, the composi- 
tion.) 

A blank Margin should be left on the 
left-hand side of each page—none on the 
right. On commercial note size (five by 
eight) this margin should be one inch—not 
more: too wide a margin is a little worse 
than too narrow. This margin should be 
perfectly even on all the lines; care in this 
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oo much to the appearance of 
Proper Paragraphing makes the sense 
much clearer and the letter more readable 
Whenever the subject is changed a new 
paragraph should be made; it follows that 
the ietter may consist of a single para- 
graph. All paragraphs should begin the 
same distance from the left-hand edge: in 
commercial note, one inch to the right of 
the marginal line. ; 

The Penmanship should pe legible; 
should be neat: should be the best you 
can do. “Flourishes” are very bad form 
in business correspondence, A badly penned 
letter is vexatious to the recipient. Good 
writing affects us sympathetically, Badly 
penned letters are like store  bills—the 
fewer and shorter they are, the more the 
recipient is pleased. 

Avoid interlinings and erasures; begin 
over. Do not “cross” the writing; it was 
excused only when postage was expensive; 
begin another sheet, even if you have only 
two lines to write. 

THE CONCLUSION OF THE LETTER. 

The complimentary close is the phrase of 
courtesy or affection at the end. In husi- 
ness correspondence, custom has fixed on 
Yours truly or Yours respectfully as the 
fit thing. This is frequently emphasized by 
very, but the best authorities to-day do not 
encourage the emphasized form in writing 
to other than acquaintances. 

The Signature should comprise the full 
name and be readable. One should not be 
compelled to decipher a hieroglyphic: and 
your chance of getting the reply is imper- 
iled. 

FOLDING THE LETTER. 

A simple matter, but often badly done. 

If the ermvelope is the proper length—a 
little longer than the width of the sheet— 
lay the sheet on the table, written side 
up; turn the bottom up (in commercial 
note) until the edge touches the top edge; 
see that the edges are on a line; crease it 
sharply; bring the ends in on two folds, 
one a little longer than the other: crease 
sharply; put into the envelope folded edge 
first. It is a trifle, but one of those trifles 
which mark the know-how. 

THE ADDRESS ON THE ENVELOPE. 

The same fitle should be used as on the 
letter inside. The name should be written 
in full; do not abbreviate the “given” name 
to an initial, or the letter may go to the 
wrong “J. Smith.” (There are over 4,000 
J. Smiths in the New York City Direc- 
tory.) The directions should be full and 
complete; street number of a city, county 
of a countryman. The Dead Letter office 
receives over 70,000 letters a year that are 
not sufficiently addressed. 

THE STAMP. 


Remember to put it on. 400,000 letters 
reach the Dead Letter office each vear not 
properly stamped. 

The place for it is on the upper right- 
hand corner, one-eighth of an inch from 
the end and one-sixteenth of an inch from 
the top. Why? Because it looks best 
with just those proportionate margins 
around it. It is one of those trifles, the 
sum of which make perfection, Of course, 


a eer sanratcenss 


Teens wea oe 






























122 THE JEWELERS’ CIRCULAR-WEEKLY May 28, 1913 








The Connecting Cog | WAURICE LEVY 


Wh 2 el 15 and 17 West’ 38th St. New York 


So. Bend Retail 
Watch Co. Jewelery IMPORTER OF 


aati Store Powder Puffs 
| and Make-Ups 


We carry in stock all styles of Powder Puffs 
ee for vanity boxes and for silver and gold mount- 
ings. A full assortment of Eyebrow Pencils, Lip 
For eight consecutive years Pomade, Powder Books, Concrete Powder, Nail 


the South Bend Watch has been ; Polish, etc. | 
| 
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advertised in every part and 
corner of the United States. 
There has been no let up—no big 


splurge followed by inactivity, but a 
constant hammering away. 


During this month alone, 30,000,000 : ; “WA TERB URY” 


people will read about the watch so 
perfectly made that it will keep accur- New England Watches 
RRs 2 aM 


ate time frozen in solid ice. 


We make to order any style of Powder Puffs for the Jewelry Trade | 


























And these people will also read 
-- why they should buy a South Bend 
Watch of you, the retail jeweler. 


Harris WHITTEMORE 
Joun P. Erton 


The New England Watch Co. 


Waterbury, Connecticut 


\ Receivers 


Think whata powerful,sales-making 
dynamo the accumulative effect of these 
eight years of persistent advertising will 
be if properly hitched to your store. 

















There is only one way to accom- 


plish this— 


Identify your store with the 
mighty cake of ice trademark 


Make this trademark conspicuous in 
your store and window— 











KORONES BROS. 


IMPORTERS AND JOBBERS 


Diamonds, Watches and Jewelry 
Watch Materials and Jewelers’ Supplies 


NOW AT 


Clocks, Silverware, Cut Glass 
and Optical Goods 


37-39 Maiden Lane 






Keep a good rep- 
resentative line o 
South Bend Watches 
on display and let the 
people in your com- 
munity know that you 
have got them. 









NEW YORK 








And immediately 
you will begin to note 
5 the effects of our na- 
tional advertising in 





























h dy i i 
rsa ge WOLFi& KNELL, Hanas a/M, 
4 MANUFACTURERS 
SOUTH BEND WATCH CO. DUTCH SILVER 
Makers of Master Timepieces NEW YORK REPRESENTATIVE: 
Watch Cases That Excel O. BUCHHOLZ, 1170 Broadway, N. Y. 
SOUTH BEND, IND. 
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Retail Advertising Department. 








stamp must be placed right-end up, the 
ses parallel with the edges of the envel- 
THE “SLOPE.” « 
You can add much to the appearance of 
letter by an observance of the right 
slope” of the lines, in the inside address 
nd the address on the envelope. 
if the address consists of only two lines, 
he second line should begin one inch far- 
ther to the right than the first; if it con- 
ins three or four lines, the initials of the 
lines should slope from the horizontal 
n angle of 30 degrees. In other words, 
an imaginary line, drawn from the initial 
i the first line to the initial of the last 
line, should pass t:rough the initials of the 
intervening lines. 
The subject will be concluded in the 
issue of June 11. JOHN TWEEZER. 





Having a Business Creed and Makiog the 
Most of It. 


A STYLE of advertising that is well cal- 

culated to impress readers favorably 
has been adopted by Frank Clark, a retail 
jeweler of Wilkes-Barre, Pa. This style 


is one that has been used successfully in’ 


other lines besides the jewelry business, 


EASY IS THE RESOLUTION, 
DIFFICULT THE EXECUTION 


i pts bundred and fifty rears ago there lived in the 
city of Cremona a little, weazened old man, who 
said, ‘Other men will make other Violins, but no man 
will ever make a better one." 


ND Stradivarius was right; no man has, even unto 
this day! 


TREY: THREE rears ago when I first opencd my 
doors, I too, resolved that although otber men will 
conduct other Jewelry Stores no man will ever couduct 
a better one. 


337A Sa-a 


7 ~I 2d 3-9-9 TyU- 


N°& has one, even wmto this day! 


I LOOK back upon the stretch of vears with a feel- 
ing of pride and pleasure, and as I resolved twenty- 
three years ago, so do I resolve to-day, that— 


TE spirit of commercial righteousness which has 
slowly transformed this store into the largest of its 
kind in this city, will go on, and on, aud on, as long a9 
I lend this business t}. desrest of all earthly posses- 
sions—my good nance. 

~Frank Clark. 


eS es 








No. 1. 


the chief purpose being to impress the 
reader with the fundamental principles of 
truth and honesty that form the necessary 
sub-stratum of any successful business. 
This style of advertising is excellent for a 
jeweler, provided he can afford to follow 
it up regularly with other announcements 
describing the features of his stock. These 
follow-up announcements will probably 
prove most profitable if one article at a 
time be advertised; that is, if specific ad- 
vertising be done. This mode of advertis- 
ing has proved unusually successful with 
Maier & Berkele, Atlanta, Ga., whose 
methods have been. quite fully described 
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in former issues of THE JEWELERS’ Cir- 
CULAR. 

While specific advertising is desirable for 
the jeweler because of the very nature of 
his business, the writer does not, of course, 
‘ntend to convey the idea that it is advis- 
able for all lines of business. Everyone 
knows, for instance, that a department 


as 


“CHARACTER COUNTS” 


¥ HARD COBDEN, the greatest Bus inc 

f the Nineteenth Century, 
from whom h 5, 
tend me o y ort of when you 
know I am net worth $10,000 in my « ren right?" 


ND the reply came, “Mr. Cobden, we consider 
the moral ieee more ‘than the financial one. With 
us character counts. 


 — — : a oe 


“= ARACTER counts in everything from the hon- 

sty of a young boy admitting he oe down his 
father’ scherry tree to the conduct of a Jewelry 
Store 


=~ 


D™ ARTE, the philosopher, says that the mis- 
sion of life is to develop character; it is also the 
mission of every store-keeper. 


OR 23 years we have ever had these two words 
before us: Character Counts. 














store cannot afford to spend its money 
simply to advertise a single article. Gen- 
eral or comprehensive advertising has its 
function just as well as specific advertis- 
ing has. 

It will be noted that the Clark announce- 


A BUSINESS CREED 
WENTY-THREE years have I loaned this busi- 
ness my name—twenty-three years have I given 

it my devotion—twenty-three years have I imparted to 
it my knowledge and experience. 
WENTY-THREE years is not a long time—when 
you say it quickly! 
UT twenty-three years’ devotion to an aim, to a 
business, and to a principle, is a life-time in this 
rant of *‘Here-To-Day-and-There-To-morrow”’ s t o r e- 


ess means money gained by far dealing, by 
ion, by over-statements, by ‘ ran’ 
prices, by little trieks that, to nm rig b 
proudly do I say to the world, “I have hot Deen sue 
ressfu. 





B UT if success means getting out the Golden Rule, 
brushing off the Dust of Disuse, operating it in 
every transaction, giving vou for your hundred cents 
as much as another gets for his dollar, crowding the 
utmost goodness into every article—if these things are 
what you call success, then I point not only to the 
Reputation, the Character, the Conscience, the Aim 
and the Principle of this store, but to its RECORD as 
well, for proof that we have achieved sucecss. 


5 SOUTH MAIN STREET 





ments are distinctive in their unique bor- 
ders and dignified typographical display. 
All of these advertisements appeared in the 
Wilkes-Barre Record. The announcement 
bearing the caption “Easy Is the Resolu- 
tion, Difficult the Execution” gets particu- 











larly close to the reader by a very human 
heart-to-heart talk. 

More personal touch would be given to 
the announcement by the use of a fac- 
simile signature of the jeweler’s name in- 
stead of using type. 

The baneful effects of dishonest adver- 
tising methods resorted to by some adver- 
tisers stand out with a blush of guilt in 
the face of such straightforward text as, 
“The spirit of commercial righteousness 
which has slowly transformed this store 
into the largest of its kind in this city will 
go on and on as long as [| lend this busi- 
ness the dearest of all éarthly possessions 
—-my good name.” 

The announcement’ written under the 
caption “A Clock’s Chime Is the Poetry 
of Sound” has enough hidden psychology 
in it to create that much-sought desire to 
possess the thing advertised. The adver- 


A CLOCK’S CHIME IS 
THE POETRY OF SOUND 


I: vou have walked over {hat charming bit of Olle 
England from Leamington to Warwick, vou kuow 
the Joy that waits for sou at the end of sour journer 


ES, it’s been a bot walk and a dusty one, but isn't 
it well worth the jaunt to go thru Warwick Castle t 


= 


ALTER SCOTT, bless hun, has told us a great 
deal about Warwick Castle, but ve must visualize 
the place—we must be the re—we must hear the chimes 


of those wondrous old medwval clocks, to experiener 
that cold thrall that sends us beck uite an age that is 
bo more 


a or 


HE clo ks have asscmbled fm oar 

store from Switzerland and Germany 
are the best examples of Modern Clock 
Making we know of 

HEIR chimes are the Poetry of 

bier mod emittmz a wistful tune of 
y that Pop radiate vour home 
3 the clocks do Warwiwk 


Ses 


aE 





12S TS SS TS IS 


A? vou'll be surprised to see Low ab- 
urdiy lov they ore priced. 


eos ORE! 


5 SOUTH MAIN STREET 


y-2-1-¥ 
17% 


z 





tiser gives the reader in his imagination 
a glance around the dark walls of Warwick 
Castle, with all its wonderful associations 
that thrill one, including the tuneful melo- 
dies of the stately old clocks that witnessed 
the entrée and exist of royalty. He makes 
the reader feel that the same old thrills 
can be experienced by getting reproduc- 
tions of these chime clocks at his estab- 
lishment. 

To touch a responsive chord in the 
human mechanism is the function of ad- 
vertising. Mr. Clark’s advertisements pos- 
sess some of this power. 

The announcements illustrated originally 
occupied a space of 10 inches, triple 
column. 


A store conducted by Louis H. Silber- 
stein, 1046 Union Ave., Kansas City, Mo., 
was robbed early one morning last week. 
The robber cut a circle in the front win- 
dow glass. All the jewelry in the display 
window within reach was taken. The glass 
and cards in the window ‘were covered with 
blood, indicating that the robber had been 
cut by the glass. The loss is placed at 
$300. 
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WAQUUUUIAAITTNNUIT 


ESTABLISHED 1818 


Your customer knows in ad- 
vance, in all probability, that 
all that you tell her about 


° 
HAADeE 
“. 
ORL D'S BE Sie 


Cut Glass is true. 


She believes you, because of her own 
knowledge she is aware that Libbey is 
beyond betterment. 


It is our business to keep the consumer 
continuously reminded of the supremacy 
of Libbey; and it is your business to 
take advantage of that widespread good 
opinion in your store. 


THIS NAME ETCHED Libbey ON EVERY PIECE. 


TRADE MARK 
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Devoted to Art Pottery, China, Marbles, Bronzes, Cut 
and Decorative Glass Ware, Bric-a-Brac, Lamps, Art 
Metal Wares, Fancy Goods and Kindred Lines. 






































Ornamental Glass Vessels. 











SHORT hour’s journey out to sea, 
A past the cemetery of Venice, which, 
with its melancholy cypresses, looms 
mournfully from the lagoon, past the roar- 
ing factory chimneys of Murano, is the 
way to the island, around which the waves 
wash as guardians against the flames that 
have blazed for centuries under the melting 
pots of colored glass. Since the 13th cen- 
tury, when, owing to the fire danger, the 
glass works were removed from Venice to 
Murano, without interruptions the vessels 
have been coming, bearing workmen, buy- 
ers and sightseers to the glass works, but 
the fires have never been extinguished 
under their crucibles and melting pots. 
House after house, we see the stores in 
which the glass goods are sold; every gon- 
dolier has “his” factory, to which he inva- 
tiably conducts strangers. 

Until the 17th century Venice, with its 
technical perfection in manipulation, had 
given the style to glass in a molten state, 
and in all the civilized lands of Europe 
efforts were made to attract Venetian glass- 
makers and transplant their art. The ex- 
ceedingly fragile, spun and moulded Vene- 
tian spindle glasses passed as costly treas- 
ures from hand to hand. At first, while orna- 
mental—at least as solid as was necessary to 
insure their existence—they changed with 
the progress of the art so that a strong breath 
of air would, it would seem, suffice to re- 
duce the entire fabric to a heap of fine, 
colored fragments, 

Then, in Prague, in the year 1609, the 
“court attendant” and “court stonecutter,” 
Caspar Lehmann, was awarded the exclu- 
sive privilege of glasscutter, as the discov- 
erer of that process, and the so-called 
style’ which Venice prescribed, 
found a rival in the “crystal style,” with 
which the Bohemians, a century later, 
crowded the Venetians out of the world’s 
markets. Previously, only precious stones 
had been cut, and ornamental cut vessels 
were only possible when made from rock 
crystal. There was a prolonged contro- 
versy as to whether the newly discovered 
art was artistically admissible on glass. 
But altogether we may accept the standard 
established by Gottfried Semper, that the 
working of glass may be classified as of 
three kinds—first, by grinding and cutting, 
as in the case of precious stones; second, 
by casting; third, by blowing. It was not 
due to technical causes, either, that Bohe- 


“glass 


mia gradually lost her leadership, but 
owing to the English influence which, in 
the forming of the German glasses, was 
finally followed. And to this we owe the 
uniform, displeasing roundness and: heavi- 
ness which was characteristic of the Eng- 
lish examples at the beginning of the 19th 
century. 

It was, therefore, not so difficult for Dr. 
Salviati, with the proofs he was able to 
furnish at the Paris international exhibi- 
tion of 1867, of a successful revival of the 
old Venetian glassmaking art, to recon- 
quer for it the popular favor. Until a few 
years ago, the long-stemmed glasses and 
vases of light-colored glass, shaped like 
dolphins, swans or rare flowers, were ea- 
gerly bought as drinking vessels and flower 
holders. 
the mirrors garlanded with glass flowers 
that were purchased at high prices for 
show pieces. 

Objections may be made to these alto- 
gether too perishable glasses, not only on 
the ground of good taste, but because they 
had an overloaded effect and presented 
natural forms in unnatural, unconvential- 
ized style and of unsuitable material. For 
instance, mobile, many-petaled flowers in a 
stiff mass and compact animals in impossi- 
ble shapes. Their lack of durability alone 
served to condemn them. Of late years, 
even in Venice, attention has been direct- 
ed to a more stable art and, especially after 
the old Millefiore glasses, very pretty vases 
have been turned out, as far as matt effects 
are concerned. Where the variegated glass 
mass is gaudy the pieces are commonplace 
and do not invite purchasers with culti- 
vated tastes. 

Of course, the glass industry, once start- 
ed, did not remain confined to Venice. Dur- 
ing the last years of the 19th century won- 
derful glasses, vases and lamps from 
France appeared in the market, for -vari- 
ous pieces of which the name Emile Gallé 
rightly imparted the value of artistic crea- 
tions. For his glasses he not only adopt- 
ed the superimposed technique (“flash- 
ing’), original in China and Japan, in 
which several colored glass masses are 
melted on in strata, one over the other, the 
decoration being afterward cut out. The de- 
lightful nature study of all the details of 
the floral and animal ornaments on his 
products is, in addition to artistic talent of 
high order, ascribable to a study of East 


And it was not difficult to recall © 


Asiatic glass. His works, especially of the 
early period, are of great value and com- 
mand high prices; later productions, sub- 
sequent to his decease and still made by 
his successors inthe same style, but not of 
the same perfection, cannot compare with 
his work in form, color or design. 

As exceptional, mention must also be 
made of Louis C. Tiffany, with his exceed- 
ingly beautiful luster glasses, which are in 
no respect similar to the old-time irides- 
cent glass. Originally there was no incli- 
nation to depart from the base to which 
the glass unquestionably owed its trans- 
parency. The demands of translucency 
must, above all things, be considered in 
manufacturing. Old, usually exhumed 


glasses, that nowadays delight us with 
their mother-of-pearl brilliance, have to 
thank climatic influences and chemical 


transformations to which they were ex- 
posed in the earth for this beauty. Tif- 
fany, by metallic additions, produced in 
his new glass the same effects, to which 
he added formerly the eccentricity of fan- 
tastic flower shapes. The new Tiffany 
glasses have, for the most part, protuber- 
ant, low shapes, often a decoration in 
metallic effects, genuine pearls or precious 
stones, making them costly articles. 

Modern glass manufacturing has adopt- 
ed in its processes all three of the meth- 
ods enumerated by Semper. Blown and 
moulded glasses and those embellished by 
cutting and gfingling are on the market. 
The artist tradesmen produce broad shapes, 
almost devoid of decoration, which are ef- 
fective only by reason of the faultless char- 
acter of their glass substance, and their 
formative originality, and which, with all 
the beauty of festal requirements, are not 
unattainable for useful everyday pur- 
poses. 








Where the property of a corporation is 
being mismanaged, or is in danger of be ng 
lost to the stockholders and creditors 
through mismanagement, collusion or fraud 
of its officers and directors, it is held in 
Exchange Bank vs. Bailey (Okla.), 39 
L. R. A. (N. S.), 1032, that a court of 
equity has inherent power to appoint a 
receiver for the property of such corpora- 
tion and to require the officers to make an 
accounting upon petition of a minority 
stockholder therefor. With this case is a 
note collating all the authorities on the 
question of inherent jurisdiction of equity, 
independently of statute, at the instance of 
stockholder, to appoint a receiver or wind 
up a corporation because of mismanage~ 
ment or fraud of its officers. 
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Guthill 
Cut Glass 


THE CONNOISSEUR 





TUTHILL CUT GLASS COMPANY 
MIDDLETOWN, N. Y. 


To dealers in our line, we furnish the ‘‘ Connoisseur ’’ Booklets for dis- 
tribution to buyers who are interested in what constitutes quality in Cut Glass. 


Che Cuthill 
Cut Olass 
Company 


will continue to maintain its established 
policy of making unexcelled quality its 


only product. New designs and shapes, 


bespeaking the facility of hand cutting 


and finishing, will be added to this 
year’s line, and will make it quite 
inimitable in the pressed pattern sort. 





The booklet distinguishes between our prod- 
uct and inferior goods and makes clear to buyers 


why ours is worth more. 
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Special attention is called to the “‘ Trinity’’ chime 


We make 5 different models of chiming movements rendering above 2 chimes, all having 3 trains. It 
is the only reliable construction for a 4 chiming clock; a chime clock having only 2 trains is not 
reliable and gives trouble continually. Besides in a 2 train chime clock, the chime cannot be ren- 


LARGE SELECTION OF FINE FRENCH CLOCKS AND CLOCK SETS 


BAWO & DOTTER, Ltd., No. 18 to 28 W. 33d St., New York 


FORMERLY 2% TO 34 BARCLAY STREET 
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THE CONNOISSEUR’S HANDBOOK. 
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Definitions of Some Technical Terms in Gold and Silver Smithing and Ceramics 
Alphabetically Arranged for Easy Reference. 





By Clement W. Coumbe. 














(Continued from issue of May 14.) 

SERPENT. In art “the serpent is occa- 
sionally used for symbolic and decorative 
purposes. It is developed into an antique 
bracelet, and to a handle for vessels, a 
pair twine round the staff of Mercury (the 
caduceus) and a single one round the staff 
of Esculapius. Coiled in a circle, with tail 
in mouth, it is the symbol of eternity on 
tombs; it is used in mythology, and is an 
indispensable accompaniment of the sym- 
bols of envy and dissension; and the hair 
of Medusa is represented as composed of 
serpents.’—Meyer. The serpent is the ec- 
clesiastical symbol of sin, and is sometimes 
placed beneath the feet of the Virgin. In 
ecclesiastical art St. John, Apostle, has 
been represented with a cup, a serpent issu- 
ing from it; St. Guthlac has been depicted 
with a whip in his hand, serpent at his 
feet; St. Phocas of Antioch has been rep- 
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ST. PATRICK (AFTER CAHIER). 


resented with serpents twined around him, 
or holding a serpent; St. Portianus has 
been portrayed breaking a cup of poison, 
serpent issuing from it; St. Chariton has 
been depicted with hands manacled, a ser- 
pent before him drinking out of a cup; St. 
Patrick by Cahier has a staff and serpent; 
St. Christina has been represented with a 
serpent twined round her wrist. (Husen- 
beth.) The serpent is the symbol of wis- 
dom. 

SERPENTS. In ecclesiastical art St. Didy- 
mus has been represented treading upon 
serpents; St. Patrick has been pictured 
trampling upon serpents or with serpents 


at his feet or driving serpents out of a 
cave; St. Hilary of Poitiers has been por- 
trayed on an island among serpents, driv- 
ing them away; St. Pachomius has been de- 
picted walking among serpents; St. Pir- 
minius has been represented driving ser- 
pents before him, or with serpents twined 
around him; St. Hilary of Arles has been 
depicted driving away serpents; St. Thecla 
and St. Euphemia have been depicted be- 
tween two Serpents; St. Anatolia has been 
pictured with torches and serpents; St. 
Magnus has been represented surrounded 
by serpents and wild beasts. (Husen- 
beth.) 

SescuPLe (Lat.). One ring and a half 
motif used in the old stone ware of Raeren 
and other Rhine provinces. 

“SEvVIGNE” (Fr.). An open-work breast 
ornament of the XVII century. Usually 
designed in form of rosettes or bows. 

SeveN. In Christian art the number 
seven is the symbol of perfection. 

SEVILLE (Spain) (cer.). The Romans in 
early times were purchasers of Seville 
ware, and in the XVI century, we are told, 
the suburb Triana alone had 50 potteries. 
Her tiles were famous (see azulejos), but 
proof is still lacking that luster ware was 
ever created at this pottery center. She 
used, among others, the cuerda seca proc- 
ess of decoration in which manganese 
mixed with grease was used as a pigment. 
It fired blackish and hindered the other 
pigments from “running” over its outline. 


(To be continued.) 








Cameo Glass Coming Into Vogue. 





HOUGH the making of cameo glass 
goes back at least to the period which 
produced the Portland vase, it was not 
until the Paris Exhibition of 1900, when 
certain French and German craftsmen 
showed some very interesting and wonder- 
ful examples of this kind of work, that 
much had been heard about it in modern 
times. Since that date it has not died out, 
but seems to have grown more and more 
popular, at any rate in France. The 
French exhibits at recent international ex- 
hibitions have generally included a collec- 
tion, sometimes a large collection, of glass 
treated in this way, and some very fine 
examples were to be seen a couple of years 
ago at the Brussels Exhibition. Specimens 
of it are habitually shown in the best Paris 
glass and china shops, mostly with a neat 
little label giving the name of the maker, 
and it has come to be a well-known branch 
of French artistic craftsmanship. Indeed, 
by this time it is so much in demand abroad 
that it is being fairly extensively imitated 
in a way which threatens to cheapen some- 
thing which at its best is really beautiful. 
The work of Gallé, Daum and others is 
too well known to need description, and its 
method—the laborious cutting away of one 
or more layers of glass in places, leaving 
a pattern standing (in a corresponding 



























































number of colors) on a ground of yet an- 
other tint—makes it necessarily expensive. 
The cheap version of such delicate work- 
manship leaves a great deal to be des:red 
and yet is sufficiently reminiscent of the 
genuine thing to bring it into disrepute. 
It is noticeable that the glass used in 
this modern Continental cameo work is 
mainly of a semi-opaque kind, which, al- 
though when artistically manipulated it 
gives beautiful color effects, is very un- 
pleasant both in tint and texture in the 
commoner versions. Moreover, wonderful 
as the best French cameo glass undoubtedly 
is, it is not pre-eminently glass-like, just as 
certain glass tiles, though they are plainly 
vitreous, give one the impression of being 
not quite glass. It may be this peculiar 
quality in the material which has prevented 
this kind of glass from becoming as. popu- 
lar in England as on the Continent; it may 
be simply that the British public is not pre- 
pared to pay the price which the good work 
demands, and will not be content with the 
bad. However that may be, there is little 
cameo glass in England, and until recently 
the English makers did not appear to have 
done anything with it—Pottery and Glass. 








Cut Glass in China. 


(Vice Consul General A. E. CarLteton, Hongkong). 





AST year one of the large retail mer- 
chants of Hongkong imported a 
small assortment of American cut glass 
in order to gauge the possibilities of the 
local market for this class of goods. The 
sales were decidedly encouraging and we 


. are informed that a larger and more varied 


importation will be made in the near fu- 
ture. It was the first time that cut glass. 
was ever shown in Hongkong, or at least 
in any considerable amount. and the pros- 
pects of finding here a reasonable market 
were altogether problematical, as the Eu- 
ropean population is small and it was not 
thought the Chinese would be interested 
in such an expensive luxury. However, 
the latter have proved ready customers 
and purchased about 50 per cent. of this 
lot. : 

This article is somewhat of a novelty to 
the Chinese; it appeals to their artistic 
sense, and in these days anything western 
is almost certain to meet with more or 
less ready acceptance. Although the China 
market for cut glass is not yet of great 
importance, the trade will no doubt in- 
crease and become in time reasonably 
large. The value of the importations in 
China cannot be determined, as the cus- 
toms returns group all classes of glassware 
under one heading, but unquestionably it 
is small, 

[The names of possible importers of cut 
glass at Hongkong may be had from the 
Bureau of Foreign and Domestic Com- 
merce. | 





No compensation is held in Smith vs. 
David B. Crockett Co. (Conn.), 39 L. R. A 
(N. S.), 1148, to be recoverable by a sales- 
man for services rendered under a contract 
which contained a provis‘on for reimburs- 
ing him a certain sum to be allowed pur- 
chasing agents for turning business his 
way. 
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How to Sell Twice as Many 
HOWARD WATCHES 


| HO does a watch buyer in your community turn to 
| instinctively when he wants a Howard Watch? 


| Why, plainly, to the jeweler who carries the 
most complete line of Howards—displays them to best ad- 
vantage—keeps talking about them in his store advertising. 

Don’t let your stock of Howards get “conservative.” 

The conservative man is never a leader—he never even 
gets what in his conservative soul he calls his “share of 
the trade.” 3 

Make your assortment big enough to command atten- 
tion and respect. 

Order Howard Watches from your jobbers. 

E. HOWARD WATCH WORKS 


Waltham, Massachusetts 
EES eee (i OS wl ee 




































































Adjustable Balance Staff Gauge. 





Written expressly for The Jewelers’ Circular by Chas. Reisner. 























| l is not a very unusual occurrence for 

watch repairer to be called upon to 
turn in a new balance staff without having 

‘orrect sample to obtain measurements 
from. Even though the old staff is not en- 
tirely missing, it is not advisable to accept 
an old staff as a correct sample for proper 
measurements, because a staff is likely to 
be changed by different repairers at various 
times, and probably each repairer will 
slightly deviate from the old measurements. 
Consequently, after a staff has been so 
changed the probabilities are that the meas- 
ure will vary considerably from the orig- 
inal. The various methods used by re- 
pairers to obtain correct locations when 
turning in a balance staff are all more or 
less of a problematic nature. Some make a 
brass model and, after the locations have 
been ascertained, proceed with the regular 
work. This method is, of course, the most 
promising one for accuracy, but it must 
be. admitted that the time and work spent 
on the brass model are entirely lost. Errors 
which arise through poorly gauged balance 
staffs may frequently be noticed among the 
repairs that are almost daily brought to 
yne’s attention, Among other faults, we gen- 
erally notice that the fork is out of level. 
This, of course, is done to obtain proper 
relation with the roller table. The balance 
is dished for the purpose of gaining suffi- 
cient space, either between the balance and 
pallet bridge or balance and center wheel. 
Very often we may also find the jewel set- 
tings filed or recessed in order to obtain 
proper end shake to a newly made staff, 
ete, ete. Considering all the difficulties 
that confront the repairer when lacking a 
correct sample for a new staff, it would be 
of great advantage to construct an adjust- 
able staff gauge. This the writer will de- 
scribe and illustrate in order to show more 
clearly the utility of this simple little time 
saver. 

Fig. 1 shows a balance cock a with 
an arbor b fitting in a brass collar c. 
The collar ¢ may be given a slight taper, 
so that we may have the advantage of fit- 
ting the same collar for various sizes of 
balance cock holes. The arbor } is made 
of steel and given a cylindrical form, with 
i pivot on the lower end. Thus, when the 


balance cock a is placed on the pillar plate 
and fastened, the collar c¢ may be in- 
serted: in the jewel hole of the balance 
cock, and then the arbor b is fitted into 
the collar from the top. The lower jewel 
is to be left in the pillar plate, and as the 
pivot of the arSor b is made small enough 
to fit any size hole jewel it will readily 
drop into place and remain stationary until 
measurements are obtained. Next comes 
the adjustable collar d. This collar may 
be made of brass to fit loose on arbor b. 





which the collar c has previously been 
fitted. When the arbor bd is being inserted 
in the collar c, the brass collar d must be 
held in a pair of tweezers underneath the 
balance cock so that the arbor b may also 
pass through the hole of the collar d, and 
thence into the jewel hole in the pillar 
plate. Now, when the pivot of the arbor 
b has entered the jewel hole in the pillar 
plate put your finger on top of the arbor 
to prevent it from slipping out of the 
jewel and move the adjusting collar d into 
proper relation with the fork. Next tighten 
the screw ec. The balance cock may then 
be removed from the plate, and the arbor 
b, with the collar tightened thereon, is giv- 
ing us the exact height for the roller 
shoulder. 

The next problem is to obtain the height 
for the balance shoulder. For this pur- 






































Beh 





A hole may be bored and tapped on the 
side of collar, and the stop screw e is used 
to hold the collar in position after the 
proper height has been obtained. 

Now, for the purpose of illustration, we 
will assume that a new balance staff is to 
be turned in and we have to disregard the 
measurements of the sample or the old 
staff is entirely missing. The first question 
that arises in such an instance is, How high 
must the roller shoulder be? If we lack 
accuracy at the outset of this job it will 
undoubtedly require a lot of tinkering after 
the staff is finished before we can get the 
proper relation between the roller and 
guard pin. All that we need now, in order 
to obtain the exact height, is to place the 
adjustable staff b in the balance cock into 











Fig. 1 


Fig..2 


pose we again place the arbor 0D and, ad- 
justing collar d in the watch, place the 
balance f on the arbor to rest on the col- 
lar d. We now raise or lower the collar 
until the proper height of the balance has 
been obtained, and again the stop screw e 
is tightened. The arbor may then be re- 
moved from the movement, and this time 
the collar d gives us the exact height for 
the balance shoulder. 

The next and very important proposition 
is to obtain the entire length of the staff 
from one pivot end to another in order to 
have a proper end shake without the neces- 
sity of marring or bending the balance 
cock. This we may obtain with the aid of 
the following-described double staff which 
is shown in Fig. 2. The letter g indicates 
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$1,000 


: a. fl 
may be the value of your watch, but how about its security? 


eS Ns 


It hangs on a piece of bead wire called bow. 
The latest and most secure invention is on the market. 


A Money Maker 


for you, therefore do not hesitate a moment to buy watch 
cases with the Wachter Bow. 
Impossible to pull out. Show it to your customer and 














illustrate to him that you give him absolute security for 
the same price where your competitor does not. 


There are 5 Million 


watches with our bow in the world’s market. Manufactured in Switzerland, Germany, France, 
Italy, England and United States. 


Ask your Jobber and Importer for watches with our bow 


THE WACHTER MFG. CO. 


ESTABLISHED 1905 
F. WACHTER, President HARTFORD, CONN. C. R. HANSEL, Treasurer 


Hall Clocks 


Elliott’s Celebrated Tubular 
Chime Clocks 


Harris & 
Harrington, 


12 West 45th St. 
NEW YORK 





























IF IT’S A 





TRADE MARK REGISTERED 
IT’S STANDARD 





ROY WATCH 
CASE CO. 


21-23 Maiden Lane, New York 
704 Market St., San Francisco 











Sole Agents to the Trade 
for 
J. J. ELLIOTT & CO. 
LONDON 








AUDEMARS, PIGUET & CGO., 


BRASSUS and GENEVA. 
Manufacturers of Superior 


Plain and Complicated Watches. | —— ee 


Refined, profitable labor. Competent men always 
Represented by in demand. We teach it thoroughly in as many 


months as it formerly took years. Does away 
] 5 Pr) with tedious apprenticeship. Money earned while 
id studying. Positions secured. Easy terms. Send 


30 West 36th Street, NEW YORK, for catalogue. Address 
St. Louis Watchmaking School, s:. ns Me. 








Formerly at 12 Barclay St. 
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lower portion of a staff with a pivot 
fit the jewel hole in a pillar plate and 
rovided with a shoulder hh which’ is 
readed to receive a stop screw 7. A hole 

; then drilled in the center of the shoulder 

running into the staff g, as shown by the 
iotted lines an arbor &, is then turned up on 
the lathe to fit into the hole of the shoulder 
i and provided on one end with a pivot to 
nta jewel hole. 

Thus, when the height of the entire staff 
is wanted, simply place the double staff in 
the watch, with k raised up high. Place 
your balance cock on plate and let both 
pivots rest in the jewel holes. Afterwards 
tighten the cock screw, and naturally the 
two end stones will force the arbor k into 
the requisite place. When this is done, it 
is only necessary to tighten the stop screw 
j and the proper end shake is obtained. 

It may plainly be seen that by this simple 
method a staff, if made according to the 
above-described measurements, is bound to 
give exact respective distances for the bal- 
ance and roller and proper length for the 
entire staff. 





A Grandfather Clock of the 18th Century. 





AX interesting old grandfather clock 
with wooden works, which was manu- 
factured by Timothy Cheney, Manchester, 
Conn., in 1763, is now owned by T. A. 
Hay, 157 W. 123d St.. New York. Mr. 




















CLOCK MADE IN 1763. 


Hay’s wife is a member of the Woodhull 
family, and the clock has been in the pos- 
session of a member of that family since 
the above mentioned date. The timepiece 
was found in 1907 by Wm. Hay at the 
home of D. R. Davis, in Corona, L. I. 
For about a quarter of a century, the old 
timepiece had not run, and traveling clock 
repairers had given if up, saying that it 
had passed its days of usefulness and was 
completely worn out. When found by the 
present owner it was stored away in a 
garret and was in a dilapidated condition. 

Mr. Hay, who is a watchmaker, took the 
old timepiece home and, during his leis- 
ure moments, supplied the missing parts 


THE HOROLOGICAL REVIEW 


and otherwise put it in order. It has now 
been running accurately since March, 1907. 
Some brass: bushings were put in the 
wooden plates, and as the pallets had been 
found badly pitted the escape wheel was 
moved about 1/16 of an inch, so that it 
played om fresh parts of the pallet. Atso 
some of the wheels which had been tink- 
ered with had been trued up. A 5'%4-pound 
weight had been used for the running side 
originally, but now the clock is being op- 
erated with a weight of 1% pounds, and 
the jeweler says, “It looks as if it is good 
for another 150 years.” 

The pendulum rod was missing, so Mr. 
Hay made one from the branch of a pear 
tree planted at the Woodhull homestead 
in Cetauket, L. I., by Richard Woodhull in 
1657. A door has been cut in the side of 
the case and an electric light installed in- 
side, so that those interested may see the 
works, 





Hints for Hardening and Tempering Tools. 





HERE are three different stages in the 
heating of steel, namely: one for 
forging, one for hardening and one for 
tempering. The first requisite for a good 
heat for forging is a clean fire and plenty 
of fuel, so. that jets of hot air will not 
strike the corners of the work. Another 
important item to consider is that the fire 
should be regular and impart a uniform 
heat to the entire part to be forged. The 
fire must be hot enough to heat the piece 
rapidly and thoroughly without being so 
intense as to overheat the corners. 

Steel should not be left in the fire any 
longer than is absolutely necessary to heat 
it through, as overheating is very injurious 
to steel; but, on the other hand, if the 
steel is not thoroughly heated through it 
will crack on the surface. By using care 
a piece of steel may be safely heated to a 
bright vellow heat, when’ there is much 
forging to be done on it, without impairing 
its quality. 

After the steel is properly heated it 
should be forged to shape immediately, 
and, just as the red heat is leaving the 
parts which are intended for cutting edges, 
these parts should be refined by continuous 
rapid, light blows until the red disappears. 

In the second stage of heating—that is, 
for hardening—great care must be used. 
It is well to bear in mind that the cutting 
edges and working parts of the tool to be 
hardened must be protected from heating 
more rapidly than the body of the tool, 
also that the whole piece must be heated 
through uniformly without any part be- 
coming visibly hotter than the other. A 
uniform heat just high enough to give the 
requisite hardness is the best for harden- 
ing purposes. For every perceptible varia- 
tion of heat there will result a variation in 
grain, which may be seen when a piece is 
broken off, and naturally for every such 
variation in temperature a crack in the 
steel is generally found. Many a costly 
tool is ruined by inattention to this point. 
The effect of too intense a heat is to open 
the grain and coarsen the steel. Irregular 
heat results in irregular grains, irregular 
strains and cracks. As soon as the tool is 
properly heated for hardening it should be 
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plunged at once into plenty of the cooling 
medium—water, brine or oil. An abun- 
dance of the cooling bath is absolutely 
necessary in order to do the work quickly 
and safely, as well as uniformly. To 
harden a large piece safely a running 
stream is preferable, as uneven hardening 
is often caused by the use of too small a 
bath. 

For the third stage of heating—that is, 
tempering—the important requisites are 
uniformity and time. The more slowly a 
piece is brought down to its temper the 
better and safer is the operation. When 
expensive tools are being made it is gen- 
erally a custom to try small pieces of steel 
at different temperatures in order to find 
out how low a heat will give the requisite 
hardness. The lowest heat is the best for 
any steel. 

Tempering steel is the act of giving it, 
after it has been shaped, the hardness 
necessary for the work to be done. This 
is accomplished by first hardening the 
piece, generally much harder than neces- 
sary, and then toughening the same by slow 
heating and gradual softening until it is 
just right for work. A piece of steel prop- 
erly tempered should always be finer in 
grain than the bar from which it is made. 
Should it happen that, to obtain a certain 
degree of hardness, the tool must be heated 
so hot that, after being hardened, the grain 
iS as coarse or coarser than the grain in 
the original bar, then it is evident that the 
steel itself is of too low carbon. 

Very often we meet with difficulties in 
heating for forging. This is generally the 
result of uneven heat and not of too high 
heat, as is usually suspected. Suppose the 
piece to be forged has been put into a very 
hot fire and forced as quickly as possible 
to a high yellow heat so that it almost 
reaches a scintillating point. If this be 
done, in a few minutes the outside will be 
quite soft and in a good condition for 
forging, while the inside or middle parts 
will not be more than red-hot. Now let 
the piece be placed under the hammer and 
forged, and the soft outside will yield so 
much more readily than the hard inside 
that the outer particles will be torn apart 
while the inside will remain sound. 

Suppose the case to be reversed, and the 
inside to be much hotter than the outside; 
that is, that the inside shall be in a state 
of semi-fusion, while the outside is hard 
and firm. Now let the piece be put under 
the hammer, and the result will be that the 
outside will remain sound and the whole 
piece will appear perfectly good until it is 
cropped, and then it will be found to be 
hollow inside. 

In either case, if the piece had been 
heated uniformly soft all through, or if 
it had been only red-hot all through, it 
would have forged perfectly sound. In 
some cases a high heat is more desirable 
to save heavy labor, but in every case 
where a fine steel is to be used for cutting 
purposes it must be borne in mind that 
very heavy forging refines the bars as they 
slowly cool, and if such refined bars are 
being heated until they are soft it raises 
the grain, makes them coarse and it is im- 
possible to make them fine again unless a 
very heavy steam hammer ts used. 
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BAKER & CO., INC. 


C. O. BAKER, President PLATINUM, GOLD AND SILVER REFINERS AND MANUFACTURERS C. W. BAKER, Vice Pres. 


NEW YORK OFFICE SETTING DEPARTMENT NEWARK, N. J. 
30 Church Street 408 N. J. R. R. Avenue 
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THE BEST YET 


Jacques 


ASK YOUR JOBBER! 


Le Coultre 
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Trade Mark Registered. 








A New Polishing Cloth Razor 


more durable, more 
2 zl . shapely and especial- 
For Sale by all the Leading Material Houses ly more easily kept 
in good condition 
MANUFACTURED BY than any other safety 
razor. Note the flexi- 


HENRY KUPFER & CO. bility of its protecting 


comb, which allows 
20-26 Greene Street New York the blade to fall 
easily in position and 
adjust itself auto- 


MESH BAGS REFINISHED $1.00 matically. | 


We re-silver, re-line (with kid or silk) and repair the mesh on any German silver mesh bag, Send for Price-List 
from 5 to 7 inches, for $1.00; other bags in proportion. First-class work, prompt service. Send — 
peat ‘Se wiggow eee ans 0% — list on special repairs, such as gold, ne Myon and 
ad bags. e Repair, Refinish anything in Jewelry and Silverware for the trade promptly 
and at reasonable prices. Send us your next repair job. MATHEY BROS., MATHEZ & C0. 


A.A. LUPI EN, Re eane Waa 7 SAGs Sole Agents 15-17-19 Maiden Lane, N. Y. 
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(im WHICH 1S CONTAINED A LIST OF THE LATEST PAT- 
ENTS GRANTED BY THE UNITED STATES AND GREAT 
BRITAIN. THE UNITED STATES PATENTS TH/.« HAVE 
EXPIRED AND THE REGISTERED TRADE-MARKS.] 











UNITED STATES PATENTS. 





ISSUE OF MAY 20, 1913. 


1,062,049. CUFF BUTTON. Amos J. Srerizr, 
West Point, Pa. Filed Aug. 14, 1912. Serial 
714,969. 

A device of the character described, comprising 
a base plate having a central opening therein, a 
pin having a threaded end and projecting through 
the opening in the plate, said pin then bent at 
right angles and extending radially across the 
bottom of the plate, said pin then bent upon itself 
and extending diametrically across the bottom of 





the plate forming a clamping head, a hook on the 
end of the pin adapted to be projected through a 
support, said plate having a series of slots therein, 
in any one of which the hooked end may project, 
and a head screwed on the threaded portion of the 
pin, securing the parts together and clamping the 
support between the clamping head and the base 
plate, substantially as described. 

1,062,282. AUTOMATIC CLOCK WINDING 
MEANS. Martin Karscu, Los Angeles, Cal. 
Filed July 31, 1912. Serial 712,579. 

The combination of a device for actuating clock 
mechanism, a shaft operatively connected therewith, 
a clutch wheel splined on said shaft, a second 
wheel loose on sa‘d shaft and adapted to co-act 





with the clutch wheel, electric motive means oper- 
atively connected with the second wheel, a cam 
device operatively connectea with said shaft, piv- 
otally mounted arms operatively connected with 
the cam device, and mechanism operatively con- 
nected with the arms and adapted to intermittently 
operate the clutch wheel and govern the circuit 
through the electric motive means. 

1,062,498. HAT PIN. Dcuctas Perkins, Jr., 


guanale 
=A 





Plano, Cal. Filed June 8, 1912. Serial 702,504. 
In an article of the class described, a plurality of 


tubular telescopic members with open ends, means 
for holding the tubular members yieldingly ex- 
tended, and a breast pin normally extending longi- 
tudinally of and through the tubular members and 
detachably secured thereto, and an attaching means 
for the article secured to one of the telescopic 
members. 
Designs. 


44,052. FRATERNITY EMBLEM. Wittiam E. 





CrarKE, Oakland, Cal. Filed Feb. 6, 19138. Se- 
rial 746,676. Term of patent 3% years. 
44,053. FRATERNITY EMBLEM. Writtiam E. 





CiarKE, Oakland, Cal. Filed Feb. 6, 1913. 
Serial 746,677. Term of patent 3% years. 
44,060. HANDLE FOR SPOCNS, FORKS OR 

SIMILAR ARTICLES. Cuartes W. HarMan, 





New Rochelle, N. Y., assignor to Joseph Fahys, 
& Co., New York. Filed March 1, 1913. Serial 
751,613. Term of patent 7 years. 

44,061. HANDLE FOR SPOONS, FORKS OR 
SIMILAR ARTICLES. CuHartes W. Harman, 





New Rochelle, N. Y., assignor to Joseph Fahys 
& Co., New York. Filed March 12, 1913. Se- 


rial 753,851. Term.of patent 7 years. 
44,070. SPOON, FORK OR SIMILAR ARTI- 
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CLE. Burton D. Myers, Wallingford, Conm 
assignor to Simeon L. and George H. Rogers 











Co., Wallingford, Conn. Filed Feb. 26, 1918. 
Serial 750,883. Term of patent 7 years. 


BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS, 1912, FRoM The 
Illustrated Official Journal.) 


ISSUE OF MAY 7, 1913 

1,195. BRACELETS. J. Orr (trading as Kuttroff 

& Volz, Nachfolger), Pforzheim, Germany. 
Jan. 15, 

In an expanding bracelet comprising outer links 
a, Fig. 2, and spring-pressed slotted intermediate 
links b sliding in the outer links, the links 3 are 
guided in the links a by pins f which are loosely 


! FIG.7. c! 
CF Fi ay 


FIC.2. -f 





b 


inserted in the slots in the links b and are held 
against the ends of the slots by the springs g. 
Each outer link, Figs. 6 and 7, is made in one 
piece and comprises two chained strips of metal 
a' connected by a neck d! and having lugs c! for 
joining these strips when they are folded. 


1,039. CLOCKS. Soc. Anon. pes Hortoces Exec- 
TRIC-SILENTIA, Besancon, France. Jan. 18. 
Winding Apparatus, Electric.—In automatic wind- 
ing-apparatus in which a rotary electromotor is 
employed, the switch for the motor circuit com- 
prises a pivoted spring-fressed lever w, one end of 
which carries a bent rod 2, adapted to move one 





of the brushes f! of the commutator into or out of 
engagement with the collecting-ring e. The other 
end of the lever w is forked, one branch + having 
a projection which normally lies in a notch p* ina 
disk o fixed to the winding-wheel n, the second 
branch lying in the path of a pin z on a wheel p of 
the clock-train, whereby the lever w is shifted at 
intervals and the motor circuit made and broken. 
Several notches p! and pins z may be provided. 

1,239. PIGEON CLOCKS. A. Witkinson, Brad- 
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BLANCARD & CO. 





SETTINGS, GALLERIES, Etc. 








Makers of the Blancard Rivetless Safety Catch 


96, 98, 100 Maiden Lane 





NEW YORK CITY 























Made 
in 
Many 
Sizes 


—_— 


For 
Large 
and 
Small 
Work 


Suction 
at 
Both 
Hoods 





Individual Motor Drive 
POLISHING DUST COLLECTOR 


DUST DOES NOT GO THROUGH BLOWER. SHIPPED SET UP 
COMPLETE READY TO RUN. SAVES ALL THE VALUABLE DUST 


JEWELERS’ 
SHOW CASES 





me 
Our Small ROSEWOOD MOULDING 
STEEL LINED CASE. We Challenge 
the World to Produce a Better Case. 


F.C. JORGESON & Co. 
159 to 167 ANN ST., CHICAGO 


JEWELERS’ FIXTURES 


Write for our New Catalogue 











Catalog LEIMAN BROS., 62 B John Street, NEW YORK 








No. 4 





Plate and wire in any hardness, 
seamless platinum tubing a 
specialty. Platinum, gold and 

silver refiners. Assayers 

and sweep smelters. 


Our Motto: The Best of Everything 





Penna. College of Optics 
and Ophthalmology 


CHARTERED. 
Attendant and correspondence courses including 


actual clinical practice. ees 
We prepare you for State Board examinations. 


M. L. YUBAS, M.D., Pres. 


537 N. 13th Street Philadelphia, Pa. 


Works at 225-227-229-231 
New Jersey Railroad Avenue, 


Our New York Office, NEWARK, H. }. 


Charles Engelhard, Hudson Terminal Bldg., 


30 Church Street 
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ford, Yorkshire. Jan. 16. Period for granting 
patent not yet expired. 
In an apparatus for timing the flight of pigeons, 
_ the front and back covers of the clock casing 
‘ked by means of an intermittently-operated 


ie. which also operates mechanism for pricking 


punching time-driven disks. The cover-plates 

_ have side notched projections 13 which engage 
gs 14 on the sides of the casing. Pins 16 passing 
! the bottom of the casing and through the 
5 er-plates. Lugs 20 on the cover-plates 
ngage notches 21 in the top 4 of the casing and 
re held by projections 24 on a slide 5, shown 
in Fig. 13, which carries a rack 27 


irate 
1 by a pinion on an operating milled head 


-ngaged 


[he slide also carries compartments a, b, ¢, 
































Fig. 8, into which the rings from the birds are 
placed as the compartments are brought in turn 
below an aperture in the top of the casing. The 
clock-rotated time cards, for minutes and hours, 
respectively, are pricked by a pin 32 which is op- 
erated by a lever 33. One end of this lever is 
engaged by a catch 84 at the end of a second lever 
36, which carries an inclined block 46, adapted to 
be engaged at each movement of the slide, by pro- 
jections 45 thereon. Springs 40, 42 return the 
levers 33, 36, to their normal positions. By means 
of a push-pin 55 the lever 36 may be displaced to 
i'low the slide to be reset. The recording-pin 32 
is mounted in a vertical slot in the lever 83 and 
passes through a plate (not shown) which is forced 
to-ards the center of the time disks by an incline 
53 on the slide 5. 





Applications for British patents, May 7, 1913. 

9,943. PINCE-NEZ EYEGLASSES AND THE 
LIKE. F. Pevs-Leuspen. 

10,411. SNAPS OR FASTENINGS FOR NECK- 
LETS, FOR OTHER CHAINS, FOR SLEEVE 
TINKS AND FOR OTHER LIKE USES. 
W. F. JENNENS. , 

10,457. RIMLESS EYEGLASSES. H. Newsotp. 

10,480. FINGER RINGS. C. A. Smiru. 

Complete specifications accepted. 
1912. 


9,897. BRACELET. Jennens. 


UNITED STATES PATENTS THAT 
HAVE EXPIRED. 

{Reported for THe Jewerers’ Circular by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Cases, New 
Y ork.) 


Designs granted May 16, 1899, for 14 years 
30,752. BADGE OR OTHER SIMILAR ARTI- 
CLE. E. Lummis, New York. 








News Gleanings. 





Art W. Parno has moved to Greene, la., 
from Allison, la. 

J. C. Delong has moved to Crooksville, 
O., from Corning, O. 

J. A. Baird has moved to Kirkland, 
Wash., from Vale, Ore. 

Boyd & Knox, Paoli, Ind., have been 
succeeded by Boyd & Boyd. 

D. Switzer & Co., have succeeded Switzer 
Bros., of Ypsilanti, Mich. 

M. Dansby has moved from Hickory, 
Miss., from Union, Miss. 

Jonas Okerstrom has moved from Min- 
den, Nebr., to Wilcox, Nebr. 

Max Bartikowsky, Wilkes-Barre, Pa., 
has moved to Kingston, Pa. 

M. J. Kennedy, Schnectady, N. Y., is 
now located\at 265 State St. 

C. W. Brokaw, Carmen, Okla., has been 
succeeded by Ira L. Worden. 

Isaac Knight, Cullman, Ala., has been 
succeeded by Knight & King. 

B. G. Rediger, Poltach, Idaho, has been 
succeeded by G. F. Connell. 

Chas. H. Worrah has moved from 
Thawville, Ill., to Roberts, Ill. 


T. Edward has moved his store to Win-' 


nipeg, Man., from Carlyle, Sask. 

Cornelius C, White has moved to Sikes- 
ton, Mo., from New Madrid, Mo. 

Arthur S. Thompson, Ashland, Ore., has 
been succeeded by Johnson Bros. 

Frank Woodward, Cattaraugus, N. Y., 
has been succeeded by F. D. Blake. 

Thos. H. Mattocks, New Decatur, Ala., 
will shortly hold an auction sale. 

Geo. J. Smyth has moved to Pocatello, 
Idaho, from Idaho Springs, Colo. 

Otto Friend has succeeded to the busi- 
ness of E. Kaltenbach, Elkader, Ia. 

A. B. Jett has moved his store from East 
Lynne, Mo., to Honey Grove, Tex. 

Samuel Gordon & Co., Oklahoma City, 
Okla., are holding an auction sale. 

W. D. Fields has succeeded Fields & 
Smith in business at Farmville, N. C. ° 

Wm. L. Weathersbee has moved to 
Powell, Wyo., from Lowell, Wyo. 

Horace L. Humphrey has opened a new 
store at 152 Union St., New Bedford, Mass. 

G. Austin Smith, Grand Rapids, Mich., 
has been succeeded by Ira V, Rosenberger. 

Mrs. Sol Levinson, Deadwood, S. Dak., 
has adopted the style of Levinson Jewelry 
Co. 

Henry G. Benoit will soon open a store 
in the Dolly Bond block, Whitinsville, 
Mass. 2 

Wolf’s Jewelry Store, Sidney, Nebr., has 
been succeeded by the E. Rummelhart Jew- 
elry Co. 

C. A. Evans, Biloxi, Miss., has sold out 
his stock of jewelry to his brother, Joseph 
H. Evans. 

Fred A, Marean, S. State St., Belvidere, 
Ill., has decided to retire from business, 
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following the advice of his physician in 
doing so. 

G. L, Starks & Co., have succeeded the 
Adirondack Hardware Co., at Saranac 
Lake, N. Y. 

Geo. L. Parkker, Rocky Mount, N. C, 
has been succeeded by the G. L. Parker 


Jewelry Co. 


|. S. Kahn, Hagerstown, Md., has moved 
his s:ore across the street and is about 
to rebuild on his present site. 

V. Q. Powel, Fort Scott, Kans., has 

iid his store and will go to Boston, where 
he has purchased an interest in a business 
outside the trade. 

In a fire which nearly wiped out the vil- 
lage of Schuylerville, N. Y., last week, 
Carl Hulbert’s store was one of the estab- 
lishments which suffered. 

C. A. Underwood has secured a three 
years’ lease on the lower floor of the build- 
ing at 608 Canal St., New Orleans, La. He 
will establish a jewelry, novelty and bric- 
a-brac store. 

Robert W. Sutton, Addison, N. Y., has 
purchased the fixtures and good will of 
the Calder jewelry store, Springville, N. 
Y. Mr. Calder has until July 1 to dispose 
of his stock. 

While Joseph M, Mathews was driving a 
horse along Market Sq., Somersworth, N. 
H., one day recently, the animal became 
frightened and before Mr. Mathews could 
stop him, he had plunged through the show 
window of Frank L. Tibbett’s store in the 
Clark block. One shaft struck the north 
window piercing a large pane of glass, 

The Frank S. Fisher jewelry store at 
19 N. Vermilion St., Danville, Ill., has 
been inccrpordted, and Frank T. McKee, 
formerly of Tuscola, Ill., has purchased an 
interest in the business. He will be an 
active member of the new firm of Fisher 
& McKee. “The business will be enlarged 
and the new firm is incorporated to do a 
wholesale and retail jewelry and optical 
business. 

W. E. Barnes, Corning, N. Y., will have 
the first wireless station in that vicinity. 
He will install a wireless apparatus with 
which he will be able to come into instant 
communication with hundreds of other 
witeless stations that are located in the 
United States and Canada. The primary 
object of this wireless station will be the 
transmission of the correct time from 
Washington. 

The stock and fixtures of Morris H. 
Gorton, Le Roy, N. Y., have been sold at 
auction by Norman A. Macpherson, the 
trustee. John Murdock, Geneseo, who has 
leased the Muller store and will engage 
in the jewelry business there after June 1. 
Mr. Robbins, of Buffalo, and F. A. Steub- 
er, Earl H. Buritt, and Willard M. Chap- 
man were the principal bidders. The stock 
was struck off to Mr. Chapman for $1,400. 

Morton L. Barrow, Canton, Pa., who 
was taken to the Seasusse Hospital, at 
Elmira, a short time ago for treatment 
for liver trouble, died at that place Tues- 
day, May 13. Mr. Barrow’s health had 
been failing for some time. He started in 
business at Canton in 1900, succeeding J. 
T. Stalford, with whom he learned the 
business. Mr. Barrow was unmarried and 
is survived only by his father and step- 
mother. 
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FOXTAIL CHAIN 








THE ABOVE ILLUSTRATED FIVE 
SIZES OF FOXTAIL CHAIN 
KEPT IN 14-KARAT GOLD ONLY 





No.0 SSnencte noo na eeceececceeee 





No.) == 


KEPT IN GERMAN SILVER ONLY 





HERPERS BROS. 


NEWARK, N. J. 
ESTABLISHED 1865 

















May 28, 1913 
For prompt and satisfactory returns 
send your 
Refini 
elinings 
to 
GEORGE M. BAKER 
COLD. eicamen ae PLATINUM 
86-01 PAGE STREET PROVIDENCE, R. 1. 


Pag, me 














Mesh Bags 


Repaired, Relined 
and Replated 


$1.00 siz 


We handle everything 
in Jewelry, Selections 
on approval. 


Wholesale Jewelers; 
MILWAUKEE, WIS. 











CANNON & BROWN, INc. 


ete orne- Blew csadl 


JEWELRY COLORING 


78 FRIENDSHIP ST., PROVIDENCE, R. L. 





a 





The Elizabethtown Smelting Co., Inc. 


SPECIALISTS IN THE TREATMENT 


JEWELER’S WASTES 


NEWARK ~ - - . - = 





NEW JERSEY 











TRADE SECRETS YOU DON’T KNOW 


We know why some manufacturing jewelers make 
more money than YOU do. It’s a secret! Several 
secrets, in fact. We will tell you about these valu- 
able secrets WITHOUT COST. 

We have told them to the largest and most success- 
ful jewelers of New York, Newark, Chicago, Montreal 
and elsewhere. We have helped these firms to make 
and save money. THEY say so, 

We can’t explain here; space is too limited, But WE 
CAN PROVE THAT WE CAN HELP YOU if you 
will merely send us your name. Do it NOW. Address 


JEWELERS TECHNICAL ADVICE CO. 


12 John Street New York 
















We Repair Everything in J ewelry 





51 Maiden Lane 


Our specialty is repairing what others refuse. 


MESH BAGS 


REPAIRED, RESILVERED 
AND RELINED 


Gold and Silver Plating and Coloring, Silverware 
of every description repaired, Monograms Re- 


moved—Made like new. 


BRESLAVSKY BROS. 


$1.00 fj 


New York 
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THE WASHBURN 
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NJ FELIXG SONS 

= _Ax 

| WATCH MATERIALS;TOOLSJEWELERS FINDINGS 

—_ ESCA | | ISS 
ESTABLISHED 1865 
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50-56JOHN ST,NEW YORK 


(AANA 




























SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 
yr all sizes of scarf- 


fc etc, 
pin wire. 
f 


Guaranteed. 
d 





EAR WIRES 
or unpierced ears. 


Manipulation of Steel 
in Watch Work 


By JOHN J. BOWMAN 
Special Platinum For Jewelers 
Any Shape and Degre 


Platinum, Gold 


Reduced Price, 50 Cents 


e of Hardness 
POSTPAID 


and Silver Refiners 


The Roessler & Hasslacher Chem. Co. 
PLATINUM WORKS MAIN OFFICE 
Perth Amboy, N. J. 100 William St., N.Y 





Jewelers’ Circular Publishing Co. 
11 John Street, New York 











F. A. CROSELMIRE, Manager 





SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 
Open Closed. 


Descriptive Circular on Application. 
Pear] Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


C. IRVING WASHBURN, 45-49 John Street, N.Y. 





GOLD aw SILVER PLATING 








Roman, Rose and Green Geld es: 
Col : Work by Mail er Express 


















































Watch Case Repairing. ot se the Same Day. 
CRUCIBLES. | | gains in Mesh Beg ae 
i, Jewelers’ Supplies, aes Replating. 
Etc. ov 
Established 1850. HT hil STAR GOLD anp SILVER PLATING WORKS INC, 
Je&H. BERGE, 4 i F. B. PIERDON, President 
SS Ob Sites Stoned, | 126 Fulton (Near Nassau) NEW YORK ESTABLISHED 1898 
NEW YORK. 
SCROLL METAL SAWING Balance, Weights 
— and Sieves | 
Guaran ning osc sada and Send for Catalogue. 
ee W. H. STAVENHAGEN CO. . DAUBE « | HOP KEN 
ae 64.47 W. 26th Street New York 39 Carlton Ave., Jersey City, N. J. 


























MESH BAGS REPAIRED 


¢ 1 OO RELINED AND 


a SILVER PLATED 
Rose, Roman Green and 


English Finish. 











Room 603 





Silverware repaired and refinished equal to new. 


THOMAS A. WEISS 


GOLD and SILVER ELECTRO PLATER:3 
47-49 Maiden Lane 


MESH BAGS REPAIRED 


RELINED AND $ 1 00 


SILVER PLATED 





Removing and Filling in of 


NEW YORK Phone 1519 John |_E2erevings « Specialty. 
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REFINERS and SWEEP SMELTERS 


MAIN OFFICES: SMELTING WORKS: 
21 John Street 32-40 Flushing Avenue 
NEW YORK = 9 cere) .¢ me 4, | 


JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


14 and 76 Clifford St., PROVIDENCE, R. |. 
We Do Our Own Smelting 























nT Hm Hm En mH EEE Ee ee ee ee, 
; Discovered At Last!! f 


A Veteran Jeweler who can repair anything in Jewelry. Nothing too 
difficult. Reasonable Prices. Quick Service. Clean Work. Work is 
examined by experts before it leaves shop. Vetoes practice of receiving 





=" JACOB COHEN (azz) 
a ooo ot | = S. Martin 


HERMAN KOHLBUSCH, Sr. 
ESTABLISHED 1859 
Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required. 


@fifice and Salesroom, 170 BROADWAY, NEW YORK 
Send for Price List Tel. 370 Cortland 


SWEEPS an BULLION 


Purchased and Refined -Buyers of Gold, Silver, Platinum, Plated Scrap—Assayers of Ores and Metals 


T. B. HAGSTOZ & SON] ratinnrmts. 


U. S. SMELTING AND REFINING WORKS 


L. & M. WOLLSTEIN, 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 
SWEEP SMELTERS and ASSAYERS 


Bealers in Geld and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and ail kinds of Waste containing Precious Metals. 


Jewelry Auctioneer 
FOR RELIABLE FIRMS 
Reputation Made and Sustained 


205 Farwell Ave., Milwaukee, Wis. 
































Pesitively Highest Prices Paid for Old Gold and Silver. IMPORTERS OF PLATINUM Ore and Bullion Assays a Specialty 
gene taal GOLD AND SILVER REFINERS 
L. LELONG & BRO, ‘ssvess sno swesr smevrens 
e 
Prompt attention given to SMELTING 





S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Gold and Silver Bullion FOR THE TRADE 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, $1.25. 

Name, address, initials and abbreviations count 
as words,and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 10c. 
extra to cover postage must be enclosed. 

Advertisers who are not subscribers should send 
10c. If they desire a copy of the paper containing 
their advertisement. 


a eiiateall 


Situations Wanted. 


Under this heading, only, Ic. for firet 25 words 
3c. for each additional word; minimum charge. 25c. 














WATCHMAKER, first class, thorough and rapid 
workman; honest and reliable; 20 years’ expe- 
rience, with best of references. J. Gottfried, 228 
W. 124th St., New York. 





YOUNG LADY, 18 years, desires a position as 
stenographer and typewriter; one year’s expe- 
rience, good reference. Miss Leonie Fabian, 500 
W. 175th St., New York. 





SECOND WATCHMAKER and jewelry repairer 
wants position; good habits os reference; five 
ears’ experience; age 21. Address “‘C.,” 507 

agemann, Burlington, Ia. 





YOUNG LADY understands jewelry trade thor- 
oughly, stenography and typewriting, also gen- 
eral office work, wishes position. Address “Y., 
1188,”’ care Jewelers’ Circular. 





COMPETENT DIAMOND EXPERT, first class 
salesman, wishes to represent importing house; 
commission basis; references. Address “E., 
1484,”” care Jewelers’ Circular, 





WATCH AND CLOCKMAKER, German, age 27, 
with best of references, own tools, speak little 
English, wants position. Address ‘‘R. M.,” 
General Delivery, Hoboken, N. J 





WANTED, POSITION as watchmaker and jew- 
eler, by young man; references as to character. 
Box 175, Goodland, Ind. 





JEWELRY colorer, pintee and polisher, foreman, 
wishes position with reliable concern. ‘Novak, 
419 E. 9th St., New York. 





DIE AND HUB CUTTER, capable of designing 
and modeling, wishes position. Address “R., 
1558,”’ care Jewelers’ Circular. 





POSITION WANTED by young man, all around 
clock and good watchmaker. Address “C, A. 
R. L., 1504,” care Jewelers’ Circular. 





SALESMAN; jewelry salesman, three years’ ex- 
perience, wants city position in this line. Ad- 
dress “G., 1517,’”’ care Jewelers’ Circular. 





GOOD WATCH REPAIRER, young man, learned 
trade in England; last position three years, 
Address “B., 1554,” care Jewelers’ Circular. 





SALESMAN, AFTER JULY 1, thoroughly ac- 
uainted, wants strong silver line; South. Ad- 
ress “Reliable, 1336,” care Jewelers’ Circular. 





EXPERIENCED designer, modeler and chaser de- 
sires position with a reliable silver plate concern. 
C. F. Marx, 950 Kensington Ave., Grand Rapids, 
Mich. 


YOUNG MAN, five years’ experience, desires po- 
sition with wholesale jewelry house where there 
is chance for advancement; best reference. Ad- 
dress ‘“‘M., 1557,” care Jewelers’ Circular. 





COLORER AND PLATER, AI all colors, make 
solutions, seeks steady position; reliable, tem- 
perate, steady; reference. Address ‘‘Colorer,” 
care Levine, 912 Freeman St., New York. 





JEWELRY OR SILVER SALESMAN, with es- 
tablished trade in the middle west, open for 
position July 1; can furnish the best references. 
Address “G., 1545,’’ care Jewelers’ Circular. 





FIRST CLASS WATCHMAKER, efficient, good 
engraver, knowledge of optics; 33, single, the 
best of habits; west of the Mississippi River. 
“Ralston,” care Y. M. C. A., Miles City, Mont. 





YOUNG MAN, with four years’ experience, de- 
sires to connect with wholesale concern; New 
York City preferred; thoroughly competent; best 
references. Address ‘‘X., 1290,” care Jewelers’ 
Circular. 





WANTED, SITUATION, with good store as 
clock and jewelry repairer and general man; 
four years’ experience and_have own tools, 
Address H. D. Hunter, 709 E, Second St., De- 
fiance, O. 5 





ENGRAVER, young man, 23, experienced on 
ornamental engraving and stone setting, wishes 
position. Address “H., 1516,” care Jewelers’ 
Circular. 





YOUNG MAN desires position as watchmaker and 
engraver; best of reference as to honesty and 
ability. Address “‘D., 1532,” care Jewelers’ 
Circular. 





SITUATION WANTED as salesman, local and 
nearby States; experienced in all branches of 
the trade. Address “H., 1216,” care Jewelers’ 
Circular. 





BOOKKEEPER, lady, desires position; under- 
stands diamond and jewelry business; A1, ref- 
erences. Address F. Schweitzer, 80 Rjdge St., 
New York. 





ENGRAVER AND WATCHMAKER; own tools; 
six years’ experience; $20 per week; permanent 
position at once. Address “M., 1566,’’ care Jew- 
elers’ Circular. 





WATCHMAKER AND ENGRAVER, 26 years 
old; eight years’ experience; good salesman; 
references. Reinhart Franz, 601 Downer Ave., 
Milwaukee, Wis. 





BY watchmaker, engraver and optician, five years’ 
experience; married man; central States pre- 
ferred; $20 per week; references. L. D. McKay, 
Redfield, S. Dak. 





WATCHMAKER AND ENGRAVER, first class, 
wishes a position at once with some good firm; 
age 28; state salary. Address “F., 1541,” care 
Jewelers’ Circular. 





YOUNG MAN, 25 years, ambitous; position as 
salesman, capable of taking in watch work; sev- 


SALESMAN (81), traveling experience, thor- 
oughly competent and reliable, desires position; 
diamond mounted line preferred; best reference 
furnished. Address ‘‘Ability, 1552,” care Jew- 
elers’ Circular. 





JEWELRY REPAIRER, age 27, thoroughly com- 
petent and first class on order work; 19 years’ 
experience; best reference; New York City or 
out of town. Address Wm. Katz, 24 W, 112th 
St., New York. 





YOUNG MAN, 380, wants position as salesman 
offering ceneeneany for a successful future; 
possess ability and a thorough knowledge of 
the jewelry business. Address ‘“B., 1524,” care 
Jewelers’ Circular. 





EXPERIENCED YOUNG MAN sas$é assistant 
watchmaker and clockmaker, willing to be use- 
ful in general; $12 a week to start; honest and 
reliable. Leo Hoffman, care Y. M. C. A, 
Wheeling, W. Va. 





YOUNG LADY ENGRAVER wishes position in 
jewelry store; can assist on watch and clock 
repairing and wait on trade; understand care of 
stocks; Al references. Address “Y., 1569,” 
care Jewelers’ Circular. 





Al WATCHMAKER desires permanent position 
after June 15; 20 years’ experience on Swiss 
and American watches; good, plain engraver 
and diamond setter; $18; married; New Eng- 
land States. Address “C., 1529,”’ care Jewelers’ 
Circular. 





FIRST CLASS watchmaker, engraver, salesman 
and jewelry jobber; able to wait on all trade; 
good habits, good appearance and neat dresser; 
salary $25, $30 per week according to location; 
age 28; nine years’ experience. Address P. O. 


WATCHMAKER, young man, 15 years’ ex; 
ence, plain engraving, jewelry and French cl 
repairing; can take charge of store; want p! 
for the Summer or permanent. ‘Jeweler,’” 1 
N. 15th St., Philadelphia, Pa. 





SALESLADY desires position in New York. 
Newark or vicinity; 11 years’ experience 
retail jewelry stores; reliable and strictly bu 
ness; first class reference. Address “J. M. .\ 
1572,” care Jewelers’ Circular. 





FIRST CLASS, experienced watchmaker, on fi 
complicated and railroad watches, fair engraver, 
good salesman; competent to take full charg: 
20 years’ experience. Address “Experience, 
1526,” care Jewelers’ Circular. 





EXPERIENCED traveling salesman wants manu 
facturer’s or jobber’s line for Ohio, middle 
west, Pacific coast including Texas; give best 
references, bond for samples. Address “A., 
1490,” care Jewelers’ Circular. 





YOUNG MARRIED MAN desires a position as 
salesman for city and surrounding towns; hav 
15 years’ experience in diamonds, watches and 
jewelry; can furnish best references. Address 
“A. B., 1488,” care Jewelers’ Circular. 





WATCH AND CLOCK REPAIRER, English, 
middle aged. who is thoroughly competent 
all general repairs, desires a situation; steady, 
with good references; New England preferred 
Address ‘“‘E., 1538,’ care Jewelers’ Circular. 





STOCK CLERK and salesman, thoroughly com- 
petent and reliable at both, ambitious, neat ap- 
pearing young man with four years’ experience, 
desires position with wholesale or manufactur- 
ing concern; Al reference. Address ‘‘Ability, 
1523,”’ care Jewelers’ Circular. 





WATCHMAKER, thoroughly competent on Swiss 
and American watches and clocks, single, good 
set of own tools, good references, 18 years’ ex- 
perience on benchwork, wants good position in 
a retail jewelry store. Address ‘‘Watchmaker,” 
care M. Berg, 146 W. 88d St., New York. 





JEWELER, mounting maker, gold or platinum 
repairing, also moulding and casting, New York 
and Providence experience, reference, will make 
change; also some experience at pattern making 
and foreman for three years. Address “A., 
1555,” care Jewelers’ Circular. 





FOREMAN, thoroughly competent and reliable 
jewelry workman, also a first class platinum 
worker and diamond setter, desires position as 
foreman or at bench; age 30, 14 years’ expe- 
rience; west or southwest preferred. Address 
“Ability, 1548,’’ care Jewelers’ Circular. 





BOOKKEEPER and correspondent, English, Ger- 
man and French; five years with large jewelry 
wholesale concern in Maiden Lane; first class 
references; reliable, steady and representing 
well, desires position with good house. Address 
“O. K., 1560,” care Jewelers’ Circular. 





GOOD WATCHMAKER, jeweler and plain en- 
graver, age 35, good habits, good tools, 18 years’ 
experience, wants permanent position in eastern 
New York preferred; salary expected $18 per 
week; those corresponding for references only, 
Save your stamps. Address “X., 1567,” care 
Jewelers’ Circular. 





THOROUGHLY efficient watchmaker, 21 years’ 
experience with high grade work, wide experi- 
ence as salesman with fine trade; good engraver; 
several years manager of repair departments in 
large store; not less than $35 per week consid- 
ered; best references. Address “Efficiency, 1428,” 
care Jewelers’ Circular. 





SALESMAN of unquestionable ability, 
desires position with representative 
house; 12 years’ experience; can fur- 
nish the best references; will con- 
sider a good line on salary or com- 
mission. Address ‘‘Knowledge, 1137,’ 
care Jewelers’ Circular. 





SALESMAN, seven years present house; 
competent business getter; estab- 
lished trade New York City, State, 
New England, Pennsylvania; best 
references; wholesale or manufactur- 
ing jewelers preferred. Address ‘‘X., 








eral years’ experience Address “A., 1415,” care 
Jewelers’ Circular. 


Box 182, Boise, Idaho. 


1505,” care Jewelers’ Circular. 
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Side Lines. 
3c, a word; minimum charge, 75c. 


== === 








line on 


SALESMAN wanted to carry a 10-kt. 
— Address 


commission in south or middle west. 
“T,, 1556,” care Jewelers’ Circular. 





SALESMAN with trade wanted to take a fine 
10-kt. line on commission as a side line; ref- 
erences must be given. Address “A., 1512,” 
care Jewelers’ Circular. 





SALESMAN, middle west, south, east and Coast, 
to carry exclusive line of photo frames; com- 
mission basis; only those having an established 
trade with leading jewelers and department 
stores need apply. Vanadium Silver Co., 39 W. 
8th St., New York, 





WANTED, commission jewelry salesmen to sel] 
a high class line of silver enameled pins and 
novelties; salesmen who are capable of handling 
the finest trade; applicants to specify territory 
covered and other lines carried and references 
must be given. Address C. B. Shepard Co., 
Melrose, Mass, 








belp Wanted. 


3c. a word; minimum charge, 75c. 








GOOD OPENING for first class optician. R. A. 


Burton Co., Richmond, Va. 





WANTED, AT ONCE, assistant watchmaker and 
engraver. W. T. Newton, 813 Gay St., Knox- 
ville, Tenn. 





AT ONCE, first class watchmaker and engraver 
with good references. Victor Bogaert Co., 
Lexington, Ky. 


MANUFACTURING JEWELER, engraver, 
wanted; fare paid from New York. Send ref- 





erences, particulars in first letter to John 
Vaucher & Co., Box 250, Christobal, C. Z. 
WANTED, fine watchmaker and_ salesman; 


salary $18 per week; New England city of 
10,000; 3% hours’ ride from New York City. 
Address “‘M., 1498,” care Jewelers’ Circular. 





WANTED, first class spinners and_ turners; 
steady position with good wages; would also like 
to hear from buffers, platers and solderers. The 
Bennett-Merwin Silver Co., New Milford, Conn. 





WANTED AT ONCE, first class jeweler, en- 
graver, also clock work and assist on watch 
work; permanent position to good man. R, T. 
Chapman, 1406 Atlantic Ave. Atlantic City, 





WANTED, a good watchmaker and engraver; 
must be able to handle railroad men and repair 
railroad watches; will pay whatever a good man 
is worth. Address “H., 1549,’’ care Jewelers’ 
Circular. 


WANTED, YOUNG MAN to take charge 
of clock department and assist In en- 
graving; steady job for right man. 
W. J. Lukens Co., Wheeling, W. Va. 





WANTED, first class engraver and jeweler ac- 
customed to new work to go to Miami, Fla, 
Aug, 1; send samples of monogram and script; 
$25 per week to the right man; no booze fight- 
ers need apply. Address B. McCarty & Co., 
Quitman, Ga, 





WANTED, good, energetic and experienced watch 
and jewelry traveling salesman by July 1; 
territory, Iowa, Illinois and Missouri; one with 
acquaintance in this territory preferred.. Ad- 
dress T. R. J. Ayres & Sons, wholesale jewelers, 
Keokuk, Ia. 





JUNE 1, position for A1 salesman with 
established trade; only those who can 
make good need apply; good oppor- 
tunity. Address “‘K., 1246,” care 
Jewelers’ Circular. 








WANTED, first class engraver; permanent posi- 
tion to right man. J. C. Herkner Jewelry Co., 
Grand Rapids, Mich. 





DIE CUTTER, good on emblematic 
samples and state salary expected. 
“X., 1521,” care Jewelers’ Circular. 


work; send 
Address 


WANTED, a first class letter and monogram en- 
gtaver; one who can do some jewelry or clock 
work preferred; North Carolina city; send sam- 
ples of engraving. Address “X., 977,” care Jew- 
elers’ Circular. 





WANTED, AT ONCE, an all around _ jeweler, 
one who can make new work and is a first class 
repairer; state wages expected and experience 
in first letter. Address ‘“‘Reliable, 1459,” care 
Jewelers’ Circular. 





FIRST CLASS* WATCHMAKER to take charge 
of watch repair department; only a competent 
man need apply; steady position, good wages 
for right party. Henry Nockin, 85th St. and 
Broadway, New York. 





WANTED, a competent workman, able to do all 
kinds of gold or platinum work, new work or 
repairing, or a good all around engraver. 
Roulet & Son, manufacturing jewelers, 3819 
Superior St., Toledo, O 





WANTED, a first class retail diamond and jew- 
elry salesman for store in Chicago; only thor- 
oughly experienced man need apply. Address 
“C., 125,” care of Herman Stern, Masonic Tem- 
ple Vaults, Chicago, IIl. 








WANTED, good jeweler and engraver; perma- 
nent position for good, steady man. J. CG 
Herkner Jewelry Co., Grand Rapids, Mich. 





FIRST CLASS WATCHMAKER, from June 1 to 
Oct. 1, fine class of work, pleasant position, 
J. H. Sawyer, 98 Main St., Bar Harbor, Me. 





WANTED, YOUNG MAN as jewelry repairer 
and assistant engraver; permanent position. 
Apply to Mueller & New, New Brunswick, N. J. 





WANTED, an experienced engraver, one who can 
assist jeweler or clockmaker; permanent; modern 
shop; wages $20. S. T. Little Jewelry Co., Cum- 
berland, Md. 





WANTED, a first class watchmaker and optician; 





$25 per week to start; permanent position, 
Address Theo. Frey, 409 Federal St., N. S., 
Pittsburgh, Pa, 

WANTED, experienced salesman; one who is 


well known to retail jewelers in either south- 
ern or western territory. Address “R., 1508,” 
care Jewelers’ Circular. 





WANTED, a first class jeweler and engraver; 
send samples and references with application; 
wages $25 per week to start. E. J. Faust, 728 
Hamilton St., Allentown, Pa. 





WANTED, watchmaker, plain engraver, a good 
all around man; permanent position to right 





man; give references and salary expected. 
Thos, Lockhart, Kenosha, Wis, 
REPRESENTATIVE WANTED on _ commission 


basis for Canada to handle a well known New 
York line of silver deposit ware. Address 
“C., 1500,” care Jewelers’ Circular, 





WANTED, all around live young hustler, to as- 
sist on watches, clocks and jewelry, also wait 
on trade; one who can engrave preferred; $18 
to start. The Crabtree Co., Tyrone, Pa. 





AT ONCE, a salesman for a good 10-kt. and 14- 
kt. side line for New York State, New Jersey 
and Pennsylvania; line having been introduced; 
on straight commission basis. Address ‘“‘W., 
1562,” care Jewelers’ Circular. 


WANTED, a first class engraver and jeweler; 
must be Al on monogram and letter engrav- 
ing; good paying, permanent position for the 
right man; full particulars in first letter with 
samples of engraving. Ernst, jeweler, Kanawha 
County, Charleston, W. Va. 





TRAVELING SALESMAN wanted for wholesale 
jewelry house; one who is experienced and not 
over 80 years of age; must be neat, active and 
ambitious; good, permanent position to right 
party; don’t apply unless fully qualified. Ad- 
dress “E., 1537,” care Jewelers’ Circular. 





WANTED, a first class salesman to rep- 
resent Frank M. Whiting & Co. in 
New York City and eastern territory; 
only an experienced man who is well 
acquainted with the fine retail trade; 
all communications will be considered 
confidential. Address F. A. Howard, 
North Attleboro, Mass. 





WANTED, first class experienced 
traveling man with established trade 
in Pennsylvania, Ohio, Michigan, 
Indiana and Illinois, for a good line 
of imported imitation jewelry, mesh 
bags, etc. Please address ‘‘K. Co., 
1538,”’ care Jewelers’ Circular. 





PACIFIC COAST REPRESENTATIVE to handle 
high grade line of gold front and sterling sil- 
ver jewelry on commission by manufacturer 
selling direct to the retail trade. Address “A. 
1298,” care Jewelers’ Circular, 





REPRESENTATIVE WANTED on commission 
basis for the middle and far west to handle a 
well known New York line of silver deposit 
ware. Address for personal interview M. 
Solomon, Palmer House, Chicago, IIL. 





WANTED, a_ watchmaker, engraver and all 


around man of neat appearance and well rec-~ 


ommended; permanent position; state all par- 
ticulars in first letter. Blumenkranz_ Jewelry 
Co., 285 Nicollet Ave., Minneapolis, Minn, 





WANTED, in a first class jewelry store in a city 


of 800,000 population, a competent, energetic 
diamond salesman of good address; one who 
has individual ideas and who is a good mixer. 


Address “B., 1492,” care Jewelers’ Circular, 





WANTED, an experienced traveling salesman 
having an established trade among the jew- 
elers of Illinois and Indiana to carry a well 
known ring line; is to carry no other line in 
conjunction with same; write giving references, 
etc, Address “Ring Co., 1510,” care Jewelers’ 
Circular, 





WANTED, MANAGER for large well equipped 
retail jewelry establishment in the Metropolitan 
district; handling high grade and medium priced 
goods; must be thoroughly posted and be a 
business getter; state age and experience and 
full particulars, also references and terms; com- 
munications treated confidential. Address ‘‘D. 
J. S. Co., 1564,” care Jewelers’ Circular. 





SALESMAN for middle west to sell the 
most complete line of all makes of 
American watches; will make a very 
attractive proposition to the right 
man who can sell our established 
trade in this territory. Sproehnie & 
Co., 29 E. Madison St., Chicago, III. 








For Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 








FOR SALE, old established jewelry store; high 
class loan department connected; established 
1868; sold for no fault in business; cash only. 
Address “‘E., 291,’’ care Jewelers’ Circular. 





ESTABLISHED watch and jewelry business, 
57,000 people; rare opportunity; will sell for 
65 cents on the dollar; can have long lease on 
store. W. M. Berry, Pittston, Pa, 





FOR SALE, first class jewelry store doing a good 
repair business, located central part of city; low 


rent; stock will invoice about $3,000. Address 
A. Nelsch, 1128 N. Vandeventer Ave., St. 
Louis, Mo. 





Al JEWELRY STORE that is a paying business 
and a good run of work; stock in good shape 
and a fine store room with good optical trade; 
cash only talks. Address P. O. Box 255, East 
Brady, Pa. 





(Special Notices continued on page 142.) 
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FOR SALE—Continued. 





MUST SELL AT ONCE, great sacrifice, jewelry, 
optical and repairing business, county seat of 
7,000 people; invoice stock and fixtures around 
$4,000; great opportunity for some one. Mrs. 
Lena Wollert, Centreville, Ia. 


Business Opportunities 


3c. a word; minimum charge, 75c. 








JEWELRY JOBS my specialty; I pay the highest 
prices for your surplus stock, Ben Roth, whole- 
sale jeweler, 235 S. Dearborn St., Chicago, IIl. 





WANTED, SALESMAN for wholesale, in filled 
znd gold jewelry, with an established trade, to 
be as partner; no money required, only abili- 
ties, for Philadelphia house. Address “‘O.,, 
1522,” care Jewelers’ Circular. 


NOTICE TO EVERYBODY in the jewelry | 
Anyamount of ready cash furnished ‘qu 
There is no doubt in our minds that you h 
surplus stock of diamonds, pearls, watches, j: 
elry, silverware, etc., that you wish to turn | 
ready cash quick; we also purchase entire sto 
factories and fixtures; we pay the highest p: 
and give best results; send your entire or su 
stock to us and we will wire you our best 
offer; if not satisfactory we will return 
merchandise at our expense; we are an old, 
liable, established concern with the highest |} 
and mercantile references; write us before 
sulting others; all communications are trea 
strictly confidential. Brooklyn Purchasing S\ 

p ft 


dicate, 608 Broadway, Brooklyn, N. 








JEWELRY STORE in good paying condition; 
best location, neat, attractive; no dead _ stock, 
fixtures almost new; work plenty; finest south- 
ern climate; invoice $2,000. Address “F., 
1495,” care Jewelers’ Circular. 





WILL SELL well established business, stock and 
fixtures about $1,600; répairing about $75 
monthly; good optical business, too; will sell at 
a sacrifice; good opportunity for one wishing to 
start business. Crystal Jewelry & Optical Co., 
1802 N. 6th St., Harrisburg, Pa. 





FOR SALE, first class and up-to-date jewelry 
store in the liveliest business town in Connecti- 
cut; population 35,000; can be bought with or 
without stock; good reason for selling. Apply 
to W. H. Terhune, 25 Murray St., New York, or 
address ‘‘A., 1889,” care Jewelers’ Circular. 





AM RETIRING after 25 years from the jewe!ry 
and optical business and will sell my $5,000 
beautifully fitted up store on Main St. with a 
three-year lease for $2,000 if taken at once; 
the good will alone is worth $10,000. For more 
particulars address S. Kronholtz, Stamford, 
Conn. 








for Sale. 


Tools, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








FOR SALE, four 15-ft. mahogany showcases in 
first class condition. bolt Co., jewelers, 
State and Monroe Sts., Chicago, IIl. 





FOR SALE, at sacrifice, hydraulic press and pump, 
80-ton pressure, 100-lb. and 150-lb. drop hammers. 
Interborough Machinery Exchange, 244 Canal 
St., New York. 





BARGAIN in traveler’s trays, telescopes, etc.; 
also big job in jeweler’s display goods; 2,500 
razor boxes; at a sacrifice. Mozar & Meyer, 
48 Maiden Lane, New York. 





FOR SALE, Marvin safe, 9 ft. wide, 6 it. high, 
33 in. deep, double door; cost $400, sell $100; 
showcase 6 ft. long, 22 in. wide; cost $60, sell 
$15; also lot of mirrors. J. Ehrlich & Sons, 
217 Broadway, New York. 





FOR SALE, the most beautiful set of jeweler’s 
fixtures, white and gold, in first class condi- 
tion; these will be sold at a great sacrifice; an 
excellent opportunity to improve the appearance 
of your store; they can “now be seen at our 
store in Richmond, Va., and to the purchaser 
within a radius of 600 miles railroad fare will 
» refunded. Schwarzschild Bros., Richmond, 

2. 





FOR SALE, one large Mosler safe, two counter 
and one outside show cases, one 56-hour ship’s 
chronometer, one watchmaker’s bench and foot 
wheel, two watch glass and one repair cabinet, 
one cash register, electric fans and quantity 
jewelry dies; all these were in use the last three 
years in our branch store we closed up; in per- 
fect condition; would sell at low price as room 
wanted; wil! take as part payment ophthalmom- 
eter, trial case and chair and other dark room 
and optical accessories. Apply Nata L. Langford, 
988 Amsterdam Ave., New York. 








To Exchange. 


3c. a word; minimum charge, 75c. 


EXCHANGE for good 





aying jewelry business, 


a fine, well improved Missouri farm, 46 acres; 
price $1,500. Address S. Fuller, Birch Tree, Mo. 








HIGH CASH PRICES paid for diamonds 
and watches; immediate’ returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, III. 





A YOUNG MAN who has had some experience in 
the jewelry business and has some capital to 
invest, can have a good opportunity with an old 
established first class jewelry store in one of 
the largest cities in the middle west. Address 
“D., 1426,” care Jewelers’ Circular. 





SPOT CASH PAID for surplus stocks of 
diamonds, watches, jewelry, etc.; 
strictly confidential; bank references. 
U. S. Jewelry Trading Co., 530 Broad- 
way, New York. 





CASH PAID for diamonds, pearls and 
other precious’ stones, loose or 
mounted; strictly confidential; bank 
references. Henry Meyer, 71 Nassau 
St., New York. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating 
and references of the highest order. Van Praag 
& Co., 15-17 Greene St., New York, established 
1889. 





PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 
erences. H. Schwartz, 903 Heyworth 
Bidg., Chicago, Ill. 





PAY CASH for your diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil 
Noel, Room 511, Heyworth Bldg., 29 
E. Madison St., Chicago, III. 





IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





WE ARE the largest buyers of jewelry 
stocks in the United States and pay 
the highest prices; send your dia- 
monds, watches and jewelry to us and 
receive cash by return mail; bank ref- 
erences. Bauman Jewelry Co., 71 W. 
Madison St., Chicago, III. 





DO NOT WASTE TIME and worry over old 
stock or poor business; I have taken hold of 
jewelers whose business’ was running $10 
to $20 a day and I increased it to $200 per 
day at 25 per cent. profit over cost; I may be 
too busy to come personally, but will send you 
a gentleman, I employ no other kind. Dan I. 
Murray, the greatest jewelry auctioneer in the 
world. This is my third month closing out the 
one-half million dollar stock of Errico Bros., 
New York, Atlantic City, N. J., and Naples, 
Italy. Address my New York office, 3 Maiden 
Lane, New York. 


To Det. 


3c. a word; minimum charge, 75c. 








TO LET, portion of office, Room 1601, Silversmiths 
Building, New York. Inquire of R. H. Trested 





PART OF OFFICE or desk rooms with telephone 
very light and reasonable. Address Adolph 
Hahn, Room 84, 21 Maiden Lane, New York. | 





SMALL PRIVATE OFFICE, also desk room: 
good north light; safe, telephone service; rea 
sonable. Room 2, 16 Maiden Lane, New York. 





EXCELLENT LOCATION for jewelry store few 
doors above Woolworth Building, New York: 
rent $7,500. ; 
Circular, 


Address **S., 1359,” care Jewelers 





TO LET, DESK ROOM, desirable for diamond 
merchant; good light and spacious office facing 
Nassau St.; rent reasonable. Inquire Rox 
54, 65 Nassau St., New York. 





SMALL SHOP for manufacturing jeweler or sin- 
gle seats in the center jewelry district; north- 
west light; rent reasonable. Address ‘“M., 


1563,’ care Jewelers’ Circular. 





FOR RENT; an immediate opening for a 


class jeweler and engraver; will furnish show 
case, window and work bench. Address 
Mayer’s Curio Store, 533 Central <Ave., St 


Petersburg, Fla. 





FOR RENT MAY 1 at 170 Broadway 
(Broadway-Maiden Lane Building), 
a very desirable room facing on 
Maiden Lane (No. 510). Apply 
Room 508, 170 Broadway, New York, 








Miscellaneous. 
3c. a word; minimum charge, 75c. 


MINIATURE PORTRAITS; the latest 
and best method on watches, on ivory, 
or porcelain for brooches or iockets, 
that will not fade or peel off; painted 
miniatures, hand painted miniatures 
on ivory. The Goldstein Engraving 
Co., 45 Maiden Lane, New York. 

















W. H. Swenarton 
(Er-Eraminer U. S. Patent Office) 
Counsel in Patent Causes 
2 Rector Street, New York 
Patents Trade=Marks 











Gems and Precious Stones 


Their Characteristics, Localities of Production 
Tests and Some Current Literature 


Flexible Cover, Postpaid, 50c. 


Published by 
THE JEWELERS’ CIRCULAR PUB. CO 
11 John Street, New York 
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GEMS AND PRECIOUS STONES 


Their CHARACTERISTICS, LOCALITIES OF PRODUCTION, 
TESTS and some CURRENT LITERATURE 


A new book on a new plan. Tabulated, concise, authoritative. A handy Manual for every Jeweler 





CONTENTS 


CHARACTERISTICS and LOCALITIES of PRECIOUS STONES 
shows in tabulated form the Chemical Composition, Crystallography, Common Fracture, Lustre, Hardness, 
Color, etc. 


TESTS FOR PRECIOUS STONES; 
Describes testing implements, methods of testing, mineralogical characteristics, specific gravity, drechre- 
ism, tests, etc. 


FAMOUS DIAMONDS OF THE WORLD SIGNIFICANCE OF SOME GEMS 
SOME FAMOUS DIAMONDS BIRTHDAY FLOWERS 

BIRTH STONES OF VARIOUS NATIONS tg pee ona 

GEMS FOR THE DAYS OF THE WEEK FLOWERS OF THE MONTH 

POETRY OF GEMS OFFICIAL FLOWERS OF THE UNITED 
BIRTH STONES AND THEIR SIGNIFICANCE STATES 





FLEXIBLE COVER, POST PAID, 50c. 


Published by 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, NEW YORK 





































THIRD EDITION 
1899 


Workshop Notes 


For JEWELERS and WATCHMAKERS 


100 Pages New Matter 
Containing 300 Pages (size, 74/2 x 10% inches), Bound in Cloth, Stiff Covers 


A collection of the latest practical receipts on the manufacture and repairing of watches and 
clocks, and on the various processes entering into the manufacture and repairing of jewelry, as 
coloring, polishing, enameling, annealing, oxydizing, etc., in short, a thorough compendium of the 
numerous mechanical departments of the jewelers and watchmakers’ shop. 


This book is the most useful, comprehensive and perfect publication for 
the workman at the bench, and should be in the hands of every jeweler 
and watchmaker in the country. It is the only book of its kind published. 





PRICE, by mail postpaid, $2.50 


























PUBLISHED BY 


‘THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street, Cor. Broadway, NEW YORK 
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PACTICAL COURSE 
IN ADJUSTING 


By THEO. GRIBI 








Published Price, $2.50 
Special Reduced Price, 


$1.50 


POST PREPAID 
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JAMES L. HAND 


America’s Leading Jewelry Auctioneer 
14 MAIDEN LANE, NEW YORK 


Now selling the large, fine jewelry stock of the late Samuel Goodman, 
one of the oldest and a representative store of New Haven, Conn. Mr. 
Joseph C. Johnson, the administrator of his estate and a well-known mer- 
chant of the above city, investigated the record and ability of every 
jewelry auctioneer of prominence in this country and then selected 
“Hand!” 

Write him as to the wonderful results of this sale. It is being conducted 
without a dollar’s worth of goods added, and the best people of New 
Haven are attending it. 

My recent sale to close the estate of the late H. J. Bridger, of the Borough 
of Brooklyn, Greater New York, was another notable success. I invite 
you to write Mr. Henry Healy, of 502 Fulton St., Brooklyn, under whose 
direction this sale was held. Ask his opinion of “Hand” and his ability! 
The Bridger Jewelry Store was one of the show places of Greater New 
York. Masha but high class goods, largely precious stones. 


Why did these prominent men select “Hand?” There is a reason! 
I offer for sale the fine fixtures and safes.of the store of the late Samuel Goodman, of New 
Haven, Conn. If interested write or wire me immediately for a description of them. 


be sold by June first. 


THE JEWELERS’ CIRCULAR-WEEKLY 




















JAMES L. HAND. 








All Hand sales are conducted by Hand personally, assisted by one of the most experienced Jewelry 


Auctioneers in the United States. 


EXPERIENCE. ABILITY. RESULTS UNEQUALED! 

















L. J. GODDARD, 
Diz amonds, Watches, Silverware, 
Cut Glass and Bric-a-Brac, 
a8 W. Main St., Ravenna, O. 


Mr. A. Conn, Cleveland, Ohio. 


gage you to make same. 


too glad to do so. 


The Man of the Hour 


Read This Letter 


January Ist, 1913. 


5 Jear Sir:—It is with pleasure I give you this letter in reference to my sale. 

I will say that I am more than pleased with the manner in which you conducted 
same, and that your ability to get the prices and hold the crowd was'a wonder. [| 
am well pleased with the results, and if I were to have another sale I would en- 


If I can be of any assistance to you in securing any sales I will be only 
Yours truly, 


(Signed) L. J. Gopparp. 

























Mr. Jeweler— 


before, and at the same time make money 


for you. 
and original; the last days of my sales are 

Kindly write me at once for terms and date, 
30 to 90 days. There is a reason. Think it over. 


Yo you know that I can positively make you money if you will let me show 
you the way. According to my methods I can absolutely guarantee it. 


Besides I can refer you to some 


stimulate business and also t 


as I am always dated ahead from 


J.-A. CONN J. A. CONN 











Sales Made for Legitmate Jewelers Only Auctioneer 
aa Office — 415 Hippodrome Bldg., — CLEVELAND, 0. 











Must 


My experi- 
ence has given me that knowledge (25 years in the Jewelry and Auction busi- 
ness; am a practical watchmaker and jeweler). 
of the most prominent jewelers and jobbers in this country who will prove my 
way is the safest and surest. I can also prove it is the only 
old, shop-worn goods and out- of-date merchandise without a loss; 
enable you to raise ready cash, reduce your stock, 
the means of bringing new customers to your store who perhaps never were » 
My methods and ideas are new 
as good as the first. 


way to get rid of 
besides it will 
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